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HOW RISE IN VALUES 
AFFECTS LOCAL AGENT 


John J. Thomas of Lloyd-Thomas | 


Company Addresses Illinois 
Agents’ Meeting 


SPECIFIC CASES ARE CITED 


Much Property Underinsured Through | 


Failure to Appreciate Change— 
Appraisals Urged 


A noteworthy review of the increase 
in property values and its effect on the 
insurance business was given by 
J. Thomas of the 
pany, 


John 
Lloyd-Thomas Com- 
appraisers and engi- 
at the mid-winter meeting of the 
Illinois local agents last week at De- 
catur, Ill, Mr. Thomas 
“Duty of Local Agents 
of Rising Prices.” 


Chicago, 


neers, 


spoke on 
This Day 
His address was one 
of the most important delivered at the 
meeting. He said in part: 


in 


According to the Year 
amount of 


Book in 1914 the 
insurance carried by the stock 
companies and foreign companies was ap- 
proximately $56,000,000,000. Had _ basic 
values remained uniform during’ the 
period between 1914 and 1918, with only 
the normal expansion in new additional 
property, there would have been at risk 
Jan. 1, 1918, $66,000,000,000, because the 
normal average increase in insurance is 
about $2,500,000,000 a year. 

But conditions were extraordinary both 
from the standpoint of production and 
increased basic costs. The most conserv- 
ative estimate I have seen of the insur- 
able value of property produced in ex- 
cess of the normal rate of expansion was 
$3,000,000,000. This would seem conserv- 
ative when we remember that the war de- 
manded unparalleled industrial activity 
resulting in tremendous values in build- 


ings, equipment, merchandise and other 

insurable property which would not have 
been necessary in normal times. 
Increase Is $22,000,000 

Forty percent is a conservative esti- 


mate of the appreciation of sound insur- 
able values between 1914 and 1918. The 
insured property of 1914 had therefore 
increased in sound value $22,000,000,000. 
Had the total of insurance kept pace with 
property values we would have at risk 
Jan. 1, 1918, $91,000,000,000. As a matter 
of record at this date the total was $72,- 
000,000,000. 

There is one fact that particularly in- 
terests us at this time. From 1914 to 
1918 actual sound basic values had in- 
creased 40 percent on the 1914 property 
itself, while the insurance to protect this 
additional value had increased less than 
6 percent. 

Specific Increases Cited 


Let us present some specific cases of 
increased values, based upon our experi- 
ence in valuing thousands of properties. 
We have accurate cost data for the past 
15 years covering the pre-war period and 
the last three years of abnormal increases 
in values. 

An ordinary frame bungalow which in 
1915 cost $4,500 today would cost $7,000 
to build—an increase of 55 percent. 

Household furniture and fixtures have 
increased 80 percent over pre-war prices. 

A mercantile building costing $45,000 
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IN TWO 
PARTS— 


Part One 





ESCAPING GAS CATCHES FIRE 


Photo by 








International Film Service. 


Much property was endangered recently in Chicago when escaping gas caught fire 


under a business street and shot jets of flame from manholes. 
gas and extinguish the fire. 


hours to shut off the escaping 


four years 
duplicate 


ago 
today. 


would require $75,000 to 





A certain manufacturing plant which | 


we recently appraised was erected in 1914 
at a cost of $100,000 for buildings and 
$150,000 for equipment. Four months ago 
this property would cost for buildings 
$175,000 and for equipment $200,000. The 
owner insured his plant under the 80 
percent coinsurance clause. In 1914 he 
correctly placed a line of insurance 
amounting to $200,000 on the factory. Be- 
ing of the conservative and systematic 
type of executive, he proceeded to depre- 
ciate the buildings 5 percent and the 
eguipment 10 percent each year. Thus he 
reduced his book values and assumed 
them to be the actual cash values. As a 





matter of fact the actual values were in- 
creasing at a greater ratio than he was 
decreasing the book values. 

He also followed the old time custom 
of decreasing the amount of the insur- 
ance in proportion to the book values, 
until he had reduced the line to $130,000. 
A short time ago a fire occurred amount- 
ing to approximately $25,000 and he be- 
came a coinsurer to the extent of $12,000. 
He learned to his surprise that the prop- 
erty would cost new at the time of the 
fire $375,000 to replace and that 80 per- 
cent of the sound values necessitated 
$250,000 of insurance. Strange as it may 
seem the sound depreciated value in 1919 
was greater than the original cost in 
1914! 


What Experience Taught 


This unfortunate experience taught this 
owner four things that many business 
men have not learned. 

1. That the actual cash value in 1919 
was greater than the original cost, despite 
the fact that the property was 5 years old. 

2. That adjustments are made on the 
basis of the cash value at the time of the 
fire—not the time the insurance is taken 
out. 

3. That the adjustments are made on 
the actual sound or depreciated values— 
not the value to replace new, the original 
cost, nor the book values. 

4. That it was the safest and wisest 
course to have his property appraised so 


| this is the day 
and materials. 


rency 





It took 


that in the future he would have adequate 


insurance. 


Every thoughtful person recognizes that 
of the high cost of labor 
This condition economists 
is the consequence of world cur- 
inflation, world searcity of men, 
materials and equipment of industry. 
Added to this, heavy tax burdens and 
high costs of transportation and other 
general economic influences we cannot 
expect any pre-war values in the near 
future. 

In this state the Legislative Commit- 
tee on Material Cost Investigation and 
Exhibits stated in their report of May 6, 


tell us 


1919: “We are driven to the inevitable, 
legical conclusion that existing prices 


will not decline materially and that these 
prices express a new and substantially 
permanent level upon which present and 
future business must be conducted.” 


Prices Approaching Peak 


Naturally all of us would like to know 
if we can expect prices to go higher. 
is pessimistic to believe that only the 
“sky is the limit.” There are some en- 
couraging indications that present high 
prices have about approached the peak, 
if indeed it has not been reached. 

We surely need not expect values to 
increase in this country to where they 
are abroad. Steel rails have been ad- 
vanced 96 percent in the United States, 
while the increase in England has been 
192 percent. Cement here has advanced 
80 percent, while the increase in England 
has been 278 percent. 

Assuming that values will not go much 
higher the question arises, how soon will 
they return to former levels? 

The outlook for a return to pre-war 
prices is not promising. Our country has 
had one experience which may contain a 
lesson for us at this time. It was thir- 
teen years after the Civil War before 
prices returned to pre-war levels. If this 


the 


| "BRITISH OFFICES SAY 
MISTAKE IS BEING MADE 


Resent the Movement to Form an 
All-American Marine 
Association 


AGAINST NEW COMERS 


Point to Advantages That English 
Companies Have in Operating 


in World’s Ports 


LONDON, 
(Special 
here 


ENGLAND, March 2— 
Correspondence)—-Underwrit- 
and in 


interested 


ers Liverpool very 
in the effort of the 
American insurance men to agree upon 


are 
much 


a plan for improving marine forms, ad- 
vancing rates and 
practices in the 
business in New 


enforcing better 

placing of marine 
York and other lead- 
ing shipping centers on your side 
Atlantic and are 


of 
following closely 


the various conferences of underwriters 


and government representatives as re- 


ported in the insurance press. 


Opposed to New Companies 
William H. McGee, a leading marine 
agent of New York, was in this city 
several months ago in an endeavor to 
enlist the co-operation of British com- 


pany managers in an association move- 


| ment proposed for New York, but was 


not given any particular encourage- 
ment. Underwriters here have no an- 
tipathy to American marine companies, 
especially to those that have been in 
business for a number of years and 


| with which their relations have always 


been pleasant. They are pronouncedly 


| opposed, however, to making easy the 
pathway of the score of new marine 
writing corporations that have been 


formed in this city during the past year 


| or two, attracted by the very handsome 


It | 





example means anything we need not ex- | 


pects a radical revision downward 
property values for several years. 


(CONTINUED ON PAGE 16) 


in 


| 
| 
| 


| rine 


profits resulting from war business, and 
from the retirement of German institu- 
tions-from a large part of the world 
field. These new concerns are for the 
most part officered by men of little 
practical experience as marine under- 
writers, and yet who have been able to 
enlist capital in their respective organi- 
zations by pointing to the very hand- 
some results achieved by the well es- 
tablished institutions. 


Have War Chest Fund 


Under the British law the marine com- 
panies are not required to pay profit 


taxes save at the end of five year 
periods; the date of the next return be- 


ing Jan. 1, 1921. Each of the offices has 
a substantial sum set aside with which 
to meet this tax, and from this fund is 
quite prepared to pay excess losses in 
order to meet the competition of the 
later entrants into the field. 

Home underwriters do resent very 
keenly the emphasis that is being laid 
on your side the water upon the desir- 
ability of forming an all American ma- 
insurance organiaztion, excluding 
(CONTINUED ON PAGE 16) 
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ILLINOIS LOCAL AGENTS 
IN MIDYEAR SESSION 


Fine Array of Speaking Talent 
Was Provided by the 
Officials 


EDUCATIONAL GATHERING 


Motion Passed Condemning Agents 
Found Guilty of Crime Trying to 
Return to Ranks 


DECATUR, ILL., March 11—The 
mid-year meeting of the Illinois Asso- 
ciation of Insurance Agents was held 
here today with President W. A. Bart- 
lett of Galesburg in the chair, and Sec- 
retary S. E. Moisant of Kankakee as 
general utility man and chief engineer. 
There were business sessions held both 
morning and afternoon and a banquet 
in the evening. The meeting was 
largely of an educational nature. <A 
number of men prominent in the busi- 
ness were present to talk to the agents. 

J. A. Flaws of Chicago, superintend- 
ent of the automobile department of 
the Hanover, called attention to the 
marvelous development of the automo- 
bile industry in 2@ years, he stating 
that it is now only second to the steel 
industry and may in time surpass it. 
The rapid development of this business 
has created a special line of insurance. 
The factories, distributors and dealers 
and their buildings and equipment and 
finally the individual owners of the ma- 
chines make hundreds of thousands of 
new risks. There are 250 automobile 
manufacturers and 25,000 dealers and 
distributors. Then there are the manu- 
facturers of automobile accessories of 
various kinds. Thus vast insurance 
values are created. Mr. Flaws said that 
automobile thieving has become a spe- 
cialized occupation. This has created 
a market for theft insurance. 


Big Field Is Seen 


He said that more fire insurance on 
automobiles is sold than all the other 
lines combined. A large number of au- 
tomobiles are not protected in any 
way. There is a big field for insurarice 
agents in simply going after the unin- 
sured owners. Public liability is per- 
haps regarded as the most important 
of the automobile insurance lines be- 
cause of the undetermined liability of 
a machine owner in case he injures or 
kills a person. There is one death a 
day in Chicago due to automobile ac- 
cidents. In the ether automobile lines 
the maximum liability is known. 
Last year there were 7,923,000 cars and 
trucks used in this country. Mr. 
Flaws estimated the stock company 
automobile premiums for last year as 
$66,000,000. Mr. Flaws said that there 
is one car owner for every 14 people 
the country over. In Iowa there is one 
car for every six people. With Chicago 
eliminated he said that Illinois would 
press lowa very strongly for that per- 
centage. He said that 50 percent of 
the cars are owned by farmers. Mr. 
Flaws declared that the automobile 
industry exceeded all others in getting 
back to a peace basis. 


Frequent Rate Changes 


Regarding the frequent rate changes 
Mr. Flaws said that companies have 
been developing rating plans according 
to experience. He stated that the com- 
panies have had to grope along and 
gradually evolve a satisfactory rate 
schedule. He said that with the excep- 
tion of theft insurance in penalized ter- 
ritory automobile indemnity is costing 
less than at any time in the past. Mr. 
Flaws predicted that cut rate com- 





panies would ultimately go to the bone 


yard. New speculators will come to 
take their places and then they will 
pass on. He said that the agent’s first 
service should be the sale of sound 
indemnity. 

Giberson’s Resolution 


On motion of J. A. Giberson of Alton, 
the association passed the following res- 
olutions: 

“The insurance business is a public 
trust which has come to mean much to 
the lives and property of the people of 
the community. It is therefore the sense 
of this association that any agent who 
has betrayed the confidence imposed in 
him, either by the people or by his com- 
panies or has been or is guilty of crime 
should not be permitted to engage or 
reengage in the business. Furthermore 
it is the sense of this association that 
any agent who on the sale of his agency 
specifically contracts to remain out of 
the business for a certain period should 
be held strictly to his contract. The mat- 
ter of protection to the public and the 
protection of a contract of sale are both 
involved. We stand not only for the 
right of the public but for our own right 
as agents in the purchase of the expira- 
tions and goodwill of an agency. In 
view of the fact that this is a live issue 
in Illinois today the secretary is directed 
to address copies of this resolution to 
the superintendent of insurance, the 
state banking commissioner, the state 
fire marshal, the attorney-general and 
the secretary of the National Association 
of Insurance Agents.” 


Thomas and Hubbard Speak 


Secretary John J. Thomas of the Lloyd- 
Thomas Company of Chicago, appraisers 
and engineers, gave a most enlightening 
address to the agents on their duties at 
this time of increasing costs. At the 
conclusion of Mr. Thomas’ address Pres- 
ident Clifford B. Ross of the Lloyd- 
Thomas Company made some remarks as 
to present day prices, saying that this is 
a seller’s market in almost every re- 
spect. 

Dr. G. W. Hubbard of Chicago, under- 
writing manager of the Capital Live 
Stock said that less than one-half of 1 
percent of the live stock in the country 
is covered by insurance. He contended 
that a local agent should be in the posi- 
tion to offer his customers full protec- 
tion for all his possessions and not par- 
tial coverage. There are 9,000,000,000 
head of live stock in this country. Dr. 
Hubbard said that the live stock busi- 
ness is a clean one to handle, commis- 
sions are liberal, it is an annual business 
and is worth going after. 

J. A. Giberson and F. B. Shillito 

J. A, Giberson of Alton opened the 
afternoon session with a very clear des- 
cription of his office system, taking up 
the various phases of office work, the 
use of advertising matter, looking after 
new business, expirations, classifications 
of business and so on. Mr. Giberson is 
one of the live agents of the state and 
is constantly adding to his scope. 

P. B. Shillito of Chicago, manager of 
the Massachusetts Bonding and presi- 
ciation of that city, read a _ practical 
dent of the Surety Underwriters Asso- 
paper on casualty and surety, showing 
the opportunity for agents in these lines. 
He said that if an agent will take an 
active interest in his patrons’ affairs, 
looking after his claims, endorsements, 
policy changes and so it is the easiest 
way to get to a man’s heart. He advo- 
cated more attention given to the sale 
of accident and health insurance, saying 
that this is an important line and being 
a personal one it opens the way for other 
insurance. 


W. S. Foster’s Talk 


W. S. Foster of Chicago, superinten- 
dent of agents of the western depart- 
ment of North America, a man of wide 
observation and splendid training, gave 
some points in relation to correspond- 
ence that will tend to save time and 
friction. He declared that the utmost 
care should be used in office work, Even 
in the construction of a form he called 
attention to the fact that large sums of 
money are now involved because of a 
dispute as to whether a period or comma 
was used. Mr. Foster said that he had 
learned that Assistant Secretary Chal- 
fant of the Ohio Farmers figures that 40 
cents is the cost of getting out a letter, 
Mr. Foster thinks that the estimate is 
too little. Uniform forms have cut down 
correspondence to some extent. 


Ralph S. Freese a Live One 


Ralph S. Freese of the Freese Insur- 
ance Agency of Bloomington made a big 


hit in his talk on “Systematic Develop- 
ment of New Business.” Mr. Freese is a 
young man full of ginger, ambitious and 
enthusiastic. Mr. Freese explained the 
use of “mercantile prospect card,” the 
“individual prospect card,” the ‘“solici- 
tor’s follow-up card” and the “solicitor’s 
work card.” This thoroughly systema- 
tizes the work of getting new business. 
He said that the tendency is growing 
for premium payers to place all their 
insurance in the hands of one agent in- 
stead of distributing it around, The 
agents who are rendering the largest as- 
sistance will get the largest business. 
He said that it is the duty of an agent 
to study the business carefully and the 
various coverages. He should know how 
to quote rates, he should be expert in 
his service when it comes to claims. On 
his mercantile prospect card he lists 
the various coverages written by fire 
companies on one side and casualty on 
the other. Then there can be checked 
off the lines of insurance which can be 
written for this prospect. These are kept 
in the office in alphabetical order and 
can be used at any time as a mailing 
list. The individual prospect card is for 
individual insurance as distinct from 
mercantile prospects. The solicitor’s card 
is the working card. Mr. Freese showed 
how with the use of these cards com- 
pact information can be kept as to pros- 
pects, the kinds of insurance they have, 
what they should have and what can be 
likely be written for hem. Solicitors in 
making their rounds can get expiration 
dates and these are recorded on the 
ecards. He finds that the securing of one 
line leads to the securing of another. 

At the opening of the session a letter 
of greeting was read by James L. Case of 
Norwich, Conn., chairman of the national 
executive committee, Secretary Moisant 
announced that there are now 490 mem- 
bers of the Association. 


Banquet Was Held 


The banquet was held in the evening 
with C. M. Cartwright of The National 
Underwriter as toastmaster. C. W. 
Montgomery, the Decatur local agent 
spoke greetings and gave some inter- 
esting inside glimpses of the local or- 
ganization in his city. 

Harve Badgerow of the Rockwood- 
Badgerow Company of Chicago and 
president of the Illinois Insurance Fed- 
eration gave a most important talk as to 
the duties of insurance men to the pub- 
lic. He called attention to radical senti- 
ment abroad, and the dangerous propa- 
ganda that is spreading and the perils 
that confront the people as a whole. He 
was very earnest in his expression of 
hope that the insurance men would not 
underestimate the conditions, not stick 
their heads in the sand but would take 
an active interest in seeing to it that 
sane and loyal people are elected to of- 
fice and that every means be used to 
check the spread of dangerous doctrines. 


Kit Wilson’s Address 


Kit Wilson of Chicago, state agent of 
the Fidelity-Phenix, said that there are 
many side lines being written these days 
and people are being educated to the 
different varieties of insurance by being 
solicited. He said that the development 
of the side lines tends to exterminate 
the sideliners. Mr. Wilson told of some 
of the lines that could be solicited to 
particular advantage at different times 
in the year. For instance use and occu- 
pancy can be driven the hardest the first 
part of the year when business men are 
making inventories. Then comes March 
with its windstorms, it being the month 
to go after tornado insurance. Then as 
the roads open up transit policies can be 
written and automobile insurance. He 
said that tourist floaters can be written 
when people go to a warmer clime in 
winter and to summer resorts and vaca- 
tion points in the summer. Sprinkler 
leakage is a good line to solicit when 
freezing weather comes. High rents and 
the great cost of repairs this make rent 
insurance particularly valuable. Speak- 
ing of the attitude of some men toward 
government ownership he said that us- 
ually a man wants every business na- 
tionalized but his own. Business success, 
Mr. Wilson said, has been built on prof- 
its, thus giving an incentive to ability 
and _ initiative. He said that sound 
minded people must hang together to 
fight socialism or they will be hanged 
separately by socialism. 


Cc. F. Hildreth’s Talk 


Cc. F. Hildreth of Freeport, Ill., advo- 
cated a greater production of business in 
order to increase an agent’s income. Re- 
gardless of the desirability of soliciting 





(CONTINUED ON PAGE 22) 


NOT IN “REBELLION”’ 
BALTIMORE MEN SAY 


Underwriters There Admit, How- 
ever, That There Is Some 
Dissatisfaction 


AGENTS TELL POSITION 


Say That They Want Uniform Rules 


and Put the Blame on New York 
and Philadelphia 


BALTIMORE, MD., March 17.— 
“The Baltimore Board is not in rebel- 
lion against the companies. Any re- 
port of a rebellion is exaggerated and 
untrue. There was a slight difference 
of opinion, but all that has been 
straightened out. But there was no re- 
bellion or anything like a rebellion.” 

This was the way John H. Kinney, 
secretary-manager of the Association 
of Fire Underwriters of Baltimore City, 
declared himself when the rumor that 
the local board was in rebellion against 
the companies was brought to his 
notice. 

Same Basis for Report 


However, rumors of this kind do not 
materialize from thin air and for a re- 
port of this kind to get about, there 
must be a “nigger in the woodpile” 
somewhere. A thorough canvass of 
local agents brought out the fact that, 
while it was not correct to say that 
the local board was in rebellion against 
the companies, there was some cause 
for the report. 

Local agents were frank in discussing 
the situation, but were unwilling to be 
quoted, declaring that they did not 
want to get mixed up in the discussion. 
According to their statements, the shoe 
is on the other foot when it comes 
to rebellion against the new uniform 
rules and clauses. 


Always for Uniform Rules 


“Baltimore,” stated one agent, “has 
always been for uniform rules; has 
fought for uniform rules and_ has 
adopted uniform rules and clauses to 
become effective when they are adopted 
by New York and Philadelphia.” 

And “to become effective when they 
are adopted by New York and Phila- 
delphia” is the “joker” and the crux of 
.the whole discussion. Baltimore 
adopted uniform rules and_ clauses 
some time ago, but later suspended 
them. On March 2, at a special meet- 
ing of the Association of Fire Under- 
writers of Baltimore City, the new rules 
were again adopted, but a rider was 
_tacked on to the effect that when New 
York and Philadelphia adopted the new 
rules the rules were then to become 
effective. 


Blame New York and Philadelphia 


“Rebellion?” vehemently asserted a 
local underwriter. “There’s nothing to 
it. If there is any rebellion, it’s New 
York and Philadelphia that are in re- 
bellion. 

“Boston today,” he continued, “is the 
only big city that has the uniform rules 
and clauses in effect. They tell us that 
the Middle Department is using them, 
but what do we know about the Middle 
Department?” 

_ The “company: boards” in the two 
big cities are blamed by this agent for 
the present situation. For, as he says: 


Say Companies Shift Blame 


“The boards in New York and Phila- 
delphia are company boards. They are 
.controlled by the companies and if the 
latter are anxious for the uniform rules, 
.as they claim they are, let them in- 
struct their representatives in New 
York and Philadelphia to adopt them 





(CONTINUED ON PAGE 22) 
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PRODUCTION AT PEAK 
OFFICIALS SEE DECLINE SOON 
R. B. Barbour of North British Gives 


Underwriters’ View-—-What 
Financial Experts Say 





NEW YORK, March 16.—Address- 
ing members of the New Jersey Special 
Agents’ Association at Newark re- 
cently, Robert P. Barbour, branch sec- 
retary of the North British & Mercan- 
tile, held that “the peak of production” 
had apparently been reached by the 
manufacturers of this country, and 
from now on the output would either 
remain level or would slowly decline. 
How soon the reduction would come, 
or its extent, Mr. Barbour was unwill- 
ing to hazard a guess. His views in 
this respect are shared by company 
managers generally, despite the fact 
that business continues to be secured 
in goodly volume by the majority of 
the offices; some reporting very sub- 
stantial gains during the first two 
months of the year, in comparison with 
the offerings for the same period of 
1919. Special agents note a disposition 
upon the part of retail merchants to 
“hedge” in their purchases; the buying 
being rather for current needs than to 
accumulate stocks for possible future 
demands. In other words, the local 
merchants prefer taking a chance of 
paying higher prices than those now 
ruling to being caught with heavy re- 
serve stocks in the event of price re- 
ductions, 


Chamber Takes Opposite View 


The contrary view upon the subject 
is held by the Chamber of Commerce 
of the United States, for in its letter 
to members sent out under late date, it 
says that “manufacturers generally be- 
lieve it will be a long time before pro- 
duction in the United States catches 
up with the demand for goods,” adding 
that “in the meantime producers are 
faced with the task not only of meeting 
current demands, ‘but with making up 
in some directions, production lost as 
the result of manufacturers’ goods for 
war purposes.” The chamber holds 
that “the present is a sellers’ and not a 
buyers’ market,” and that lack of pro- 
duction being one of the chief causes of 
the high cost of living, prices are not likely 
to be reduced “until more goods are put 
on the market.” 


Mercantile Agencies’ Ideas 


The latest market reviews by the 
great mercantile reporting agencies of 
Dun and Bradstreet endorse the opin- 
ions of Mr. Barbour and other under- 
writers, each noting a slackening in the 
call for goods from the retailers, and 
a shifting from high cost to more mod- 
erately priced articles by the buying 
public. The big banks, too, in their 
letters to customers, are advising cau- 
tion, and are not nearly so free in loan 
making as they were some time ago. 
Babson, the financial expert, is likewise 
of the opinion that we have reached the 
peak of production, and probably of 
prices as well, and that from now on 
we may look for a steady decrease in 
costs. 


Reaction in Stock Market 


It is pointed out by close observers 
that after every period of inflated 
values in this country a sharp reaction 
has been inaugurated by a reduction in 
stock market quotations, the exchange 
traders anticipating the general de- 
cline in values by unloading their hold- 
ings. Within a recent period prices 
upon the New York Stock Exchange 
sharply reacted from former high fig- 
ures, and while some recovery has been 
made, it has not been at all substantial, 











REDUCING CORRESPONDENCE 











HAT carelessness in the prepara- 
tion of daily reports is one of the 
things which causes additional cor- 
respondence was the statement of W. S. 
Foster, superintendent of agencies of 
the western department of the North 
America, in his address before the IIli- 
nois local agents at their meeting at 
Decatur last week on “How Our Cor- 
respondence Can Be Reduced.” He 
urged that greater care should be exer- 
cised along that line. He said in part: 
When F. C, Moore was introducing his 
Universal Mercantile Schedule some 20 
years ago, he advanced this naive allit- 
eration: “If you don’t know enough 
about a risk to rate it—you don’t know 
enough about the risk to write it.” And 
Similarly, if a company has insufficient 
information to write a risk it must be 
accorded the right to write for it. 
Let us follow a daily report of a policy 
covering a mercantile stock through the 
usual routine of the average company of- 
fice. One of the first processes is the 
checking up insured’s mercantile rating 
precisely as a credit man of a wholesale 
house would do upon receipt of an order 
for merchandise from that same person. 
If insured has no rating your insurance 
company wants to know why, and it 
has the same right to inquire into the 
matter as has the credit man in the 
wholesale house. Next, daily report is 
entered upon the agency register which 
corresponds to the ledger of a mercan- 
tile house. It is from this register that 
monthly accounts are audited just as it 
is from the ledger that the merchant 
makes out his monthly bills. 
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I believe that most of the companies 
now number their daily reports to cor- 
respond with their policy numbers be- 
fore sending them out for agent’s use, 
but if any of these daily reports are re- 
ceived by you un-numbered, and you 
neglect to number them, or if numbered 
and you do not send them in in con- 
secutive order, or if policy clerk delib- 
erately turns your pad of policies up- 
side down, and sends in the last number 
instead of the first, nothing short of a 
letter will straighten the matter out. 
The register clerk must see that each 
daily report is in perfect balance; if it 
shows $2,500 liability and premium is 
computed on $7,500; if term is quoted as 
one year but expiration indicates a three 
or five-year policy; if name of insured is 
missing so that his mercantile rating 
cannot be looked up and the register 
entry completed; if an incorrect rate of 
commission is noted: or if daily report is 
out of plumb in other essentials, these 
matters all require letters of inquiry. 

Daily reports usually go to the maps 
next, and they should always indicate the 
map location of the risk in the spaces 
provided for that information. When 
map location is not given sincere ef- 
forts are made to locate the risk by 
street number, or by lot and block num- 
bers if shown by the policy form, or even 
by checking up risk and map by the book 
of estimates before writing agents in 
quest of same. 

After it is mapped the examiner care- 
fully reviews daily report, reads the pol- 
icy form and takes such action as seems 
to him to be prudent. If rate is incor- 
rect, if liability is too heavy, if form ‘*s 
wrong, only a letter—or a telegram, if 


the matter is unusually urgent — can 
remedy the matter. 
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Every examiner of whom I have any 
knowledge aims to avoid corresponding 
about unimportant technicalities, but one 
trouble is that what you gentlemen often 
consider an unimportant technicality the 
examiner knows full well is not so. We 
have a case in dispute at this moment 
involving thousands of dollars which 
turns upon the interpretation which has 
to be placed on a period, yet there is no 
question in the mind of anyone how that 
particular form was intended to cover, 
and if any examiner was to write you 
asking you to change such a period to a 
comma in one of your forms you would 
think it a monstrous absurdity. 

Letters are an expensive’ luxury! 

Someone estimates their average cost 
as 40 cents. That figure, I believe, is 
too conservative. I believe that they 
cost considerably more than that. Be 
assured then that no company wants to 
indulge in any more letter writing than 
is necessary and every one of them will 





attesting that investors are still play- 
ing safe. 


be glad to co-operate with you in reduc- 


cere co-operation or our efforts will be 
of no avail. 

+ £9 
The very first requisite is to impress 
upon your office people the necessity of 
using care in the preparation of your 
daily reports, for a very large percent- 
age of company correspondence is 
chargeable to the lack of care at this 
important point. What is worth doing 
at all is worth doing well—dquite as much 
today as ever before. 
Then another large percentage of cor- 
respondence results from your knowing 
local conditions so well that they are 
second nature to you and you forget 
that your companies—located hundreds 
of miles away — do not know them 
equally as well. To illustrate: We 
were recently offered a frame building 
which policy form stated is occupied for 
manufacturing purposes. Map showed 
an extra hazardous occupancy with un- 
protected boiler and engine. Policy was 
requested cancelled on account of class 
and construction when the agent pro- 
tested and pled that policy be allowed 
to stand, explaining that the hazardous 
occupancy shown by map had long since 
ceased, boiler and engine having been 
removed, and that building is now oc- 
cupied for the manufacture of an auto- 
mobile accessory and employs electric 
power from a public generating plant. 
Of course, we then accepted the risk, but 
how much better had agent given us 
that information in the first place. 
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Never forget that you are salesmen; 
salesmen in a double sense, for first you 
sell the insured the necessity of pro- 
tecting himself, and then you must sell 
to your companies your conviction that 
both the insured and risk are desirable 
in every respect. When submitting new 
lines, therefore, why not make it a prac- 
tice to consider a moment how your of- 
fering will appear when daily report 
falls under the examiner’s eyes at the 
map in the company’s headquarters, pos- 
sibly a thousand miles away. 

If the insured is a merchant just ven- 
turing in business and has no mercan- 
tile rating, send along a note explaining 
who he is, where he is from, and what 
you know about him. If map does not 
show the risk correctly, explain what 
changes have occurred; if any other 
feature needs explanation don’t fail to 
send it on—it won’t hurt your reputation 
a bit. 

When you return to your offices make 
it a practice for a time to carefully an- 
alyze each letter received. Note the 
number of inquiries which were neces- 
sitated by incomplete or incorrect daily 
reports, and the number which might 
have been prevented by a word of ex- 
planation accompanying daily report, and 
the result may surprise you. 

Uniform policy forms have effected a 
decided reduction in the amount of cor- 
respondence. In spite of uniform forms, 
however, you are all called upon every 
day to devise special forms, conditions. 
clauses, and descriptions to meet special 
eases. This work requires the same care 
in choice, of words and punctuation 
which you expect your legal advisor to 
employ in the drawing of a will, or a 
deed, or a legal document of any kind, 
and your failure correctly to express 
yourselves is apt to result in correspon- 
dence which both you and your com- 
panies much prefer to avoid. 


International’s Statement 


With total assets of $5,038,558, the In- 
ternational of New York has a net sur- 
plus of $1,152,320 and a _ policyholders 
surplus of $2,152,320, its capital having 
been increased to an even million dol- 
lars during the past year. Its premium 
reserve is $2,189,303; reserve for out- 
standing losses $496,935, while an addi- 
tional $200,000 is set aside for all other 
liabilities. 

The International transacts fire re- 
insurance exclusively and has a number 
of desirable treaty contracts upon its 
books. Sumner Ballard, president of the 
company, is one of the best known un- 
derwriters of the United States. 


Great Britain’s Loss Figures 


Figures compiled by the London 
“Times” of fire losses in Great Britain 
during 1919 virtually are double of those 
for the previous year. The figures are 


NEW MARINE MEASURE 
ADD TO FOREIGN POLICY TAX 


Lehlbach Bill Increasing Rate on Busi- 
ness Placed Abroad Considered 
Forward Step 


NEW YORK, March 16—A forward 
step in the effort to better the condi- 
tion of the American marine insurance 
market was the introduction into the 
house several days ago by Representa- 
tive Lehlbach of New Jersey of a 
measure providing an increase from 3 
cents to 10 cents upon the dollar in 
the tax upon premiums of marine poli- 
cies placed outside the United States. 
What New Measure Provides 


The clause in the bill relating to the 
increased tax reads: 

On each policy of insurance or certifi- 
eate, binder, covering note, memorandum, 
cablegram, letter or other instrument by 
whatever name called whereby insurance 
is made or renewed upon property within 
the United States (including rents and 
profits), against peril by sea or on inland 
waters or in transit on land (including 
transshipments and storage at terminal or 
way points), or by fire, lightning, tor- 
nado, windstorm, bombardment, invasion, 
insurrection or riot, issued to or for or 
in the name of a domestic corporation or 
partnership or an individual resident of 
the United States by any foreign corpo- 
ration or partnership or any individual 
not a resident of the United States, when 
such policy or other instrument is not 
signed or countersigned by an officer or 
agent of the insurer in a state, territory 
or district of the United States within 
such insurer is authorized to do business, 
a tax of 10 cents on each dollar, or frac- 
tional part thereof of the premium 
charged; provided, that policies of rein- 
surance shall be exempt from the tax im- 
posed by this subdivision. 


American Companies at Disadvantage 


The purpose of the measure is to 
check the great flow of American busi- 
ness sent to London and other Euro- 
pean markets by New York City brok- 
ers, for which no proper accounting is 
made either to the state insurance de- 
partment or to the federal authorities; 
reducing thereby the tax revenue of the 
home governments, and placing the 
American companies at a severe disad- 
vantage in competition with non-rep- 
resented offices. 


SOMMERS GOES TO AMERICAN 


Well-Known Ohio Field Man and 
Cleveland Local Agent Takes 
Executive Position 


Paul B. Sommers of. Cleveland, O., 
has been appointed superintendent of 
agencies of the American of Newark 
at the home office. Graduating from 
college, he entered insurance as assist- 
ant special agent of the Scottish Union 
& National in the mountain territory 
of Denver. Later he was transferred 
to Ohio, and was state agent, serving 
there for four years. The past year 
and a half he has been in a local 
agency, being a member of the firm 
of E. P. Lenihan & Co. He finds that 
the company end of insurance appeals 
to him very strongly and he has given 
up his Cleveland connection therefore 
to go with the American. He is a man 
“of splendid ability and fine training. 


Hail Warrants Called In 

BISMARCK, N. D., March 16.—Cass 
county’s registered hail insurance war- 
rants have been called in for payment 
today by State Treasurer Obert Olson. 
Interest on the warrants will cease in 
about ten days. More than $23,000 of 
hail losses will be repaid Cass county 
farmers. Hail losses in other counties in 
the state are also being paid. 


E. Roger Owen of London, general man- 
ager of the Commercial Union, who is now 





£10,217,550 for 1919 as compared with 





ing it, but it needs real earnest and sin- 





£5,174,200 for 1918. 





visiting the United States branch of the 
company, will sail for England, March 20. 
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Lon. & Lan....... I 
Millers Nat’l...... 
Minn. Imp. Mut.... 
Md. Motor Car.... 
Mar. & Mot., Tex.. 
Mech. & Traders.. 
Mfe. Lumbermen’s 
Ms 66h bias Clee F 


Marquette Nat'l 
Mechanics, Pa 


Mercantile, N. Y. 


Mercantile, N. Y.. 


Michigan F. & M.. “FE 
DAIL. BROCK. a6. ess F 
DET. BAOGR. 66 0:0 tos M 


New Hampshire 


F 
i ee a, eee 
N. BB. @ BE... sean 
National, Conn.... 


National Union. 


Nationale, France. ‘F 
PIOWEEE «260 cb ceses F 
INGWETK: 6.5.65 sae 


New Brunswick. 
New Brunswick. 


North: Rivers... 2. 
— A) M 
N. Recip, Und. _F 
Pacific Las Seer Fr 
Phoenix, Eng...... F 
Phoenix, Eng...... I 


Potomac, D.C... 


Fotomace, D. C.. 


Prov.-W ash, ere aor . 
Prov.-Wash. ..... 
Pa: Dim, Mus... vss 
Rhode Island ..... 
Richmond, N. Y...F 
Reliance Marine..) 
Reciprocal Exch... 
Seand. Am. Assur..F 
Srringf'’d v. & M..F 


Standard Marine. 


Sterling, In@. os. 
Sterling, Ind...... 
Stuyvesant ....... 
Stuyvesant ....... 


Union Marine 


Western, Ont...... F 
Western, Ont...... 
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AGENTS AT RICHMON 


MID-YEAR MEETING NOW ON 





National Association Is Holding an | 


Important Conference — Many 
Problems Up for Consideration 





RICHMOND, VA., March 17—With 
a snap that augured well for success- 
ful business accomplishment the mid- 
year meeting of the National Associa- 
tion of Insurance Agents opened this 
morning. The attendance of delegates 
was most gratifying and all were alert 
to thresh out the business problems 
slated for consideration both today and 
tomorrow. Following invocation the 
singing of the national anthem and a 
cordial eo of welcome by Presi- 
dent J. Catlin, Jr., of the Virginia 
State Pte with appropriate re- 
sponse thereto by Craig Belk of Hous- 
ton, Texas, territorial vice-president for 
the southwestern states, President Cox 
submitted his report. 


Cox Gives Report 


In it Mr. Cox spoke appreciatively of 
the cordial relations now existing be- 
tween company officers, state insurance 
officials and casualty company execu- 
tives and the local agents and was hope- 
ful that such condition would long ob- 
tain. The pressing problems now before 
the association, the president advised, 
were those relating to the broker and 
the agent, mutual competition, monopo- 
listic compensation laws and the threat- 
ened entry of banking interests into the 
insurance business upon the Pacific 
Coast. If the last named tendency is 
not checked, President Cox held the 
Situation would extend to other sections 
of the country and become of vital con- 
cern to local agents. He closed by a plea 
for the development of initiative in this 
country in contradiction to the extension 
of government activities into private 
business. 

Chairman Case’s Report 


Chairman James L. Case for the execu- 
time committee among other matters 
presented a suggested revision of the 
constitution and by-laws of the associa- 
tion as authorized at the Louisville con- 
vention. The most important change 
proposed was increasing the annual 
membership dues from $3 to $5. The 
matter elicited extended discussion from 
the floor the preponderence of sentiment 


' tavoring the change though many mem- 
| bers urged delay until their respective 
state associations could be informed. The 
| question finally went over to a later 
session and the strong probabilities are 
that it will carry, added funds being im- 
peratively required if the National as- 
| sociation is properly to conduct its work. 
| Indianapolis has -withdrawn its plea for 
the next annual convention in favor of 
Des Moines. Insurance Commissioner 
Donaldson of Pennsylvania arrived this 
morning and will address the delegates. 


Savannah to Increase Capital 


The stockholders of the Savannah Fire 
approved the recommendations of the di- 
rectors that the stock of the company be 
increased from $100,000 to $200,000. The 
directors’ plan provides that the new 
stock be issued to the present sharehold- 
ers pro rata to their holdings at $70 per 
share of $100 par value. This would be 
in effect equivalent to a 30 percent cash 
dividend. 


McAlister Underwriters Formed 


McAlister, Vaughn & Scales, 
agents of Greensboro, N. C., have added a 
fourth insruance institution to their 
group of Greensboro companies, to be 
known as the McAlister Underwriters. 
This name was selected by Mr. McAlis- 
ter’s associates in the firm, who for some 
time have wanted one of its companies 
named for him. It will be ready for op- 
eration as soon as the policies are printed 
and sent out to agents, not later than 
March 31, 

The McAlister Underwriters’ policies 
will be underwritten by the Pilot Fire, 
the Underwriters of Greensboro and the 
Southern. 


general 





Capital Receives Additions 


Directors of the Commercial Union of 
London announce a further sum of one 
pound per share to capital or £590,000 in 
all having been added to the paid up 
eapital from reserves. 





Admitted to Stoddart Firm 


T. D. Richardson of Toronto, superin- 
tendent Canadian department of the New 
York Underwriters Agency, becomes a 
member of the firm of A, & J. H. Stod- 
dart, general agents. 





Sandison With the Sun 


James L. Sandison has been appointed 
special-agent of the Sun for Maine, New 
Hampshire and eastern Massachusetts. 
Mr. Sandison is very well known through 
his long connection with leading Boston 
agencies and on the staff of the General 
Adjustment Bureau. 








CONCORDIA’S GOLDEN JUBILEE 


Milwaukee Company Celebrates 50th 
Annniversary of Organization 
With Banquets 





MILWAUKEE, WIS., March 16— 
Sunday, March 7, marked the 50th an- 
niversary or golden jubilee of the Con- 
cordia Fire of Milwaukee. The event 
was fittingly observed by two func- 
tions, one a banquet for the officers, de- 
partment heads and field force on Fri- 
day evening, and another for the entire 
office force on Monday evening. Presi- 
dent Gustave Wollaeger, Jr., acted as 
toastmaster on both occasions. Secre- 
tary Frank Damkoehler, who became 
connected with the company in its sec- 
ond year, and is completing 48 years 
of continuous service, spoke on “Days 
Gone By” at both dinners. 

The Concordia Fire was organized 
March 7, 1870, and incorporated under 
a special act of the Wisconsin legisla- 
ture, with an initial capitalization of 
$50,000. It originally was a stock and 
mutual, being changed to a purely stock 

company in 1876. In 1882 the capital 
stock was increased to $200,000; in 1906 
to $300,000; in 1912 to $600,000, and in 
1917 to $750,000. It now has assets of 
$4,000,000 and a surplus of $1,451,072. 

It is today writing business in 45 
states, in Hawaii and Alaska. The 
agency force numbers 2,200 local, 14 
state and six general agents. It writes 
fire, lightning, tornado, automobile, 
sprinkler, use and occupancy, explo- 
sion, riot and civil commotion protec- 
tion. 

Among the state agents who at- 
tended the banquet on Friday evening 
were: E. C. Gilman, New England; 
M. W. Booth, New York; P. L. Ran- 
dall, Michigan; L. C. Quin, of Hart & 
Quin, Florida and Georgia; F. E. Hoff- 
man, Jr., Missouri and Kansas; George 
L. Mager, New Jersey; J. E. Knapp, 
Illinois; L. W. Snider, Wisconsin; S. R. 
Dibert, Pennsylvania; Ross A. Moore, 
Indiana; F. C. Lammies, Minneapolis; 
William _R. Drake, Ohio and West Vir- 


ginia; O. J. Graham, Iowa and Ne- 
braska. 
President Gustave Wollaeger has 


been serving in this capacity since 1910, 
when he succeeded the late George 





Brumder. 














FIGURES FROM DECEMBER 31, 


FIRE COMPANIES 












1919, 


STATEMENTS 














STOCK COMPANIES 
Gain in 





Re-ins. Gain in Net Gainin Premiums Gainin Losses Loss 
Assets Assets Reserve Reserve Surplus Surplus Written Premiums Paid Ratio 
Oe  OTCCE CE EC RE LY 2,713,622 326,946 1,199,714 136,514 1,087, 280 184,346 1,824,952 ...<cs.. 449,378 33.93 
ES Bots ee ree 429,706 —38,899 113,841 —35,919 41,935 15,577 208, 663 —23,296 184,854 88.50 
Christiania General 1,358,001 2,287,472 1,825,640 882,872 196,467 3,663,112 1,457,544 1,253,377 34.2 
Columbian, Ind. ..... 70, 247,71 44,678 73,344 17,282 303,875 36,572 7,303 41.9 
Detroit National .......... 14 206,143 185,688 —38,641 ....... 136,093 Aree 
EN SRR ers . mS 833,376 —150,978 “(Be ly bn are 65,144 9. 
International Lloyds B es 252,510 168,715 140,178 10,138 57,985 41. 
PPE CRET EEE CETTE 682, a 9,99 85,517 63,214 80,070 402,858 196,416 119,809 29.7 
gee are eee 1,443,465 22,516 502,423 34,013 842,981 44,260 543,550 64,530 323,376 59.49 
Tandon & TANncashire:. i... eccccscse 6,836,75 391,040 3,545,343 271,124 2,748,442 74,961 3,864, 684 308,143 1,368,078 35.4 
NMRA, FOUR, cia a 6's e 0-0.0 36.5 cin 05s 2,128,035 54,108 580,518 rg BET ke 2 5 ees 381,237 84,538 125,091 32.81 
SS Se ee er 10,750,512 745,844 5,653,547 711,960 3,111,913 321,474 5,972,961 728,319 2,362,533 39.5 
gage IND sine 1 ibn’ gts = moon cine Se 6,176,156 902,156 3,622,275 691,620 954,750 130,336 4,159,820 878,402 1,525,145 36.66 
A Oy Sb Terns 2,080,011 641,571 219,589 160,128 301,198 154,361 2,856,783 436,354 1,323,330 46.32 
eedpiamans ee ee Pe »487,165 815,887 592,710 679,357 303,369 201,888 1,921,436 2,517,746 2,325,375 121. 
NS ae OS SS Ree eee ere 396,780 82,951 105,705 21,913 111,150 62,304 208,384 56,041 104,994 50.3 
OT BE ere ree ek 5,207,263 611,149 2,366,529 225,267 1,475,958 286,260 2,618,036 307,323 924,799 35.32 
RD SiG 5 ibs gous Wis S wa Sib bie S016 5:4.s a BOO 000 © ....0502 lk re hos eS ee ee ek MI rene aciee 
UNIS LS Taig els g:2 ee veep ore = 3,384,781 623,174 1,271,737 419,000 753,952 101,993 1,600,986 487,75: 384,653 24,2 
NN a, otro Ge S wpa s in a ee sivtoieia 940,35 141,657 279,335 58,066 400,167 56,65 $15,172 56,875 78,501 24.9 
Oe ENE Se ere 16,648,602 2,621,658 7,565,432 810,415 5,444,332 1,139,796 12, 620,459 2,153,036 5,166,771 40.94 
Scandinavian-American ............. 3,701,044 6,618 1,058,657 471,233 639,932 537,477 3'490,268 786,697 2,035,309 53.3 
RNEEMETERL ic oi 4's s ahie wd we oie lia echo 2,644,766 561,303 1,433,207 217,159 481,012 150,494 1,575,873 306,689 512,623 33.52 
OE a ae rarer irg eee ee 2,852,434 351,030 1,482,693 160,991 902,765 107,181 1,751,474 208,340 672,474 38.4 
Et wines cele Sapien he vise bitwise SR eee J) ore DER DS . <couens acer 29,356 42.2 
ee RN ery 853,545 288,227 161,032 —12,825 240,655 164,983 | ao 79,957 145. 
RS Ee eet eee 1,165,556 6,250 160,494 2,269 168,724 160,954 728,959 158,856 511,416 70.1 
MUTUALS - Rate of 
Total Div. to 
Assets Assets Reserve Surplus Total Prem. Losses Total Disburse- Amt.at Policy- 
Cash Total Re-ins. Cash Surplus’ Income Paid Income ments Risk holder 
American Mut., R. I....... 1,229,348 7,726,032 640,442 561,607 7,058,291 747,401 101,798 805,177 652,210 180,459,753 89 
Enterprise Mut., R. I...... 1,209,868 1,863,390 641,013 541529 7,045,051 748,245 101,546 805,144 653,041 180,737,097 89 
Manufacturer’s Mut., R. I..2,134,199 13,039,048 1,082,512 1,006,477 11,911,326 1,419,434 158,520 1,429,222 1,143,500 302,589,732 89 
Mechanics’ Mut., R. I..... °1/517,545 9,144,970 753,950 730,90 8,358,326 900,589 116,951 971,474 81,816 212,090,310 .89 
Mercantile Mut., R. I...... 9,608 2,725,028 239,958 189,650 2,475,080 388,899 28,786 408,842 358,377 56,024,503 gst 
Merchants’ Mut., Pa....... 89,726 89,726 ceenee ey Sommer ee 15,484 8,881 44,184 2 LS ee ren 
Merch. & Bus. Men’s M., Pa. 165,163 Bo en eT ee ee hee ee 81,708 17,283 87,032 42,682 9,478,098 
Miilier® Mut., Pa....... <<. 753,635 3,305,032 239,203 489,508 3,036,906 279,517 66,85¢ 313,193 186,381 14,263,479 
Narragansett Mut., Pa..... 205,022 792,649 102,949 96,824 684,449 172,513 13,041 181,536 151,628 23,466,127 
National ae. Mut., Ill. 13,607 39,058 9,774 3,833 29,284 21,056 2,241 21,056 7,449 1,145,903 ois 
Ohio Mut.......... Sénceeed 44,208 800,510 77,347 150,359 SOG SO i cvwhes- so -eepeak > eetten beeen ,042,724 .25 
Phenix Mut, aE = eae 158,913 242,489 29,665 127,470 211,046 51,816 10,266 52,213 32,155 35,054 re 
Rhode Island Mut........ - 2,669, 342 16,425,591 1,362,912 1,248,546 15,004,795 1,783,649 202,371 1,794,503 1,456,844 382,587,687 .89 
State Mut., Rycewoes cabo 3,527,516 22,131,889 1,842,264 1,607,114 20,211,487 2,417,540 272,140 2, 428, 510 1,976,569 516, 859,646 -89 





NEW BID ACCEPTED 


IS SOLD TO A _ SYNDICATE 





First Reinsurance of Hartford Will 
Soon Pass Out of Hands of 
Government 





HARTFORD, CONN., March 17— 
The syndicate bid for the First Re- 


insurance of Hartford has been ac- 


cepted. President H. H. Stryker of 
the company has received a letter from 
Alien Property Custodian Garvan an- 
nouncing that provided a few technical 
details were complied with, he would 
recommend the entry of an executive 
order for the sale of 4,505 shares of 
stock of the company held by the gov- 
ernment to a syndicate which was 
formed to take over the company and 
continue its business. This means the 
successful termination of an effort to 
maintain the First Re-insurance Com- 
pany’s identity and preserve it for 
Hartford as a growing concern. It is 
believed that the company in which 
Hartford companies are interested will 
have a successful career as a re-insur- 
ance company, as there is great demand 
for this form of insurance. 


Factors in the Syndicate 


The syndicate bid $788,375 for the 
stock. This was the biggest bid re- 
ceived, although the company had been 
bid for on two other occasions. It is 
supposed that by an executive order is 
meant an order by the President who 
would act on the recommendation 
made by the alien property custodian. 
The larger part of the stock is sub- 
scribed by insurance companies, includ- 
ing the following Hartford companies: 
Aetna Life, Aetna Casualty & Surety, 
Automobile, Hartford Fire, Aetna Fire, 
Phoenix Mutual and Connecticut Mu- 
tual. In addition subscriptions to the 
stock are made by the Security of New 
Haven and United: States Fidelity & 
Guaranty of Baltimore. There are 
about 40 individual subscribers, mostly 
from Hartford and New Haven. 


New Underwriters Annex 


The American Eguitable of New York 
and the Knickerbocker of New York are 
now operating an underwriters annex 
known as the American International 
Underwriters Policy. The combined 
statement of the two companies shows 
aggregate assets of $3,494,407, and sur- 
plus to policyholders of $1,717,915. 


License Law Is Upheld 
COLUMBUS, O., Mar. 16.—The Ohio su- 
preme court today upheld the constitu- 
tionality of the new graduated automo- 
bile and truck license law, effective at 
once, as of Jan. 1, 1920, 


Sun of London’s Figures 

The Sun of London, the oldest insur- 
ance company in the world, has issued 
its statement the company now being 
in its 311th year. Its assets are $6,287,- 
138, gain $425,000. The premium reserve 
is $4,097,476, gain $235,781. The surplus 
is $1,390,323, gain $31,449. The Sun is 
firmly entrenched in the affection of its 
agents because it is of great value to 
them. It is a staunch old company that 
is constantly growing in its capacity to 
serve, 





Reimann with Commercial Union 
Louis A. Reimann, special agent of the 
American Central in Iowa, has gone with 
the Commercial Union fleet in that state 
working with Special Agent Clyde C. 
Smith. 





It is rumored in New York that F. H. 
Ross is to become United States manager 
of a Japanese fire reinsurance company 
which will be entered in United States 
as soon as the legal formalities can be 
attended to. The company has large re- 
sourtes in Japan and will send over 
funds to the United States branch in the 
near future. 


The fire commissioners of Williams- 
town, ., have decided to purchase 
modern motor apparatus and to _ fully 

















equip the department in tthe near future. 
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‘* Unexcelled Service to Agents and to Policyholders Alike ”’ 


c THE HOME Cémeany NEW YORK 














om ELBRIDGE G. SNOW, President 

a 

¥ This Company as of December 31st last: 

he 1. OWES TO POLICYHOLDERS 

to For losses as estinated, payable upon adjustment $ 3,677,019.00 

2. OWES TO OTHER COMPANIES 

= For reinsurance premiums, payable in 

> accordance with contracts - - - - = = 799 236.99 
TOTAL $ 4,476,255.99 

3. HAS RESERVED 




















om For Taxes, payable during 1920 - - - - - $ 1,000,000.00 

“ For other accounts, payable during 1920 - - - 200,000.00 

ho For Unearned Premiums, 

“ being the unexpired portion 

- of premiums on all policies 

s: in force - - - - - - - - - 27,092,838.00 

: TOTAL $32,769,093.99 

‘ TO MEET THESE LIABILITIES THE COMPANY HAS: 

. 4. Cash in Banks and Trust Companies - - - += §$ 5,738,900.48 

5. United States Bonds---Actual Market Value - - - 9,583,308.06 
6. State and City Bonds - - - - 7,262,955.33 

ik 7. Rail Road Bonds “s ve ”" - - - 9,556,200.00 

x 8. Miscellaneous Bonds q . a - . -  4,702,520.00 

d 9. Rail Road Stocks - > ¥ - - - 4,543,100.00 

P- 10. Miscellaneous Stocks . “ a “ - -  7,404,800.00 
11. Bank&TrustCo.Stocks ‘ = “3 - - . 468,000.00 

. 12. Bonds and Mortgages, being Ist lien on Real Estate - ~— - 5,500.00 

13. Premiums uncollected, in course of transmission 

' andinhandsof Agents - - - - = = =  5,033,879.64 
14. Other Admitted Assets - - - “ - - - 295,896.80 

e TOTAL $54,595,060.31 

; 15. LEAVING A CAPITAL AND SURPLUS OF - - $21,825,966.32 


Owned and maintained by the Stockholders as 
0 a guarantee of its contracts and for the pro- 
> tection of its policyholders. 


Fire and Marine and Allied Branches of Insurance 


Aircraft, Automobile (Complete Cover in Combination Policy), Explosion, Fire and Lightning, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits and Commissions, Registered Mail, 
Rents, Rental Values, Riot and Civil Commotion, Sprinkler Leakage, Tourist’s Baggage, Use 


STRENGTH REPUTATION SERVICE 
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CHANGES IN THE FIELD | 


ones — 








B. J. GILMORE HAS RESIGNED 





Indiana State Agent of the Great 
American Is Prominent in In- 
surance Activities 





In keeping with his desire for some 
time past to take an extended rest, B. J. 
Gilmore has resigned as state agent of 
the Great American for Indiana. It is 
likely that he and Mrs. Gilmore will 
take a trip, but, until his return, he will 
not announce any plans for the future. 
He has had a number of propositions 
and it is even possible he may leave 
field work. Mr. Gilmore has been in the 
insurance business for 33 years, having 
made his start in the western depart- 
ment of the Niagara at Chicago. From 
that position he went with the Fire- 
man’s Fund as an examiner and then 
with the National of Hartford. Twen- 
ty-two years ago he went into field 
work for the Royal Exchange. He next 
represented the Northern of England 
in Indiana, Kentucky and Tennessee 
and in 1904 went with the German 
American as. state agent for Indiana. 
He has built up a large business for the 
company in the state and has many 
warm friends among the local agents. 
He has been active in field association 
work and has held official positions in 
all of the state organizations with 
which he has been connected. 





R. A. Drum and C. W. Ohlsen 


Robert A. Drum of Chicago, Illinois 
state agent of the Sun and Patriotic, 
has resigned to go with the Perry Auto 
Lock Company in that city. He is 
succeeded by Charles W. Ohlsen, who 
has been assisting him in the state. 


Lewis B. Perry 


Lewis B. Perry of Lansing, Mich., 
special agent of the National of Hart- 


ford, has” been appointed special agent 
of the Pennsylvania — to assist 
State Agent Norman L. Spencer 
W. H. Unger 
H. Unger of Minneapolis, Minn., 
state agent of the Pennsylvania, has 


resigned to become connected with the 
. W. Sexton local-agency in that city. 





W. C. Sonnen 


C. Sonnen has resigned from the 


W. 


National Inspection Company of Chi- 
cago to become Cook County special 
of the Liverpool & London & Globe. 


Mr. Sonnen has been with the National 
Ins spection for three years or more and 
previous to that was an examiner in the 


western department of the North 
America. He has had a good insur- 
ance training. His father is W. 


Sonnen of Chicago, superintendent of 


the improved risk department of the 
St. Paul. Mr. Sonnen is a young man 
of exemplary character, who was born 
into the insurance business. 


W. J. Wendt 


W. J. Wendt, who was formerly lo- 
cated in Chicago, traveling in the field 
for the Firemen’s and prior to that for 
the Newark Fire, has gone to Hartford, 
C -omn., where he has been made an ex- 
aminer in the head office of the Phoenix 


Ha 





of artford. 


A. E. Perry 


\. E. Perry, Minnesota state agent of 
the London & Lancashire, has resigned 
to become connected with Marsh & 
McLennan at Chicago. 


A. W. Dorbert 
The New Zealand has been granted 
a license by the Ohio department and 
agency plant at once. 


will establish an 





office 


A. W. Dorbert of Columbus, who for- 
merly represented the Caledonian in 
the state, has been appointed state 
agent by the New Zealand. He has a 
wide onpeaiere ae: in the field. 


Joseph ph Gillham 


Joseph Gillham of Omaha has been 
appointed special agent of the Bank- 
ers Fire of Lincoln in Nebraska. He 
has had several years’ office experience 
with the Columbia Underwriters and 
for the last three years has been spe- 
cial agent of the National Security of 
Omaha in Nebraska. The Bankers in- 
tends to appoint another Nebraska 
field man in a short time. 


S. W. de Waard 


S. W. de Waard of Minneapolis, 
sp ecial agent of the Fireman’s Fund 
ir. Minnesota, has resigned to go with 
the Hartford in that state. Mr. de 
Waard was formerly connected with 
the General Inspection Company. 





A. S. Gornily 


A. S. Gormly, special agent of the 
Rochester Underwriters in Wisconsin, 
has resigned. 


L. L. Lloyd 
L. L. Lloyd, of Denver, state agent 
of the Rochester Underwriters for 


Colorado, New Mexico, and Wyoming, 
has resigned to become associated with 
the R. T. Jones agency at Scotts Bluff, 
Neb. 


R. B. Evans 


B. Evans, an examiner at the head 

of the Northwestern Under- 
writers at Milwaukee, has been ap- 
pointed special agent in Iowa and Ne- 
braska succeeding R. L. Hanson. He 
will make his headquarters in the Me- 
Cabe building at Omaha. 


Earl V. Neuberger 


Earl V. Neuberger has been ap- 
pointed special agent of the Springfield 


in North Dakota. He was formerly in 
the local agency of Thomas Baker & 
Sens at Fargo. He will assist State 


\gent Presler. 


W. F. Matchett 


F. Matchett of Matchett Bros., dis- 
trict agents at Pierceton, Ind., for the 
farm department of the Hartford, has 
been appointed special agent for the farm 
department of the-company in the east- 
ern half of Indiana. 


W. 


O. P. Rush 
O. P. Rush has resigned as state agent 
of the Firemen’s Fund in Kansas and 
will connect with a locai agency in Kan- 
sas City, Mo. 


J. P. Sheridan Very Low 


J. P. Sheridan, of Saginaw, Mich., 
former special agent of the Hartford, 
and prior to that secretary of the old 
Saginaw Valley Fire & Marine, is critic- 
ally ill and is not expected to last very 
long. Mr. Sheridan is one of the lovable 
men who has made a host of friends in 


his insurance work. 


Carl Vance’s New Work 
Dy Se Vance, 
of the 


for sometime past sec- 

ary Explosion Conference, re- 
signed some days ago to associate with 
the American Foreign Insurance Asso- 
ciation. Mr. Vance at one time con- 
ducted a local agency at Clarksburgh, 
W. Va., subsequently going into the 
field as a special agent, and still later 
‘assuming the immediate direction of 
the Explosion Conference. His train- 
ing and temperament will make him a 
peculiarly valuable aid to Manager 
Howard P. Moore in handling the 





rapidly growing activities of the Amer- 
ican Foreign Insurance Association. 











NEWS FROM EASTERN FIELD 











SEEKING MORE COMMISSIONS 


New York State Association May Ask 
for a 10 Percent Participation 
In the Profits 





NEW YORK, March 17.—Requests 
for increased commissions continue to 
come in from local agents in various 
parts of the country, the calls being 
especially numerous from the Suburban 
Fire Insurance Exchange territory. In 
its latest news bulletin the New York 
Association of Insurance Agents has 
the following to say concerning the 
question: “So insistent has been the 
demand for increased commissions that 
the executive committee ordered the 
appointment of a committee to col- 
lect data and present to the convention 
of this association in June a plan to 
submit to fire companies for “a 10 
percent contingent on the underwriting 
profit of the agency without disturbing 
the present commission arrangements.” 
A strong committee will handle this 
subject to best conserve the interests 
of all agents and in full understanding 
and co-operation with our companies 

Company managers insist that the 
present cost of procuring business can- 
not be increased, and that any attempt 
to add to the burden will be to invite 
vigorous opposition from state officials, 
and greatly intensify competition from 
mutual companies and reciprocal or- 
ganizations. The executives will wel- 
come an opportunity to thresh out the 
matter with agents, confident that after 
details are gone into the local men 
will appreciate the reasonableness of 
the attitude taken by company officials. 


Rubert With New Office 
YORK, March 17—Carl 
executive special agent of the 
New York and assistant manager 
New York General Insurance 


NEW Rubert, 
City. of 
of the 
Agency, will 


on April 1 associate in an important ca- 
pacity with the New York city offices of 
the Rollins, Burdick & Hunter Company, 


prominent agents, 
has had both field 
a good underwriter 
solicitor. 


Chicago. 
and office 
and a 


Mr. Rubert 
training, 
hard business 


is 


Named Marine Manager 


The Columbia Underwriting Agency 
Inc. has been appointed managers of the 
marine department of the Knickerbocker 
of New York, and the new American In- 





ternational Underwriters Policy which 
is guaranteed jointly by the Knicker- 
bocker and the American Equitable. The 
Columbia Underwriting Agency has been 
managing the marine department of the 
American Equitable and will continue in 
that capacity. 
Mutuals Change Front 

BOSTON, MASS., March 16—The mu- 
tual fire companies of Massachusetts, 
which came before the insurance commit- 
tee headed by Herman L. Ekern, as coun- 
sel of the National Association of mutual 
fire and casualty companies, with a propo- 
sition to extend widely the powers of 
mutual companies to write many addi- 
tional classes of business, as well as to 





ee in various ways on a stock com- 
pan plan, made a quick eleventh hour 
shift in their program. After two pre- 
vious hearings, at one of which a sub- 
stitute bill had been produced, the final 
hearing found Mr. Ekern prepared to 
withdraw practically all the unusual fea- 


his measure. It had been deter- 
mined at a conference that the stock com- 
panies were to put up a stiff opposition 
and apparently the il mutuals were not 
disposed to allow the former W iseonsin 
commissioner to pull them to the mat on 
the proposition. 


tures of 


loe: 





Omaha Liberty in East 


General Manager P. F. Zimmer of the 
Omaha Liberty Fire of Omaha has re- 
turned from an eastern trip, having en- 
tered the company in New Jersey. It 
has applied for admission to Pennsyl- 
vania. L. A. Burnett of Pittsburgh has 








been appointed eastern general agent. 


UNIFORM SCHEDULES SOUGHT 


Efforts Being Made to Line Up Non- 
Association Companies in New 
York State 


NEW YORK, March 16.—Members 
of the New York State Association of 
Local Insurance Agents are kept well 
informed as to the activities of the 
organization through the medium of 
circular letters sent out by President 
F. V. Bruns. In his latest communi- 
cation Mr. Bruns tells of the confer- 
ences had with Superintendent Phil- 
lips of the New York department 
regarding the competition of non-asso- 
ciation companies in the Empire State, 
and the effort being put forth to com- 
pel such offices to join the several 
rating organizations, or to file sched- 
ules that will be enforced uniformly 
throughout the territory. It is under- 
stood that the great majority of the 
non-membership stock companies are 
willing to join the state organization, 
mainly because of the heavy expense 
they would be put to if compelled to 
prepare new schedules of their own, 
and would seek entry to the governing 
body at once were it not for fear of one 
particularly aggressive western com- 
pany that is determined to continue as 
a free lance, and thus far has proven 
immune to all suggestions of co-opera- 
tion. 

Competition from mutual companies, 
particularly in casualty lines, continues 
to be a thorn in the flesh of the New 
York state agents, and members of the 
organization are looking forward with 
great interest to a consideration of this 
phase of their business at the forth- 
coming meeting of the National Asso- 
ciation of Insurance Agents. <A _ sub- 
stantial delegation from the New York 
State Association will go to Richmond, 
prepared to take an active part in the 
deliberation at the several sessions of 
the mid-vear gathering of the national 
organization. 


Granting Only “Open Policies” 


NEW YORK, March 16—Unwilling 
longer to write special business under 
the demoralizing conditions that obtain 


in the local marine insurance market, the 
Maritime Underwriting Agency of this city 
some three weeks ago practically ceased 
issuing such form of coverage and has 
since confined itself to granting “open 
policies.” 


Death of M. J. Hubble 


Hubble, pioneer resident of 
the Ozark region in Missouri, died at 
his home in Springfield, Mo., the other 
dav, being nearly 85 vears of age. He 
had lived in Springfield since March 31, 


Martin J. 


1856. The history of this city is inti- 
mately linked with Mr. Hubble’s life 
and career. He was one of the most 


influential citizens in his section, a man 
greatly interested in civic and political 
affairs. Mr. Hubble served during the 
war as a captain in the 72nd Missouri 
militia. He filled a number of impor- 
tant offices. He managed the campaign 
waged by John S. Phelps, being suc- 
cessful ce andidate for governor of Mis- 
souri, serving from 1872 to 1876. Mr. 
Hubble had contributed greatly to the 
historical literature of his section. He 
was one of the leading local agents of 
his city. During the last few vears 
Mr. Hubble has been a confirmed in- 
valid. 

One his sons, the late John P. 
Hubble, was prominent in insurance 
affairs, being at one time western man- 
ager of the Greenwich and later Ken- 
tucky state agent of the National of 
Hartford. Lee J. Hubble, another son, 


of 





lives at Monmouth, Ill. Joel W. Hub- 
ble, another son, is an independent ad- 
juster at Jacksonville, Ill. 
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Time to Solicit Tornado Insurance 


Last week, near Springfield, Mo., a 
tornado killed 14 people and caused 
considerable property damage near 
Branson and Hollister in Taney 
county. In Washington county, Miss., 
five were killed, 25 hurt and 30 tenant 
houses were destroyed by a tornado. 
These were the first big “blows” re- 
ported this year. Apparently the tor- 
nado season has opened. The most 
disastrous cyclones, wind storms and 
tornadoes occur during the spring sea- 
son and are almost invariably followed 
by heavy rains. While the spring rains 
are on, tornadoes do the heaviest dam- 
age and during the next six weeks it 
is more than likely that more tornado 
and windstorm losses will occur than 
during ail the rest of 1920. 

Tornado and windstorm insurance is 
more important this year than ever 
before. Repairs are costly. Labor 
commands fancy prices, and material 
costs are up. Even the smallest re- 
pairs requiring the services of a car- 
penter mean an expense that is bur- 
densome and annoying. Because things 
are worth about twice as much as they 
were a year or so ago, tornado and 
windstorm insurance is twice as neces- 
sary. Property owners today can af- 
ford to take no chances. A house or 
building seriously damaged or de- 
stroyed, means that the owner will 
have to pay out a great deal of money 
to have the structure repaired and en- 
counter delays, annoyances, inconven- 
iences—and, bills innumerable. 

Local agents are rapidly coming to 
see that there is really no “tornado 
belt.” The agent who has thought of 
tornado insurance only as protection 
against tornadoes has had a miscon- 
ception of the coverage. If the aver- 
age citizen were asked by the local 
agent, “What do you think about tak- 
ing out a tornado policy? I can sell 
you one for as low as 16 cents a hun- 
dred for one year, 40 cents for three 
years and 64 cents for five years. You 
cannot tell when a tornado is liable to 
strike this territory. You ought to be 
protected against this hazard,” 
would in 99 cases out of a hundred re- 
ply, “Tornado? Why there has never 
been a tornado in this section of the 
state. What are you talking about? 
There is no chance of this town being 
visited by a tornado, I never even saw 
a tornado. I don’t want tornado in- 
surance if it sells for 5 cents a hun- 
dred.” 

But if this same 


man were told 


about windstorm insurance he would 





he 


‘nado, although all of their properties 





get interested. If the agent would tell 
him that in the event of a high wind, 
blowing down his shutter, damaging a 
cornice, ripping off some _ shingles, 
blowing out a pane of glass, tearing a 
door off its hinges, etc., he would be 
covered under the tornado policy, he 
would begin to show some interest. 

Even the most enthusiastic agent 
should be willing to admit that a tor- 
nado is in most localities a remote 
On the other hand, wind- 
storms occur in every community with 
more or less regularity. Wind and rain 
cause a great deal of damage. The 
tcrnado policy covers in the event that 
a section of the roof or a cornice is 
blown away, and water enters the 
house, damaging the ceiling, walls, cur- 
tains, portieres, furniture and carpets. 
That is, if a windstorm sweeps over a 
town and rain follows in its wake, and 
there is water damage because of a 
previous damage done by the wind, the 
insurance company is liable and will 
pay the claim. 

This argument can be used with fac- 
tory owners making damageable goods, 
such as paper products, yard goods, 
food preducts, and any articles that 
are easily damaged by water. The ex- 
perienced agent seldom refers to tor- 
nado insurance but calls it windstorm 
insurance. People know what wind- 
storms are, but many have never seen 
cyclones and tornadoes. 

Because of labor conditions and the 
shortage of houses, factory buildings 


contingency. 





and office space, property owners are 
more than ever in need of full protec- 
tion. They need to be covered against 
every hazard. If a property is de- 
stroyed today, it is impossible to say 
when it can ‘be replaced. Therefore, 
tornado use and occupancy insurance, 
tornado rental value insurance and 
tcrnado profits insurance can be sold 
to storekeepers and factory heads, 
whose ability te keep on earning money 
rests entirely with their ability to keep 
their place of business going. 

Building and loan associations have 
ir. the past few years done a great deal 
to stimulate the purchase of tornado 
insurance. Building and loan secretar- 
ies in a number of sections of the 
country have found themselves con- 
siderably embarrassed because of a tor- 


were covered by fire insurance. The 
building and joan associations that are 
honestly managed operate on a rather 
close margin. They cannot afford any 





serious losses. Fire insurance, to pro- 





tect the full amount, is always taken 
out, but in the past tornado insurance 
has been neglected or thought unim- 
portant. In the past few years, how- 
ever, the attitude of building and loan 
officials has changed. In fact, in many 
communities the secretaries of build- 
ing and loan associations are demand- 
ing that full tornado insurance be 
taken out before a loan is granted. 
This has increased the importance of 
tornado insurance in the eyes of home 
owners and made it much easier for 
local agents to follow up borrowers 
financing their homes. 

‘While the great majority of tornado 
losses are for small amounts, there is, 
nevertheless, a strong argument for 
the property owner who takes the po- 
sition that a tornado is not liable to 
visit his community. No section is im- 
mune. No man can say that a tornado 
will or will not strike a particular com- 
munity. A building may be so con- 
structed and situated as to be positively 
fireproof, but the same building can 
be blown down by a tornado and no- 
body can predict when a tornado is 
going to strike. The mere fact that a 
tornado or heavy windstorm does not 
occur in any particular community for 
50 or 75 years is absolutely no reason 
why one will not visit that community 
some day. Under favorable conditions, 
a fire may be controlled, but tornadoes 
cannot be harnessed and held in abey- 


ance. A tornado is an act of provi- 
dence and when or where the next tor- 


nado is to strike, no man can say. 

Tornado insurance can be sold first 
of all to home owners. It can most 
easily be placed in connection with the 
fire insurance on the property. In fact, 
scme agents take nothing but the com- 
bined rate, that is, for fire, lightning 
and tornado. The cost is so small as 
to bring it within reach of all. In 
many sections of the country, dwelling 
ternado insurance can be purchased at 
64 cents a hundred for five years. De- 
tached dwellings are very frequently 
damaged by high winds and accom- 
panying rain. A high wind will often 
do more damage than a small fire. 

Small town storekeepers are good 
prospects. This is particularly true 
where a town is located in a flat stretch 
of country, where there is a good deal 
of open prairie. Any section where the 
wind gets a broad sweep is liable to 
be visited by a tornado. Factory heads 
producing goods that are easily dam- 
aged are good prospects. Small town 
banks are excellent prospects. The 
small town banker enjoys the com- 
plete confidence of the entire commu- 
nity. He has entrusted to him much of 
the surplus wealth of the country-side. 
It is up to him to provide his deposi- 
tors and customers protection. Fire 
insurance is not enough. A tornado 
may wipe out everything, destroy the 
records, wreck the building and leave 
utter ruin in its wake. Small town 
country banks are very often on prom- 
inent business corners. If a heavy 
windstorm does come along, they are 
liable to be damaged. Their prominent 
location lends an additional hazard, and 
this is a fact that has been proven time 
and time again in cities where torna- 
does have occurred. 

Public officials can be made to see 
the importance of insuring municipal 








GATHER AT RICHMOND 





MANY ON HAND FOR MEETING 





Selection of Des Moines as Next Con- 
vention City Considered Fore- 
gone Conclusion 





RICHMOND, VA., March 16—Dele- 
gates to the mid-year meeting of the 
National Association of Insurance 
Agents have been arriving hourly since 
early morning. The number already 
registered fully justifies the prediction 
of President Cox that the gathering 
would be more largely attended than 
any similar meeting in the history of 
the organization. Practically every 
state in the Union, not excepting dis- 
tant California, is represented. 

Des Moines to Get Convention 


The officers and committees have 
been in session arranging details of the 
program prepared for tomorrow and 
Thursday, and confidence is expressed 
that the session will be of exceptional 
interest. Iowa delegates are actively 
booming Des Moines as the annual con- 
vention city for nineteen twenty and 
it’s a foregone conclusion that it will 
be so chosen. The selection of a secre- 
tary of the association to replace 
Chauncey S. S. Miller, who resigned 
last month, will likely go over for a 
time yet. 

Get-Together Dinner Held 


A happy introduction to the serious 
work of the meeting was the get-to- 
gether dinner held tonight. More than 
250 delegates were present and all thor- 
oughly enjoyed the introductory re- 
marks of Toastmaster Cox, and the in- 
formal talks given by James T. Catlin, 
Jr., president of the Virginia Associa- 
tior; James L. Case, chairman of the 
executive committee; A. H. Robinson 
of Louisville, a former president of the 
Association; E. M. Allen of Arkansas; 
Charles Wilson, chairman of the finance 
committee; Craig Belk of Texas; M. T. 
Mancha of Los Angeles; Edson S. 
Lott, president United States Casualty; 
T. Alfred Fleming, representing the 
National Board; C. I. Hitchcock, editor 
“Insurance Field,” and J. Victor Barry 
of the Metropolitan Life. 





Auto Liability Measures Defeated 


BOSTON, MASS., March 16.—The Mass- 
achusetts legislature has defeated each 
of the bills presented this year calling 
for bonds or some sort of insurance on 
the part of automobile drivers to pro- 
tect the public against loss in acci- 
dents when automobile owners were 
found liable. One of the measures came 
from the insurance commissioner and 
was a bill based on a special investiga- 
tion of the subject by the commissioner 
and attorney general. 








properties. School buildings, libraries, 
court house, jails, fire department 
houses, city kalls and various other 
municipal buildings should be covered 
by insurance. Public officials are put 
iuto office by the voters to serve the 
best interest of the people. If a build- 
ing is destroyed or seriously damaged 
by a tornado or windstorm, it means 
that the building must be reconstructed 
and that in many cases, the tax pay- 
ers must bear an additional burden in 
order to erect a new structure. Public 
officials who permit the buildings tem- 
perarily in their charge to go unin- 
sured are violating a public trust and 
not faithfully discharging their public 
duties. It is with public officials not 
so much a question of what they think 
about. tornado insurance or fire insur- 
ance personally, but what they owe to 
the community and to the tax payers. 
They are respensible to them for re- 
sults and an efficient administration. 
This argument will often move a 
mayor or city council to take out tor- 





nado insurance. 
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How Much Capital Do You In- 


vest In Each Piece of Business? 


T is often stated that the ‘‘capi- 
tal’ of an insurance agent is 
his time. 


How much time do you have to 
put in, how much capital do you 
have to invest in each automobile 
insurance policy that you sell ? 


To reduce the amount of capital 
required for each piece of business, 
to make it possible for represen- 
tatives to do a larger business on 
the same amount of capital, the 


same amount of time, has been the 
aim of the Ohio Casualty Insur- 
ance Company in the preparation 
of all forms and in its plans for 
conducting the business. 


Policies of The Ohio Casualty In- 
surance Company, granting lia- 
bility, property damage, fire, theft, 
tornado and collision insurance for 
motor car owners will be ‘“‘the 
best in automobile insurance”’ for 
agents as well as policyholders. 


THE 
OHIO CASUALTY 


INSURANCE COMPANY 


HAMILTON 


B. D. LECKLIDER, President 


OHIO 


HOWARD SLONEKER, Secy. and Mgr. 
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HOW RISE IN VALUES 
AFFECTS LOCAL AGENT | 


(CONTINUED FROM PAGE 3) | 
How does this condition affect the local 
agent? Your clients are surely aware of 
the fact that everything they purchase 
new costs a great deal more than it did 
three or four years ago. But, and mark 
the point carefully, owners of property 
do not seem to realize that what they 
have acquired in the past has increased 
in value in the same proportion. Their 
past acquired property they value in | 
terms of what it originally cost. | 
Here is the real menace to the owner | 
from the insurance standpoint. Some- 
thing must be done to educate and inform 
the assured of the danger, and as I see | 
| 


it, it is a duty the local agent must as- 
sume. 


Importance of Appraisal 


Many insurance agents and _ brokers 
have realized the situation and have at- 
tacked the problem in earnest. They 
have written personal letters to their cli- 
ents outlining comparative prices of la- 
bor, building materials, general equip- 
ment and staple commodities. A large 
number have realized that the best and 
most direct way to bring the facts to the 
assured was by the medium of a disin- 
terested appraisal of the property made 
by authorities in that line. The owner of 
a factory with an appraisal of his plant 
showing today’s actual insurable value 
will not base his insurance on his book 
values nor on past costs. He will get 
busy immediately and take the required 
additional insurance. Instead of your 
going to him and trying to sell insurance 
he is going to bring the business to you. 
You will have more calls for "binders” 
than ever before. 





Reports on Factories 


I realize that concrete facts appeal to 
us all, more than generalities, therefore 
just before coming to this meeting I in- 
spected the appraisal reports which we 
have recently made of thirty factories 
seattered throughout the middle west. A 
comparison of the amount of insurance 
with the sound insurable valses of the 
appraised properties disclosed some inter- 
esting facts. Twenty-six of these con- 
cerns carried the coinsurance clause. 








JOHN J. THOMAS 


notable address before the Illinois 


appraisals disclosed that one owner 
percent to comply with his 90 percent co- 


owners was from 


for six owners from 75 to 100 


$2,000,000 More 


aggregating more than 
avoid becoming coinsurers. 
one of these concerns had adequate pro- 


With a correct appraisal of a property 
the agent and the owner need not guess 
or estimate how much insurance is neces- 
The appraisal report will show the 


facts and settles the question of values 
from a disinterested authoritative stand- 
point. 

What your clients want is service and 
today the assured is looking to his in- 
surance agent more than ever before for 
guidance in the matter of appraisals. It 
is just as important to make the right 
selection of an appraisal service as it is 
to have the agency for first-class insur- 
ance companies. 


Peints in Appraisals 





Because an appraisal is a service and 
not a commodity, it is extremely difficult 
for the layman to select the best service 
because inferior work is invariably 
cheaper. Cheap appraisals are worse than 
useless because everything depends upon 
the accuracy of the report. Therefore 
the insurance agent should investigate 
appraisal services from the standpoints 
of: 

1. The general reputation of the ap- 
praisal company. 

2. Its standing with insurance compa- 
nies, accountants and bankers. 

3. The length of time the company has 
been doing business. It requires years to 
perfect an organization and to accumulate 
cost data. 

4. That it is large enough to have a 

complete organization. 
5. That there is nothing detrimental 
in its contracts to the insurance business. 
Several appraisal companies are engaged 
in the insurance auditing business. 

6. That it confines itself to. legitimate 
valuation work. An appraisal concern that 
measures up to these six standards you 
ean safely recommend. 





Present Day Values Necessary 


Present day values of a property are 
just as necessary as accurate balance 
sheets. In these times owners of prop- 
erty run more risk in not knowing prop- 
erty values than they do in not knowing 
book values. Nearly all realize the ne- 
eessity of having someone delegated and 
competent to keep the books of account, 
but few recognize the necessity for the 
appraisal engineer to determine today’s 
actual insurable values. 

When our tax laws were first made they 
assumed that all concerns carried upon 
their books the true value of the plant 
and equipment. The law presupposed this 
to be true. As a matter of fact, the 
truth was and is quite otherwise. We 
find that the majority of owners set up 
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plant values far below what the property 
was really worth, not only from the stand- 
point of appraisal, but from the stand- 
point of the actual past investment cost. 
Items such as dies, jigs, fixtures, small 
tools and minor equipment, even freight 
and installation of machinery, are fre- 
quently charged to expense. Accurate 
cost data compiled shows that the ratio 
of cost of these items to the total value 
of equipment frequently averages 17 to 
20 percent of the total value of equipment, 
while the cost of installation alone is 
approximately 5 to 7 percent. 


Can’t Disregard Assets 


While it may be good accounting pro- 
cedure to charge such items to expense, 
it also is one of the most important 
causes of undervaluation. In case of fire 
loss a concern having $100,000 invested 
in equipment can ill-afford to disregard 
an item of $20,000 in asset values. An- 
other important cause of undervaluation 
is the custom of writing off too large an 
amount each year for actual depreciation. 

Original cost is seldom the same as real 
value; property value is rarely the same 
thing as the total of plant investment; 
and neither the cost or the investment is 
the same thing as today’s cost of repro- 
duetion less the depreciation, which as 
you know is the sound insurable value. 

Books of account, if properly kept, show 
investment or original cost. Appraisals, if 
properly made, show the present cost to 
duplicate the property, the actual accrued 
depreciation and the resultant sound in- 
| surable value. 











Actual and Theoretical Depreciation 

| One must not conclude that the cus- 
; tom of “writing off’ an annual uniform 
| depreciation is wrong as a business pol- 


| icy. It is, however, wrong to consider 
| such depreciations as the ‘actual depre- 
| ciation.” Actual depreciation must not 


| be confused with theoretical depreciation. 
| The two are different and should be used 
each for its particular purpose. 

Briefly, theoretical depreciation is used 
for the purpose of accumulating a fund 
for renewals and replacement of property 
when it has no economical use. Theoreti- 
eal depreciation is a provision to preserve 
capital intact. 

Actual depreciation is the cumulated 
; amount of wear, tear and obsolescence 





| the property has sustained. This is the 
| depreciation that the insurance contract 








deducts from the value new. The man- 
ner in which the owner keeps up his 
plant determines the depreciation for in- 
surance computation and not the annual 
depreciation on the books of account 
which is a result of the concern’s business 
policy. 
Methods Agents Are Using 

I wish to call your attention to various 
successful methods that some progressive 
agents are employing. Last November 
we received a letter from a live insurance 
agency located in Central Illinois. They 
wanted to have some specific data on com- 
parative prices showing exactly how val- 
ues had increased. 

We replied giving the facts and they 
had our letter facsimiled and mailed it 
as an insert with a personal letter to their 
clients. Our letter, dated Noy. 6, 1919, 
said: 

“Replying to your letter relating to the 
increase of property values, at this date 
the situation is as follows: Concrete 
buildings, increase over pre-war period, 
55 percent; concrete and steel, 45 percent; 
brick and _ steel buildings, 45 percent; 
brick and wood buildings, 60 percent; 
frame dwellings, 60-75 percent; store fix- 
tures, 100-200 percent; metal working 
equipment, 100-150 percent; general fac- 
tory, 65-100 percent. 

“At present, almost without exception, 
property is greatly under insured and ad- 
ditional large losses have been suffered 
through the operation of the coinsurance 
clause. Our advice to all agents is to 
notify their assured in writing off these 
conditions, thereby avoiding any respon- 
sibility for trouble in case of loss. The 
safest course for property owners is to 
have an appraisal made so that they know 
exactly what their property is worth to- 
day.” 

Stickers for Policies 

Another agency had some. stickers 
printed on yellow paper in black ink, one 
of which they pasted on each policy. It 
had printed in red at the top the word 

WARNING 

“Not only what you purchase today 
costs more, but practically everything you 
own is worth two or three times what it 
was worth three or four years ago. This 
is true of all buildings, contents, mer- 
chandise, machinery, furniture and per- 
sonal effects. It is not possible for us 
to make good your loss by fire if you 
do not carry adequate insurance. Have 
your property appraised. Inventory your 
personal property. Watch your coinsur- 
ance warranty.” 

In one city there’ is a suggested plan 
on foot to advertise a campaign in the 
local papers. The local agents are to 
finance this campaign. I am of the opin- 
ion that this is the quickest and best 
way to awaken the insuring public to the 
facts. 

In conclusion let me emphasize that 
this is the time for action. You must 
urge your clients to protect themselves 
by adequate insurance. Make your talk 
so plain that the entire responsibility for 
additional loss rests with the assured and 
not with you. 


BRITISH OFFICES SAY 
MISTAKE IS BEING:MADE 


(CONTINUED FROM PAGE 3) 
from participation therein the well con- 
ducted companies of Great Britain; and 
are not slow in asserting that if this 
policy is persisted in they will be forced 
in self-defense to retaliate. British com- 
panies have long been operating in all 
parts of the world. They understand 
the foreign business far better than 
their American competitors do, and by 
virtue of long association are more 
strongly entrenched in the various world 
ports than later entrants into the field 
can possibly be for a considerable time. 

Say B ‘ss Is Overestimated 

Managers h feel that American un- 
derwriters and statesmen very much 
overestimate the amount of business 
sent by brokers from New York direct 
to companies in London, and are also 
of the opinion that the situation for the 
American companies would not be 
greatly improved through the imposition 
of a premium tax upon such business 
by the New York insurance department, 
as the superintendent of the Empire 
State in a recent message to his legis- 
lature suggests. 

In the minds of the Britishers the most 
effective aid that the American govern- 
ment could give its home marine com- 
panies would be to remove practically 
all taxes now imposed upon them a con- 
dition it is frankly admitted here would 
enable the American offices to compete 
with those of the old world upon a far 














lower basis than is now possible. 
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“INVESTING FOR PROFIT” 


A complete knowledge of profitable investing is contained in this 
set. Absolutely the most practical and authentic book published 


Sent for 5 days 
CAN YOU TELL Free Examination DO YOU KNOW 


When to Invest? 
How to Become Financially Inde- 
pendent ? 
How to Protect those dependent 
on you from loss? 
Where to get information 
on stocks and bonds? 


How to Analyze a Financial Statement? 
How to Judge Bonds? 


How to Read and Understand 
a Bond Circular? 














The rules for transfer of 
Stock? 








Price 
$14.00 
Complete 


Uniform 
Cloth 
Binding 







JUST WHAT THE SET CONTAINS 


HOW TO READ THE FINANCIAL PAGE HOW TO SELECT INVESTMENTS 


‘ ~ : re By Five Authorities 

In our daily papers there appear many articles on finance, and in the larger ger y 
a complete financial page. As a whole, it may be ag gp that as ae seule The art of selecting good investments is simple, there is nothing abstruse about 
business re ae: as Pence rat =—" yet be Flagg lacey that “thes cael the page it, all it requires is sound common sense and a ape bp hry, ny he ge by = 

“rs y understand, we do no a J a icitttarioe of rs. ‘ ; a ; st ideas ‘ 
pe po etl way, but pee Ri - pe get ogy tage pn ee = Pa a selggeenee # “ie eo PRs bg Byte pyre er aly iavaatumnte. ackach po —— oni 
e als ne financial page, besides the tacts sta L a A aa <-saca : : { c 
pe i pe pote pape ven of Fo on that particular subject,” eon yr page pe ge Bes gsm pc ie possibilities of growth and development during a period 
in the daily newspapers enables one to keep a finger on the pulse o a eet, 
he knows how to read it. INVESTING FOR PROFIT 

By G. C. Selden 


FINANCIAL STATEMENTS MADE PLAIN 


By E. A. Saliers There are three necessities essential in order to learn the science of investing. for 


profit. First, ordinary common sense; second, willingness to make industrious and 
constant use of your powers of observation, reasoning and inquiries; third, patience 
to go slowly until actual experience has confirmed the soundness of your judgment and 
of your methods. These three requirements are not dependent upon.any special talent. 
They are within the reach of all who are willing to make an effort. Readers of this 
book will understand how to invest for profit. 


TIDAL SWINGS OF THE STOCK MARKET 


By Scribner Browne 


Every one wants to know how to obtain an adequate return upon their money 
invested, yet few can intelligently analyze a financial statement. This book will 
familiarize the reader with the principles involved in analyzing financial statements. 
It offers an opportunity whereby a prospective purchaser can intelligently investigate 
any proposition and form his own conclusions. 


THE MACHINERY OF WALL STREET 


By G. C. Selden f : ’ . ; Np 
An investor should not think only of the particular stock in which he is in- 


(Why Wall Street Exists—How It Works—What It Accomplishes) terested, but rather he should have a broad view of the investment situation as a 
F : ah Doe e aes whole. Minor fluctuations are difficult to catch, but the world’s greatest capitalists, 
To a great number of people Wall Street stands today as a mystery, yet 1s he bankers and financiers, devote much thought and study to the changes which underlie 
money market of the world. This book tells the necessity for Wall Street, the the alternating upward and downward swings of securities over a period of months. 
objects of the Stock Exchange, why the Curb Market is needed, etc., and in addition No investor can afford to remain ignorant of the principles controlling the broad tidal 
it explains in detail the machinery of Wall Street in operation. movements of the market. 
WHAT EVERY INVESTOR OUGHT TO KNOW PSYCHOLOGY OF THE STOCK MARKET 


By Robt. L. Smitley By G. C. Selden 


Av by which a prospective investor can determine what he really ought, to A practical help to the man or woman interested directly or indirectly in the 
tial Henge The oak is based upon the belief that success in investing —— Levee rnp of the — nore their effect upon the course of prices. 
is only possible by an accurate, comprehensive and practical knowledge of the basic ne me ot en ten phe Roe ger <f ae Sore Ee the mental 
foundation and principles that constitute a good investment. The author knows arias ot i we = ividual Seames Oe 2 zect im} spent K cwigueene on his | coe tells 
what kind of information the average investor needs and he wrote this book to give hie the tra "Denes overcuane the obstacles im Bis path by his own hopes, tears, and 
that information. his timidity. Psyc 1ology in the stock market is a great unseen power that few people 

é realize exists. Those who read this book have the advantage of the handicap of 


THE A BC OF BOND BUYING knowing. 
a @ Satie FINANCIAL INDEPENDENCE AT FIFTY 
By Victor de Villiers 
A simple and clear book of facts and principles which every bond buyer needs as a 


background and basis for the examination of any sedge cng bond. It tells how to A comprehensive treatise on correct plans of investment and semi-investment, in 
buy bonds that are, first, safe; second, satisfactory from the point of view of interest all classes of securities, in all_markets, and at all times. Clear methods whereby 
return; third, likely to continue to sell at a price as high as you paid for them or large or small investors may BECAME INDEPENDENT without taking “chances” or 
preferably in advance. depending on luck or accident, discussed in an interesting way. 


MAGAZINE OF WALL STREET, ORDER FORM 
42 Broadway, New York City. 
Gentlemen:—Please send me “Investing for Profit” ten volumes. I agree to either keep the books and, remit $14.00, or return the set within five (5) days. 
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INSURANCE IS AS OLD AS THE SUN 


@ SUN 


Insurance Office 
OF LONDON 


211th Year 
The Oldest Insurance Company in the World 




























Abstract of Statement of Condition of United States Branch 
December 31, 1919 


ASSETS 
Real Estate in New York City.................. $ 180,000.00 
United States Government Securities........... 1,460,000.00 
Railroad and Other Bonds ; Guaranteed, Preferred 

and Other Railroad Stocks and Other Securi- 

NAS ho ets Es ie ee EEE OES PEER 3,310,264.78 
KGarahs SES AES Ms cc os cuo ook Deore et. a 311,159.02 
Cash in Agents’ Hands and in Course of Collection 913,657.83 
Cicer Aeeted Tees 5a 5 eos wis 112,056.28 

$6,287,137.91 

: LIABILITIES 
Reserve for Unearned Premiums............... $4,097,475.58 
Reserve for Losses in Process of Adjustment... 659,705.00 
Reserve for Taxes and Other Liabilities......... 139,634.66 
serps Over All Lasbilifies. .......5.5054 000.5 0005 1,390,322.67 


$6,287,137.91 
WE WRITE 


Fire, Automobile, Rents, Rental Values, Explosion, 
Sprinkler Leakage, Windstorm, Profits, : 
Use and Occupancy. 


SPRING COVERAGES 


Rent Insurance ®«"ts ate being raised all over the 
country. There never was a time when 


this form of indemnity could be so op- 
portunely presented as now. Ifa build- 
ing is destroyed by fire it is improbable 
that it would be promptly replaced. 
Building material and labor never were 
so high. Rent insurance is an actual 
necessity and should be easy to sell. 


The spring of the year is resultant of 
windstorms. The form of indemnity is 
attractive and the rate of coverage is 
low. 


Windstorms . 


The new cars are on the market. The 
factories are unable to supply the de- 
mand. The new rates and forms are 
attractive. It is a good class for an 
agent to push. 


WE SPECIALIZE IN EVERY 
FORM OF COVERAGE 


John F. Stafford, Mgr. 
Western Department 
' 76 W. Monroe St. 
Chicago 


Automobiles . 


Preston T. Kelsey 
United States Manager 
54 Pine Street 
New York 


C. A. Heors 
General Agent 
Pacific Coast Dept 


San Francisco, Cal 
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|PREDICTS TEN MILLION CARS 





| Goodrich Rubber Company Statisticians 
| See Big Increase in the Num- 
ber of Cars 





According to the statisticians of the 
B. F. Goodrich Rubber Company there 
will be 10,000,000 automobiles and 
motor trucks being used in the United 
States by the end of 1920. There were 
7,555,269 cars and trucks registered in 
the various states last year. This was 
1,531,664 more than in 1918. These 
Statisticians say that when the 10,000,- 
000 mark is reached there will be one 
machine for every 10 persons of popu- 
lation. Estimating the average family 
to be 3% persons, they say that this will 
|be a machine for every other family. 
Following is a list of registration by 
states last year: 








Percent- 

: age of in- 
State, 1918. 1919. crease. 
Alabama ...... 46,155 ,000 3 
IARC GQ nice se 23,875 29,000 21.5 
Arkansas ..... 41,458 49,450 19.3 
California... .... 337,878 441,101 30.6 
Colorado ...... 80,000 112,135 40.2 
Connecticut 84,902 105,419 24.2 
Delaware ..... 495 15,006 15.8 
Florida ....... 47,059 8,26 23.8 
Georeia. so... 9,160 134,926 36.0 
Idaho .......0- 32,282 6,85 45.1 
Tilinoia: <....... 389,135 478,450 23.0 
TREMOMNA: co.cc ee 227,160 277,255 22.1 
Rae a g\t01s b5 285,000 362,000 27.0 
eee 189,592 228,326 20.4 
Kentucky ..... 65,884 87,764 33.2 
Louisiana ..... 9,760 0,00 25.8 
Massachusetts.. 193,497 250,800 29.6 
Michigan ...... 261,527 346,218 32.4 
| Maine 5 RE ae 44,572 51,334 15.2 
Maryland ..... 78,146 104,353 33.5 
Mississippi 40,000 48,000 20.0 
PUIBBOUEE 5:6 00:07 87,646 244,167 30.1 
Minnesota ..... 203,727 258,719 27.0 
Montana ...... 51,050 59,300 16.2 
Nebraska ...... 175,370 197,300 12.5 
New Hampshire 24,904 30,006 20.5 
New Jersey.... 154,870 192,000 24.0 
New Mexico.... 16,893 23,030 36.3 
INGVGGR. .0:0:02.00 8,16 9,305 14.0 
‘North Dakota.. 71,687 72,885 17 
New York...... 57,924 600,000 31.0 
,North Carolina. 72,300 106,125 46.8 
MESBUND: os te oo 6's -aes 17,400 511,500 22.5 
;}Oklahoma ..... 120,300 151,30 25.8 
iL are 66,607 79,762 19.8 
;Pennsylvania .. 393,972 414,485 5.2 
|Rhode Island... 30,595 42,000 37.3 
|South Carolina. 55,400 67,981 22.7 
|South Dakota... 86,121 102,701 19.3 
|}Tennessee ..... 65,000 80,500 23.8 
| Texas ......06. 250,201 330,100 31.9 
Lo See 27,20 35,14 29.2 
WAPTSIRID.§ occ cies 72,228 94,100 30.3 
Vermont ...... 22,550 26,806 18.9 
| Washington ... 119,905 177,566 48.1 
|} West Virginia. 38,600 50,20 30.1 
| Wisconsin ..... 196,844 238,360 21.1 
|Wyoming ..... 16,150 21,372 $2.3 





i 

| 6,023,605 7,555,269 26.0 
| For the first six months of last year 
Ohio took the lead over New York, but 
| the Empire State came out on top for 
a figures for the entire year. 





Must Store Recovered Machines 


HARRISBURG, PA., March 16—Auto- 
|} mobile insurance men of Pennsylvania 
| are interested in an opinion just given to 
| the police department by Attorney Gen- 
| eral Schaffer, that a policeman seizing a 
| motor vehicle which has been stolen must 





keep possession of the machine until the 
owner is located or else must store it in 
a garage and receive a non-negotiable 
warehouse receipt for it. The case arose 
because of the fact that cars which are 
seized sometimes have to be held for an 
extended period before the real owners 
are ascertained. 





Demands Reserve for Reciprocals 


KANSAS CITY, KAN., March 16—Su- 
perintendent Travis of Kansas has pro- 
posed to insurance men of Kansas City, 
Kan., and other Kansas towns, that re- 
ziprocal automobile concerns shall main- 
tain the full amount of reserves at all 
times. He is now preparing a ruling to 
that effect. Exchanges operating in Kan- 
sas hereafter must comply with the law 
and be maintained on a solvent basis or 
have their license cancelled. Superintend- 
ent Travis has lately refused admission 
to several reciprocals because of their 
failure to maintain adequate reserves and 
reports indicate that they have threat- 
ened mandamus proceedings against the 
state in order to compel a license to be 
issued to them. 

Colonel Travis declared that he would 
welcome such action, explaining that it 
would clarify the requirements for re- 
ciprocals of all kinds that are rapidly ex- 
panding their business in his state. 





Aircraft Association Meeting 


NEW YCRK, Mar. 17.—An important 
meeting of the National Aircraft Insur- 
ance Association was held last week to 
consider data submitted by R. Preston 
Wentworth, who is engaged in writing 
the United States government history of 
aviation and is in addition preparing a 
history of aviation by all classes of ma- 
chines since the beginning of aerial navi- 
gation. It was decided after consider- 
ing the information submitted by Mr. 
Wentworth to ask the government for 
co-operation and suggest that it classify 
landing fields and specifically rate and 
classify pilots. It is the opinion of un- 
derwriters that the government might 
well give more serious consideration to 
the matter of licensing aviation pilots in 
the interest of the general public. The 
Stuyvesant has become a member of the 
association and other companies inter- 
ested in aircraft insurance have indi- 
@.ted their intention of affiliating with 
the organization. 





Hazlewood to Home Office 


H. R. Hazlewood, formerly special 
agent of the automobile department of 
the Northwestern National of Milwaukee, 
with headquarters at New York City, 
has been appointed assistant manager 
and will be located at the head office. 
Gale Tilman, formerly with Guerin & 
Williams of Newark, N. J., has been ap- 
pointed special agent to succeed Mr. 
Hazlewood in the eastern field. 





Monash Goes to Columbus 


D. E. Monash, special agent of the 
automobile department of the North- 
western National of Milwaukee, has re- 
signed to become vice-president and 
manager of the insurance department of 
the American Insurance Agency of Co- 
lumbus, Ohio. He will be succeeded in 
the middle western field by C. R. Mar- 
quardt of the head office staff. 








AS SEEN FROM CHICAGO 








HUBBELL TO GIVE ADDRESS 


C. G. Kuechler of the North America, 
the new president of the Examiners 
Club of Chicago, has arranged for a 
meeting to be held March 25 at the 
City Club in Chicago, to be addressed 
by J. G. Hubbell, general manager of 
the National Inspection Company, who 
will talk on “Today and Tomorrow as 
Regards Inspections.” | 


DOBLE MADE VICE-PRESIDENT 

R. R. Doble, manager of the Chicago 
branch office of the American Automo- 
bile has been elected a vice-president 
of his company. Mr. Doble connected 











with the American in 1916, having been 
with the Aetna Life and its affiliated 
companies for 14 years. He is a man 
well versed in the business and an au- 

thority on automobile insurance. 

x: 

GREAT LAKES FIGURES 
In the advertisement of the Great 
Lakes of Chicago, appearing in last 
week’s: issue, in the comparative table 
showing admitted assets, capital stock 
and net surplus for the last three years, 
the net surplus was given as surplus to 
policyholders. The present capital 
stock of the Great Lakes is $400,000 
and the net surplus is $360,390, giving it 
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THE COLUMBIA INSURANCE CO. 


NEW JERSEY 





F. H. CAUTY, Manager 





COLUMBIA 


Of Course You Know— 


That the Columbia and its associated company, the Union Marine, 
maintain a specialized automobile department, keeps automobile 
experts in the field, and carries into the particular field of automobile 
insurance the broad underlying principles of sound business and 
fair dealing for which these companies are known. 


27 William St., N. Y. C. 











THE UNION MARINE INSURANCE CO. 


LIVERPOOL 






CARROLL E. ROBB, Manager 
Automobile Department 
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Automobile Insurance Company 
of Hartford, Conn. 
MORGAN G. Sea aiis President 


CASH CAPITAL 
$2,000,000 


ASSETS 
$11,022,207.23 


LIABILITIES, EXCEPT CAPITAL 
$6,966,656.56 


SURPLUS TO POLICY HOLDERS 
$4,055,550.67 


FIRE AND ALLIED LINES 
Fire, Tornado, Rents, Profits, Lightning, Explosion, 
Commissions, Leasehold, Riot and Civil Commo- 
tion, Sprinkler Leakage, Use and Occupancy, Auto- 
mobiles, Aircraft, Floaters. 


OCEAN AND INLAND MARINE LINES 
Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, 
War Risks, Registered Mail, Transportation, Motor 
Truck Contents, Salesmen’s Samples, Personal Ef- 
facts Floaters, Parcel Post, Tourists’ Baggage. 





Affiliated with 
AETNA LIFE INSURANCE. CO. 
AETNA CASUALTY & SURETY CO. 
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SEVENTY-ONE YEARS 
A LONG AND HONOURABLE RECORD 





1849 1920 


















OLDEST FIRE INSURANCE COMPANY IN PITTSBURGH 


THE WESTERN 


INSURANCE CO. OF PITTSBURGH 


An old; reliable and growing American company, 

writing along conservative lines, and proud of its 

reputation for prompt and satisfactory loss 
settlements 


AGENTS WANTED WHERE NOT REPRESENTED 
































Great American 
Insurance Company 
New Pork 


ORGANIZED IN 1872 
STATEMENT JANUARY 1, 1920 
CAPITAL 


$5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


$17,191,302.37 


NET SURPLUS 


$11,010,376.51 


ASSETS 


$33,201,678.88 


Western Department, Chicago 
WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
GEORGE B. SEDGWICK, Assistant Manager 








e Chicago, Cook County and the Greater Metropolitan District. 

Ins ections erhis nspectorate very properly gauges the expectancy of fire risks 

and intelligently anticipates events before they occur. QThe undersigned 

sells this talent to companies, agents, brokers and the business public, 

herewith tende ring counsel to all State Insurance Officials, Legislativ e and Municipal Committees and 
all those who formulate iusurance laws designed for the public weal. 


20 years in this field. —Dixit at Facit— W P I E R & E 
© 


Office with Knight, Smith & Co. 
Independent Inspector and Fire Prevention Counselor 








Room 1568 Ins. Exchange, CHICAGO: ILL. Phone Wabash 3033 








HENRY J. WOESSNER WM. L. DICKELMAN 


WOESSNER & DICKELMAN 
GENERAL AGENTS 


eee ea Specializing in Floaters, Surplus and Excess Lines a, 
uilding CHICAGO, ILL. Wabash 8128 













Exceptional facilities for handling Surplus and difficult lines 
and unusual ferms ef insurance in best American and Foreign 
companies and at Lleyds, Lendon. 
Re-I ssurance Contracts Drawn and Placed. 
YOUR BUSINESS S@LICITED; 
PROMPT ATTENTION 
F. R. THOMPSON 


Insurance Exchange 


SURPLUS 
LINES anp 
FLOATERS 


Chicago, Ill. 
















ECONOMIZE 


ON HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


J. G. HUBBELL, Mgr. 108 So. La Salle St., CHICAGO 















BUSINESS BUILDERS 


Every issue of Rough Notes, a monthly magazine for the live insurance man, is 
full of suggestions that can be used to build insurance business. Rough Notes 
costs $1.50 a year. Order before the next valuable issue appears. 
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a policyholder surplus of $760,390. 
The policyholders’ surplus at the end 
of Dec. 31, 1918, was $146,278. Since 
then the Great Lakes has increased its 
capital and surplus. It now has a 
larger capital stock than any other 
Illinois fire company. The Great 
Lakes is making splendid progress. Its 
assets are well invested. It now has a 
reinsurance reserve of $116,302. Its 
loss ratio last year was 31.04 percent 
and its expense ratio 38.6 percent. As 
soon as some subscription notes now 
outstanding are collected its net sur- 
plus will be $450,660. 
HELP SITUATION ACUTE 

The help situation in Chicago depart- 
ments and local offices is more’ acute 
than ever especially when it comes to 
minor clerks. There is a big demand 
for map clerks, endorsement clerks, 
filing clerks, etc. Not as many young 
men are entering insurance offices as 
was the case in days gone by because 
they can get more money in trddes and 
other lines of business. The question 
arises with many office managers as to 
what will confront them in the future 
in not having boys who are in line for 


' promotion. A number of offices are 


now taking young men and converting 


' them into map clerks or assistant ex- 


aminers at once without having them 


' go through the lower steps in the lad- 


der, as has been the case formerly. 
There is considerable bidding for help. 
Altogether the employment situation in 
the offices is decidedly unsatisfactory. 
ee 
WILL HONOR JOHN MARSHALL 


The Illinois Blue Goose, under the 


| leadership of Most Loyal Gander T. M. 











Hogan has arranged to give a dinner 
at the Hotel La Salle, Chicago, March 
29, in honor of_ Vice-President John 
Marshall of the Fireman’s Fund, one of 
the illustrious members of the order, 
who recently transferred his residence 
from Chicago to San Francisco. Prom- 
inent speakers will give addresses and 
there will be some vaudeville sketches. 
Most Loyal Grand Gander John A. 
Hanson of Grand Rapids, will be 
present. 
* * 


OLD OFFICERS RE-ELECTED 


The annual meeting of the Under- 
writers Salvage Company of ae 
was held last week, H. C. Eddy, 
Commercial Union, being re-elected 
president; C. W. Higley, Hanover, vice- 
president; A. R. Monroe, Queen, secre- 
tary and treasurer. T. E. Gallagher, 
Aetna; A. G. Dugan, Hartford; C. L. 
Hecox, Liberty Fire of St. Louis; 
George M. Lovejoy, Phoenix of Hart- 
ford:* R- “H.. Purcella 1. & eG: 
were re-elected directors. se Se For- 
bush was re-elected manager and Her- 
man Colbrunn, assistant ‘manager. 
The salvage company now has about a 
million dollars of stock at its main 
headquarters. The company is in fine 
condition and is most ably managed 
by Messrs. Forbush and Colbrunn. 


* 
WESTERN UNION MEETING 


The semi-annual meeting of the 
Western Union will be held at the 
Bellevue-Stratford Hotel, April 14. 


ko * OX 
BENNETT WITH THE SUN 


Robert L. Bennett, assistant manager 
of the Chicago metropolitan depart- 
ment of the Royal, has resigned to be- 
come manager of the Chicago depart- 
ment of the Sun and Patriotic, with 
headquarters in the western office. He 
has been with the Royal for 14 years 
and is a very competent man. Free- 
man B. Igledew, who has been Chi- 
cago office manager of the Sun and 
Patriotic in their western department 
is appointed Cook county special agent. 

* kx 
DEMAND FOR PROFITS COVER 


There is quite a demand these days 
for profits insurance. This is particu- 
larly true where concerns have sold 
goods, but are not able to ship them 
because of lack of freight facilities. In 








some cases large stocks are held for a 
number of weeks, awaiting transporta- 
tion. It is said, for instance, that the 
automobile concerns are unable to get 
proper transportation facilities and 
that automobiles are being stored in all 
kinds of places awaiting shipment. 
Profit insurance is a line that is not 
pushed by local agents. It carries the 
contents rate and is something that is 
attractive to a manufacturer or anyone 
else who has stock on hand, but is 
awaiting shipment. In one locality in 
Indiana there has been a large amount 
of profit insurance sold, because of an 
experience there last fall. A canning 
establishment had its full season lot of 
canned peas on hand and could not get 
them out on account of lack of trans- 
portation facilities. The stock had all 
been sold and was simply awaiting ship- 
ment. Fire swept away the canning es- 
tablishment and the entire stock, which 
meant the profit of a season was de- 
stroyed. 

George A. Rapp has been appointed 
Cook county special agent of the Mun- 
ger, Vokoun, Wetmore & Witherbee 
agency of Chicago, succeeding Arthur M. 
Raymond, who went with Critchell, Mil- 
ler, Whitney & Barbour. He secured his 
training in the western department of 
the Aetna, 

xk * * 

Woessner & Dickelman of Chicago 
have been appointed general agents for 
the Pittsburgh Fire and the Excelsior 
Fire of Syracuse, N. Y., for the middle 
western states, 

Whitney 2alache, the new United 
States manager of the Commercial 
Union, is due to arrive in Chicago next 
week to pay a visit to the western de- 
partment. 


Vice-president Ralph B. Ives of the 
Aetna at Chicago has returned home 
after a visit to the home office in Hart- 
ford and later in New York. 

* *k * 

Chas. H. Held, chief clerk and counter 
man in the Chicago office of the North- 
western National, has resigned and will 
become associated with the Beard Insur- 
ance Agency in Chicago, manager of the 
Lion Bonding. Mr. Held started with 
the Northwestern National in Chicago 16 
years ago as an office boy. 

Henry J. Woessner, of Woessner & 
Dickelman of Chicago, has gone to Cali- 
fornia for a month’s business and pleas- 
ure trip. 

* * * 

R. G. Scheunemann, vice-president of 
Eliel & Loeb of Chicago, is spending a 
month’s vacation in California. 

Jacob M. Loeb, president of Eliel & 
Loeb of Chicago, has secured the insur- 
ance line of the Pullman Couch Company 
of Chicago, amounting to nearly $2,- 
000,000. This business was. formerly 
written in the New England factory mu- 
tuals. 

*K SE oe 

Charles R. McCabe of Chicago, man- 
ager of the brokerage department of the 
Niagara and commander of the Insurance 
Post of the American Legion has an- 
nounced that insurance men who are 
American Legion members will support 
by their presence Elsie Janis and her 
gang playing at one of the Chicago 
theatres. Miss Janis did more overseas 
theatrical work than any other artist 
of the stage. 

* * x 


Harry J. Chidley has resigned as assist- 
ant superintendent of rating for the Chi- 
cago Board to go into the insurance busi- 
ness for himself. 

Charles T. Chandler of Critchell, Mil- 
ler, Whitney & Barbour of Chicago, who 
has been seriously ill for the last six 
months is still confined to his home in 
Kenilworth, Ill He returned about a 
month ago from a two months’ sojourn 
in the south. He had a relapse a few 
days ago. 

* *k * 

0. B. Ryon of Chicago, general coun- 
sel of the National Board, is in New 
York this week attending the meeting 
of the laws committee. 


H,. E. Buxton, formerly with the Ameri 
-can Automobile of St. Louis, has joined 
the staff of the Central Fire Office, 80 
Maiden Lane, New York, as general ad- 
juster and manager of the automobile 





loss department. 
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The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 


Jan. 1,1920 . . $4,055,050.19 
Capital Stock . . . 750,000 00 
Re-Insurance Reserve . 2,271,265.04 


Reserves of other 


Liabilities . . 332,712.26 
Surplus to Policy- 
holders . .. 1,451,072.89 
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Sumner Ballard of New York, presi- 
dent of the International, gave a dinner 
at his home in New York last week for 
Superintendent Jesse S. Phillips of 
New York. There were a number of 
prominent politicians and insurance 
people present. Among the insurance 
men at the dinner were: James J. 
Hoey, vice-president of the Continental; 
William J. Tully, general counsel of 
the Metropolitan Life; Henry Evans, 
i Continental; C. G. Smith, 
president, Great American; R. E. War- 
field, president, Hanover; W. B. Meikle, 
president, Western and British Amer- 
ica; John A. Forster, president, North 
River; Manager F. W. Day, Royal; 
President O. E. Lane, Niagara Fire. 


Manager George H. Batchelder of 
the Pennsylvania in the west is to 
give an address on “Fire Insurance” 
before the Chicago Credit Men’s As- 
sociation next week. Mr. Batchelder 


is a member of the association and is 


committee. He is one of the com- 
pany men who is taking a live interest 
in public affairs and thus is able to con- 
tribute much insurance information to 
these business organizations. 


I. S. Blackwelder of Chicago, assist- 
ant secretary of the governing com- 
mittee of the Western Union, cele- 
brated his 80th birthday anniversary 
Monday of this week. Mr. Blackwelder 
is still in active life, as keen as a briar 
and as much interested in the great 
business in which he is engaged as 
when he first started. Mr. Blackwelder 
has had a long and useful record as an 
insurance man. He was formerly west- 
ern manager of the Niagara and has a 
wide acquaintance in the field. Aside 
from his interest in insurance, he has 
taken an active part in the city’s activ- 
ities. Last Saturday evening he was 
one of the speakers at the Chicago 
organization formed of former citizens 
of Montgomery county, Illinois. 
Albert E. Hayes, who has been man- 
ager of the local department of the 
Columbian National Fire at Detroit, 
has been made assistant secretary and 
will hereafter be connected with the 
home office. 


Ernest Palmer of Chicago, assistant 
general counsel of the National Board, 
has entered the political arena at his 
home city, Evanston, Ill, being a can- 
didate. for alderman in the second 
ward. Mr. Palmer was urged to make 
the race at a conference of prominent 
voters. His opponent was Nazareth 
Barsumian, an Armenian who is promi- 
nent in Evanston as a dealer in rugs 
and also interested in the automobile 
business. When he saw the momen- 
tum of Mr. Palmer’s candidacy he 
withdrew, leaving a clear field. Mr. 
Palmer’s election is thus assured. 
Mr. Palmer is well qualified to sit in 
the city council of Evanston and he 
will have strong backing in his ward. 
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Thomas R. Weddell of Chicago, edi- 
tor of the “Insurance Post,” and Mrs. 
Weddell announce the marriage of 
their daughter, Iris Coy, to Wayne 
Russell White. The ceremony took 
place at the home of the bride’s par- 
ents in Hinsdale, Ill. Mrs. White has 
gained distinction as a commercial 
artist and is a young woman of many 
charms. 


— 


I. D. Goss of Chicago, superintendent 
of the farm department of the Conti- 
nental, met with an accident recently, 
resulting in fracturing two or three of 
his ribs. Mr. Goss has been confined 


You Need More Than 
One Hail Company 


Just as you need more than one fire insurance com- 
pany to handle your big lines, so do you need more 
than one hail insurance company to handle your big 
hail risks. 


And just as you need the best fire companies to be 
assured of conflagration proof indemnity and satis- 
factory adjustments, so you need the best hail com- 
panies. 


Do you need one or more good, old line, stock insur- 
ance companies for hail insurance? 


Drop a line to the nearest office and a special agent 
will call. 


GOFTLiEN & TFTAXLOsa 
309 Bennett Bldg. 608 Boston Blk. 
Colorado Springs, Colo. Minneapolis, Minn. 
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AVEN’T you often wished for a plain 
H simple statement about electrical hazards 

and how to correct them, prepared so 
that you could find what you wanted when 
you wanted it? Well, we have ready for 
delivery a book about “Electrical Hazards and 
Their Prevention in Various Occupancies.” 


When F. F. Sengstock, an electrical inspector 
of the Chicago Board of Underwriters, said 
he could prepare a good book on electrical 
hazards, we said, “All right, Sengstock, go 
ahead, but in the name of sanity, write it so 
that a man who is not a college professor can 
read it and understand it.’ Sengstock did. 
In his book of 146 pages with 84 illustrations, 
he tells about electrical hazards of bakeries, 
breweries, tanneries, ice cream and dairy 
product risks, candy factories, car shops, grain 
elevators, cold storage warehouses, dwellings 
and apartment buildings and department 
stores. And then he tells you how to correct 
or eliminate these hazards. Valuable tables 
for computing correct size wires for many 
purposes, kinds and places is included. Well 
bound. 
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Send order to 
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CUSTOMERS’ EXPIRATION BOOKS 


ive your customer somethiog useful. 
LL STYLES AND SIZE 
THE NATIONAL UNDERWRITER co. 


Insurance Exchange, Chicago 





ILLINOIS LOCAL AGENTS 
IN MIDYEAR SESSION | 


(CONTINUED FROM PAGE 4) 


other lines of insurance. Mr. Hildreth 
thinks that the greatest returns for the 
present come from securing straight fire 
insurance because of the wonder in- 
creases in values. He said that the 
public 
than the agents themselves. The agents 
he said have gotten into a rut, many not 
bringing up the necessity for more in- 
surance until a policy expires. He feels 
that every man on an agent’s books to- 
day is a prospect for more insurance be- 
cause of the present day values. He 
declared that agents are not living up 
to their opportunities and are leaving 
their customers exposed to loss because 
they have not brought the situation 
clearly before them. Mr. Hildreth said 
that when he finds that a man carries 
$1500 insurance for example and should 
have $2500 he does not now ask him 
whether $2500 is too much but always 
asks, “Is $2500 insurance enough?” He 
said that the moral hazard is practically 
absent in all lines of business today. 


Use of Coinsurance Clause 


Mr. Hildreth said that assureds have 
used the coinsurance clause largely as a 
rate reducer. He thinks it is a parti- 
cularly dangerous clause today unless 
steps have been taken to comply with it, 
He called attention to a number of losses 
of recent date where the assured did not 
have sufficient insurance and thus be- 
came a large coinsurer. He said where 
the facilities for making an inventory 
are inadequate the coinsurance should 
not be used today. In past years the 
coinsurance clause was always regarded 
as safe when used in connection with 
building insurance because values were 
much more level than on stock. There 
was little variation. Today, however, 
with rapidly increasing values he as- 
serted that the coinsurance clause is 
even unsafe in regard to a building un- 
less an appraisal has been made and the 
assured knows what his building is 
worth. 

H. E. Cady and Judge Whitfield 


H. E. Cady, a local agent at Wauke- 
gan, was very outspoken in his protest 
against agents who have been convicted 
of crime or have been guilty of dishonest 
practices in being permitted to return to 
the business. He said that the local 
agents association should take a firm 
stand and should go to the insurance 
superintendent in protest when any such 
person loomed up on the horizon. 

Judge W. K. Whitfield of Decatur was 
the last speaker of the evening, dwelling 
on the service that insurance rendered 
the country during the war. He said 
that profiteering was from all lines of 
insurance, It has not endeavored to in- 
crease the burdens of the people and has 
not manifested greed. He said that in- 
surance men today could hold thir heads 
high because of the business in which 
they are engaged. 

Aside from the managerial talent on 
the program Secretary H. M. Hess of the 
American Central and Secretary L. R. 
Heatherington of the Mid-West Fire 
were present. 


“REBELLION” IS DENIED 


(CONTINUED FROM PAGE 4) 


and Baltimore will meet them with open 
arms. For years we have made a 
strenuous fight for uniform rules. We 
want them. And it is the companies, 
in an effort to shift the blame for the 
non-adoption of the rules, that are de- 
claring that we are in rebellion. But 
there is no rebellion.” 

“Why,” questioned another agent, 
“should we adopt these rules and have 
Philadelphia and New York coming 
here with different forms and taking 
our business away? What we want is 
to know that the lightning clause here 
is the lightning clause in New York 
and Philadelphia.” 





" Miscellaneous Notes 


Howard B. Stark of Albany, N. Y., has 
been appointed agent for the American 
Alliance of New York. 

Once the Fire Reinsurance of New 
York be licensed, it is understood the 
United States business of the Fire Rein- 
surance of France will be absorbed by 
it. The new company will have the same 
management here as has the French cor- 
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is more alive to this situation | 
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COX IS CLEVELAND SPEAKER 


President of National Association Ad- 
dresses Agents at Their Annual 
Banquet 


CLEVELAND, O., March 16.—The 
annual banquet of the Fire Insurance 
Club of Cleveland was held Saturday 
night with 150 in attendance. It was 
one of the largest and most enjoyable 
gatherings in the history of the club. 
The room was tastefully decorated and 
divided into two sections—one repre- 
sentative of the Army and the other 
of the Navy. 

After dinner President Charles H. 
Parsons of Brooks-Wilbor-Parsons, in 
a very happy and appropriate speech, 
welcomed the guests and introduced 
James B. Oswald as toastmaster. Mr. 
Oswald was a great success and was 
responsible for the planning and work- 
ing out of a most successful and en- 
joyable program. He introduced Sec- 
retary of War Baker (R. H. Perdue) 
and Secretary of the Navy Daniels 
(Will J. Beggs), both in “full” uniform, 
who vied with each other in relating 
how they had won the war. President 
Wilson (O. G. Strong), in an emaciated 
condition, due to his recent .illness and 
by special permission of Admiral Gray- 
son (Walter James), told what suc- 
cess he was having with his “fourteen 
points.” 

Cox Is Chief Speaker 


Fred J. Cox of Perth Amboy, N. J., 
president of the National Association 








of Insurance Agents, was the guest of 
honor and speaker of the evening. He 
made a stirring, address and was 
listened to with intense interest. He 
is a convincing speaker and has the 
gift of “holding” his audience and 
driving home his message. 

The activities of the National Asso- 
ciation in combating the completion of 
non-agency mutuals, and the efforts be- 
ing made to solve the broker problem 
were outlined by Mr. Cox, who feels 
that the American agency system is 
facing a very serious issue and one 
which must be met squarely. The Na- 
tional Association is now seriously 
considered by the companies and has 
secured for itself a place of influence 
and power. As proof of this Mr. Cox 
related several instances illustrating the 
willingness of company executives to 
co-operate and seek the counsel of its 
officers. 

Raps Meeker Propoganda 

Mr. Cox dwelt seriously on the propa- 
ganda now being issued from the office 
of Royal Meeker of the department of 
agriculture at Washington and directed 
broadcast to the farmers of the country 
offering advice and help in the organi- 
zation of non-agency farmers mutuals. 
He pointed out the failures of the gov- 
ernment in the management of the rail- 
roads and the war risk insurance bureau, 
as excellent reasons why the government 
should mind its own business” and at- 
tend to the functions of government 
without interfering with the rights and 
prerogatives of the citizens of the coun- 
try. He characterized as socialistic pro- 
paganda all such efforts on the part of 
any government official or department. 
Such misdirected efforts he said, germ- 

















inate in the thought of an individual 
such as this Royal Meeker, who does 
not hesitate to use public funds in an 
effort to foist his own personal views on 
the community and seek notoriety at the 
expense of taxpayers, who are rightly 
carrying on a legal and very essential 
business. : 
Bank Situation Cited 

Mr. Cox also drew particular attention 
to the efforts of banks to engage in the 
insurance business and stated that this 
was .an evil that must be met and con- 
quered, He insisted that the local agent 
must improve himself and rise to a level 
where he need not fear competition of 
any nature. 
an expert in his business and give beter 
and more efficient service to the insuring 
public, demonstrating that he has a right 
place and a function to perform in the 
economic life of the country. President 
Cox was given an ovation at the close 
of his address. 

The program was made up in the form 





To do this he must become | 


of a policy and was the work of Ray- | 


mond Weil. 
and clever features. 


Cleveland, Past and Present 

Stanley R. McMichael gave an illus- 
trated talk on “Cleveland, Past and Pres- 
ent” showing views of Cleveland from 
the early days down to the present time 
—after which cartoons of local well 
Known character were thrown on the 
screen. 


It contained many original | 


| 


WORRIED ABOUT BIG FIRES 





Ohio Field Men and Local Agents 
Seriously Perturbed Over Recent 
Heavy Losses 


CINCINNATI, O., March 16—Field 
men and the more thoughtful local 
agents are greatly perturbed as a result 
of the large fires recently. Cincinnati 
had the Elmwood Castings Company 
fire at St. Bernard, with property loss 
estimated at $500,000, besides the de- 
struction of thousands of patterns, the 
value of which could not be estimated 
in dollars and cents. Within 24 hours, 
came a big tobacco warehouse fire at 
Dayton, involving more than $1,000,000 
in high grade tobacco. 

Close on top of this, comes the 
Hotel Chamberlin fire at Old Point 
Comfort—a $2,000,000 loss—and while 
these fires were being discussed, a local 
agent came in with word that the busi- 
ness portion of Catlettsburg (Ky.) was 
in flames, with loss already estimated 
at $500,000. 

The Elmwood castings fire means most 
to Cincinnati agents. There is $195,000 
on the general form to the Elmwood 
Castings Company, of which $140,000 is 


The banquet was a huge success and | held in one agency; the rest brokered 


everyone went home appreciative of the | out. 


The local office of the Western Ad- 


efforts of C. R. Laurenson and his com- | justment Company is authority for the 


mittee, 
Cleveland Sunday evening to attend the 
Midwinter Conference at Richmond. 





Takes Ohio Position 
David S. Furse, who has taken his new 
position as Ohio and Michigan special 
agent of the Northwestern Underwriters, 
has located in Toledo, making his head- 
quarters at 1037 Spitzer Bldg. He was 
formerly connected with the Chicago 

agency of R. A. Napier & Co. 





A party of a dozen or more left | statement that there will be at least 75 


claims for patterns destroyed, from 
firms whose products were made in the 
castings plant. No estimate could be 
made of the amount. 

Tobacco in the Dayton warehouse had 
just been sold to the American Tobacco 
Company, and its insurance status is in 
doubt here. There was no doubt, how- 
ever, that the companies are hard hit, 
as it is the policy of the American To- 
bacco Company to insure up to the limit, 
especially on the higher grade product. 
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THE CENTRAL STATES 


Fire Insurance Co. 
FIRE : FARM : AUTOMOBILE : TORNADO : HAIL 


Paid in Capital 
$205,600.00 


WICHITA 


Surplus to Policy Holders 
$385,897.97 


HOME OFFCE 


KANSAS 











FIRE INSURANCE COMPANY 


DETROIT, MICH. 
ASSETS - - - i 


- - - $1,765,472.60 
SURPLUS TO POLICYHOLDERS ~ ~ ° 


1,096, 744.07 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


| A Reliable, Progressive Agency Company Representatives solicited 





The COLUMBIAN NATIONAL 
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li. M. BARFIELD 


President 


H. S. BASSETT 


Secretary 


CHARLES H. HARRADEN 


Managing Underwriter 


Buckeye National Fire 


Insurance Co. 
Surplus to Policyholders .. . . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 








OHIO AND MICHIGAN AGENTS WANTED}, 














A USEFUL AND DESIRABLE AGENCY COMPANY phi 
For Agents in Iowa 

Kansas, Colorado, ; ANCE cote 
Wyoming and 


Nebraska en FIRE, 


TORNADO, AUTOMOBILE 
FARM AND CITY PROPERTY 


1406 Farnam St., Omaha, Neb.. 














HENRY REIS, M. D. 


ice-President 


ANTHONY MATRE 


JOSEPH BERNING 
President 


Vice-President 


DIRECTORS 
THOMAS E. GALLAGHER —_- HENRY REIS, M. D. 
JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O'NEILL 


NAPOLEON PICARD 


ecy-Treas. 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 
FIRE INSURANCE COMPANY 


ASSETS OVER $1,400,000 CHICAGO 











THEODORE STEIN, JR. 


GENERAL AGENT FOR INDIANA 


GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS WANTED IN INDIANA 


241-44 LEMCKE ANNEX INDIANAPOLIS, IND. 











Capital Fire Insurance Company of California 
Agents wishing to represent a high class pogressive company, apply to 
BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Bldg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 
Prompt Service : Telephone, Cherry 5154 











The warehouse was a frame structure, 
more than 200 feet long, and without 
protection other than that afforded by 
the Dayton department. 


Will Aid Clean-Up Campaign 


COLUMBUS, O., Mar. 16.—Indications 
are that the Conservation & Fire Pro- 
tection Association of Ohio will be kept 
busy this spring in assisting communi- 
ties in the elimination of fire hazards, at 
the same time the annual spring cleanup 
campaign is on. The Chamber of Com- 
merce at Hamilton has asked the asso- 
ciation, with headquarters in the Hart- 
man Building, Columbus, to undertake 
this work this spring. According to of- 
ficials of the association this indicates 
that there is spreading all over the state 
a feeling that the betterment of fire 
hazards is of great value to any com- 
munity. For this reason the association 
has issued a statement of the desire to 
give this inspection service to any com- 
munity. One of the best times for such 
an inspection is when the spring cleanup 
is in progress. 

The Conservation & Fire Protection 
Association has been notified by the Na- 
tional Board that the classification of 
East Liverpool has been reduced from 
third to fifth class, because of the poor 
fire fighting equipment and inadequate 
water supply. Insurance men say there 
is certain to be an increase in rates un- 
less the situation is remedied speedily. 
So serious is the situation there that the 
East Liverpool Chamber of Commerce is 
starting a campaign to arouse the citi- 
zens to the danger and financial loss 
which are likely to follow inattention to 
the action of the National Board. The 
Association is willing to assist in the 
campaign which will result in getting 
East Liverpool back into its former class. 


Cincinnati Meeting Postponed 


CINCINNATI, O., March 17.—No dinner 
meeting of the Cincinnati Insurance So- 
ciety (fire) was held Monday night, and 
none will be held this month, owing 
chiefly to the injury suffered by Presi- 
dent Martin Vold, Jr., as the result of a 
fall. Arrangements for the March pro- 
gram were in his hands, and necessarily 
were in abeyance while he was laid up. 
Rather than lay out a program in haste, 
that might result in relative failure, the 
executive committee postponed the meet- 
ing to the third Monday in April. 





Probing State Hospital Fire 


COLUMBUS, O., March 16.—Rigid in- 
vestigation of the three fires at State 
Hospital for Epileptics at Gallipolis is 
being made by State Fire Marshal Leon- 
ard. One of the cottages was burned 
and eight inmates lost their lives. Later 
an effort was made to burn down the 
grand stand on the hospital grounds and 
still later another attempt was made to 
complete the destruction of the cottage. 
Several inmates are under surveillance 
and if it is found that they had anything 
to do with the incendiary fires, the state 
fire marshal will insist that they be 
transferred to the state hospital for 
criminal insane at Lima. The fire mar- 
shal has evidence in his possession, 
which indicates that there are one or 
more pyromaniacs confined at the Galli- 
polis hospital. 


Vulcan Enters Ohio 


The Vulean Fire of Oakland, Cal., has 
decided to enter Ohio. General Manager 
H. B. Keith visited the state last week 
and made arrangements with the Cleve- 
land National Fire to handle its inter- 
ests in that state. In other words the 
Cleveland National Fire office will be the 
general agent of the Vulcan in Ohio. It 
will plant agencies throughout the state 
and the Cleveland National special 
agents will do the field work along with 
their regular duties. Archibald Kemp, 
secretary and manager of the Cleveland 
National Fire will do the underwriting 
for the Vulean in Ohio. The Vulcan has 
assets $1,522,723, reinsurance reserve 
$369,119, capital stock $500,000, net sur- 
plus $420,575. It is a first class company 
in every respect. 


Cincinnati Agencies Consolidate 


CINCINNATI, O., March 17—Two of the 
oldest fire insurance agencies in Cincin- 
nati—Guntrum & Meyers and B. T. 
Clemons’ Sons—have just been consoli- 
dated and incorporated as the Guntrum- 
Meyers & Clemons’ Sons Company, and 
will begin business as such April 1. 
Officers are: L. E. Guntrum, president; 
A. LL, Clemons, vice-president; C. W. 
Clemons, secretary; Charles A. Meyers, 
treasurer. 








Opens Akron Office 


The Western Adjustment has opened 
an office at Akron, O., in charge of C. L. 
Cone, who was assistant manager of the 
Cleveland office. Headquarters have been 
secured in the Herberich building. This 
gives the Western Adjustment offices in 
Chio, Cleveland, Cincinnati, Columbus, 
Toledo, Youngstown and Akron. General 
Manager W. E. Mariner will open an 
office at Dayton as soon as a competent 
man can be secured, 


Ohio Noutes 


_J. C. Gross of Milford Center has sold 
his agency to Kennington & Son. 
_ E. E. Terrell of Wilmington has taken 
In an active partner, his son, R. H. Ter- 
rell, and the firm will be known as Ter- 
rell & Terrell. 

J. E. Linton of Clarksville has moved 
to Akron and is arranging the sale of his 
agency to MeGuinn Brothers. 


W. J. Rose of Alliance has sold an in- 
terest to H. W. Casselman and the firm 
will be known as the Rose-Casselman 
Company. 

Clyde A. VanDeusen, insurance agent at 
Kinckley, is dead. Arrangements are be- 
ing made for the continuance of the 
agency. 


R. R. Moses has retired as insurance 
agent to engage in other business. Dis- 
— of the ageney has not been com- 
pleted, 

Mrs. Anna Schieble, wife of Frank S. 
Schieble of Schieble Brothers, well known 
local agents at Dayton, O., died the other 
day after a long illness. 

Cc. W. Jaques, pioneer insurance agent 
at Ashtabula, has announced his retire- 
ment. He was a telegrapher in the Union 
army and during that time was an asso- 
ciate of Andrew Carnegie. The friendship 
started in those days continued until the 
recent death of the ironmaster. 

The Commercial Insurance Agency Com- 
pany has been incorporated at Akron with 
a capital stock of $5,000 by C. R. Musser, 
A. R. Hitmann, W. E. Pardee, Lawrence 
Halter and J. Karch. 

The Underwriters Inspection & Adjust- 
ment Company of Cleveland with a capi- 
tal stock of $50,000 has been incorporated 
by G. W. Poppleton, A. Goldman, 
Schachtel, E. R. Davidson and N. 
Rocker. 

Cincinnati is well represented at the 
Richmond midwinter conference, as_ half- 
a-dozen delegates left Monday night to 
attend the meeting. They are: President, 
L. J. Dauner and Secretary Joseph F. 
Schweer of the Cincinnati Association; 
John F, Ankenbauer, Loui A. Lent, Robert 
I’. Wirthwine and Walter J. Carey. 
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FEAR STONE WILL BREAK IN 


Decatur Agents Say Former Agent Is 
Trying to Re-establish Himself 
in Business 





Local agents in Decatur, Ill, have 
been considerably aroused over the ef- 
fort of Fred W. Stone of the old 
Strohm & Stone agency to break into 
the business again following the serv- 
ing of his time in the penitentiary in 
connection with the scandal that was 
revealed as to that agency in its loss 
accounts with companies. It is stated 
that General Manager Staley of the 
Staley Starch Works at Decatur, has 
given him some of his insurance to 
place. Mr. Stone :s endeavoring to es- 
tablish an agency end also to broker 
iis lusiness. The local agents con- 
tend that it is 1 mistake for him to 
atteupt to break jato the business in 
Decatur at this time. Thev have no 
cbdicetion to him being appointed in- 
surance manager for Mr. Stalev on a 
salary, but they are refusing to recog- 
nize him as a broker on a commission 
assis. 


Handling New Lines 


The Staley Starch Plant is growing 
rapidly and there is considerable new 
business to place. Marsh & McLennan 
have been handling the line but the new 
business has been given to Mr. Stone to 
place. He has attempted to handle the 
business through agencies in Decatur 
but with the exception of one they have 
refused to do business with him. A meet- 
ing of field men and representatives of 
the companies interested in the Staley 
plant was held in Chicago this week as 
a result of which a portion of the line 
given to Mr. Stone to handle was placed 
in a number of companies. It is under- 
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sstood that Marsh & McLennan’s line will 
not be increased and that any additional 
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BABCOCK, "RUSHTON & COMPANY 
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WHEELING FIRE 


INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1§&67 
Cash Capital $200,000 
Assets $624,780 Net Surplus $151,269 
ig F. STIFEL, President 
oO. STRAUCH, Secretary 
WM. V. *FISCHER, Supt. of Agencies 
E. A. KEELER 
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business will be given to Mr. Stone. 
Within another six months the Staley 
Starch plant will be a $5,000,000 risk. 
Mr. Stone has not completed his sen- 
tence but has been paroled to Mr. Staley, 
it is understood. Mr. Staley was a warm 
personal friend of the late Ed Strohm, 
formerly Mr. Stone’s partner and appar- 
ently Mr. Staley feels a strong interest 
in Mr. Stone because of his friendship 
for Mr. Strohm. Mr. Stone has attempted 
to secure the agencies of several com- 
panies on a direct basis but has been 
unable to make a connection. 





Indiana Field Meetings 


INDIANAPOLIS, IND., March 16.— 
H. L. Barr, the state agent of the 
North America, was elected president 
of the Fire Prevention & Conservation 
Association of Indiana at the annual 
meeting, succeeding B. J. Gilmore, who 


resigned last month. H. C. Upham was 
re-elected vice-president and K. D. 
Weaver secretary and treasurer. Aside 
from the election of officers routine busi- 
ness was transacted. 

A joint meeting of the Union and Bu- 
reau field men was also held at which 
Cc. D. Lasher, who retired last month 
as president of the joint organization, 
was presented with a handsome gold 
watch. W. P. Benton made the presenta- 
tion speech. 


Will Hold Quarterly Meetings 


The INinois State Board and the Illi- 
nois Field Club will hold their quarterly 
meetings in Chicago, April 29, and a 
joint meeting in the afternoon of that 
day. In the evening the Blue Goose will 
give a testimonial dinner at the La Salle 
Hotel in honor of John Marshall, vice- 
president of the Fireman’s Fund. 


Illinois Losses in February 


SPRINGFIELD, ILL., March 17.—Fig- 
ures given out by John G. Gamber, state 
fire marshal, show that the total fire 
loss in the state for February was $1,- 
458,803, with a total of 1,668 fires re- 
ported. The dwelling house loss reached 
$577,159 with 1,033 fires reported. The 
leading cause of fire was sparks on 
shingle roofs which were responsible for 
705 fires and a loss of $189,888. De- 
fective or overheated chimneys and flues 
added 170 fires and a loss of $175,651, 
while stoves, furnaces and heating plants 
were responsible for 134 fires and a loss 
of $159,811. During the month 100 fires 
of suspicious or undertermined origin 
were investigated, resulting in ten ar- 
rests, three convictions and five indict- 
ments. Fire prevention work was 
marked with activity and success. A 
total of 5.333 inspections are reported, of 
which 2,050 were made in Quincy, where 
a special inspection has been in progress 


for several weeks. Forty dilapidated 
buildings were removed during the 
month and 42 persons prosecuted and 


fined for failure to comply with orders. 





Suits for Back Taxes 

INDIANAPOLIS, IND., Mar. 16.—Addi- 
tional suits against 34 insurance com- 
panies doing business in Indiana for 
$65,067 alleged back taxes due under 
the reciprocal insurance law are being 
prepared by state officials. Among the 
fire companies involved and the amount 
claimed by them are: Lumbermen’s Mu- 
tual, Mansfield, O., $113; New Hamp- 
shire Fire, $1,158; Michigan Millers Mu- 
tual, $338; Michigan Mutual Fire, $2,745; 
Michigan Commercial Fire, $235; Colum- 
bian National Fire, $19. 


Want Detroit ‘An “E “Excepted City” 

There is an effort being made by some 
of the local agents at Detroit, Mich., to 
have the companies make it an “excepted 
city” so that higher commissions can be 
paid. It is stated that two or three of 
the big premium companies doing busi- 
ness in the city are weakening and may 
yield to the entreaties of their agents. 
These companies will wield considerable 
influence but as a rule it can be said that 
the companies are objecting to any in- 
crease in acquisition cost. 


_ Illinois Conservation Meeting 

The Conservation & Fire Prevention As- 
sociation of Illinois held a meeting in 
Decatur last week, State Fire Marshal 
John G. Gamber, and Secretary James F. 
Joseph of the Western Advisory Commit- 
tee being present. A check was made on 

















the work, it being ascertained that there 
| are considerable inspections that have not 








WANTED 
PAYROLL AUDITOR 


State experience. 


Salary expected. 


Headquarters Kansas 


City. Confidential. 


Address 10-C, care 
The National Underwriter 


WANTED 


Examiner, Assistant Exami- 


ner and Map Clerk 








Chicago office of an American Co. 
has exceptional opportunities to 
offer in these positions. Give par- 
ticulars as to experience, etc. Con- 
fidential. Address 


13-F, care The National Underwriter. 











“General Agency wanted for auto- 
mobile insurance company for the 
city of Detroit. Will guarantee to 
deliver the first year with proper co- 
operation from the Home Office.” 

Address 8-A, care The National Underwriter 














Examiner Wanted 


A Western Company desires the 
services of anexperienced Examin- 
er at its Home Office. 

Must be thoroughly familiar 
with and capable of handling of- 
fice matters and correspondence. 
A good opportunity. Reply will 
be confidential. Address 16-T, 
care the National Underwriter. 





MAP CLERKS 


Several bright young men, 18 to 20 years 
old, with fair education, as map and endorse- 
ment clerks, in the Western Department offi 
of a large fire insurance c: _ any. Give age 
experience and salary expected 

Address 14 G, care The National U nder- 
writer. 

















WANTED—Position as Agency Mer. 
Five years local agency experience. 
Competent bookkeeper. Prefer 
Oklahoma or Kansas. Address 6-Y, 
care of The National Underwriter. 











WANTED 


Counterman or Experienced Clerk 
in local office (Chicago). Address 
12-E, care The National Underwriter 











POSITION WANTED—By party with 
six years underwriting and some field 
experience as special agent in the North- 
west with good reliable company. Desire 
to better present position. ress 


7-Z, care The National Underwriter. 








WANTED—Young Manas map- 


clerk by home office in Chicago. Good 
opportunity. Give particulars and salary. 
Manufacturers Incurance’ Co. of America, 


2265 La Salle St., Chicago. 








“Subrogation attorney and general 
adjuster of automobile insurance claims 
will be at liberty in the City of Detroit 
and State of Michigan, April lst. Sub- 
stantial proposition only kind considered. 
_Organization complete.” 

Address 9-B, care The National Underwriter. 








Wanted: By an American Com- 
pany, experienced field man for estab- 
lished Nebraska field. State fully 
qualifications and salary expected in 


first letter. Address 15 H, care The National 
Underwriter. 








DELAWARE 


Underwriters Department 
of the 


Westchester Fire Insurance Co. 
New York 


For 


The UNITED STATES and 
CANADA 


=—_ 


THEO L. WILSON 


Manager 


UGO E. GUERRINI 
Asst. Mgr. 


Third and Walnut Sts., Philadelphia, Pa. 
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The field men were urged to 


| been made. 





An Agency Is Open In Your Town 


and the first request from a responsible party will get it. 


The Season For Your Activity is Now On. 


STATE INSURANCE COMPANY, Des Moines, Iowa 


Third Floor Hippee Building 
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National Viberty 


Jusurance Gampany 
3 of Ametira. 


Cash Capital ° - ° - $1,000,000 
Assets - - - - + + «@ $10,208,032 NetSurplus- - - - - ~- $2,569,433 
Liabilities, including Capital - 7,638,598 Surplus to Policy Holders - - — 3,569,433 


HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 














New Jersey Insurance Company 


CAPITAL ONE MILLION DOLLARS 
Head Office: 


40 Clinton Street, 
Newark, N. J. 


Arthur Hoyt, Vice-President. 
J. B. Guthrie, Secretary 


C. P. Stewart, President. 
F. L. Brokaw, Treasu: 





WESTERN DEPARTMENT: 
Insurance Exchange Bldg., Chicago, III. 
H. H Ingalls, Manager. 


PACIFIC COAST DEPARTMENT: 
140 Sansome St., San Francisco, Cal. 
Seeley & Co., Managers. 














PITTSBURG UNDERWRITERS 


ay ee erty ey od Commonwealth Bldg., Pittsburgh, Pa. 


L. M. Stephens, Asst. Manager 
Underwritten by 


Allemannia Fire Ins. Co. 


National-Ben Franklin Fire Ins. Co. 
All of Pittsburgh, Pa. 


Combined Capital $1,900,000 Assets, $10,011,358 
Surplus to Policyholders $3,899,135 


G. R. Goodsell, Columbus, Ohio, State Agent for Ohio 
EHel & Loeb Company, General Agents for Illinois and Indiana 
H. C. Upham, Mes Indianapolis, Ind. 
Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 
NEW AGENTS SOLICITED 


Republic Fire Ins. Co. 
Superior Fire Ins. Co. 




















FIRE, MARINE, WINDSTORM, 
AUTOMONILE, SPRINKLER 

YSuserance Company , RIOT AND 
of atastonucT.Y: EXPLOSION INSURANCE 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & _ EVANS, General Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
F, G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
O. T. PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 
J. D. LA TEER, 2127 Ins. Exc., State Agent, Illinois and Wisconsin, Chicago 








INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 
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UNITED STATES BRANCH 
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SECURITY FIRE INSURANCE COMPANY 
DAVENPORT, IOWA 
Assets, $955,247.71 Cash Capital, $200,000 
Policy Holder’s Surplus, $290,750.47 


The Iowa Insurance Department in its recent report says of the company: 


“The affairs of this company have been conducted alo nservati i ; 
and its steady and substantial Souuth siibete avedie upan 7 td Brrnscurtmncannt aera 











put more “pep” and enthusiasm into the 
work. It was decided to take up one city 
at a time and inspect every risk in it, 
including dwelling houses. This will be 
done by the use of squads who will fol- 
low one another. Then the city will be 
reinspected until the association is satis- 
fied that improvements have been made. 
The first points to be taken up will be 
Champaign and Urbana. 





Appoint General Agents 


The Mid-West Fire of Quincy, Ill., has 
appointed W. E. Houck and W. R. Dex- 
heimer of Decatur, Ill., as general agents 
for a large section of the state. Both are 
former field men. Ben F. Kagay, Jr., of 
Effingham, I11., is also appointed a gen- 
eral agent. The Mid-West Fire is run 
in connection with the Mid-West Live 
Stock, the latter having 250 agents in the 
state. The Mid-West Live Stock is now 
writing pedigreed hogs. L. R. Heather- 
ington is secretary and managing under- 
writer of both companies. 





May Adjust Indianapolis Values 


INDIANAPOLIS, IND., March 16—A 
peculiar condition exists in the downtown 
business district of Indianapolis. Be- 
cause of a small street-car loop system 
the retail district is congested practically 
into two or three blocks. This has re- 
sulted in the establishment of absurdly 
high real estate values in the favored 
district and this is reflected in the prices 
charged for goods sold in the stores in 
this small area. Indianapolis has grown 
largely in population during the past 
few years and the pressure on the con- 
fining walls of this retail district is be- 
coming greater every day. Some students 
of the situation claim that this condition 
is holding back the normal growth of the 
city and they are demanding that the 
street-car routing system be changed to 
make a larger loop district so that more 
large retail stores may be accommodated. 
In the past it has been possible for the 
interests directly affected to ward off 
such changes but the time is not far dis- 
tant, in the opinion of many, when some 
such revision will be effected and the 
favored district will have much lively 
competition with the result that real 
estate values will be readjusted and 
equalized. If this happens it may have 
some effect on insurable values as well 
as ground values and this may make an 
underwriting problem for consideration 
in the not distant future. 





Losses at Naperville, Ill. 


Field men are investigating the recent 
fires at Naperville, Ill. On Sunday the 
magnificent country mansion “Heather- 
ton,” owned by Judge J. S. Goodwin, 
burned, the loss being something like 
$75,000. Four months ago fire caused a 
small loss in the musical instrument 
house of Taylor & Horn. Six weeks ago 
the Edwards Sanitarium burned with 
$50,000 loss. A few days ago Taylor & 
Horn’s place was again fired and burned 
with a loss of $45,000. An investigation 
is being made as to these fires by the 
state fire marshal, 





Plans of the Wolverine 


The new Wolverine Insurance Com- 
pany of Lansing, Mich., which is now 
being organized, will write a joint auto- 
mobile policy with the Michigan Em- 
ployers Casualty of that city. In addi- 
tion the Wolverine will probably write 
some general fire business. President 
Robert K. Orr of the company says it 
will probably do an agency business. 

Bernard V. Smith has been elected 
secretary of the Wolverine, 





Indiana Firemen’s Convention 


The annual convention of the Indiana 
State Firemen’s Association will be held 
at Ft. Wayne July 28 and 29, according 
to the decision of the executive com- 
mittee. Officers of the association are: 
Burr Hamilton, Marion, president; Charles 
Smith, East Chicago, first vice-president; 
Louis C. Strack, New Albany, second vice- 
president; Paul Mosshell, Elwood, third 
vice-president; Frank H. Miller, Terre 
Haute, secretary; Harry H. Fulmer, In- 
dianapolis, treasurer. 





New Concern at East St. Louis 


The General Fire Underwriters has 
been organized with headquarters at 
118 North Main street, East St. Louis, 














Ill, with Phillip Schmucke as attorney- 
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in-fact. This is an interinsurance prop- | 
osition. It evidently is going after a 
hazardous class of business as the circu- 
lar states that it will write property in 
unprotected towns, farm property and 
property owned by foreign or colored 
people. 





Indiana Notes 


Fred VanNada, a well known insurance 
agent at Petersburg, Ind., has returned 
from Mississippi, where with his brother- 
in-law, Herman Collins, and a party of 
friends he enjoyed a hunt for several 
weeks. 

Louis H. Jonas at Brookville, Ind., was 
recently made local representative of the 
North America. Mr. Jonas has been writ- 
ing general insurance at Brooksville for 
several years. 

Something over 22,000 agency licenses 
have already been issued by the Indiana 
insurance department thus far this year. 
This is a considerable increase over the 
number issued during the same period 
last year. 


A new local agency has been opened at 
Warsaw, Ind., doing business as the Hall- 
Spencer Agency. Mr. Spencer was re- 
cently discharged from the United States 
army. He spent several months overseas 
and was one of the last to get back from 
active service. Mr. Hall is a large real 
estate holder in Kosciusko county. The 
agency is planning to write general in- 
surance. 


The Fred A. Duffey Agency at Logans- 





port, Ind., has purchased Harry N. Gard- 





ner’s agency. pow 1H ee —_ eng e 9 F d I 

made county auditor an ook over s h I r 
new duties the first of the year. This e 1reman sy un nsu = 
now makes the Fred A. Duffey Agency the 


largest general insurance agency in Lo- 
gansport and one of the latgest insur- 


Coruna eka oem aNCe Company was estab- 
non ee et un (shed and started in 


— A < North Vine — 2 Le 0 P ‘“ ‘ 
urg, Ill. nsurance involved: Home, 7 

000; Ohio Valley, $2,000; Queen, $1,506; th f b 1 863 
Fireman’s Fund. $1,000; National Union, e re usiness In 3 


$2,000; Aetna, $5,000. 


Wisconsin Notes organized a marine depart- 


The city of Milwaukee is considering 
bids for o pac an oy of the Lag eA in ° 8 ° 
Fireboat No. with a new marine boiler. me t O 1 1 t 
Objection is made by some companies n In an r na 
to form used in covering risk of the 
Ajax Rubber Company of Racine, Wis. 
Burlington, Wis., is preparing to drill th t fo to 
a new artesian well to increase the water e a enc S S em r au - 
supply of the municipal water works sys- 
tem. 


@ a > 
Brillion, Wis., at a special election ap- 
proved the proposed expenditure of $102,- oO u } } S 1] i e 
000 for the construction and equipment m 1 e S1 es 
of a municipal water works, fire protec- 
tion and sewerage system. 


uae Bree, ores nee! Oday the company stands 7 

















STATES OF THE NORTHWEST 


in the front rank in all three 











BISMARCK IS IN BAD SHAPE 





City Commissioner Finds It Is Without 
Proper Fire Protection—Changes 
Suggested 





BISMARCK, N. D., March 16.—“The 
city of Bismarck is without proper fire 
protection.” 

This is a summary of a report sub- 
mitted by City Commissioner Christian 
Bertsch, head of the department of 
water and sewers. The report was 
based on Commissioner Bertsch’s per- 
sonal investigation during the fire 
which destroyed the Tribune building 
last January and supplemented by re- 
ports made by the chief of the fire 
department and the city engineer. 

Lack of sufficient water pressure was 
the reason given by Mr. Bertsch in his 
report for the destruction of the build- 
ing. This lack of pressure was due, the 
report stated, to the inadequacy of the 
plant of the Bismarck Water Supply 
Company. The work of the fire depart- 
ment Mr. Bertsch stated, was efficient. 

Because of the inadequate fire pro- 
tection afforded by the present water 
system, and due to the alleged impur- 
ity of the water and the high rates, the 
city has taken steps to either purchase 
the present plant and remodel it, or 
build an entire new city owned water 
works and distributing system. 

The report of the chief of the fire de- 
partment stated that five lines of hose 
were used on the fire and that streams 
from the 1-inch and 1%-inch nozzles 
would barely reach to the roof of the 
building, which was two stories high. 
“Tt was necessary to throw sticks to 
break second-story windows,” the re- 
port claims. Streams from the 1%- 
inch nozzle would not throw water into 
the second floor windows. “This line 
of hose was set on a waste basket for 
a part of the time and worked just as 
well as with a man holding it. With 
standard fire pressure of 100 pounds it 
would take three men to handle a 
stream of this size,” the report states. 

The report of the city engineer in 
part is as follows: 

The only satisfactory remedy for the 
situation, as seen by the city engineer, 
is the installation of a second 12-inch 
main, with additional mains in the busi- 
ness district and the installation of 
adequate fire pumps. 





Charles W. Spaulding, Jr., formerly 
cashier of the Citizens National Bank of 
Streeter, N. D., has purchased an interest 
in the agency of Thomas Baker, Jr., & 
Co. at Fargo. 


lines throughout the country. 


COMPANIES WIN OSAKIS CASE 











Hard Fought Suit Involving Loss of 
the Hyland Store Comes 


to End waliiece 


Great Lakes 


Insurance Company 


Home Office, Insurance Exchange 


CHICAGO, ILL. 





MINNEAPOLIS, MINN., March 17. 
—A law suit, which has aroused great 
interest among insurance men in the 
northwest, has just been concluded by 
the verdict of a jury in favor of the de- 
fendant insurance companies. 

The action grew out of a fire in a 
clothing store at Osakis, Minn., April 
29, 1918, the owner of the store being 
W. H. Hyland. The loss was com- 
plete to both stock and fixtures, which 
were insured for $12,000 in the ‘follow- 
ing companies, all represented by the 
John B. Lee Company of this city, ad- 
justers, in the investigation of the claim 
following the fire: Aachen & Munich, 
National Liberty, . Northwestern Na- 
tional, Queen and Scottish Union & 


National. : CHARTERED A. D., 1 
Many circumstances brought to light 


during the investigation prompted a Prec Company; 
reference of the case to Geo. H. Nettle- 


ton, state fire marshal, who followed up 


the clues furnished, which led to the @ 

arrest of an arson gang having its 

headquarters in Minneapolis, and subse- 308-310 WALNUT ST., PHILADELPHIA, PA. 
quent confessions on the part of the 


individual members. 


N. L. Piotrowski, President 
A.C. Mack, Managing Underwriter 





CHICAGO 


CASH CAPITAL - - - = $400,000.00 
SURPLUS TO POLICY HOLDERS, $760,390.32 








a pay nga JOHN J, P, RODGERS, Sec’y and Treas. 
According to confessions that were HW. STEPHENSON Vice-Pr SAM’L P. RODGERS, Asst. Sec’y 
secured, the gang accomplished the . We « Vice-Pres 


burning of the store and it was claimed 
that a go-between was used whereby a 
a cash consideration of $250 was given 





oe pee APITAL $1,000,000 

for the job. In addition it is said all of CASH C ro POLICYHOLDERS 
the merchandise that could be gotten TOTAL ASSETS 820.88 SURPLUS $: 7.74 

way with, prior to the destruction of the FIRE, ieee ADO, AUTOMOBILE, LIGHTNING, RENT, USE AND OCCUPANCY 
building by fire was allowed. Seemingly RANCE. AGENTS WANTED WHERE NOT REPRESENTED. 


the job was satisfactorily done. The 
owner secured the services of a public 
adjuster, H. A. Titcomb of St. Paul. It 
was found that the safe door had been Th N Ri | € 

left open, so the fire destroyed all the rth 

records. The creditors however got e O Iver nsurance ompany 
busy particularly the Osakis State Bank, 
of which F. H. Borchert is president. He > 
was also agent for the insurance com- ’ 00 
panies involved. Hyland was forced to Capital $1 ,000,0 
make an assignment of his claim to the 

bank which was interested in the neigh- 


borhood of 35,000. Proofs of loss ous Assets 74 63 e 60 


duly furnished, followed by an ap- 


praisal awarding the full amount of the N S | iz 47 5 898 
insurance. Later a suit was instituted et urp us 9 bd 


at Minneapolis to recover the insurance, 

















State Fire Marshal Investigates Western Department Home Office Pacific Coast Dept. 
In the meantime the state fire marshal FREEPOR ihiam Street SAN FRANCISCO, i 
started proceedings causing the arrest T, ILL. 95 W 
of Hyland on the charge of third degree NEW YORK 


arson. The trial took place in March 














1919 at Alexandria, Minn., the county 
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a8 en 4 


Incorporated 1870 


Incorporated 1851 


INSURANCE 
COMPANY 


PITTSBURGH EIRE. S888 


BRANCH F IRE, COMPANY, 


company. OUNBURY, PA. 


Capital $500,000 


Net Surplus $160,493.14 


Assets $1,392,556.14 
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—— 50,000 


Net ‘Surplus $68,381.07 


PITTSBURGH 


Assets $660,328.77 





Capital $200,090 


PITTSBURGH, PA. 


Net Surplus $116,057.35 


Assets $644,677.62 
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W. E. Haines, Secretary a 


71ST ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 











tell them to you. 





Minneapolis 


FIRE AND 
MARINE 


Assets . in nede ROTA e EOE eee $4,632,142 
DRIER 55S eeccas aes ss SeidwweeSesiemeces,  anIaES 
Reserve for Reimsurance..........eceessees 2,945,381 
Increase . 5 date wea OMe we ale Sici:ente in eae 
Net Surplus . ies Suvegee Chad eRaied cade secs ce Eee re 
Increase . ee MT ny peas See 26,280 
F, C. VAN DUSEN, President JOHN D, McMILLAN, Vice-President WALTER C. LEACH, Secy’ 


Insurance Company 


MINNEAPOLIS, MINNESOTA 


iking features in the Minneapolis F. & M. 


This company will be glad to receive agency applications and will take up with union offices the 
question of its representation. ; 
The underwriters are former field men who had had long 


experience in agency operations. 
There are many stri 


which make it 


attractive. We can 











PROVIDENCE WASHINGTON INSURANCE CoO. 


PROVIDENCE, RHODE ISLAND 





Every Form of Policy Issued Covering the Hazards of Fire—Tornado 
—Marine—Transportation—Riot and Civil Commotion—Sprinkler Leakage— 
Automobiles, Against Fire, Theft and Collision. 


New England's Oldest Company—One Hundred and Twenty-one Years of Service 


WESTERN DEPARTMENT, CHICAGO, ILL. 


S. T. COLLINS, Manager 


C. E. CLUTIA, Asst. Manager 
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E. KIMBALL C. DOOLITTLE 
intasdi Gs Chie Read Ginene Tikes 5-9 eed $ 341,599.63 President ARCHIBALD bets sp tinleties bheecl 
et ger 2, Et ae eee oe 1,263:460-00 Secretary-Treasurer and Managing Underwriters 
i in ne in ae oe a ee ania ~ Cl | d N ti i Fi 

ue from the Company s Agents) - - - 102. 
Interest Due aay ~ aro Bonds, Bank Deposits __ 28,526.36 eve an a 10na ir e 
Total Assets - $ 1,827,041.87 
Toit Lebiines © iene” ~~ Insurance Company 
Balance or Net Surplus $ 406,493.17 CLEVE ND OHIO 
LIABILITIES oats a 
Reserve for Losses - - - - - . $ 85,861.81 
ResvetesPeitininEmcs = + + « 47642057 CREASE jn Premiums, he Os sagsono7 
Reserve for Taxes and Bills - - - - = 18,685.92 INCREASE in Premium Reserve > - 111:770.31 
Capital Stock S . oe. ie 839,580.00 INCREASE in Assets -  - E 164,829.30 
Policy Holders Surplus $1,246, 073. 17 Total Liabilities $ 1,420,548.70 INCREASE in Net Surplus - 36,260.83 
(Established in 1782) Head Office: 
100 Williams St., New York 
Western Department: 
; . Insurance Exchange, Chieago 
Marine end Antomebile Dept: 
OF LONDON 27 William St., New York 
FIRE Automobile—Uee and Occu ee eee Pacific Depatiment : 
Leakage—Explosion and t and Civil Commotien. 343 Sanseme St., San Francisco 














seat in which the loss occurred. Strong 
influence was exerted by the bank in 
favor of Hyland and he was acquitted. 
Hyland and the bank evidently believed 
that nothing could prevent the recovery 
of the loss in their home county and 
hence had the suits dismissed in Hen- 
nepin county and promptly instituted 
suits in Douglas county. The trial lasted 
for two weeks with the hardest kind of 
fighting. The company’s attorneys were 
N. H. Chase, and Sam J. Levy of Minne- 
apolis, The same witnesses were used 
as were called by the state in the crim- 
inal trial but more corroborative testi- 
money was produced. The jury was out 
for over 24 hours before reaching a de- 
cision. Every member of the jury was 
a farmer and the issues before them 
were of fact exclusively. 
Mutuals of Northwest Elect 
Uniform 


state 


inspection service, 
legislation, a systematic 
campaign, fire prevention 
lishment of a special conflagration fund 
were the principal topics discussed at 
the annual meeting of the Northwestern 


4 


uniform 
publicity 
and the estab- 


Association of Mutual Insurance Com- 
panies at Minneapolis. Officers were 
elected as follows: President N. S, Tyler, 
Redfield, N. D.; vice-president, J. H. 
Sheeby, Grand Forks, N. D.; secretary, 
O. M. Thurber, Red Wing, Minn.; treas- 
urer, H. L. Hjermstead, Red Wing, Minn.; 
directors, J. H. Schallin, Mitchell, S. D.; 
N. S. Tyler, Redfield, S. D.; F. H. Wilder, 
Fargo, N. D.; L. M. Thurber, Red ‘Wing, 
Minn. 

H. L. Hjermstead was elected presi- 
dent, and O, M. Thurber secretary-treas- 


urer of the Minnesota Association of Mu- 
tual Insurance Companies at its annual 
meeting. 

Amanda J. Dahlstrom, secretary of the 
Minnesota Retail Western Mutual Fire, 
was elected vice-president of the Minne- 
sota association, the first time that or-- 
ganization has chosen a woman for an 
important office. 


New Companies in North Dakota 

BISMARCK, N. D., March 
foreign insurance companies have applied 
to the North Dakota department for 
licenses since Jan. 1, and two, the Hawk- 
eye Securities Fire of Des Moines, and 
the Retail Hardware Mutual Fire of Min- 
neapolis, have already been admitted. 

Among the companies which have made 
application or signified intention of mak- 
ing application for admission are the 


16—Twenty 


Hartford Live Stock, Samson Auto In- 
surance, Freeport, Ill.; World Auxiliary, 
England; Maryland Motor Car; Continen- 


tal Auto, Springfield, Ill.; California; 


Union Assurance; Liberty Mutual Auto- 
mobile, Petoskey, Mich.; Law Union & 
Rock; Northwestern Automobile, Worth- 


ington, Minn.; Millers Mutual Fire, Alton, 
Ill.; Automobile of Hartford. 

The insurance commissioner has been 
informed of the contemplated organiza- 
tion of five new companies of various 
classes under the laws of this state. 


Olson Succeeds Kubasta 


MADISON, WIS., March 16.—Commis- 
sioner Whitman has announced the ap- 
pointment of Oscar A, Olson, chief fire 
examiner in the department, as deputy 
insurance commissioner to succeed F, W. 
Kubasta. Mr. Kubasta left the de- 
partment March 15 to join the Schleis- 
singer interests of Milwaukee as insur- 
ance and tax expert. Mr. Olson’s ap- 
pointment: took effect on that date. 
Simultaneously Mr. Whitman announced 
the appointment of H. G. Brunnquell, the 
present assistant actuary, as chief ac- 
tuary, the appointment to take effect 
April 1. Mr. Brunnquell takes the place 
of L. A. Anderson, who leaves the de- 
partment to become actuary for the 
Central Life. Mr. Olson has been on the 
insurance staff for the past two years. 
He was appointed by Commissioner 
Cleary. Mr. Brunnquell has been con- 
nected with the department for several 
years. With these appointments, Com- 
missioner Whitman is inaugurating a 
new policy in the department of elevat- 
ing employes to the vacancies. In a 
statement Mr. Whitman said that he be- 
lieved in the promotion plan and thought 
better results would be obtained by the 
adoption of such a method. 


Northwest Notes 


The Camden Fire has been admitted to 
South Dakota. 


Ferguson Brothers, former local agents 
at Canby, Minn., have opéned a branch 
office at Huron, S. D., in charge of J. 
— guson, who will make his home in that 
city. 
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DUNCAN HAS SKIPPED OUT 





Companies of Which He Was Man- 
ager Are Found to Have Funds 
Intact 


CEDAR RAPIDS, IA., March 17.— 
C. J. Duncan, general manager of the 
lowa Automobile Mutual and the 
[owa Mutual Liability, who is sup- 
posed to be C. J. O’Donnell, formerly 
of the Hartman-O’Donnell Agency at 
Duluth, Minn., has left town. His 
house was searched by the local po- 
lice and he could not be found. It is 
stated that he has fled to Chicago and 
perhaps to Mexico, but no information 
from his wife. It is 


can be gaine: 
charged that  Raseor! while operating 
as C. J. O’Donnell in Duluth was 


cuilty of forgery and embezzlement. 
Thomas Waters from the state insur- 
ance department arrived in the city 
last week to inves stigate the two mu- 
ea: companies. Mr. Duncan was gen- 
eral manager of each. Arthur J. Utter, 
the insurance accountant from Chi- ; 
cago, is here in charge. It is thought 
that so far as the financial affairs of 
these companies is concerned Duncan 
was on the square, as everything seems 
to be absolutely intact. The National 
3onding, which Mr. Duncan had or- 
canized to do a surety and multiple 
line casualty business, was about ready 
tou seek a license. 
Attachment Proceedings 


Writ of attachment proceedings were 
started by the Fidelity & Deposit at 
Cedar Rapids against Duncan for $6,000. 
According to the petition O’Donnell was 
in agent for the company at Duluth and 
executed a promissory note for $4.035 in 
payment of balances. It is stated that 
no part of the note has been paid. It 
is claimed in the petition that O’Don- 
nell failed and refused to account for 
large sums of money and that on Jan. 
1, 1914, he fraudulently embezzled and 
appropriated $4,402.62. 

Mr. Utter declares he has audited the 
accounts of the two mutuals and the 
National Bonding and finds all the funds 
intact. Richard Lord, president of the 
companies, says that their affairs are 
in a satisfactory condition. It is said 
that four men who came from Duluth 
positively identified Duncan as “Connie” 
O’Donald, the fugitive from Duluth, Minn. 
At Duluth he is said to have left some- 
thing like $80,000 in forged mortgages. 
Duncan built up a big business for the 
two mutual companies at reduced rates. 
Mr. Duncan’s great ability as an organ- 
izer was shown in the promotion of the 
National Bonding as the stock in that 
company sold lively. He was backed by 
leading business men and bankers in 
Cedar Rapids and other sections of Iowa 
so that his credentials as a promoter 
were unchallenged. He was receiving 
$12,000 a year as manager of the two 
mutual companies. 


Predicts Federal Supervision 


ST. LOUIS, MO., Mar. 16.—Dr. W. F. 
Gebhart, vice-president of the First Na- 
tional Bank and dean of the school of 
Commercial Finance of Washington Uni- 
versity, in an address before the Insur- 
ance Club of St. Louis on “The Under- 
lying Principles of Fire Insurance” pre- 
dicted that within ten years insurance 
would come under federal supervision. 


. would not include re-insurance, and that 


MUST PAY ON REINSURANCE 


Kansas Attorney General Holds It 
Must Be Included in 2 Percent 
Premium Tax 


TOPEKA, KAN., March 16.—Under 
a ruling of the attorney general, the | 
Kansas insurance department has | 
directed the fire companies to remit in | 
full the 2 percent premium tax on all 
reinsurance written in Kansas. Judge 
O. B. Ryon for the underwriters and 
the insurance commissioner asked the 
attorney general for a ruling that would 
release the companies from this double 
tax, estimated to be slightly less than 
$30,000 a year. The attorney general 
held that this could not be done under 
the present law. The attorney general’s 
opinion says: 

The act provides that a state tax be 
levied upon all premiums received in the 
state or on account of all business done. 
The latter provision is very comprehen- 
sive and includes all business that an in- 
surance company can carry on. Re-insur- 
ance would include business done in this 
state as much as writing the original pol- 
icy. I would also call your attention to 
the fact that an attempt was made dur- 
ing the last session of the legislature to 
amend this act so that the tax referred to 


this amendment was defeated, indicating 
the wishes and intention of the legisla- 
ture. 

I appreciate the force of the position 
Judge Ryon and also the fact that this 
tax apparently works a hardship under 
certain conditions, but this is a matter 
that should be changed by the legislature 
as this department can do nothing other 
than base its opinion on the laws as they 
exist. 


Davenport Underwriters Elect 

DAVENPORT, IA., March 16—John 
Hynes was elected president of the Daven- 
port Fire Underwriters at their annual 
meeting. The principal topic under dis- 
cussion was the under-insurance of both 
business and residence property in Daven- 
port. It was stated that practically all 
property owners are still carrying the 
same amount of insurance they had five 
years ago. 


NEBRASKA AGENTS’ PROGRAM 


Much Interest in the Annual Meeting 
To Be Held Next Week at 
Alliance 


The annual meeting of the Nebraska 
Association of Insurance Agents is to 
be held at Alliance, Neb., March 23-24, 
and will be very important. The offi- 
cers have secured a number of promi- 
nent speakers and everything is in 
readiness for a most inspiring conven- 
tion. The registration of members will 
be at the Alliance Hotel at 10 o’clock 
on the morning of March 23. At 2 
o’clock in the afternoon there will be 
a trip to the potash plants near by. In 
the evening there will be a smoker and 
lunch at the Elks’ Ciub. The educa- 





Dean Gebhart stated that the govern- 
ment would in such a case have to guar- 
antee from 10 to 15 percent earnings. He 
said that very little investment in pub- 
lie utilities is being made today, and 
hence the earnings of insurance corpora- 
tions are insecure, and would necessitate 
such a guaranty. 


Tornado Hits Missouri 


One of the first tornadoes of the spring 
swept a section of Missouri in the Ozarks 
section this week, causing great damage 
in Nevada and considerable damage in 
Springfield. The wind was very strong 


and a large amount of property was dam- 
aged, 


tional sessions will open at 9 o’clock 
March 24 at the court house. There 
will be an afternoon session and a ban- 
quet in the evening at 7 o’clock. 
Among the speakers secured for the 
meeting are James F. Joseph of Chi- 
cago, secretary western advisory com- 
mittee of the National Board; Robe 
Bird of Milwaukee, vice-president Mil- 


| waukee Mechanics; E. Gurney, 
Omaha, president Lion Bonding; 
H. Ahmanson, president National 


American Fire of Omaha; A. T. Lunn 
of Newberry Hardware Company of 
Alliance, Neb.; Frank A. Kennedy, 
labor commissioner, Lincoln, Neb.; W 














Peninsular Fire Insurance Company 


OF AMERICA 
Grand Rapids, Michigan 


Capital $1,000,000.00 | 


Now Ready for Business 


FIRE : MARINE : AUTOMOBILE : TORNADO : HAIL | 


Farm Property—Hail and Tornado on Farm Crops | 





Local Agents wanted who will canvass for Hail Insurance. 
A first-class schedule man wanted for special agent for Illinois. 


J. FLOYD IRISH, Secretary and Managing Underwriter COLON C. LILLIE, President | 














TTTTTEEEEPE LLL LEEPER ULL LO hehehe 


A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 


New Y ork 


Representing local agents, under contract, wherever situated; 
guaranteeing to them the SERVICE of a “branch office” in New 
York, the greatest insurance center in the country. 

Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 
for writing, together with all essential information pertaining 
thereto. 

Also surplus lines of agents PLACED with responsible companies. 


Accuracy, despatch and reliability assured; and all correspond- 
ence treated with the utmost confidence. 

Full detailsconcerning the ‘service’ and references FURNISHED 
UPON APPLICATION. 


UM 








EDWARD MILLIGAN, pzoutties 
GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX, Secretary 

GEORGE C. LONG, JR., Secretary 
FRED C. GUSTETTER, Ass’t Secretary 
F. MINOT BLAKE, Ass’t Secretary 


Surplus to Policyholders .. . $11,740,470.60 
Total Losses Paid ... 4 - «  95,259,732.00 


Cash Capital - Thess Million Dollars 


Reinsurance Reserves .. . - « «+ $8,213,006.94 

Reserve for Outstanding Losses and all 
other lhatelifies . 2.26% « ss % 

ROGGE he eels Se ee es 


Total Assets .... 


1,785,053.20 
8,740,470.60 


$21,738,530.74 











| 





a Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 


WRITE HAIL INSURANCE 


Establish your connections now for 1920 with 


A. J. Shaw General Agency 


HAIL INSURANCE BUILDING, McPHERSON, KANS. 





) 





Five high class stock companies covering the states 
of Kansas, Oklahoma, Nebraska, Colorado, 
New Mexico and Wyoming. 























THE INTER-STATE FIRE INSURANCE CO. | 


CAPITAL, $259,150 ASSETS, $643,392 
SURPLUS TO POLICYHOLDERS, $322,523 


110 FORT STREET, WEST, DETROIT, MICHIGAN 
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COMPLETE! 


Vi D> HE organization of the CRAVENS, 
F DARGAN & ROBERTS renders a 

complete insurance service. Equip- 
ped with every facility for handling large 
lines as well as small, the representative of 
this firm has an overwhelming advantage. 
The lines written are: fire, tornado, hail, 
automobile, farm, casualty, surety, marine, 
life and livestock. 





712-720 MAIN STREET 


Agency openings in many cities and towns. 


Cravens, Dargan & Roberts 
HOUSTON, TEXAS 


Pioneer farm and hail writers of Texas 


B. Young, chief of bureau of insurance, 
Lincoln, Neb.; Fred E. Walt, Lincoln, 
Neb.; Jas. E. Buck, Grand Island, Neb.; 
John’ 1: Thomas, secretary Lloyd- 
Thomas Company, appraisers and engi- 
neers, Chicago. 

Reports already received from the 
local associations in the various parts 
of the state indicate that this meeting 
will be one of the best ever held. The 
local agents at Alliance are making ex- 
tensive preparations to entertain the 
guests. The Nebraska association as 
well as the Omaha Fire Insurance 
Agents’ Exchange have forwarded reso- 
lutions endorsing Des Moines as the 
next convention city for the National 











ORGANIZED 1854 


The Mechanics ‘ova of Philadelphia 


COMPANY 


JANUARY 1, 1919 


Cash Capital, $250,000 Net Surplus $311,705.23 
Surplus to Policyholders, $561,705.23 


EASTERN DEPARTMENT Pig OFFICE WESTERN DEPARTMENT 


D. H. DUNHAM J.A YDER, SEC’Y NEAL BASSETT, VICE-PRES. & MGR. 
JOHN KAY, VICE-PRES. PHILADELPHIA. 
A. H. HASSINGER, SEC'Y PENNA. W. T. BASSETT, ASST. 


NEWARK, N. J. CHICAGO, "iLL. 





ORGANIZED 1855 
FIREMEN’S ‘comrany OF NEWARK 
JANUARY 1, 1919 


Cash Capital, $1,250,000 Net Surplus, $2,246,144.07 
Surplus to Policyholders, $3,596,144.07 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT 
JCHN KAY, VICE-PRES. 
A. H HASSINGER, SECRETARY 
NEWARK, NEW JERSEY 


WESTERN DEPARTMENT 
NEAL BASSETT, 
VICE-PRES. & MGR. 
W. T. BASSETT, ASS'T 


CHICAGO. ILLINOIS 


are with him. 








INCORPORATED 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 
AUTOMOBILE INSURANCE 


Fire, Tornado, Theft, Collision and Property Damage 











By PROF. DODD’S FAMOUS SYSTEM 


ing prot ection ever developed Will ab- 
D 7 of losses due to lightning. 
609 successful insurance com- 
ear record of practically 100% 
Prof. ‘West Dodd, America’s 
job absolutely guaranteed—rod- 

illed men ONLY 
pm now—write for full information 

1 v 


DODD & STRUTHERS 


118 Eighth Street DES MOINES, IOWA 











Association of Insurance Agents. J. W. 
| Guthrie of Alliance is president of the 
| Nebraska association; Frank T. B. Mar- 

tin of Omaha, is secretary; Frank J. 
| Haskell of Omaha is chairman of the 
| executive committee. 


Iowans Off for Richmond 


DES MOINES, IA., March 16—Iowa fire 
insurance men left Sunday night for 
Richmond to present the claims of Des 
Moines as the proper place for holding 
the national convention next fall. Pat 
Clancy, secretary of the Iowa association, 
heads the delegation. At a meeting of 
Des Moines insurance men Saturday noon, 
Mr. Clancy was instructed to use every 
endeavor to land the meeting and was 
assured that the Iowa fire insurance men 








Gasoline Hazard Emphasized 


DES MOINES, IA., March 16—Gasoline 
as an ever increasing menace is pointed 
out by State Fire Marshal J. A. Tracy of 
Iowa in his annual report which will be 
ready for the printers shortly. Careless- 
ness in its storage is pointed out as 
prevalent and dangerous. Fires caused 
128 deaths in Iowa in 1919. Of this 
number twenty-five were women, 38 chil- 
dren and in 32 of the cases of women 
and children, death was caused by hand- 
ling of gasoline or kerosene improperly. 


Hazard on Signboards 


KANSAS CITY, MO., March 16—Many 
fire insurance agents in this city are com- 
plaining at which they describe as a haz- 
ardous condition brought on by the ac- 
cumulation of debris and trash behind 
signboards. They point out that such a con- 
dition is a dangerous one, from the view- 
point of fires, to a neighborhood and are 
urging that some method be adopted by 
the city to prevent a continuation of the 
practice of making a dumping ground of 
such property. 

Upon numerous occasions, they declare, 
especially in residential sections, sign- 
boards stretching over vacant property 
hide the inflammable material from view. 
Frequently the signboards extend from 
building to building and the debris be- 
comes banked up behind them close to the 
buildings which are exposed. It was 
pointed out that because the dumping 
ground is thus hidden from view by the 
signboard careless property owners do not 
consider the danger. 


Topeka Faces Rate Raise 


TOPEKA, KAN., March 16—Topeka is 
in for higher fire insurance rates unless 
prompt action is taken to insure adequate 
fire protection. J. H. Howland, engineer 
,of the National Board, spent most of 
last week investigating conditions in the 
Kansas capital. His findings are not very 
creditable to the city owned water works 
system. He recommended that the city 
install a reservoir of at least 3,000,000 
gallons of water for emergencies, three 
additional engines of high pressure ca- 
pacity, and larger mains from the pump- 
ing plant to the city and through the 
business district. 


Travis Dismisses Complaints 
TOPEKA, KAN., March 16—In dis- 





companies accused of violating the Kan- 
sas non-resident agent law, Superinten- 
dent Travis requested the agents not to 
ask his department to settle any more 
squabblés among agents as to division 
of commissions. He further ruled that 
so long as a resident agent participated 
in the commission and signed a policy, 
the law requiring business to be written 
by resident agents was fully complied 
with. He cited a ruling by a former at- 
torney general to back his assertion. 
Incidentally he took a general shot at 
Kansas insurance laws. 

“This state,” Travis declared, “is try- 
ing to run a 12-cylinder insurance busi- 
ness under a set of one-cylinder insurance 
laws passed when the insurance business 
was in its infancy. The natural result is 
that when a law manifestly doesn’t meet 
present conditions we have to figure out 
some way to stay within the law and yet 
do business. It amounts to an evasion of 
the law, but what else can we do?” 


Filing New Hail Rates 


TOPEKA, KAN., March 16—Under the 
new law enacted at the recent special ses- 
sion of the Kansas legislature, all insur- 
ance companies writing hail in Kansas are 
filing hail rates. The new act gives the 
state superintendent of insurance the 
same regulatory powers over hail rates 
now in effect over fire insurance rates. 
The law also prohibits discrimination in 
writing hail business. Rates for eastern 
Kansas are from 3 to 4 per cent; for the 
central counties, 6 per cent; western sec- 
tion, 8 per cent, except for a few counties 
in the extreme northwest where a 10 per 
cent rate is authorized. These are on 
wheat. The rye and barley rates generally 
are 2 per cent higher. There has been a 
slight reduction in rates in eastern Kan- 
sas, the central and western rates re- 
maining the same. The total coverage 
has been reduced from $30 to $25 an 
acre. Mutual hails also are required to 
file rates under the same law. Their 
rates are slightly lower than the stock 
rates. 


Bureau Branch at Wichita 


TOPEKA, KAN., March 16—A branch of 
the Kansas Fire Inspection & Prevention 
Bureau will be established this week in 
Wichita, in charge of H. G. Hix, engaged 
in bureau work over the country for the 
last ten years. The state bureau at 
Topeka is in charge of W. B. Hodges. 
As soon as Office quarters can be obtained, 
another branch office will be opened in 
Kansas City, Kan., Mr. Hix announced. 
A. G. Packard of Topeka will be in charge 
of the Kansas City, Kan., station. 





Not Subject to Tax 


DES MOINES, IA., Mar. 17.—Money 
held by an insurance company for the 
benefit of policyholders is not subject to 
tax according to a decision given yester- 
day by the Iowa Supreme Court. The 
court held that money not retained as 
accumulated profits for the benefit of 
stockholders should not be taxed. The 
decision was given in the case of the 
Mill Owners Mutual Fire. 


Iowa Notes 


Elmer F. Gibson, for past ten years 
with the Ballard insurance agency and the 
Fletcher Gibson insurance agency at Des 
Moines, opened an office in the Observa- 
tory building and will do a fire and gen- 
eral insurance business under the firm 
name of E. F. Gibson Agency. 


Missouri Notes 


Robert L. Stewart, of the firm of Stew- 
art, Kerdolff & Snyder, general agents, is 
the delegate of the Kansas City fire insur- 
ance agents to attend the mid-year con- 
ference of the National Association of 
Insurance Agents at Richmond. 


A meeting of the managers of the In- 
surance Company of orth America in 
the various sections of the country is 
being held at the home office in Philadel- 
phia this week and Charles R. Tuttle, 
western manager, and John K. Walker, 





missing complaints against fourteen fire 


assistant western manager, are in attend- 
ance. 





DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 
DETROIT . - - - - 


PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCI, Sec. & Gen. Mgr. 

















ance. 
in every town in Minnesota. 











AUTOMOBILE INSURANCE ASSOCIATION OF AMERICA 


Incorporated 

MINNEAPOLIS, MINNESOTA 
Minnesota’s largest Automobile Mutual writing full floater, Fire, 
Lightning, Tornado, Transportation, Windstorm, Theft, Property Dam- 
age and Collision. We specialize on term coverage and dealers’ insur- 
Attractive rates and agency proposition. 


We want live agents 


A. J. Schunk, Supt. of Agents. 
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INSURANCE MARBERERE 


LUMBERMENS 








‘Onio's Cunest- Larcest- STRONGEST 
— CashFssets Over 6000002 


oO C.A.L.PURMORT, SECRETARY 





Combined Net Cash Surplus 
Over $1,000,000.00 


Increase for 1919 Over $300,000.00 


COMPANY 


On. Lecat RESERve Mutuat Weiting 
AUTOMOBILE INSURANCE In Oro. - 


Cash Assets Over #6500002 


JAMES S$. KEMPER, manacee 








CENTRAL BANUPACTURERS" BLDG. 


WERT, OHIO : FOR REPRESENTATION ADDRESS 


i SOUTH LASALLE STREET 
CHICAGO, paccin 2 








Write Hail and Cyclone Insurance 


Highest Commission Paid 


23 YEARS SUCCESSFUL BUSINESS—ALL LOSSES PAID IN FULL 


For Agencies Address As Follows 


TEXAS—Burt & Stebbins, Houston COLORADO—E. J. Vieno, P. O. Box 1255, Denver 
~~"Minnesota, Wisconsin, Illinois, lowa, So. Dakota, Wyoming, Nebraska, Idaho 


ST. PAUL MUTUAL HAIL & CYCLONE INSURANCE CO. 


805-806 Pioneer Bldg. ST. PAUL, MINNESOTA 








Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 


FORT WORTH : TEXAS 


The only exclusive hail insurance general agency in Texas. A low 


loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage. 


Fire, Theft, 


Collision, Pro- 


e Uni 
po” On My, ty 
4 perty Damage 








HONESTY FULL Public Liability 
FIDELITY OHIO LEGAL 
MUTUALITY STATE RESERVE 


Full coverage Auto- 
mobile Insurance is 
the most profitable 
line for the Agent to 

ai solicit. Write for our 
low rates ‘and liberal 

. contract. Parts of 
Ohio territory open. 


CHARTER 





I 


Lima,Qhio. 
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The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


It is the Age of the Specialist. Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 








The greatest automobile state 
in the Union today is Ohio. 


The largest and strongest auto- 
mobile insurance company in 


Ohio is 
THE GREAT AMERICAN 


Full coverage automobile in- 
surance at reduced rates. 





MANSFIELD,OHIO. 

















More than 60,000 property owners 
EN H cooperate through the Northwestern 
Mutual Fire Association to insure 


their own property and to combat 
the fire waste. To date they have received over $3,000,000 in losses paid, and 
an even larger amount in dividends and savings, while the Company has re- 
sources of over $1,000,000. Associated with the Northwestern Mutual are 20 


other strong mutual Insurance 

= Northwestern Mutual 
B. J. MARTIN, Prt. Fire Association 
M. D. L. RHODES, See’. Main Offices: Central Building, Seattle 




















THE AUTO OWNER WANTS Saticctanerstnitewrmnry avis | [E Fem ten au con se 
Dayton Mutual Fire THE AGENT WANTS THE SAME KIND su 
D AYTON - at's ano er reason e 
Insurance Co., “‘ouo Mid-West Insuran ce Co mpan Mansfield Mutual 
° . B. ecretary . 
gpl ako ery Saeed eee ee 
Co tive and Careful : 
WY Management MINSTER MUTUAL FIRE || tnsurance - 38,918.528.00 
AGENTS WANTED INSURANCE CO. Inc. 1849 MINSTER, OHIO Total Assets 472,284.09 
Address Home Office. j. B. oe President JOS. E. SCHMIEDER, Secretary 


VERNON B. ARNOLD, Special Agent, Lima, Ohio 








An Agency Company 





} 








Surplus to Policy Holders over $160,000 


” AMERICAN MUTUAL INSURANCE COMPANY 
Agents Wanted in Ohio, Indiana and Illinois 


FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W.McGINETY, Secretary Indianapolis 





The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


HENRY WENTZ, President L. A. DENNIS, Sec. and Gen’l Agent 
The only Ohio Company Specialising on Plate Glass Insurance: Not an Experiment. 
SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 

















MANSFIELD, OHIO 
Incorporated 1850 
TOTAL ASSETS - - - - - - $2,486,445.48 
A. C. CUMMINS, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary 








Richland Mutual Insurance Company : 








Nearly Fifty Veo of success under same management 


ICORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 


Total Cash Assets $344,207.54 SALEM, OHIO Net Cash Surplus $250,358.96 


Losses Paid Since Organization, $1,290,498.45 
J. R. VERNON, President 





J. AMBLER, Secretary 
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RE-INSURANCE FIRE COMPANY 


DES MOINES 


P. J. CLANCY, President 


Began business January |, 1920. 
being negotiated with standard companies. 
ited. Conservative underwriting. 


F. E. HATHORN, Secretary 


Re-insurance contracts now 
Correspondence solic- 
Experienced management. 








| SOUTHWESTERN FIELD 




















Reinsurance Only. 


No Direct Business Written. 














INS. CO. OF AMERICA 


QUEEN 


NEW YORK 


“‘One of the Giants’’ 


Western Department 
CHICAGO 


P. D. McGREGOR, - : - Manager 
A.R.MONROE, - - Assistant Manager 
W. E. McCULLOUGH, - Agency Supt. 





“Security valuations on basis fixed by National Convention of I 


STATEMENT JANUARY 1, 1919 








ASSETS ptember 318 LIABILITIES 
U.S. Liberty Loan Bonds ......... $2,025,000.00 
nds of States and of Foreign “~ mame Premium 96,162.361.72 
RUMETIES 2. cc crcvevccccccs 432. eserve......... 5 “ 
Bonds and Stocks of Municipalities  2,232,277.16 
Bonds of Railroads .............. 4,316,588.67 Losses in the Course of 
Guaranteed Stocks of Railroads .... —_1,622,093.50 Adjustment ..... 989,574.90 
Preferred Stocks of Railroads i 275,635.00 
some 7) er uta pat lepecds < 490,750.00 Connie et other niin 
ns on Bond; an jabilities....... 403. 
Mortgages .... $ 62,000.00 $1.2,088,080.17 : 
Cash in Banks on Capital ee oe cae 2,000,000.00 
_ Re ee 927,503.43 
Premiums in Course 
2. oe s 1,174,819.13 
ccru nterest an . 
other Assets... _ 266,519.29 5 2.430,861.85 | Lisbiitiee ons ont ane Ot 
pie Ee 2 br $14,518,922.02 . 
# Spec. Dep. in Excess of Liabilitiy te f a B Net Surplus to Policy Holders....... 


C issi 3 














Its Name Indicates Its Character. 


American National Fire Insurance 


Company ““oxio ” 


Capital $500,000 


JOHN W. ZUBER, President 


Progressive, Yet Conservative. 


Operating Along Sound Lines. 


JOHN A. DODD, Secretary 











Automobile 





Agents, 





Attention ! 





insurance an 


THE GENERAL AGENCY OF 


CINCINNATI 


NEARE, GIBBS & LENT 


“The Office with the Quick Service” 


Handles eight companies for automobile, fire, theft and transportation 
has an agency organization, with first class special 
agents’ and adjusters’ service, in fourteen states. 

Prompt correspondence with agents, quick adjustments and settlements. 
high grade companies handled. 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registratered mail, tourist 
floater, transportation floater and traveling salesmen floater insurance. 














FEDERATED FIRE RE-INSURANCE COMPANY 


NOW ORGANIZING 


When Completed Will Have Capital of $1,000,000.00 


Will Do a Re-insurance Business Only 


314-320 M. B. A. Building 


Home Office 


Mason City, lowa 




















REINSURANCE ONLY 


SIOUX CITY, IOWA 


| Paid Up Capital, $1,000,000.00 
EDD G. DOERFLER, Secretary and General Manager 


GLOBE NATIONAL FIRE INSURANCE Co. 














FIRE SIDE LINES NEGLECTED 


Texas Agents Confine Activities to 
Hail, Fire, Tornado and Automo- 
bile, Ignoring Minor Branches 


DALLAS, TEX., March 17—Fire in- 
surance side lines do not get very much 
attention from Texas local agents. The 
effort is for the big business, and the 
smaller premium producers are not 
generally solicited. There are a num- 
ber of good reasons for this situation. 
In the first place, Texas is not a manu- 
facturing state, which means that there 
are not the prospects for any unusual 
amount of use and occupancy insur- 
ance. Texas was very little affected by 
the war, there was no speeding up of 
what manufacturing industries there 
are, with the result that very little 
explosion insurance was written in the 
period of the war and practically none 
is being written at the present time. 
Texans do not know what Bolshevism 
means. Labor in Texas does not as- 
sume an anarchistic attitude and hence 
there is no field for the solicitation of 
riot, strike and civil commotion cover- 
age. Farm business is regarded as un- 
desirable by the companies. Agents 
have had such difficulty in placing this 
class in the past that little effort is 
made to round up farm business. Au- 
tomobile, hail and tornado insurance 
receives the attention of the local 
agents. These classes are growing and 
there is a field for the expansion of 
each. 


Change in Tornado Policy 


LITTLE ROCK, ARK., March 16—The 
recent elimination of the $25 limitation 
clause of tornado policy was made upon 
the action of the companies themselves 
and not upon the direction of the State 
Insurance Commissioners, Removal of 
this clause, which had been in effect for 
several years, amounts to a material re- 
duction in the rates for the tornado in- 
surance. 


Arkansas Agents’ Plans 


LITTLE ROCK, ARK., March 16—The 
executive committee of the Arkansas As- 
sociation of Insurance Agents at a meet- 
ing here completed plans for the annual 
convention. Those present were Norman 
B. Martin, Wynne; Henry F. Offenhauser, 
Texarkana; Arthur W. Mills, Pine Bluff 
Joe C. Myers, Helena; R. W. Newell, Lit- 
tle Rock: Allen Kennedy, Fort Smith, and 
Herman Carleton, Lake Village. The pres- 
ent officers of the association are Norman 
B. Martin, president, and A. L. Parker of 
Helena, secretary-treasurer. It was decided 
to hold the annual meeting of the asso- 
ciation in the Hotel Arlington at Hot 
Springs, May 11 and 12. The meeting has 
been hold for many years in Little Rock, 
but it was thought that a change might 
result in good. The program will be pre- 
pared by Norman B. Martin, the president 
and the newly elected secretary, C. C. 
Mitchener of Marianna was elected secre- 
tary-treasurer to succeed A. L. Parker, 
who resigned on account of having ac- 
cepted service as special agent of the 
Niagara in Arkansas. Mr. Parker suc- 
ceeds Ray Phillips who goes to Oklahoma 
as agent of the Niagara. 


New Marine Company Licensed 


GALVESTON, TEX., March 16—An- 
other new marine insurance company has 
been licensed to do a general marine 
business in Texas. This is the Contro 
de Nevieros Aseguradores (Center of 
Owners Insurers) of Barcelona, Spain. 
The headquarters of the new company is 
located here. FE. Sevilla & Son are the 
managers of the company in the United 
States and also in Texas. The company 
has made a deposit of $200,000 with the 
insurance department of New York as is 
required of all foreign companies. This 
is thé second marine insurance company 
located here within the past year. 

& 
Fidelity Union Fire Licensed 


DALLAS, TEX., March 16—The charter 
of the Fidelity Union Fire of Dallas has 
been approved and the company is now 
doing business with a capital stock of 
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FIRE INSURANCECO 0, 




















TOTAL LIABILITIES $4374,107. 74 
| POLICY HOLDERS SURPLUS $3,637,302.08 




















WESTERN SPECIAL AGENTS—M. 8S. Moore, Exee- 


utive Special Agent, Terre Haute, Ind.; Wm. Biel, 

lete tnd L — James, . 
Mich. A W_ Jones, Colum Ohio; F. 8. Chase, 
Bloomington Ul, J. HL Gosnell 1126 McKnight Bldg., 
Minneapolis, Minn., A D. Yeaton, 217 West Water 
3 Milwaukee, Wis ; W. Miller, Webster City, 
iowa W (3 Shipe, Sharp Bidg., Kansas City, ; 
L _— State Agent, Gas and Eleetric Bidg., Den- 
rer. 











LIGHTNING RODS 

Prevents 

Lightning 
Losses 


Shinn-Flat is the only 
Lightning Conductor 
made in the form of a 
woven flat cable, which 
electrical authorities say 
is more efficient. 


Shinn-Flat has 36 per- 


cent more conducting 
surface than any round 
rod or cable containing 


the same amount of 
material, and it is con- 
sequently more effec- 
tive in controlling an 
electrical discharge. 


Shinn-Felt is woven 
in a continuous ribbon- 
like form without joints, 
and the machines used in 
its construction are pat- 
ented. 


Ask for agency infor- 
mation. 


W. C. SHINN, President - 


General Offices: 1234 Lytton Bldg., CHICAGO | 





$300,000 and a surplus of $150,000. The 





company is licensed to do a general fire, 
marine and automobile insurance busi- 
ness. The incorporators are Carr P. Col- 


lins, E. T. Earnest, J. T. Earnest, H. B. 
Houston, H. R. Thomason,-F. B. Withrow, 
W. E. Sedwick, E. E. Watts, R. Oliver, 


J. Harrison and J. H. Albright. 





Companies Lose Cotton Suit 


HOUSTON, TEX., March 16—A suit for 
$1,250,000 brought by the Svea and eleven 
other fire insurance companies against 
the Texas & New Orleans Railway Com- 
pany was decided in favor of the railway 
company in‘the district court here. It 
was the largest damage suit ever tried in 





this city. The insurance companies 


sylvania. 


a’ 


INCORPORATED 1876 


ILLINOIS FIRE 


INSURANCE COMPANY OF PEORIA 
CAPITAL $200,000.00 Total losses paid since organization $6,618, 180.00 


Reliable Agents Wanted in Illinois, Indiana, Wisconsin and Penn- 
For Particulars Address Home Office 


M. S. CREMER, President 


HENRY F. TUERK, Secretary 














claimed that inadequate fire protection re- 





sulted in a loss by fire on the Clinton 
docks, Feb. 2, 1914, of a large lot of 
baled cotton stored in the warehouse. 


Losses in the South 


Oklahoma City, Okla., Mareh 6.— 
A loss of $50,000 was sustained on build- 
ing and stocks of the Southwest Casket 
Company and the Turner-Oklahoma Com- 


pany, a produce firm. 

Insurance on Casket company: 
Bostom ...... $4,5000ld Colony. . .$2,800 
Concordia 2,000 "Potal :..... 9,366 

The insurance on the produce firm’s 


stock is carried by The 
with offices in Minnesota, 
the firm here. 
company have 
amount of 
carrying ,it. 


Nash Company, 
which controls 
No local officials of the 
information as to the 
insurance or the companies 


Assets. 


GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


Che Columbian Jnsurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


Surplus to Policyholders. 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


A. M. WAGNER, Supt. of Agencies 


$529,005.00 
344,529.00 





x * * 





Muskogee, Okla., Jan. 
broke out in the boiler house at the 
Armstrong academy, a Choctaw Indian 
landmark at Bokchito, completely de- 
stroyed four buildings, causing a loss of 
$150,000. 


20—Fire which 


* * * 

Calgary, Alta., Jan, 18—A loss esti- 
mated at nearly $500,000 is sustained in 
a fire which destroyed the Empire Hotel, 
the Grand Central Hotel and three stores. 


Convention Date Set 


SAN ANTONIO, TEX., Mar. 17.—Wil- 
liam L. Stiles, president of the Texas As- 
sociation of Insurance Agents, announces 
that the annual meeting of the organi- 





W. C. SHINN MFG. CO. 





zation will be held at Galveston, Tex., 
June 18-19. yYalveston is the great re- 
; sort city of the southwest and has 
excellent hotel facilities. A record break- 
ing crowd is expected. <A spring con- 
ference of the Texas Association will be 
held at Waco, Tex., April 17, at which 
time plans for the annual meeting will 
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be shaped up. 


Texas Notes 


The city council of Bay City, Tex., has 
purchased a 35-horsepower pump for the 


fire department, the cost being $2,750. 
The fire loss in Dallas in January to 


property 
amounted to 
was $295,665 
$51,891. 


owners where fires originated 
337,666. The insurance loss 
and the uninsured loss 
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SHAPING UP FARM BUSINESS 





Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 
Organized 1864 


Security Ins. Co. 
Organized 1881 


COMBINED STATEMENT 


Capital - = - = = = = = $ 250,000.60 
Assets - =  1,019,353.18 
Surplus to “Policy Holders - 674,097.22 





F. A. ROTHIER, Prest. 
—_— BENUS, Sec’y 
. C. BARTON, Asst. Sec’y. 
R. B. HEATON, State Agt. 


Companies Are Now Opening Depart- 
ments to Take Care of the South- 
ern Business 





| 

| 

| 

| ATLANTA, GA., March 17—The 

/companies having farm departments 

| are now getting their machinery in mo- 

ition. Will May, who was formerly 

farm special agent for the Home in 

Kentucky, has new located here to sup- 

erintend the farm department of the 

| Royal. L. M. Norris, who was farm 
agent for the Home at Owensboro, Ky., 

| is opening the farm department of the 





' 
| 
| 
} 
| Hartford. M. L. Sisk, who was special 
| agent of the Hartford in Tennessee, is 





ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIRE and MARINE REINSURANCE 





| opening the farm department for the 
North America. The Home is operat- 
ing its southern farm business from the 
western department at Chicago. W. G 
Ayres of Chicago, assistant farm sup- 
erintendent of the Continental, will ar- 
rive here April 1, to take charge of the 
farm TT of the Aetna. The 
; Liverpool & London & Globe will have 
| its farm department at New Orleans 


AUTO-OWNERS INSURANCE COMPANY 
LANSING - - MICHIGAN 
Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 
V.V. MOULTON, Sec., F. P. WRIGHT andF. A. WALL, Field Secretaries 
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Central Life Building won 


IND. 





110 Upper Second Second St., 
Adjusters of Fire, Tornado, Automobile and Inland 
Marine Lesses 


ILL. 
H. N. ODELL 


B C. C ILLINOIS—Northern and Centra 

en. ooper 2 aa age Adjustments | 

A, ILL. Phones 913R and 791 | 
Adjuster of — AND WINDSTORM LOSSES for Companies | | 
5 years in insurance work | 


Evansville, Ind. 





612 Columbia Bldg. 


SOUTHERN INDIANA 


H. L. MAURY 
ADJUSTER OF LOSSES 


Louisville, 


KENTUCKY | 














besa is now looking for a farm man- 
lager. The Fireman’s Fund is also ar- 
rv anging to establish a farm department 
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a week is the cost of The 
National Underwriter by 
annual subscription. 


KY. | 


Inspection 


Ky | Ohio Bldg., Akron, O. 
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| Fire Loss Adjustments 





Kansas Oklahoma Eastern Colorade 
WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 


Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 


NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adjusters of Fire Losses 
206 Schirmer Bldg. 304 Federal Ave., Saginaw, Mich. 
~WMINNESOIA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 
General Adjusters. 14 years experience. 
506 Palace Bidg., Minneapolis, Minn. 
MISSOURI 
F. W. LITTLE, JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 


1025 New York Life Bldg. KANSAS CITY, MO. 
Over 30 Years Experience 


KANSAS 
JOHN M. KINKEL  W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
FIRE, TORNADO and AUTOMOBILE 
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HUTCHINSON ra __- KANSAS _ 
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W. H. Hatteroth, Attorney and Manager. 














reports Investigation and adjustment of 
all classes of ciaims. Cases handled in court {f nee- 
| essary 1418 First National Rank Building. OMAHA 
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FRANK A. DUNNING CO. 
Claims & Adjustments 
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WISCONSIN AND MICHIGAN 
Wisconsin and Northern Michigan 
Over 25 years’ experience. 
DAVID LAWSON 
Room 1, Cook Block Oshkosh, Wisconsin 
Local and Long Distance Telephone 786 
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Insurance Company 
Cash Capital $100,000.00 
Home Office 
Mason City, lowa 
Offers an attractive agency contract to IOWA AGENTS. Insures Motor 


vehicles against the hazards of FIRE, THEFT, TRANSPORTATION, 
TORNADO and WINDSTORM 


E. H. WARNER, Secretary-Manager 
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and it is expected that the Great Amer- 
ican will do so. 

The farm superintendents will have 
some hard work to do here in the 
south, as the writing of farm business 
on the installment plan is an entirely 
new departure in this country. The 
farm business will have to be written 
through the recording agents. It will 
take considerable educational work to 
show the recording agents the possibil- 
ities of the farm business and also to 
convince them of the wisdom of the in- 
stallment plan. Undoubtedly the farm 
men will have to do much underwrit- 
ing in this section, as there are areas 
where business would be unprofitable. 





Button’s Rating Bill Signed 


RICHMOND, VA., March 16—Governor 
Davis signed Commissioner Button’s rat- 
ing bill two days before adjournment of 
the Virginia general assembly last week. 
The measure encountered practically no 
opposition in either branch. Passage of 
a bill raising the commissioner’s salary 
to $4,500 found easy sailing. The 
measure first fixed the amount at $5,000 
and it passed the senate carrying that 
figure. But the house balked and refused 
to concur until it was cut down to $4,500. 
It was understood that Governor Davis 
was also opposed to the larger figure. 

A bill proposing repeal of the special 
deposit law, which encountered stiff op- 
position from local agents, met ‘defeat in 
committee several weeks ago. This was 
one of Commissioner Button’s pet meas- 
ures. Opposition on the part of State 
Treasurer Johnston, who objected to the 
loss of fees which would have resulted 
from passage of the bill, led to the sub- 
sequent introduction of a bill eliminating 
fees as part of his annual compensation 
and fixing his pay on a flat salary basis 
of $4,500. This was passed the last day 
of the session. A bill prohibiting fire 
companies from enforcing provisions of 
the coinsurance clause was defeated in 
committee. | 





Smith With the Royal 


Milton Dargan, southern department 
manager of the Royal, announces the 
appointment of William Randolph Smith 
as special agent for the farm department 
in Louisiana and Mississippi. Mr. Smith 
will have headquarters in New Orleans, 
and will be associated with State Agent 
Chavanna, who supervises the recording 














FRED. S. JAMES GEO. W. BLOSSOM 


Chicago New York 


United States Managers 


Urbaine Fire Insurance Co.—Paris. Org 


Agency Superintendents 


123 William Street 
New York 


CARROLL L. De WITT 


FRED. S. JAMES & CO. 


General Fire Assurance Co.—Paris. Organized 1819 


Eagle, Star & British Dominions Ins. Co.—London. 1807 


WM. A. BLODGETT 


San Francisco 


anized 1838 


P. A. COSGROVE 





















Str.LOuIs 





) AVEC AG HONOBI 


CHAS. W. DISBROW, PRESIDENT 








“All Kinds of Insurance on Automobiles” 













end of the business for the Royal in the 
two states. Mr. Smith has been iden- 
tified with the local agency business at 
Jackson, Miss., for the past 11 years. 
During the past three years he has been 
in the service of the government; first, 
with the construction division, and fin- 
ally with the motor transport corps. He 
actively served as captain and shortly 
after being mustered out of service he 
was commissioned major. 





Want Nashville Excepted 


It is stated that some of the agents at 
Nashville are backing a movement to se- 
cure more commissions. It is not an 
“excepted city’ but an effort will pos- 
sibly be made to get it put on that basis. 
It is not thought that the companies will 
respond with great alacrity to this sug- 
gestion. 





Gets California General Agency 


H. R. Bush of Greensboro, N. C., has 
been appointed general agent of the Cali- 
fornia for the Carolinas and Virginia. 
He recently secured the Caledonian. He 
also has the American and the Yorkshire. 
Mr. Bush is president of the Dixie Fire 
and in addition has this general agency. 





Alliance Enters Tennessee 


The Alliance of Pennsylvania is enter- 
ing Tennessee and will be under the juris- 
diction of the western department of the 
North America at Chicago. 





Henry A. Sampson Dead 


RICHMOND, VA., March 16.—Henry 
Aylett Sampson, special agent for the St. 
Paul Fire & Marine, died at his home in 
Richmond March 11, following an illness 
of several months. He was formerly in 
the newspaper business, serving on the 
news staffs of the New York Times and 
World. He possessed marked literary 
ability and was the author of a series 
of sonnets of acknowledged merit. He 
was a direct descendant of Patrick 
Henry, the Revolutionary orator. 





Companies on Chamberlin Hotel 


RICHMOND, VA., March 16.—It was 
estimated that barely more than one- 
third of the loss suffered by the Cham- 
berlin hotel when it was burned to the 
ground at Old Point Comfort March 7, 
was covered by insurance which totalled 


$350,000. Companies on the loss were 
North British & Mercantile, $38,350; 
Hartford, $38,750; National, $15,000; 


Home Fire & Marine, $20,000; Springfield, 
$7,500; Aetna, $30,000; North America, 


$10,000; Girard, $10,000; Continental, 
$15,000; Phoenix of London, $8,000; 
Home of Hampton, $1,500; Atlas, 


$10,000; Royal, $12,500; Star, $19,000; Sun 
of London, $15,000; Firemen’s of Newark, 
$6,000; Commercial Union, $20,000; 
Orient, $5,000; Westchester, $4,000; Nor- 
wich Union, $4,000; Fire Association, 
$4,000; Queen, $4,000; London & Lan- 
cashire, $5,000; Hanover, $4,400; Virginia 
Fire & Marine, $10,000; Philadelphia 
Underwriters, $5,000; Globe & Rutgers, 
$28,000. The insurance loss was total, 
there being practically no salvage, The 
hotel safe was removed from the debris 
intact. This contained many valuables 
and other effects of the guests. It was 
stated that as the hotel was located on 
the government reservation there was no 
coinsurance. 





Kentucky Notes 


Fire at Paris, Ky., destroyed three busi- 
ness buildings, causing a loss of $55,000, 
with $15,000 insurance. 


Brooks, Corum & Co. have purchased 
the insurance agency of Gooch & Brown 
at Madisonville, Ky., and will consolidate 
it with the other insurance business they 
now are handling. 

Seven Louisville fire underwriters left 
Tuesday for Richmond, Ky., to attend the 
midwinter meeting of the National Asso- 
ciation of Local Fire Insurance Agents, 
including A. G. Chapman, A. H. Robinson, 
Allen E. Smith, C. D. Harris, Joseph F. 
_——. A. Reutlinger and Charles A. 

ang. 


The citizens of Marion, Ky., have de- 
cided to organize a stock company and 
build a water works plant in that city. 
There has never been a water works sys- 
tem in that place and owing to the fact 
that a disastrous fire has visited the city 
from time to time, insurance rates have 
been unusually high in the town. 





Virginia Notes 
Henry A. W. Happer has reconsidered 
his decision to become special agent of 
the London Assurance for Pennsylvania 
and Maryland and will remain with the 
W. L. Dechert & Co. agency at Harrison- 
burg, Va. 
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Robert Lecky, medical purveyor of the 
Confederate states navy, died in Rich- 
mond last week, aged 75. She was the 
mother of Robert Lecky, Jr., and W. R. 
Lecky, prominent in local agency circles 
in that city. 

J. C. Osburn, business manager of the 
Virginia Association of Local Agents, 
who has had desk space in the office of 
Frank W. Laughton in the Times-Dis- 
patch building, has taken an office of his 
own at 922 American National Bank 
building in Richmond. Mr. Osburn has 
been spending much of his time on the 
road visiting various communities in the 
interest of the association and his labors 
are already bearing good fruit. 


Childrey Scott has taken the local 
agency of the automobile department of 
the London & Lancashire in Richmond, 
where Gibson, Moore & Sutton are gen- 
eral agents. Mr. Scott recently went into 
the local agency business, having pre- 
viously been assistant to State Agent 
Hugh T. Nelson of the New York Under- 
writers. He is also representing the Vic- 
tory Fire. 





Hass & MelIntyre have been appointed 
general agents at Atlanta for the Jersey 
Fire Underwriters, covering the south. 


The Mechanics of Philadelphia has now 
completed the payment of its new capital, 
that item — being $600,000. Its assets 
are at The reinsurance reserve 
is $1,223,036, net surplus $655,162, and 
surplus to bolicyhoiders $1,255,162. 

















COAST AND MOUNTAIN FIELD 











WILL OPEN THE COAST FIELD 





H. F. Struben of Chicago and R. R. 
Stowell, Eastern Field Man, to 
Establish General Agency 





Henry F. Struben of Chicago, man- 
aging underwriter in the western de- 
partment of the New Brunswick Fire, 
New Jersey Fire and United British, 
and R. R. Stowell, who has been east- 
ern special agent for the Dubuque Fire 
& Marine, traveling in Pennsylvania, 
Maryland and Massachusetts, will 
shortly go to San Francisco to estab- 
lish a general agency for the National 
Reserve of Dubuque and three Penn- 
sylvania companies with which ar- 
rangements have not been fully com- 
pleted. For the time being they will 
organize California, Oregon and Wash- 
ington, but will gradually extend their 





territory to cover all the Pacific coast 
states. Both men have had wide un- 
derwriting experience. Mr. Struben 
started with the western department 
of the Fire Association and then was 
chief examiner at the home office of 
the Dubuque for a number of years. 





Coast Field Changes 


R. J. Richardson, for the past eight 
years an examiner with Selbach & Deans 
of San Francisco, has been appointed 
special agent for the agency in Utah, 
eastera Oregon, southern Idaho and Colo- 
rado and southern Wyoming, with head- 
quarters at Salt Lake. 

Howard S. Norwood, who was formerly 
with the district office of the Pacific 
Board at Los Angeles, has been appointed 
special agent for the Merchants Fire of 
New York in southern California, with 
headquarters at Los Angeles. 

Richard N. Loucks, who has been in 
the local agency business at Pomona, 
California, with his father, has been ap- 


pointed special agent for the automobile 
department of the Edward Brown & Sons 
General Agency for the entire Pacific 
coast field with headquarters at San 
Francisco. 

A. Valle, for a number of years with 
the Home of New York and Franklin 
Five at San Francisco, has been appointed 
special agent for these companies’ auto- 
mobile department in northern Califor- 
nia and Nevada. 

R. R. Sheldon, for several years an 
examiner with the Pacific department of 
the Niagara and Detroit Fire & Marine, 
has been appointed special agent for 
these companies with headquarters at 
San Francisco. 





Colorado Auto Raise Dropped 


DENVER, COL., March 16.—A_ pro- 
posed raise of from 40 to 60 per cent in 
auto theft insurance rates which was 
being considered by companies doing 
business in Denver and the state has 
been abandoned as the result of action 
by Commissioner Fairchild, state insur- 
ance commissioner. The rates will re- 
main at their present level. 

Upon learning that the increase was 
about to be put into effect, Mr. Fair- 





child requested from the companies a 
report of the risk experience, also a re- 
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Maybe Your Puzzles Have Already Been Solved 


600 Local Agents have submitted the legal questions that have arisen 
in the conduct of their business to the legal department of Rough Notes 
and the conductor of this department has given authoritative answers. 
These questions have been published in two books—“The Forum,” 


Volumes [ and II. The two volumes together cost $2.50. Buy them on approval. 
Ask to have them sent. 
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port on the risk insurance in this state. 

Word has reached this city after a 
meeting of the supervisory committee 
that it has been decided not to increase 
the rates in this state. 





Barsotti Made Agency Superintendent 


SAN FRANCISCO, CAL., Mar. 17.— 
Charles L. Barsotti, agency superintend- 
ent for the Fire Association and Phila- 
delphia Underwriters for the past two 
years has been appointed assistant man- 
ager of the companies’ Pacific Coast de- 
partment. Mr. Barsotti has been with 
the Fire Association since 1907 when he 
was appointed counterman at San Fran- 
cisco. In 1916 he was appointed special 
agent and two years later was made su- 
perintendent of agents. 


Oregon’s February Fire Loss 


SALEM, ORE., March 16—With a total 
of 31 fires in Oregon outside of Portland 
during February, losses aggregated only 
$35,850, according to the monthly report 
of the state fire marshal just out. Six- 
teen of the 31 fires were in private resi- 
dences. 





Kerns With the Scottish 


C. R. Kerns of Spokane, Wash., recently 
with the general agency of Edward E. 
Potter & Son of San Francisco, has been 
appointed state agent of the Scottish 
Union & National in Idaho, Montana, and 
eastern Washington, succeeding H. Clyde 
Edmundson, who recently went to Minne- 
sota to become state agent of the Niag- 
ara Fire. 


Kelsey on the Coast 


H. N. Kelsey of New York, United 
States manager of the London &- Scot- 


tish, is en route to the Pacific coast where 
he will plant the company in that section. 





J. A. Rice Has Resigned 


J. A. Rice has resigned as manager of 
the branch office of the Northwestern 
National at Denver. A. M. Smiley, for- 
mer manager, has been appointed acting 
manager, pending a permanent 
ment. Mr. Smiley is not physically able 
to take over the entire management of 
the company’s business in Colorado. The 
permanent appointment will be made in 
due season. 


Portland License Fee Knocked Out 


SALEM, ORE., March 16—The city of 
Portland is enjoined from compelling 
local agents to pay a license fee, in an 
opinion handed down by the Oregon su- 
preme court. In its opinion the supreme 
court holds that the state insurance code 
is constitutional and supreme to any mu- 
nicipal ordinance and that compliance 
with the terms_of the state law is suffi- 
cient to entitle an agent to conduct the 
business of his company without the pay- 
ment of additional fees imposed by cities 
and towns. 


The license of Morris J. Frankland, an 
insurance agent at Butte, Mont., has been 
revoked by State Auditor Porter, who is 
insurance commissioner ex officio. The 
Montana department suspended Mr. 
Frankland last July and later granted 
him another license, which has now been 
revoked. 


Nebraska Live Stock’s Figures 


The Nebraska Live Stock of Omaha in 






its annual statement shows assets, $314,- 
284; unearned premiums, $30,515; reserve 
for claims, $2,855; capital, $175,6 
plus, $101,744. Last year it wrote 
in premiums a and paid losses of $ 
~— 

Mrs. Nellie Cary has sold the agency 
which she has conducted at Little Falls, 
Minn., since the death of her husband 


nine years ago, to Inger A. Johnson of 
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ADDRESS BY GAIUS HUBBARD 


Managing Underwriter of Capital Live 
Stock Talks on Development of 
Business Among Agents 


At the mid winter meeting of the Illi- 
nois Association of Insurance Agents, 
held at Decatur last week, Dr. Gaius W. 
Hubbard, managing underwriter of the 
Capital Live Stock, spoke on “The De- 
velopment of the Live Stock Business 
in Local Agencies.” Dr. Hubbard said 
in part: 

To me, the keynote of the relation- 
ship between my business and yours, is 
that by taking the two in conjunction 
you can offer your clients full protec- 
tion instead of only partial cover. Of 
course, if a man is not an owner of 
any livestock, this is not necessarily 
true, but if he does possess some horses, 
cattle or hogs, he ought to have life in- 
surance on these animals as well as fire 
insurance. It has been demonstrated 
many times that the buyers of fire in- 
surance are actually looking for and 
are demanding the additional cover of- 
fered by livestock insurance and what I 
should like to point out to you is that 
every local agency man ought to profit 
immensely by being in a position to 
render his policyholders this complete 
service. 

I should like to even say that it 1s 
your duty to see that your assureds are 
given the full measure of protection and 
—if you will pardon my harping on 
the subject—may I not urge that you 
give the question your earnest consid- 
eration. I am confident that one of the 
daily problems confronting you is the 
ability—or rather inability—to take care 
of all the insurance needs of your pros- 
pects and policyholders, and, in my 
judgment (the result of many years of 
both agency and underwriting experi- 
ence), you will find the solution to the 
problem by adding livestock insurance 
to your other lines. 

In urging the adoption of live stock 
insurance as an additional line for you 
to carry, let me tell you some interesting 
figures I have gathered. In 1919, data 
gathered on 12,000,000 dwellings showed 
that over 96 per cent of them were pro- 
tected to some extent by fire insurance. 
Perhaps you already knew that, but do 
you know that of over nine billion dol- 
lars invested in live stock during the 
same year, less than half of one per cent 
was covered by insurance? This should 
picture to you as well as to me the tre- 
mendous field that is open to live stock 
insurance. 

The state of Illinois is surpassed only 
by one state—Iowa— in live stock values, 
having an investment of $492,000,000. 
As the total premiums written by all 
companies in 1919 amounted to between 
five and six million dollars, you can 
readily see from the above percentage 
that in this state alone there is a tre- 
mendous value still not covered by in- 
surance. 

In a word, 
paradoxically 


this branch of insurance is 
both old and new. It has 


been written for many years, but it is 
only of recent years that the results of 
preliminary missionary work have be- 


gun to show. The companies which for 
years made underwriting guesses, both 
good and bad, now have experience 
tables similar to the mortality table of 
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MANY PEOPLE FOUND 
TO BE UNDERINSURED 


Have Not Increased Their Acci- 
dent and Health Line to 
Any Extent 


MUCH WORK CAN BE DONE 


Company Official Is Strong for Elimin- 
ation of Partial Health Disability 
Provision 


NEW YORK, Mar. 16—<An official of 
a company writing a large accident and 
health business said to THe NATIONAL 


BUYING UP 


CASUALTY 


ACTORIES 


DEMAND FOR PLATE GLASS 





Automobile Concerns Are Using Vast 
Quantities of the Product in 
Their Industry 


Clifford B. Ross, president of the 
Lloyd-Thomas Company of Chicago, 
appraisers and engineers, in some re- 
marks at the meeting of the Illinois 
Association of Insurance Agents, stated 
that the automobile people had pur- 
chased almost all the independent glass 
factories in the country, leaving but a 
few factories providing for the general 
plate glass trade. The demand for 
plate glass on part of the automobile 
factories has been very great and this 





UNpDERWRITER today that his company ! glass. 


had made a very exhaustive survey of 
the field and finds that the people are 
notoriously underinsured when it comes 
to disability insurance. While increases 
have been made in all lines of property 


insurance and life insurance because of | 


higher prices and the knowledge of the 
fact that the insurance carried a few 


years ago is not adequate to meet pres- 
ent demands, agents have not sent the 


message home with equal vigor and | 


convincing power when it comes to ac- 
cident and health insurance. 
Carry Same Old Amount 
A large number of policyholders, and, 
in fact, the majority, are still carrying 
the same amount of insurance they 
have all along. This means, of course, 


that their income is far from being | 


insured. Even with the high cost of 


living and increased expenses all along | 


the line agents selling this line of insur- 
ance evidently have not enthusiastically 
and forcefully gone at the public with 
the same vim that they have in other 
lines of indemnity. 

It is true, however, that some agents 
have realized the opportunity and duty 
and have greatly increased their income 


as well as done a good turn to those | 


whom they have insured by increasing 


the amount of accident and health in- | 


surance. 

This official said that men of incomes 
running from $20,000 a year upward are 
seeing the necessity of protecting these 
incomes against long disability. They 


are interested in policies that cover dis- | 
ability for a considerable period of | 


time. In fact, most of these men pur- 
chase policies having the large income 
provision, 

New Schedule of Fees 


This official called attention to the 
fact that the medical societies in some 
of the cities are now discussing a new 
schedule for fees. He had with him a 
clipping from a Chicago paper, showing 
the new schedule that is being discussed 
by the Chicago Medical Society which in 
most cases will more than double the 
medical charges of the present. This all 
goes to show that the high cost will bear 
heavily on a man who meets with an ac- 
cident or undergoes a siege of sickness 
because his doctor’s fees will be much 
more. 

Partial Disability Clause 


Speaking of the effort to eliminate par- 
tial disability so far as health insurance 


has served to increase the price of plate 
Not being able to control all 
the output, the automobile companies 
found it necessary to purchase the fac- 
tories themselves. This, of course, will 
reduce the output to the general trade. 


Can Render Big Service 


The service that plate glass com- 
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COLLISION IS THE HOT END 





Companies Writing Automobiles See 
Effect of High Cost of Labor 
and Repairs 





Companies writing collision insur- 
ance on automobiles, find that the loss 
ratio last year was higher than ever. 
It would not be surprising to see the 
National Workmen’s Compensation 
Service Bureau put out new rates for 
both collision and property damage. 
It is thought these new rate schedules 
will be out the first of the month. Col- 
lision is the hot end of the automobile 
business and many companies are dis- 
couraging it. Almost all companies 
charge manual rates on explosion and 
yet are making no money on it. 

Wish Is on Fire Companies 


Not only collision, but property dam- 
age has increased in cost, largely due 
to the higher price of labor and repairs. 
Most of the casualty companies are en- 
deavoring to switch collision over to 














panies can offer at the present time is 
greater than ever. Dealers in plate 
| glass are not taking on any new cus- 
| tomers. Plate glass companies being 
|; old and large customers, are being 
| given the preference. If they cannot 
get the product no one can. They have 
a drag that no individual possesses. 
Plate glass agents therefore have a big 
_talking point these days. It is likely 
that plate glass insurance will increase 
still more because of the continued 
| higher prices of glass itself. 








is concerned this official gave it his en- 
thusiastic approval. He said that partial 
; disability should have no part in the 
| health insurance contract. It opens the 
way to people taking advantage of com- 
panies, not necessarily in a dishonest 
way voluntarily, but knowing that they 
| are receiving income for partial dis- 
ability they will be inclined to take ad- 
vantage of the situation longer than 
necessary. 

When asked as to whether this same 
reasoning would not apply to partial ac- 
cident disability he said that injuries 
were much more easily measured than 
is the case with disease. A man who is 
hurt usually has some visible marks or 
there is tangible evidence as to just how 

| far he can go in the way of being at 
| his business. This official said that if 
| partial disability is to be continued in 
health policies a much higher rate should 
be charged. Some people he said seem 





| to insist on partial disability and they 
| should be made to pay for it. 


Non-Cancellable Policies 


non-cancellable 
policies this form now being written by 
the Pacific Mutual Life, Continental 
Casualty and the Equitable Life of New 
York, this official said that while there 
| is chance for deception as the benefits 
are not paid for two or three months it 
may bea style of policy that will be de- 
manded by the public. He is inclined 
to favor a non-cancellable policy that 
does not go into effect for two or three 
weeks after disability or accident. If the 
indemnity can be eliminated for that 
period it will cut out considerable outlay. 

This official believes that at the going 
rate for health insurance $8 for $5 a 
week indemnity companies can make 
money. Where there are more liberal 
privileges the charge should be $9 a 


| 
| 
| Commenting on the 
| 
| 
| 








to write the liability and property dam- 
age for them, but to give the fire com- 
panies the collision. A few companies 
are paying a higher rate of commis- 
sion where collision is eliminated. 
Some of the companies had a loss ratio 
on collision of about 75 percent a 
| 
| 
| 


the fire companies, telling their agents | 
| 
| 


year. Automobile parts are costing 
much more than usual. Labor is almost 
twice as 
years 
have been 
claim ratio and 
must be done. 


much as it was five or six 
The casualty companies 
impressed with the 
feel that 


ago. 
high 
something 





Health Bill Again Introduced 

ALBANY, N. Y., March 17—After con- 
siderable delay the health insurance bill 
has been introduced in the senate under 
the name of “Illness prevention and ill- 
ness insurance bill for industrial work- 
ers.” The bill is the same one that was 
introduced in the senate last year and 
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CAN OFFER TO AGENTS 


P. B. Shillito Explains the Possi- 


bilities Which They Afford for 
Increasing Production 





STRESS LAID ON SERVICE 





Different Lines Listed in Detail at 
Meeting of Illinois Local 
Agents 


The possibilities which casualty in- 
surance and surety bonds offer to the 
local agents, with some valuable selling 
suggestions for the various lines, were 
explained to Illinois local agents at 
their meeting in Decatur last week by 
Phillip B. Shillito of Chicago, resident 
manager of the northwestern depart- 


ment of the Massachusetts Bonding 
and president of the Surety Underwrit- 
ers’ Association of Chicago. He said 
in part: 
Compensation and the Mutuals 

First consideration may be given to 
compensation insurance, which is com- 
pulsory as to all manufacturing lines of 
business and necessary to all other 
classes of business. Whenever a sales- 
man is handling a commodity that most 
of us must use, then the salesmanship is 
a matter largely of selling quality and 
this is not sufficiently dwelt upon by the 
field men in selling compensation insur- 
ance. Do you in your own mind admit 
that compensation insurance sold by in- 
ter-insurance exchanges, more generally 
called reciprocals, and mutuals, is equal 
in quality to that sold by the substantial 
stock companies? I will answer, no, 
most emphatically, on your behalf. Then 
why not gather your facts carefully and 
persuade your assured that he should 
buy an article that perhaps may cost ‘him 
slightly more in the beginning but will 





killed in the lower house, with the excep- 











tion that the new measure provides that 
; employes and employers shall share all 
expense and manage the illness prevention 
} and insurance system through a board of 


wear better in the end? Deferred pay- 


'ments of compensation over a period of 


years can only be met by those carriers 
of insurance that honestly set aside in 
reserves, conservatively invested, the 





directors, selected by themselves, one-half 
from each side. 





Wisconsin Alien Enemy Decision 

MADISON, WIS., March 16—The Wis- 
consin Industrial Commission has given 
out a statement upon the recent decision 
of the supreme court in alien enemy cases. 

“The net effect of the decision of the 
supreme court,” said F. M. Wilcox, a 
member of the commission, “is that the 
contention of some insurance companies 
was entirely wrong that the declaration 
of war took away all right to compensa- 
tion of widows living in enemy countries 
whose husbands were killed in the indus- 
tries of Wisconsin. The Trading with the 
Enemy Act required the payment of com- 
pensation where compensation was due to 
alien enemies, but provided that the sums 
awarded should be paid to the alien prop- 
erty custodian who was appointed by the 
president.” 








year or even more. He is not disturbed 
at all over the health insurance outlook 
provided these improvements are made. 
He believes it very advisable to get all 
health insurance policies on an annual 
basis and cut out quarterly and semi- 
annual premium payments, 








moneys due the claimants and then the 
assureds will feel safe that they will 
not be called upon to assume the unpaid 
portion of the total compensation by rea- 
son of the inability of the insurance car- 
rier to make good. 

Employer’s liability insurance was 
superseded in a general way by compen- 
sation insurance but the policies you sell 
include in addition to the compensation 
obligation, the socalled common law ob- 
ligation that comes into play in claims 
arising out of non-hazardous --occupa- 
tions. 

Now, have you canvassed every indi- 
vidual, firm or corporation engaged in 
any legitimate business in your district? 
I say district, because I mean to include 
farmers, grain elevator operators, gen- 
eral merchandise stores and like employ- 
ments, all of which in these days employ 
one or more individuals and are finan- 
cially responsible to a sufficient degree to 
attract the attention of certain lawyers 
|found in your communities who enjoy a 
| aractios consisting principally of damage 
suits. 





Publie Liability Insurance 


For the minute, permit me to pass to 
the subject of manufacturer’s and con- 


(CONTINUED ON PAGE 47) 
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SEEK STANDARD RATES 


BUREAU COMMITTEE TO MEET 





Definite Action Toward the Settlement 
of Health Insurance Prob- 
lems Expected 


BALTIMORE, MD., March 16.—A 
meeting of the governing committee 
of the Bureau of Personal Accident 
and Health Underwriters will be held 
within the next week, at which time 
action of importance will be taken. 
Announcement of the meeting was 
made by Richard H. Thompson, vice- 
president of the Maryland Assurance, 
and chairman of the bureau, who heads 
the governing committee. 

It is hoped that at that time the 
committee on statistics of the bureau 
will have a report to make which will 
embody recommendations for the fu- 
ture underwriting of health insurance 
under standard forms. Despite the fact 
that this committee has come in for 
a great deal of good-natured “knock- 
ing” and that it has been designated 
by a vast majority of health under- 
writers as being engaged on a task 
which would bring out a great deal of 
talk, but nothing else, the five mem- 
bers have stuck to their task and; from 
all indications and reports, have ac- 
complished “the thing that couldn’t be 
done.” 

Much Credit Due to Thompson 

To Mr. Thompson goes the bulk of 
the credit for this accomplishment. For 
months he endeavored to have a stand- 
ard form and a standard scale of rates 
adopted. At the annual meeting of the 
bureau in New York the latter part of 
January, Mr. Thompson endeavored to 
have a set of rates adopted by the dele- 
gates. However, the wide diversity of 
opinion forced the postponement of 
definite action and the shifting of the 
burden to the committee on statistics. 
To this committee Mr. Thompson has 
given much valuable information and 
assistance. 

In commenting on the forthcoming 
meeting. Mr. Thompson said he hoped 
the committee would have its report 
ready by that time, embodying recom- 
mendations for the future underwriting 
of health insurance under standard 
forms and rates. 

None Obliged to Use Them 

“No company,” he said, “will be 
obliged to use them, but they will have 
the endorsement of the bureau and it 
will recommend their adoption. It 
would seem only natural that all com- 
panies, in view of their very unsatis- 
factory experience with health insur- 
ance, will hasten to adopt the recom- 
mended forms.” 

At this meeting, the committee will 
take up the answers to the circular let- 
ter sent out by F. Robertson Jones, 
secretary-treasurer of the bureau, cov- 
ering the two inquiries taken up at the 
annual meeting of the bureau, one pro- 
posing that no commercial health or 
disability insurance be written for less 
than a twelve-month period, and the 
second that after April 1, 1920, no policy 
be written which contains partial dis- 
ability clause for sickness, and the ques- 
tion as to whether this should apply to 
renewals as well as the new business, 
to be decided by each company for 
itself. 





Annual Business Favored 

The initial project seems to be sure 
of going through, but the question of 
doing away with partial disability may 
strike a snag. Most of the companies 
seem to favor doing away with this 
clause, but it is expected that a special 
meeting of the bureau will have to be 
called before this action will be taken. 
The first steps in putting health insur- 
ance on an annual basis was recently 
taken by the New Amsterdam Casualty 
Company, which, beginning April 1, 
will write all health insurance on an 
annual basis only. 


‘U. S. F. & G. May Take Up Line But 


NOT WRITING AIRCRAFT YET 


Other Baltimore Companies Are 
Dubious About It 





BALTIMORE, MD., March 17.— 
While local casualty companies have 
not entered the aircraft field, there is 
a strong probability that the future 
will find the United States Fidelity & 
Guaranty writing this form of insur- 
ance. Local companies, with the ex- 
ception of the U. S. F. & G., have not 
given much discussion, if any, to this 
subject and the heads of several of the 
companies seemed very much aston- 
ished when they were questioned 
whether they were thinking of enter- 
ing the field. 

“This matter has been under discus- 
sion several times,” stated Vice-Presi- 
dent Lewis of the U. S. F. & G., “but 
there is no indication of our entering 
the field at this time. At present we 
have all the business we can handle 
and we are not looking for any new 
field. However, there isa probability 
of our writing it in the future.” 

The general consensus among local 
casualty heads is that the question is 
too far off to we correctly answered at 
this time. A policy of “watchful wait- 
ing” seems to have been adopted, and, 
it is a certainty, that should airplanes 
come into general use, or be used in 
large numbers, that it will find all local 
companies writing insurance on planes. 

In the opinion of the Maryland 
Casualty, the subject is too much of a 
gamble to go into at this time and an 
official of this company even went so 
far as to state that those companies 
that have entered the field have gone 
into it more for advertising than for 
making money. 

The head of one of the big com- 
panies, who refused to be quoted on 
the subject, declared that the matter 
is too far off at present; that his com- 
pany had no intention of entering the 
field unless there were hundreds of 
airplanes floating around. 


Norwich Union in Massachusetts 


BOSTON, MASS., March 16.—The Nor- 
wich Union Indemnity has been admitted 
to Massachusetts to do a reinsurance 
business, and will confine itself to health 
and accident liability, workmen’s com- 
pensation, plate glass and property dam- 


age. S. T. Emery of Gilmour, Rothery 
& Co., has been appointed Massachusetts 
agent. 


Amato Made Superintendent 


Bernard F. Amato has been appointed 
superintendent of the burglary depart- 
ment of the Aetna Casualty in its Chi- 
cago office, succeeding C. J. Hogue, who 
recently resigned to become Chicago 
manager of the New Jersey Plate Glass. 
Mr. Amato has been assistant superin- 
tendent of the burglary department in 
Chicago for the past four years. He will 
have as his assistant George Peterson, 
who has just returned from military ser- 
vice. 


Hall Elected President 


SAN FRANCISCO, CAL., March 17— 
Frank M. Hall, surety manager for the 
Globe Indemnity, has been elected presi- 
dent of the Surety Underwriters Associa- 


tion of Northern California. J. F. Mc- 
Kinney, Fidelity & Casualty, was elected 
vice-president, while Jesse M. Whited, 


Lion Bonding & Surety, was reelected sec- 
retary-treasurer for the sixth consecutive 
term. 








Thompson, in discussing the above two 
questions, “I am inclined to believe the 
first resolution—that of writing health 
insurance on an annual basis—will un- 
doubtedly be adopted by all of the com- 
panies, but there may have to be a 
second general discussion over the sec- 
ond one before it is finally adopted. 
Most all of the companies are in favor 
of it but there are a few at this time 


PLATE GLASS A BIG PROBLEM 


Situation Continues Unsatisfactory and 
Executives Seeking Way to 
Improve It 


NEW YORK, March 16.—Notwith- 
standing the rate advances that have 
been enforced throughout the country 
from time to time during the past 
twelve months, plate glass insurance 
continues an unsatisfactory department 
of underwriting, and company execu- 
tives are cudgeling their brains to 
evolve a practical plan for its better- 
ment. The price of plate glass has in- 
creased steadily and from present 
indications it will be several years be- 
fore the manufacturers of Belgium 
can turn out the product in such quan- 
tity as to justify its importation here. 
When that time does arrive, the Pitts- 
burgh manufacturers will likely repeat 
their former practice of reducing prices 
just enough to meet the foreign fig- 
ures, plus the heavy import duty, so 
that little benefit will accrue to the 
home purchaser. 

Besides the cost of glass, the labor 
involved in making light replacement 
continues at high figures, and with 
slight chance of reduction, glaziers be- 
ing pretty independent just now and 
resenting any suggestion of wage 
scaling. 

Underwriters are in a quandary as to 
how to deal most effectively with the 
problem before them, feeling that there 
must be a limit to rate increases, else 
the assured will refuse longer to take 
out indemnity. 

Informal conferences are being held 
by the insurance men upon the subject, 
but thus far nothing of a concrete na- 
ture has resulted. 


Casualty Notes 


Frank Peregrine, formerly an adjuster 
in the western depertment of the Liberty 
Mutual, has gone with the Travelers in 
Chicago. 


Cc. E. Fenn, cashier of the Brooklyn 
branch, Aetna Companies, has succeeded 
Superintendent Langneau of the accident 
department. Mr. Langneau is now devot- 
ing all time to personal production. 


In an emergency message to the New 
Jersey legislature, Governor Edwards 
advocates the creation of a state fund 
patterned after that of New York for 
assuming the liability of the latter’s 
employers. 


F. J. Scully, former assistant manager 
of Marsh & McLennan’s liability depart- 
ment at Chicago, has been appointed 
manager of the liability department of 
the Philip Grossmayer Company of Port- 
land, Ore., general agent for’ the 
Travelers. 


Lawrence L. Landers, special agent of 
the Travelers, has been promoted to as- 
sistant manager of the life and acci- 
dent department of the company with 
headquarters in Duluth. His territory 
includes Minnesota, North Dakota and 
South Dakota. 

John G. Hass has been appointed head 
of the legal department of the Norwich 
Union Indemnity at its head office in New 
York. He practiced law until 1914, when 
he became assistant attorney in the legal 


the Aetna Casualty & Surety at the New 
York office, has been transferred to the 
new inland marine department at the 
home office, where he will associate with 
Manager Perrin in handling all inland 
marine claims. 

William G. Wilson, who has been con- 
nected with the Fidelity & Deposit in the 
field, has been transferred to Chicago by 
the Globe Indemnity and will travel for 
that company with Chicago as headquar- 
ters. He was formerly connected with 
old American Bonding at Chicago. 


Wirt Wilmer, who was formerly assist- 
ant manager of the Washington branch 
office of the Fidelity & Deposit, has 
joined O. J. McQuiston, general agent of 
the Globe Indemnity at Detroit, going 
with the surety department. 

Dan McPeak, who has been special 
agent for the Hartford Accident & In- 
demnity in southern California and Ari- 
zona since February, 1915, has resigned 
to become insurance manager for a large 
Los Angeles agency. 


E. T. Cedarleaf, who has been con- 
nected with W. B. Joyce & Co., general 
agents of the National Surety at St. Paul, 
has taken charge of the bonding depart- 
ment of the Joseph A. Rogers Agency in 








“From what I have heard,” stated Mr. 


that are not inclined towards its adop- 
tion.” 


that city, which has the Royal Indem- 





NEW COMPANY READY 


PLANS OF NATIONAL BONDING 





Directors Are Elected and Preparation 
Is Made to Seek a License 
in Iowa 


CEDAR RAPIDS, IA., March 17— 
The National Bonding & Insurance 
Company of this city, perfected its or- 
ganization this week by holding its 
subscribers’ meeting. Under the stat- 
utes of Iowa, such a meeting is required 
to be held as soon as the stock is all 
sold. Each subscriber is given 10 days’ 
notice and has an opportunity to help 
elect the directors. The meeting was 
well attended by subscribers from all 
parts of eastern Iowa, who showed 
keen concern in furthering the interests 
of the company. 

Dr. Richard Lord presided and A. C. 
Torgeson acted as secretary. 

A financial report made by an audit- 
ing company, as of March 13, was read, 
showing that the company had assets 
on hand of over $1,500,000, these being 
in such form as met the requirements 
of the insurance statutes, such as real 
estate (an office building in Cedar Rap- 
ids bought for $60,000, but which would 
take $75,000 to build), first mortgages 
on Iowa farms, Liberty bonds, savings 
stamps, municipal bonds, certificates of 
deposit, cash and negotiable paper. 
This financial report was supported by 
a second report by the head of the 
auditing department of the State Uni- 
versity of Iowa, who had made a spe- 
cial audit for that purpose. 


Directors Are Elected 


The men present unanimously elected 
the following men to the board: 

W. H. Dunshee, Cedar Rapids, presi- 
dent Chandler Pump Company and Iowa 
Radiator Company; E. E. Pinney, Cedar 
Rapids, capitalist, sash and door busi- 
ness, coal company and land; James E. 
Hamilton, Cedar Rapids, president Mer- 
chants National Bank, one of the larg- 
est banks in Iowa; N. L. Cherry, Cedar 
Rapids, president creamery supplies; D. 
E. Howell, Cedar Rapids, wholesale 
grocery, Warfield-Pratt-Howell Company; 
S. G. Armstrong, Cedar Rapids, capital- 
ist; C. C. Loomis, Cedar Rapids, con- 
tractor; William King, Cedar Rapids, 
president King Crown Plaster Company, 
building material; A. C. Torgeson, Cedar 
Rapids, president Deneke, one of the 
largest department stores in Iowa; John 
Hanson, president Willys Farm Lighting 
Company, Waterloo, Iowa; J, E. Johnson, 
vice-president and agency manager Iowa 
Life; N. C. Gindorff, cashier Union Trust 
& Savings Bank, Dubuque, Ia.; J. W. 
Bollinger, lawyer, Bollinger & Black, 
president Security Fire of Davenport, Ia.; 
O. E. Crane, banker, Central City, Ia.; 
J. C. Greene, president, Winfield State 
Bank, Winfield, Ia.; W. L. Canby, farmer 
and banker, Winfield, Ia.; George D. 
McElroy, farmer and banker, Vinton, Ia.; 
H. W. Dee, farmer, Mt. Vernon, Ia.; J. 
Cc. Flermiker, president Olin Savings 


department in the home office of the} pank, Olin, Ia.; E. E. Schroeder, Daven- 
Travelers. : £ port, Ia.; A. Jones, Williamsburg, Ia., 
W. F. Heley, former claim adjuster for | merchant. 


Enthusiastie Speeches Made 


Enthusiastic speeches were made by 
J. E. Johnson, of Waterloo; Judge Bol- 
linger, of Davenport; J. C. Fenneken, of 
Olin, and Attorney Henry E. Sampson, 
of Des Moines, pointing out the bright 
future for such a company so well lo- 
cated and with such a strong body of 
men as Officers and directors. 

The board met at once and authorized 
the president, vice-president and secre- 
tary and E. E. Pinney to proceed to se- 
lect a competent executive as manager 
of the company. The board also in- 
structed to proceed at once to seek a 
license to do business in Iowa. 

The company will have $1,000,000 capi- 
tal and over $500,000 surplus. 


The plate glass companies are paying 
out several hundred dollars in claims in 
Chicago owing to the explosion of dyna- 
mite in a stone quarry on West 19th 
street. The workmen were thawing out 
the dynamite, when it exploded, shatter- 
ing glass for blocks in the vicinity. Ow- 
ing to the high price of glass and the 
difficulty in securing plates the cost will 
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Verdicts Are 


WE are having many examples of 
larger verdicts these days. The other day 
at Hackensack, N. J., the jury allowed 
a widow $26,000 for the loss of her hus- 
band, $6,000 for her son and $2,000 for 
her own injuries. The family were in- 


Health Insurance Experience 


CoMPANIES writing health insurance find 
that their experience has been unfavor- 
able. Some companies have increased 
rates and there is agitation for putting 
health insurance strictly on an annual 
premium basis and also eliminating the 
partial disability. The question arises 
as to the future of health insurance. Cer- 
tainly the health policy is a far more de- 
sirable contract than it was a few years 
ago when the number of diseases covered 
was very limited. There were heavy re- 
strictions in the policy; in consequence 
there was considerable friction in ad- 
justment. With the so-called unrestricted 


Plate Glass Situation 


THOSE on the inside of the plate glass 
situation say that there will soon be a 
further advance in price of plate glass. 
The last advance was early in Febru- 
ary. The GeneraL Motors Company has 
purchased four of the plate glass fac- 
tories which will further restrict the 
general market. All the output of plate 
glass in these factories will go to the 
GENERAL Motors for its use. 

The plate glass underwriters find that 
it is getting more and more ‘difficult to 
get orders filled. Even in a city like 
Chicago it is almost impossible for a 
single customer to get a plate of glass. 
The insurance companies that have 
been big customers of the plate glass 
concerns for a number of years are be- 
ing favored, thus showing the great 


Now Larger 


volved in an automobile accident, five 
others being killed in the same catastro- 
phe. It does not pay to take any chances. 
Insurance can be secured that will fully 
protect and assure against these large ver- 
dicts. 


policy health insurance has become more 
popular. The average man may not feel 
that it is worth while to buy a policy if 
he would know that he would only be 
sick three or four days or even a week. 
However, in these days it is the long con- 
tinued illness that will be a drain on his 
pocketbook and capacity to earn. A pru- 
dent man realizes that he is the dynamo, 
that it is more necessary to take care of 
himself and his: family than his property 
possessions. Health insurance is a sort 
of personal indemnity that has a popular 
appeal. It is insurance of the bread- 
winner’s income. 


advantage of having a plate glass policy 
in case of breakage. 

Indeed the service part of plate glass 
insurance is looming up now as never 
before because of the great shortage. 
The plate glass insurance companies 
will always have a heavy pull on the 
plate glass concerns and will be able 
to have their orders filled. Owing to 
the number of new buildings that will 
go up this year, there should be a 
strong market for plate glass insurance. 
Opportunities for writing new risks will 
be many. It would seem that with the 
increasing high cost of glass and the 
greater difficulty in securing plates, it 
would be almost necessary for a man 
to have insurance in order to be assured 
that his broken plate will be replaced. 











PERSONAL GLIMPSES OF CASUALTY MEN 

















Bert R. Jones, who has been man- 
ager for the life department of the 
Maryland Assurance at San Francisco 
for the past year has beén appointed 
manager of the company’s accident and 
health department also and will super- 
vise that branch in northern California. 

George R. Wentz, after an associa- 
tion of 16 years with the Fidelity & 
Deposit, most of it in the judicial de- 
partment, has resigned to take charge 
of the insurance department of the real 
estate firm of F. N. Iglehart & Co. in 
Baltimore. 


The Bridges-McGaw Company of 
Indianapolis, general agents of the 
Maryland Casualty and representing 
also the North America, had an espe- 
cially striking booth at the Indianapolis 
Automobile Show last week. The 
Bridges-McGaw booth was_ suitably 
decorated and a life-size dummy traf- 
fic policeman who stood constantly on 
duty throughout the week attracted 
interested attention and comment. 
More than 40,000 pieces of printed mat- 
ter were passed out during the week, 
advertising not only automobile insur- 
ance, but dwelling house, burglary and 
surety bonds as well. Both Mr. Bridges 
and Mr. McGaw are satisfied that they 








gained an acquaintance among auto- 
mobile dealers and owners which will 
be productive of business. Although 
they did not solicit business during the 
show, they know of some _ business 
which they got because of their enter- 
prise. They had a fine opportunity to 
explain the various automobile cover- 
ages to many hundreds of persons who 
stopped at the booth. 

At a meeting of the directors of 
the Fidelity & Deposit, Col. E. A. 
Hamilton, formerly of New York, was 
elected vice-chairman of the board to 
succeed Van Lear Black, who was 
elected chairman of the board at the 
annual election. Prior to the war, Col. 
Hamilton was a member of the firm of 
Marshall & Wever, prominent attor- 
neys of New York. Since his return 
with the army in France he has been 
connected with the War Department 
board of contract adjustments. He has 
also had experience in newspaper work 
(and in banking, having been connected 
with some of the large banking insti- 
tutions of New York. He is a gradu- 
ate of Cornell University and comes to 
his new position well equipped for its 
duties and with a broad and compre- 





hensive conception of all general busi- 


KEEP UP FIGHT IN VIRGINIA: 


Monopolistic State Fund Defeated But 
Will Be Up Again in Next 
Legislature 





RICHMOND, VA., March 16.—The 
Norris-Trinkle bill providing a 
monopolistic state fund for workmen’s 
compensation in Virginia is now a dead 
letter, its doom having been finally 
sealed in the Virginia senate last week 
in the closing days of the 1920 session 
of the general assembly when the up- 
per branch ordered its indefinite post- 
ponement following refusal of the 
house to advance the measure to its 
third reading and engrossment. Sena- 
tor Trinkle, patron in the upper branch, 
gave notice, however, that it is his pur- 
pose to offer the measure again in 1922 
unless there is a material reduction in 
compensation rates meanwhile. 

Both bodies before adjournment 
passed the amended Goolrick bill which 
makes liberal changes in that law, the 
original compensation act, which were 
recommended by the industrial com- 
mission. Among these is a reduction 
in the waiting period from fourteen to 
ten days and increase in the weekly 
compensation allowance from $10 to 
$12. 

The commissioners were given a 
raise in salary from $3,600 to $4,000 
each. A bill raising the amount to 
$4,200 was passed, but was cut down 
at the request of Governor Davis. 


Ruling on Circus Employes 


The Indiana appellate court recently 
ruled that jurisdiction of the Indiana in- 
dustrial board under the state employers 
compensation law does extend to persons 
employed under contracts made in other 
states. This decision was made in the 
case of the Carl Hagenbeck & Great 
Wallace shows against Harriett Randall. 
In another case between the circus com- 
pany and another employe, in which a 
similar point of law was involved, the 
same decision was made. 
Several months ago the Indiana indus- 
trial board ruled that employes who were 
injured in the Habenbeck-Wallace train 
wreck near Gary, Ind., in April, 1917, 
were entitled to compensation under the 
Indiana compensation law. The circus 
company appealed the case and fought the 
ruling on the ground that the employes 
who were injured were hired under con- 
tracts executed under the laws of Ohio, 
and were not entitled to the protection 
of the Indiana law. Many suits were 
filed against the circus company by the 
injured employes and the friends and 
relatives of the killed, in the federal 
courts. The ruling of the appellate court 
held that the employes of the circus 
company who were killed or injured were 
entitled to compensation under the In- 
diana compensation law although they 
were hired under contracts executed un- 
der the laws of Ohio. 





Travelers Special Transferred 


CINCINNATI, O., March 17.—Benjamin 
L. Lathrop, special agent in the liability- 
compensation department of the Trav- 
elers, has been transferred from the 
Cincinnati branch office to the Pitts- 
burgh branch office. Mr. Lathrop is a 
veteran in the Travelers service, and his 
transfer to the broader and more diffi- 
cult field is in the nature of a deserved 
promotion. His successor in the Cin- 
cinnati office has not been selected. 





Maryland Law Approved 


BALTIMORE, MD., March 16.—Speak- 
ing before many of the city’s leading 
business men and a large delegation of 
lawmakers from Annapolis, Howe S. 
Landers of Indianapolis placed the stamp 
of his approval upon the Maryland work- 
men’s compensation law. Mr. Landers 
said that a careful study of the Mary- 
land laws and of the cooperation 
of the Industrial Accident Commission, 
of which Robert E. Lee is chairman, has 
convinced him the Maryland act “is a 
workable, practical law, which has been 
administered by a fair, impartial and 


energetic board, as is proved by the fact 





‘ness propositions. 





recently there remain but 100 cases un- 
disposed of.” 

He analyzed the two bills now pending 
in the general assembly, known as the 
Curry and Norris bills, which would 
modify the present compensation laws, 
and said he thought there was nothing 
in either measure which would change 
the basic form of administration; there- 
fore in the main he approved of them. 





Threshermen Plan Mutual 


DES MOINES, March 16—Iowa thresh- 
ers in state convention in Des Moines 
last week adopted resolutions favoring 
securing permission to come under the 
Iowa compensation law, in which case 
they will form a mutual compensation 
organization, they say. 





Self-Insurance Bill Defeated 


BOSTON, MASS., March 16.—For the 
fourth consecutive time a Massachusetts 
legislature has turned down the bill of 
Frank F. Dresser, representing the Asso- 
ciated Industries, calling for the privi- 
lege of self-insurance on the part of 
Massachusetts employers: in handling 
their workmen’s compensation business. 
An attempt to substitute the bill for an 
unfavorable report was lost 70 to 28 in 
the house this week. 


Casualty Notes 


Fred N. Hicks, manager of the liability 
department of the Travelers at Indianapo- 
lis, has resigned to re-enter the service 
of the Chicago, Milwaukee & St. Paul 
Railroad in Chicago. 
M. T. Valentine, who for a number of 
years has been special agent of the Fi- 
delity & Casualty in Iowa has been pro- 
moted to district manager of the Minne- 
apolis branch of the company. 
The Southern Surety of Des Moines, 
Western Surety of Sioux Falls, S. D., and 
Employers Indemnity of Kansas City have 
made application for admission to North 
Dakota, 
The Royal Indemnity has appointed 
Henry J. Mullin as general agent of Du- 
luth. He is prominent in automobile cir- 
cles in that city and has a good agency. 
E. C. Hubbard is associated with his 
agency and will specialize on casualty and 
surety lines. 
QO. J. Evans has been appointed assistant 
manager of the liability and compensation 
department of the Chicago office of the 
Travelers. Mr. Evans began in the Chi- 
cago office of the company as counterman 
five years ago, becoming special agent a 
year ago. 
L. E. Green, who has been with the Re- 
public Casualty at Chicago since return- 
ing from the world war, but previously 
with home office at Pittsburgh, has gone 
to San Francisco to serve as inspector and 
auditor for the company in California. 
Joyce & Co. of Chicago, managers for 
the National Surety, have elected the fol- 
lowing officers: President, Charles H. 
Burras; vice-president, John McKechney; 
vice-president, Elmer E. McDonald; secre- 
tary and treasurer, Clifford Deming; direc- 
tors, Elmer E. McDonald and Charles M. 
ll. 
= WwW. E. Magruder, Tower building, 
Baltimore, Md., has been appointed gen- 
eral agent of the Columbia Casualty of 
New York City for Maryland. This is 
the running mate of the Ocean. 

The American Reinsurance of Hunt- 
ington, Pa., has been licensed in Texas to 
write, accident, health, liability, work- 
men’s compensation, employer’s liability, 
burglary and theft and auto and team 
property damage. 

Burt & Stebbins of Houston, Tex., have 
been appointed general agents for the in- 
dustrial department of the General Acci- 
dent for Texas. ye 

The Massachusetts Accident has joine 
the Bureau of Personal Accident & Health 
Underwriters. 


William H. Betts, formerly general 
agent for the accident department of the 
Columbian National Life at Buffalo, N. Y., 
_on Feb. 16 associated with the Eastern 
Pennsylvania department of the compan 
as manager of the Philadelphia Metropol- 

The Norwich Union Indemnity of New 
York has been licensed to do business in 
Ohio. The Lewis-Hartz Agency, Cleve- 
land, will represent the company in Ohio. 

After 20 years’ service Edward T. Jack- 
son has resigned as statistician at the 
head office of the Maryland Casualty. 


The Norwich Union Indemnity has bees 
admitted to Massachusetts to do a reine 
surance business and will confine its op- 
erations to health and accident liability, 
workmen’s compensation, plate glass and 
aute property damage. S. T. Emery of 
Gilmour, Rothery & Co., has been ap- 











that of the 25,000 cases it has handled 


pointed Boston agent. 
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Premiums and Losses by STATES and 
by CLASSES OF BUSINESS IN 1919 
































Pore es Nl 
ARKANSAS 
| | 
Prems. Losses 
U. 8S. Casualty 
PRMMIOL Ss cine s.r ess 2,328 233 
at 1 ae 2,174 886 
SIRE ek wien wi 0.6% 17,174 932 
PURLS GIMGS... visvcccis 3,528 1,229 
Burglary and theft.. 3,186 1,935 
Auto & T, P. damage 5,204 1,839 
POBIE % 6.6555 5.5.0% 33,595 7,055 
U. 8. Fid. & Guar. 
Accident 9,839 1,357 
Se ere 4,038 1,306 
STS SL ee ae ee 161,522 32,509 
col EU 2 a ar eres 20,303 11,188 
ON RR rr en 95,546 71,437 
is i eee 71,317 4,721 
Burglary and theft.. 12,993 2,042 
Auto & T. P. damage 10,942 3,753 
Workmen’s collective 15,028 3,663 
Check draft indem.. — 
ac ee 337,522 131,975 
Southern Sur. 
Accident and health. 9,743 3,639 
I 5 ostrich 8 39,564 30,655 
Fidelity 393 10 
Surety aaeeee- * ivaces 
gw eS eee 6,010 2,578 
Burglary and theft. > rr 
Auto & T. P. damage 5,621 9,599 
Workmen’s collective 2,756 731 
MAARRIE 4.5 ais + 00care's 179,982 47,212 
Standard Acci 
Sea ee 13,564 6,724 
Le Sr are 5,705 4,264 
rs 56,892 27,864 
RN Ss oa son 'S ws '5 76,161 38,852 
Ridgely Prot. 
Accident and health. 2,849 1,608 
Royal Indem. 
A i re ees 239 67 
J EE See 218 59 
fo ae nee oe 
ea eer ee 62 
Steam boiler ....... it; ee 
Burglary and theft.. Bes 1 “na teen 
War Wee! acs cc keds >) rs 
Auto & T. P. damage Be | bewenw 
MED obi nicy 5.0 6's 2,701 188 
Peerless Casualty 
Accident and health. 4,142 1,774 
Ocean Acci, & Guar. 
BOPIBONSG 6c disictes as Bir } gaaste 
oD Se ree pe SY See 
ON  — ae 3,520 83 
MBER, nb ocr nies ose SP psec cee 
gt ee eer | Sees 
Steam boiler ....... 1,253 714 
Burglary and theft.. 1,703 2,448 
Auto & T. P. damage a . :-esanee 
oo | eee 6,736 3,245 
New Amsterdam Cas, 
eer 3,132 171 
IDS Fs 15's 4s io io 2,148 1,753 
EO ee 57,871 30,671 
RE ig ab 0:60 o0.8 meee. f cwdaewe 
Ce aa IDSS- .. savons 
Up eo 2,329 2,359 
Burglary and theft.. -1,579 2,173 
Auto & T. P. damage 5,232 1,318 
Workmen’s collective 29,602 11,859 
A a a.50'45.9'505'0- 119,597 50,303 
No. Amer. Acci, 
Accident and health. 10,538 1,477 
New York PI. GI. 
PIGCE SIBSB, ¢ oi0's 003008 3,099 1,804 
National Sur, 
a oe 13,843 4,020 
No cs ors atc e's 19,379 18,308 
3urglary and theft.. 3.489 5,673 
MIE os So wel cia iin a 36,711 28,001 
Masonic Prot. 
Accident and health. 15,798 9,642 
Metropolitan Cas. 
Accident and health. 20 6,508 
Plate Blass ......... 7,377 3,491 
2S ee 7,397 9,999 
Mass. Bonding 
Accident and health. 29,344 10,041 
ES ts a as 5,975 364 
yl le a en eee. «° he¥ees 
ME Soa te Sas 2 a 
Puiate ‘Slaw - . 6 ass sw 1,860 1,056 
Burglary and theft.. 462 191 
Auto & T, P. damage 1,304 18%. 
| ee eee 60,378 11,833 
Maryland Casualty 
Accident and health. a ee 
Oe STS nee eee 95,924 30,825 
WAGeGNCty 6 oscnc ee 3,361 1,258 
IS 6s bs awe we 6 14,432 4.645 
PIRte BIBSS 50s cee 5,190 2,687 
Steam boiler ....... SO ara 
Burglary and theft.. 8,235 5,642 
Oy Lo Sa [Se eae 1,671 43 
Ee WRG cio cea cs tk er PEA 
Auto & T. P. damage 1,634 1,915 
Workmen's collective 8.563 4,210 
| 8 Se ee eens 148,597 51,227 
Loyal Prot. 
Accident and health. 1,219 969 
Lloyd’s Plate Glass 
Pinte Wines 0% sce 2,612 879 
Hartford Acci. & Indem, 
Pe in 576 24 
2 a eri aera 5 














Prems. 
Liability 1,839 
Fidelity 1,639 
TOE os Kibo ens 1,024 
gS EAE a ae ee 
Burglary and theft.. 800 
Auto & T. P. damage 1,304 
LNVO GEOR |S cis 'ss 5.5.0 3,720 
NE: 5. 6kid 1 & wioveis 10,957 
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Steam boiler ....... 27,007 
Auto & T. P. damage 2,039 
OURS: o.6c)k svn os 29,046 
Fidelity & Casualty 
ye DO ae ee es 4,984 
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Fs a eae 20,418 
ENT dae eee Gene e ees 1,737 
0! re re 1,581 
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pitt 1! RP eee ee 40,925 
Fidelity & Deposit 
PRIGONE 5516 0 5 0 8:0.0-4- 24 
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Liability 38 
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Bursiesy Po theft.. 346 
Auto & T.P.damage ....... 
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Continental Cas. 
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CO Re eer 5,930 
Burglary and theft.. 73 
TIOTAABY 25.2% 00:04:65 23,569 
Aetna Cas, & Sur. ; 
Accident and health. 75 
ERODINIEY aib vcue sess 257 
MAMOLIEY . . oa vw we sare 11,497 
CD a ee eee ae 25,683 
Plate glass .......+. 13,975 
Burglary and theft.. 12,174 
Sprinkler .....6s00% 4,070 
gt ere ee 290 
Auto & T. P. damage 35,727 
TIE io ok ta ines eee 103,748 
Amer, Sur. . 
el LL ee a eee 16,358 
LL 8 eee eres 45,741 
Burglary and theft. 1,388 
WOORIe ocean «5 63,486 


Amer. Automobile 
Auto & T. P. damage 13,920 
Amer. Indem., Tex. 





PS On ee ree 1,314 
6 ee eee 69 
UD BUY - joan 3 616 506040 117 
Plate WIGS 6.2 .<.260.-0 912 
Burglary and theft.. 11 
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Pacific Mutual 
MOCINONE x:0:40:.005%00 32,466 
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2) 49,684 
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Accident and health. 6,236 
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Equitable Life, N. Y. 
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OS i ee ire 155,775 
OL 6 a AE Ie ee 12,668 
Burglary and theft.. 263 
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Prems. 
Workmen’s comp’n.. 110,143 
WIMOTIEY | 26 vas awe es 189 
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Pigte BIGHS 6.0% ens 324 
Burglary and theft. 816 
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Auto fire and theft.. 893 
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Burglary and theft.. 1,609 
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Workmen’s comp’n.. 626,004 
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Burglary and theft.. 3,698 
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National, U. S. A. 
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Lon. & Lan. Indem. 
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Workmen’s comp’n.. —28 
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Burglary and theft.. 96 
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Accident and health. 12 
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Burglary and theft.. 629 
Auto & T. P. damage 21,440 
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Southwestern Auto 
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Workmen’s comp’n. 978,161 
Piate glass ......... 10,118 
Steam boiler ....... 4,828 
Burglary and theft.. 18,834 
Auto & T. P. damage 16,309 
SEO: scscopaa a bee 0s 1,218,834 
National Auto 
Auto & T. P. damage 21,001 
International Indem. 
US 2). eee OC re 119 
Plate glass ......... 17,183 
Auto & T. P. damage 495,004 
EE in 5 c:t.na. 4 ue 8s 512,306 
National Surety 
PIGOMtEY «occ cece ves 105,430 
BUPDEY 6 o.cie ok ones aie 183,187 
Burglary and theft. Pn 817 
yy | ae ane ee 17,434 
Masonic Prot. ¥ 
Accident and health. 74,357 
Md, Motor Car 
MOtOD COP... os i..040% 27,813 
Hartford Steam Boiler 
Steam boiler ....... 81,924 
Fly wheel .......... 1,721 
EE sb ce em oko 83,645 
Globe Indemnity 
PMO so so 5, 9:5) sto piece 22,629 
ETQRIER | << 050:5.5% 0. 3:00'si0 18,827 
WsOLLEUY, ~s.6x0:5-0:c7escg os 105,380 
Workmen’s comp’n.. 248,168 
poo V OLD ae AS 21,319 
a oo. Se eae eae 66,679 
Piate CISSS. ... iss 19,396 
3urglary and theft.. 17,666 
Auto & T. P. damage 26,622 
RPRAE ES cranes eis.sie a 546,686 
Cal. State Comp’ n Fund 
Workmen’s comp’n.. 3,251,974 
Royal Indem. 
ADGCIBORE «. 0 vs cccccse 24,523 
ae eee ee 6,294 
TARWIES. 50 os. c0ues > 3 199,832 
Workmen’s comp’n.. 93,431 
ie Ls Lott hh aan oe ee 32,217 
SL 5 Gee Pea. baer 20,739 
Pigté CIASsS seis c.iiw ss 14,704 
Steam boiler ....... 5,323 
Burglary and theft.. 34,079 
FLY WRC: » 5625, 50:60; 126 
Auto & T. P. damage 36,802 
Bt eee en eee 468,071 
Lloyds Plate Glass 
Plate: Sides: s.<.3.%-. 14,606 


Zurich Gen. Acci. 
Liability 
Workmen’s comp’n.. 
Auto & T. P. damage 
TOCRIS ensconced 
Reliance Life, Pa. 


BOCTECRE isi ois adie oe ore 10,574 
BRABUS. go has. 0's as osc 5,066 
TOTRIG. 9. 6-46.dis «0 am 15,640 
Amer. Automobile, Mo. 
Auto & T. P. damage 86,598 
Columbian Natl. Life 
ACCHEGCRE 6 %..915 000 0's 5,262 
PRBRIEN: fiaekia s 6.8400 a's 2,263 
pT ee ee 7,525 
Standard Acci. 
AGOIGORE. 5 oc50 cies ee 104,671 
PIGBNO fs ca sae 9652 43,066 


Losses 
28,096 


15, 997 
44,785 


mote 
3,938 


209,390 
1,354,625 


31,866 
28,695 





























Prems. Losses 
TROTNTTAGY a6. cciareels ond 297,993 51,404 
Workmen's comp’n.. anaes 5,236. 
Auto & T. P. damage 21,797 7,194 
diets 1 ER rn err 482, 651 124,395 
National Casualty 
Accident and health. 28,033 11,865 
Travelers Indem, ‘ 
PIGCUIORE (od... sce caes 4,558 419 
PEGRICD Gig'e ss ae Saas. < 65 288 
Workmen's comp’n.. 14,994 4,328 
ee arenes 9,864 2,987 
Steam boiler ....... 2,596 aewtatawie 
pers and theft. 14,987 4,236 
Auto & T. P. damage 30,744 12,691 
OT Cig 5 ser cress 78,399 24,949 
Inter Ocean Cas. 
Accident and health. 14,586 3,831 
Continental Cas, 
PRs oc ewe ee 207,883 55,826 
NONI Ao 0 nics. 003 9.0.9 420 68,181 48,840 
TAGICY 6460-90: Hes 3% 21,280 33: 
Workmen’s comp’n.. 177,478 40,948 
Burglary and theft.. ,369 re 
Auto & T. P. damage 5, 242 574 
Workmen's collec. .. 44 1,545 
OCH 65554 bores S08 482° 879 148° 067 
Georgia Cas. 
EE PRIECY 4) 5. 05k: 08: 5-3 oie 103,255 41,429 
Workmen's comp’n.. — 2,022 23,219 
i Oo are 4,104 1,762 
Burglary and theft.. 833 106 
Auto & T. P. damage 26,200 16,742 
MO MULE oa 3205638, 6-5. 509 132,370 83,258 
General Accei, Fire & Life 
BOOM 0106 6-6 0 4:80 080 37,472 13,789 
LY Vict ee eee are rises 25,001 15,935 
BAGDICY 256.605 sb08ee 65,259 21,794 
Workmen’s comp’n.. 24,113 1,389 
Burglary and theft.. 8,494 1,808 
Auto & T. P. damage 12,329 3,159 
SPOUHIE acsc sae seawiers 172,667 57, 874 
=] 
MICHIGAN | 
Globe Indem. 
RMGIUOTEG © shoe oe oeceees 16,761 18,254 
RMSE) eres o's aS ararece 18,913 9,097 
UTES (1. 5 a RS a 30,902 22,611 
Workmen's Comp... 62,181 32,157 
BIGCHEY, oie lv cceces 7,931 —122 
ete ee a iaacentacns 17,537 550 
Plate’ Glass: esas c5 7,160 3,430 
Steam Boiler: ....... 1,133 9,007 
Burglary and Theft. 14,566 1,050 
bye gee 2 ore ue eee ees 
Auto & T. P. damage 7,724 3,138 
CWE as tc ore So's" 184,912 99,173 
Fidelity & Deposit 
ye eer ers —496 ..uece 
POMPE, os ohac8 ss Wek ee —249 99 
eS ee 169 75 
Woekmens COMP... 624. 4,836 
MIGONCY, ros oils t ees 109,551 23,148 
BEMIS og 3545.0 Sane ah 155,415 12,496 
ie CHE .iwecis scons 133 
Burglary and Theft. 26,553 1,349 
Auto & T. P. damage ....... 40 
QRIRIBE | 65 ss ais eiacies 290,943 41,978 
Equitable, U. 8S. A. (Acci, Dept.) 
PROCMNOING osc 4.5)4 40s 465 129 
(on elle Bee ,741 170 
EO ULRIES o 5i0.i0 fos .o ere. yas 7,805 299 
Cloverleaf Life & Cas. 
Acci: & Health...... 93,427 19,086 
Conn. Gen. Life Acci, Dept. 
IOIIONNG << 5 ov basin 12,166 6,143 
PRI Sa os Faces e's 12,234 2,840 
MENS « s diaca.bcshorsnedine 24,401 8,965 
Continental Casualty 
Pe | ere 79,360 10,847 
PUGH hs. 0s be esA ch 33,645 21,729 
EAAIIIGS: |» 0.5.0.4 c.eioreie 22,165 10,546 
Workmen’s Comp... 52,807 20,250 
Burglary and Theft. —10 17 
Auto & T. P. damage 9,079 4,092 
iss i re ae 197,046 67,482 
Aetna Life Acci. Dept. 
WCCUIOTIO. os o4:0's ee oes 72,717 36,114 
UO seid eh cic oh hace 33,161 14,953 
POY os scee sine oe 116,445 27,121 
Workmen's Comp... 495,388 186,126 
Workmen’s Collect... ei ee 
Sif SR arene 717,518 264,315 
American Surety 
BOONIEy 1s icy ele co 8s 72,117 7,669 
gt) Se Ee 59,914 1,341 
3urglary and Theft. 14,365 2,522 
ity?) See reer ae 146,397 11,533 
American Re-Ins, 
RRERCY sooo a < spe 0% 253 150 
Workmen’s Comp... 17,901 1,400 
oe re 18,174 1,550 
Conductors Prot. 
Loss of Position.... EAGee.. — cso kee 
Mich, Employers Cas, 
MHMOTIEON bis es 520.6 66 os 662 
Workmen's Comp... 82,578 
Auto & T. P. damage 5,924 
a ae ee 89,164 
Furniture Mutual 
Workmen's Comp... $3,409 
Federal Casualty 
Acci. & Health...... 43,417 14,591 
Postal Casualty 
Acci. & Health...... 6,922 875 
General Cas. & Sur. 
1 re 2,016 792 
(SCT 2 0) ig See Gone Omer 1,086 175 
OS re 61,738 1,555 
Workmen's Comp... 179,844 59,966 
PIGS ictus ea vue 5): Perse 
SMOG hots s ewe 7,683 4,174 
Plate Glass ........ 16,574 8,689 
Burglary and Theft. 2,023 829 
Auto & T. P. damage $8,358 23,169 
Soevig & Hiscox, local agents at Mil- 


waukee, Wis.. 
eral agents 
ademnity, 


Bank Insurance 


County 
Agency of St. Paul has 


have been appointed gen- 
of the Norwich 
and the Ramsey 


Union In- 
State 


been appointed general agent of the com- 


pany. 
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TERM POLICY FOR FARMERS|INFLUENZA CLAIMS SEVERE 








Secretary G. L. Waters of the National 
Accident Tells About This 
Company’s Experience 


Companies Find That Epidemic Is Still 
Raging in Some Sections of 
the Country 








G. L. Waters, secretary of the Na- 
tional Accident of Lincoln, Neb., has 
been conducting a very interesting ex- 
periment in writing accident and health 


Some of the casualty companies say 
that their claims from influenza are now 
heavier than ever during the present 
epidemic. Undoubtedly, the companies 
business among the farmers in Ne-]| have had to pay numerous claims, be- 
braska. Mr. Waters introduced the | cause people catching cold would lay 
term policy and it has met with great] up for a few days, not taking any 
success. At the request of THe Na-| chances. Where health insurance poli- 
TIONAL UNDERWRITER Mr. Waters has | cies take effect immediately, as is the 
contributed some comment on this 


¢ WITH BURGLARY UNDERWRITERS = 
= sie wail 


NO SILK REDUCTION LIKELY 


Silk Men Discuss Mutual, But Com- 














after which the thief will retrace his 
steps and make his exit from a base- 
ment window without alarming the 
watchman, which he could not have 
| done if he had had to carry out his loot 
| with him. 


panies’ Experience Does Not 
Warrant Change 


era | Many Robbers on Trains 
In spite of the fact that members of 
the Silk Association of America are 
reported to be discussing the establish- 
ment of some form of mutual insurance, 
due to the high rates now charged for 
burglary insurance on silks, the experi- 
ence of the companies on this class of | 
business has been such that it is not 
probable that any reduction in rates | 


Many big robberies have been pulled 
off on railroad trains. In one case it 
was found that a member of the gang 
had secreted himself in a freight car 
while it was being loaded, with a sup- 
ply of food to last for several days, and 
when the train reached the point which 
had been designated in advance, the 
door of the car was broken open from 








policy. He says: 

Restricting the coverage of the con- 
tract is a proposition that no broad 
visioned underwriter cares to consider, 
appreciating as he does that the health 
policy as originally devised was alto- 
gether too narrow to meet the necessi- 
ties of the assured, and that if the 
indemnity was to be salable its protec- 
tion must be of the broadest possible 
nature consistent with safety. In this 
respect the health contract differs from 
the personal accident policy, additions 
having been added to the latter from 
time to time that were of little practical 
value to the assured; were not called 
for, and only devised as competitive 
measures, 

Two Features May Be Changed 

Two particulars in which the writing 
of health insurance may be improved are 
the elimination of the partial disability 
clause and the abolition of quarterly 


case with most of the commercial poli- 
cies, the companies have caught these 
claims of short duration. The physi- 
cians have advised people catching cold 
to lay up on account of the influenza. 
Pneumonia has even been more prev- 
alent than during the epidemic of 1918- 
19. In many cases death has come 
rather speedily, but in others there has 
been a prolonged recuperation, which 
naturally has added to the health loss 
ratio. Influenza is now raging in dif- 
ferent sections of the east and claims 
are coming in strong. Companies 
writing group health insurance, have 
been caught especially during the pres- 
ent epidemic. The back wash on the 
epidemic of a year ago is being felt 
especially with more tuberculosis and 
other ailments that followed in the 
wake of the “flu.” 








premiums. One of the leading companies 
in the business asserted that 
percent of the claims paid under its 
health contracts was for partial disabil- 
ity. It stiongly counseled the abandon- 
ment of the clause, a position sympa- 
thetically received by other offices and 
which will be enforced by certain of | 
them in the very near future. No good ! 
reason exists for the acceptance of pre- 


miums upon less than a_ semi-annual 
basis and some companies. strongly 
favor holding the annual period only, 


contending that the expense and labor 
involved in making semi-annual collec- 
tions is out of proportion to the benefits 
accruing therefrom. With this position, 
however, certain aggressive offices dis- 
sent, arguing that many of their assured 
cannot conveniently pay premiums a 
year in advance, and that if such action 
were made obligatory the business of 
this class would largely lapse. 


Fidelity & Casualty’s Move 

A great stumbling block in the secur- 
ing of a uniform percentage advance 
upon health insurance rates in the past 
has been the unwillingness of certain 
companies to make the increase apply 
to old as well as to new business. When 
the co-operation of the Fidelity & Cas- 
ualty to the suggested move was sought 
last summer, President Hillas of the 
company promptly declared his willing- 
ness to join the intended general move, 
providing, and only providing, that the 
new charges were made applicable to all 
writings, old as well as new. Failing 
to secure concerted action along this 
line, the Fidelity & Casualty courage- 
ously decided to move individually, and 
in August, 1919, promulgated a new scale 
of rates upon its health contracts, which 
figures have since been impartially en- 


forced. While the Fidelity & Casualty is | 


one of the largest as well as one of the 
oldest health insurance writing com- 
panies in the country, it is understood 
the increase in rates has not adversely 
affected its business; on the contrary, its 
health department is showing a steady 
gain in volume. 

The Maryland Casualty, Ocean Accident, 
Continental Casualty and other com- 
panies have likewise increased their 
health rates and still others, it is con- 
fidently predicted, will do so in the very 
near future, 





G. S. Hildebrandt, formerly assistant to 
Vincent A, Cullen, manager of the surety 
department of G. c. Swope & Co. of Balti- 
more, has been made manager of that de- 
partment. Mr. Cullen has gone to New 
York as manager of the surety department 
of the Hartford Accident & Indemnity. 


fully 60 | 


High Cost of Doctors 


Physicians and surgeons are increas- 
ing their fees. This makes accident and 
j health insurance more valuable. The 
| Chicago Medical Society has taken ac- 


| tion. Here are some comparative prices: 
| House visits, former maximum $5; 
now $15. 
| Night visits, formerly $3 to $10: now 
| $10 to $50. 

Operations involving fractured ribs, 


| 
| formerly $25 to $50; now $50 to $500. 
Toe amputations, formerly $15 to $50: 
now $50 to $200. 
Major operations will range from $200 
to $10,000. 


_ Opposes Eliminating Partial Disability 
i That the proposal for 
of partial disability in 
could not be 


the elimination 
health policies 
earried out consistently un- 
less it were eliminated as well from acci- 
dent coverage is the view expressed by 
Herman A. Behrens, vice-president of the 
Continental Casualty. 

“If there is partial disability from 
dents, there is partial disability from 
si¢kness as well,” said Mr. Behrens. “In 
many cases both accident and health cov- 
erage is contained in the same policy and 
in any case it would be inconsistent to 
deny it in one case if it is granted in the 
|other. If the companies which seek to 
| do away with partial disability on health 
' policies would take the same attitude in 
! regard to accident policies, it would make 
i the situation much more simple, but I do 
not see how there can be any agreement 
reached in regard to the removal of the 
disability clause on health policies alone.” 

Mr. Behrens considers that the varied 


acci- 


‘views of the different companies on the 
questions involved in the efforts of Bu- 
reau of Personal Accident and Health 
| Underwriters to secure an agreement on 
| uniform rates and forms make its suc- 
age very doubtful. 


! Massachusetts Accident Convention 
| BOSTON, MASS., March 16.—Nearly 
| 100 agents of the Massachusetts Accident 

of Boston, forming the Massaco Agents 
| Club, convened in this city last week 
for a two days’ convention. Walter L. 
Collins of the city council welcomed the 
guests and Commissioner Hobbs was 
one of the principal speakers. Presi- 
| dent G. Leonard McNeil presided at most 
| of the sessions, at which were discussed 
matters of interest to the company rep- 
resentatives. The company was estab- 
lished in 1883 and is the oldest company 
in the United States transacting a purely 





will be made in the near future. 


effort to safeguard their property and 


The 
silk men are now making an organized 


to prevent the operation of silk thieves, 
through warnings to manufacturers | 
about carelessness in the handling of | 
goods and the offering of standing re- 

wards for information which will “lead | 
to the arrest and conviction of thieves, | 

and it may be that their efforts will 
bring about an improvement in the situ- 
ation which will result in a reduction, 
but no change will be made by the'| 
companies until some definite improve- | 
ment is shown. | 


Silk Good as Currency 





One of the reasons why organized 
crooks have directed their attentions 
especially toward silk thefts recently is 
that a bolt or twist of silk is virtually 
as good as legal currency, and may be 
“cashed” anywhere. There are thou- 
sands of places in any American city 
where it will demand a good price, with 
no questions asked. Silks stolen in 
Denver or Chicago are likely to be 
marketed in New York, while loot from 
New York or Philadelphia is likely to 
be taken to a western city for sale. 
One of the big eastern department 
stores not long ago bought a large 
consignment of silk from an “importing 
company” which maintained offices in a 
big New York office building. It de- 
veloped later that the office was merely 
the headquarters for an organized band 
of thieves, and the greater part of the 
silk was definitely identified as having 
been stolen in Denver. 

The robberies of big establishments 
are always thoroughly planned in ad- 
vance, a complete idea of the layout of 
the premises being gotten, possibly by 
a member of the gang posing as a pros- 
pective customer. After access is 
gained to a building, very often the 
goods will be thrown from an upper 
story window to an automobile truck 


| trucks by 


the inside and the goods thrown from 
the moving train, to be picked up by 
motor trucks which were waiting at the 
place designated. 

On account of the congestion on the 
| railroads and the slow freight service, 
some of the eastern silk manufacturers 


have resorted to motor trucks in an 


effort to speed up transportation of 
goods between their factories and the 
larger cities. The entire contents of 
these trucks have frequently been ab- 
stracted, either by collusion with the 
driver, or through the seizure of the 
actual physical violence. 
Some of the companies have refused 
to write hold-up insurance on trucks of 
this sort at any price. 


Phones Give Tip on Empty Homes 


In connection with the numerous recent 
liquor burglaries in Minneapolis, insur- 
ance men have been notified of a new 
scheme used by the burglars to find out 
whether the owners of the liquor stocks 
were at home. Several men who had well 
stocked cellars have been receiving daily 
ealls about 7 p. m. If the phone was an- 
swered, the man at the other end would 
hang up the receiver immediately. All of 
these homes later were robbed when the 
family was absent, and then it was real- 
ized that the daily calls were merely a 
clever move on the part of the crooks to 
find out whether or not there was anyone 
at home. 


Bold Robbery at Baltimore 


BALTIMORE, MD., March 16—The 
most daring robbery ever attempted in 
this city occurred when bandits smashed 
the plate-glass window of the James R. 
Armiger Company, jewelers, and made 
away with jewels valued at $20,600. The 
theft was covered by a Lloyds policy, 
while the plate-glass, the damage to which 
was $200, was insured in the Employers’ 
Liability. Charles E. Williar, an auto- 
mobile salesman, who attempted to block 
the bandit car and balk the getaway of 





waiting in the alley or street below, 


the thieves, was shot in the foot. 











| ~ AMONG SURETY MEN i 








AUTOMOBILE EMBEZZLEMENTS 


Surety Companies Writing These Bonds 
Are Much More Conservative 
in Underwriting 


Question: We have an inquiry for in- 
surance to cover the payment of notes 
taken on sale of automobiles and dis- 
counted by the garage dealer at the 
bank, such insurance to guarantee tie 
payment of all notes that the garage 
dealer may endorse to the bank said 
notes being protected by a contract on 
the automobile. We understand that 
there is such a policy written. Can you 
give us any information regarding this? 

Answer: Doubtless you refer to the 
automobile embezzlement bond. This 
bond is written by the National Surety, 
Globe Indemnity and probably one or 
two more surety companies. When a 
person buys an automobile on the in- 
stallment plan, his notes are taken by 





personal accident and health business. 


a finance company. The purchaser of 


the automobile is bonded to the 
finance company, the bond guaranteeing 
that the purchaser will not make way 
with the automobile in any illegal way. 
This protects the holder of the notes 
who has a chattel mortgage on the ma- 
chine. When these bonds were first 
written, the surety companies lost con- 
siderable money on them, because the 
financing company, being guaranteed 
against loss, would take the notes of 
Tom, Dick and Harry without investi- 
gation. Many purchasers, of automo- 
biles would drive them to a distant state 
and sell them. Automobiles ostensibly 
would be stolen. It became a usual 
thing for a man to purchase a machine, 
put up a certain amount of cash, and 
that would be the last that would be 
heard of him. 

Now the surety companies demand 
that the purchaser be identified and 
fully investigated and his record estab- 
lished before they will bond him. The 
surety companies will also issue auto- 
mobile embezzlement bonds, covering 
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dealers whose notes are carried by the 
financing company. The hazard so far 
as dealers are concerned is not nearly 
so much as the individual purchaser. 


Check Up Virginia Officials 


RICHMOND, VA.; March 16—Hereafter 
books and accounts of Virginia state of- 
ficials who handle public funds must be 
examined at least once every two years by 
the state accountant’s office, according to 
the provisions of a bill which passed the 
Virginia general assembly in its closing 
days last week. In the final debate in 
the upper branch, Senator Paul declared 
that bonding companies, losing money 
year after year, would be sure to raise 
the premium on bonds of such officers if 
the state were not more businesslike in 
the handling of its funds. Senator 
Trinkle declared that 90 per cent of 
county treasurers’ offices had not been 
properly checked in ten years. He added 
that he was suspicious of those treas- 
urers who opposed any supervision of 
their accounts. Senator Trinkle cited the 
ease of Washington county where there 
was an alleged shortage of $52,000 a few 
years ago, and of Prince George county, 
where there was a discrepancy of more 
than $18,000. Only two votes were cast 
against the bill. 


Oil and Gas Lease Bonds 


Some of the 
writing oil 
the lessees of oil 
Indians or from the state. The 
of the bond runs from $1,000 to 
The rate is $10 per thousand. 


casualty companies 


and 
amount 
$15,000. 


Warren H. Burns has been appointed 
special agent for Joyce & Co., managers 
of the National Surety in Illinois, Michi- 
gan, Wisconsin, northern Indiana and 
part of Iowa. He formerly was connected 
with the American Surety and later with 
the United States Fidelity 
in Chicago. 


are | 
and gas lease bonds given by | 
gas ¥kands from | 


& Guaranty | 
\ 


HE Great Eastern Casualty of 
New York, now entering its 28th 
year, shows premium income from 


all departments in 1919 of $1,419.064. 


The company has made steady prog- 
ress, strengthening its financial re- 
sources, improving the character and 


extent of service to agents and policy- 
holders. Its income last year could 
have been increased very materially 
had the office been eager to attain busi- 
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GREAT EASTERN CASUALTY HAS 
STEADY RECORD OF PROGRESS. 


ness volume, but the constant policy of 
the management has been to regard 
volume as a secondary consideration, 
while stress has been laid upon quality. 
As a consequence the Great Eastern 
Casualty has upon its books today a 
class of business of exceptional grade. 

Formed originally to write accident 
and health insurance and still making 
those branches its leaders, the com- 
pany broadened its field of 


coverage 





MISS F. V. SEARLE, 
Second Vice-President 
(Photo Copyright Bachrach.) 


from time to time and now issues 
proved policies indemnifying 
loss through automobile, 
theft, plate 
hazards as 


ap- 
against 
burglary and 
glass and general liability 
well. 

Has Made Steady Progress 


The gross assets of the 
Jan. 1 were $1,647,438. 
for liberal premium, 


company on 
After allowing 
loss and other re- 





| 








ithe active 


} upon 
' lege. 





THOMAS H. DARLING, 
Secretary 


ating the value of associated effort, Mr. 
ible selected as his chief aids men and 
women who had shown peculiar abil- 
ity along various lines. So well was 
the idea of team work developed that 
when Mr. Fible died suddenly several 
years ago, the staff was able to carry 
out his plans without the slightest 
friction, the progress of the corporation 
continuing unimpeded. 
Who’s Who in Company 

The 

ern 


official roster of the Great 
Casualty is as follows: 


East- 
President, 


Louis J, Reckford; second vice-president, 
F. V. Searle; secretary, Thomas H. Darl- 
ing; assistant secretary, Henry F. Weis- 


senborn. 
Supplementing 
following named 


the executives are the 

efficient department 
managers: C. Clark Howard, agency di- 
rector; James G. Madigan, superintend- 
ent of the claim department; H. W. 
Cluff. manager burglary branch; Wil- 
liam W. Schank, manager industrial di- 
vision; Minor G. Foster, manage! 
liability department, and Henry D. 
Clarke, head of the plate glass branch. 

Mr. Reckford, the president, has been 
identified with the company in an Official 
capacity since its organization in 1893, 
and has very closely followed its opera- 
tions. He is also president of the Amer- 
ican Lead Pencil Company, and prom- 
inent in the world of affairs. 

Miss Searle a Vassar Graduate 

Miss Searle, second vice-president and 
directing executive, joined the 
staff of the company some years ago 
her graduation from Vassar Col- 
With a peculiar aptitude for busi- 
‘ness affairs she was carefully trained 
!in the policies of the Great Eastern Cas- 
ualty, closely studying each of its de- 
j} artments, financial as well as under- 
| writing and arranging for their effective 
co-ordination. Broad visioned, intensely 
human and very progressive in her ideas, 
| Miss Searle is determined that the Great 
Eastern Casualty shall forge ahead in 








Assets (Admitted by N. Y. Ins. Dept.)................... $15,305,076.62 





Liabilities (Required by N. Y. Ins. Dept.)................. 12,145,004.33 
Voluntary Reserve for Contingencies................ . 1,800,000.00 
eee Ei IUD. 6 5 6k ok ec os Seca wa eveee elle 1,360,072.29 
Securities deposited with Insurance Depts. and ans ce 
Trustees for protection of United States Policy- 
SS MC ene eee eae eee a rn eer 
RN INE 1 T9EP). ow oo 5 ce de ca dnee waawnsies 12,272,334.31 | From modest beginnings the Great 


Eastern Casualty has forged ahead con- 
stantly; its successive managements 
holding clearly in mind that the rpos- 
perity of the organization would be in 
exact ratio to the service rendered its 
agents and assured. The late Louis H. 
Fibel, long the directing head of the 
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company, was an unusually astute un- 
derwriter and general executive, and 
175 W. Jackson Boulevard the present enviable position of the 





Great Eastern Casualty gives evidence 
of his constructive ability. Appreci- 





Cc. CLARK HOWARD 
Agency Director 


Joseph E. Callender, Resident Manager 
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4 as protective value of Health and Accident 
insurance is more and more appreciated by the 
man of small income, and consequently such in- 
surance is much more easily sold by the agent. 


Naturally the agent finds that writing a policy for 
a man that already wants insurance is an easier 
task than where he has to first convert his prospect 
to the idea of insurance. 


The Federal Savings and Insurance Company write 
a policy that is planned to fit the workingman’s 
needs, pocket-book and his understanding,—a policy 
that pays losses each week, instead of at the termi- 
nation of the disability. 


Agents for The Federal Savings and Insurance 
Company are desired in some good territories in 
Indiana and Illinois. 


An inquiry will bring full information. 


The Federal Savings and Insurance Company 
INDIANAPOLIS 


Founded 1889 
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The Element of Desirability 








HE best casualty company to have in an agency is 


the one which, within itself, offers the greatest 


facilities in connection with highly-specialized service. 


Such a company is the Southern Surety Company, 


sound, virile and fit to meet every emergency that 


may develop in any local agency organization. 


Soundly—even abundantly—financed, capably man- 


aged, having the commendation of all the insurance 


authorities who have scrutinized every step of its 


development, the Southern Surety Company is entitled 


to the respect of the underwriting world and deserves 


to be classed as a desirable company to have in any 


office. 


But, of even more importance than its financial 
strength is the adaptability of the Southern Surety to 


the needs of the modern agency. 


It is worth remembering that the Southern Surety 


Agent can write all casualty lines as well as all the 


regular forms of fidelity and surety bonds. 


The Southern Surety Company, therefore, furnishes 


within itself a complete equipment, an important point 
for the consideration of any agent who realizes the 


importance of being fortified against every emergency. 


Everything in casualty and bonding lines, written in 


one company can be written in the Southern. 


An attractive ground floor proposition is open to a few 


high class agencies. 


SOUTHERN 


SOUTHERN 


SURETY? COMPANY 


‘SURETY 


COMPENSATION 
ABILITY 





DES MOINES. IOWA 


COMPANY 


HOME OFFICE—DES MOINES, IOWA 


Cash Capital — - 
puri - 2 


$1,000,000 
525,965 


Operating in Arizona, Arkansas, Colorado, District of 


Columbia, Illinois, Indiana, Iowa, Kansas, Kentucky, 
Louisiana, Maryland, Michigan, Minnesota, Missouri, 
Nebraska, New Jersey, New Mexico, Ohio, Oklahoma, 


Oregon, Pennsylvania, 


Rhode 
Texas, Utah and Washington. 


Island, Tennessee, 
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future at a more rapid pace than it has 
done hitherto. 


Darling Grew Up With Company 


Secretary Darling has grown up in the 
service of the Great Eastern Casualty, 
having joined the office as a boy shortly 
after it began operations. Advancing 
from post to post, and serving credit- 
ably in each, he was elected secretary 
in 1910 and has since continuously held 
that important office. 

Assistant Secretary Weissenborn also 
began with the company as a youngster 
and has earned his present office through 
sheer merit. His duties are of a gen- 
eral executive nature, and he knows the 
operations of the institution from every 
angle. 


Howard Heads Field Service 


The field service of the Great Eastern 
Casualty, easily one of its most impor- 
tant divisions, is and long has been di- 
rected by C. Clark Howard, one of the 
best known agency managers in the 
business. Mr. Howard joined the staff 
of the company about 20 years ago, 
since which time he has devoted him- 
self unremittingly to building up its 
agency force; selecting as its represent- 
atives only men of character and ability 
and knitting them to the: office through 
ties difficult to break. 


Madigan Is Claim Supervisor 


Supervision of the claims against the 
company and of all litigation affecting 
the Great Eastern Casualty in the Metro- 
politan territory, is in the hands of 
James G. Madigan, who has made a dis- 
tinct success in his particular line. Ten 
years ago Mr, Madigan began the prac- 
tice of law at Albany, and soon there- 
after was induced by the late Mr. Fibel 
to enter the service of the Great East- 
ern as head of its claim division. The 
quality of Mr. Madigan’s work may be 
inferred from his election in 1918 to the 
presidency of the International Claim 
Association, an organization made up of 
the claim managers of numerous insur- 
ance companies. 

H. W. Cluff, manager of the burglary 
insurance department, knows the busi- 
ness thoroughly. Before joining the staff 
of the Great Eastern Casualty, he was 
assistant secretary of the New Amster- 
dam Casualty, and head of its plate glass 
and burglary divisions. Mr. Cluff fur- 
ther is a practical fire underwriter and 
comes of excellent insurance stock, his 
father, Edward Cluff, being one of the 
best known men in fire insurance circles. 


Other Department Heads 


The plate glass department is super- 
vised by Henry D. Clark, who received 
his technical training in the office of the 
Metropolitan Plate Glass, of which he 
became an assistant secretary. 

M. G. Foster is responsible directly for 
the liability department, the success of 
which is largely his. Mr. Foster served 
as special agency field supervisor and 
branch office manager for the Ocean Ac- 
cident & Guarantee before assuming his 
present connection. 

An important division of the Great 
Eastern Casualty is its industrial branch, 
of which William W. Shank is manager. 
This intricate department of insurance 
has been closely studied by Mr. Shank, 
who has original views as to how it 
should be conducted, and is enforcing 
his ideas to the profit of his company 
and the satisfaction of its policyholders. 


Indiana Claims Back Taxes 


Charges have been filed against 34 in- 
surance companies doing business in the 
state of Indiana for back taxes aggregat- 
ing $65,067.00, by Jesse E. Eschbach, state 
examiner of the board of accounts. The 
taxes, it is alleged, should have been paid 
into the state treasury by the insurance 
companies under the reciprocal insurance 
law. 

Casualty companies involved and the 
amounts claimed are: Employers’ Lia- 
bility, $5,608.54; Massachusetts Bonding, 
$199.34; Loyal Protective, $1,041.25; United 
States Health & Accident, $1,571.08; Fed- 
eral Casualty, $1,304.35; National Cas- 
ualty, $669.52; Standard Accident, $3,- 
677.34; Business Men’s Accident, Kansas 
City, $677.49; Fidelity Health & Accident, 


$6,379.05; Masonic Mutual Accident, 
$404.44; Central Business Men’s, Chicago, 
$1,520.94; Woodmen Accident, $182.02; 


National Accident, New York, $458.27; 
Income Guaranty, South Bend, _ Ind., 
$391.47; Interstate Business Men’s, Des 
Moines, $1,515.73; People’s Health & Acci- 
dent, $223.79; Detroit Casualty, $172.20; 
Maryland Casualty, $1,651.85; United 
States Fidelity & Guaranty, $6,958.58; 
Fidelity & Deposit, $685.23. 
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Royal Indemnity—<Assets, $10,650.948; 
unearned premiums, $3,430,287; reserve 
for claims, $836,525; reserve for liability 
and workmen's compensation, $3,257,- 
965; capital, $1,000,000; surplus, $1,431,- 
231. 





Class. Premiums. Losses 
PCOVRORE 5.66608 00e% $ 216,610 $ 101,928 
BROQIEE 50.556 0068. 6s a oes »265 48,646 
eT Os ee +. 2,636,321 1,184,720 
Workmen’s comp.... 2,689,002 1,129,336 
WIGOMEY o.6.50 000s «e+. 392,169 81,651 
og ee ee 446,275 4,65 
Plate Grassy v0. sass 291,075 121,723 
Burglary and theft. 467,756 230,233 
Steam Boiler ....... 166,954 10,011 
BLY WBE = <...0 505560 84,126 8,094 
Auto, Elevator & T. 

P. damage ....... 789,190 405,013 
Workmen’s coll..... ee eee 

Totals sci05 ...+-$8,268,304 $3,386,014 

s e * 


United States Guarantee—Assets, $1,- 
909,350; unearned premiums, $171,297; re- 
serve for claims, $52,516; capital, $250,- 
000; surplus, $801,988. 





Class. Premiums. Losses. 
ONES Seeio do Seana cia $ 172,116 $ 29,375 
BULOCY Hi0 6s ck S Sees 180,382 14,425 

POCHIE %:0 6 ok0086 ..$ 352,498 $ 43,800 

* . * 


Liberty Mutual—Assets, $5,889,829; un- 
earned premiums, $1,744,658; reserve for 
claims, $25,882; reserve for liability and 





workmen’s compensation, $2,941,589; 
surplus, $814,393. f ‘ 

Class. Premiums. 4osses. 
Liability ..20..000% «.$ 349,279 31,051 
Workmen’s comp.... 4,754,117 1,353,005 
CONIBION.. 66.0.0 <3 00s 10,227 1,4 
Auto & T. P. damage 42,715 13,718 

"POURIE Siwcns sine $5,156,338 $1,399,261 

* * * 
Southern Surety—Assets, $3,807,894; 


unearned premiums, $1,403,047; reserve 
for claims, $78,737; reserve for liability 
and workmen’s compensation, $406,747: 
capital, $1,000,000; surplus, $564,840. 





Class. Premiums. Losses. 
Accident & Health..$ 550,311 $ 189,253 
Liability ..c.scosces 522,991 191,709 
Workmen's comp.... 976,870 373,995 
Fidelity .....cceeee 91,641 9,549 
i ee eee ee 1,142,409 39,794 
Plate Glass ........ 7,275 54,094 
Burglary and theft. 43,918 21,909 
Auto & T. P. damage 169,696 103,795 
Workmen’s coll..... 3,366 1,262 

TOURS 4.6.05 Se adeus $3,598,477 $ 985,360 

* * 7 


Wisconsin National Life—<Assets, $1,- 
569,258; unearned premiums, $9,202; re- 
serve for claims, $2,729; capital, $400,000; 
surplus, $114,174; accident and _ health 
premiums, $89,888, and losses, $29,990. 

Oe ee 

Western Indemnity—The company’s 
annual statement shows admitted as- 
sets of $1,756,759 and net premiums writ- 
ten in 1919 of $1,434.379. It has $300,000 
capital, reserves of $1,154,491 and net 
surplus of $302,268. 

*k * * 

lowa Mutual Liability, Cedar Rapids, 
Ia.—Its annual statement shows assets 
$385,858, reinsurance reserve $119,886, 
claim reserve $83,389, surplus $168,721, 
premiums $514,617. The company in- 
creased its premium receipts about $68,000 
last year. 

* * * 

Allied Mutuals Liability—Assets, $596,- 
198; unearned premiums, $160,879; reserve 
for liability and workmen’s compensation, 
$255,257; net surplus, $143,827; dividends 
to policyholders, $126,072. Business for 





1919. 

Class Premiums Losses 
MAROSEY, ico ce 6S ae view $ 26,954 $ 3,784 
Workmen’s Comp...... 531,521 188,081 

DOGO £65.% Soke $558,475 $191,865 

* * * 


Texas Employers’—Assets, $1,487,048; 
reserve for liability and workmen’s com- 
pensation, $878,200; surplus, $608,848. 
Workmen’s compensation premiums, $1,- 
672,752, and losses, $677,934. 

* *# *@ 

North American Accident—Assets, $902,- 
082; unearned premiums, $340,578; reserve 
for claims, $126,125; capital, $200,000; 
surplus, $172,134; accident premiums, $1,- 
914,325, and losses, $747,694. 

* * * 


General Indemnity — Assets, $461,578; 
unearned premiums, $18,174; reserve for 
liability and workmen’s compensation, 
$413; surplus, $242,992. Burglary and 
theft premiums, $19,415; losses, none. 

a * * 


National Accident—<Assets, $237,180; un- 
earned premiums, $131,069; reserve for 
claims, $2,852; capital, $100,000; surplus, 
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$3,111. Accident and health premiums, 
$162,929, and losses, $23,658. 


. * * 


General Casualty & Surety—Assets, 


$860,467; unearned premiums, $127,111; 
reserve for claims, $16,040; reserve for 
liability and workmen’s compensation, 


$73,288; capital, $453,147; surplus, $170,- 
231. Business for 1919: 





Class Premiums Losses 
pe on rere $ 1,242 $ 477 
EQUIUEE 64nd aera 8:3) 0,058-0es 662 121 
PONNND. 6 Vac ead eee 61,672 1,880 
Workmen’s Comp. .... 176,822 60,561 
st en ae, ee Oe ee ee 4,116 27 
WON 5 coe eet eutean 7,683 4,174 
Plate Glass .......... 16,574 8,689 
Burglary and theft.... 1,901 830 
Auto and T. P. damage 48,358 23,398 

WOCUMME | 2.500 has eens $319,030 $100,157 

* * * 
Georgia Casualty—<Assets, $2,200,345; 


claims, $73,403; reserve for liability and 





workmen’s compensation, $631,722; capi- 
tal, $300,540; surplus, $214,971. Business 
for 1919: 

Class Premiums Losses 
Cana ON Soe Reeaeee $ 20 $ 14,624 
ROCUEENAL 1066 Kie6's 6 u b:6r0 6 12 444 
SOMES, éwdacthecs 1,476,438 791,074 
Workmen’s comp. ... 347,576 191,024 
ee: Se CEE ee tienes 589 
Plate Glass ......... 70,891 35,700 
Burglary and theft.. 16,517 16,143 
Auto & T. P. damage. 403,538 233,685 
Workmen’s coll. 30,655 9,832 

TUNUNS ebve es eewes $2,345,647 $1,293,115 

* * * 
Interstate Casualty—<Assets, $888,308: 


unearned premiums, $149,384; reserve for 
claims, $15,795; reserve for liability and 
workmen’s compensation, $247,356; cap- 





ital, $300,000; surplus, $122,749. Business 
for 1919: 

Class Premiums Losses 
ee eer a er . eee $ 49 
WIE <6 wea Baw 6.064 40% bene a 462 
ESUNDAINGY 0650 ke cec ens 322,701 80,827 
Workmen’s comp. 217,400 145,819 
EE 0.62.66 % Biren oe pare 229 
errr) Pee 3,312 1,788 
PIAte GIARS «6.06 6c cides 6,340 97 
Burglary & theft..... 1,688 ivtases 
Auto & T. P. damage... 89,360 37,708 

TOM. sv osedenice os $640,801 $266,979 

* * x* 


National Relief—Assets $169,632, un- 
earned premiums $8,339, reserve for 
claims $16,335, capital $100,000, surplus 
$41,572. Accident and health premiums 
$265,090, and losses $84,105. 

& * + 


Michigan Employers’ Casualty—Assets 
$315,175, unearned premiums $78,585, re- 
serve for claims $47,729, capital $142,850. 
surplus $41,379. Premiums $218,310, and 
losses $89,164. 

+ = 2 


National Life, U. 8. A.—Assets $17,- 
$436,791, unearned premiums for casualty 
department $48,997, reserve for claims 
$35,170, capital $500,000, surplus $206,110. 
Accident and health premiums $1,955,225, 
and losses $612,711 


s oe s 


Union Life & Accident—Assets $406,580, 
unearned premiums $210,272, reserve for 
claims $5,250, capital $150,000, surplus 
$29,312. Accident and health premiums 
$109,308, and losses $46,819. 

& a s 

Peerless Casualty—Assets $175,069, un- 
earned premiums $8,244, reserve for 
claims $13,584, capital $100,000, surplus 
$48,226. Accident and health premiums 
$186,309, and losses $74,247. 

*x* * * 

National Life & Accident—Assets, $4,- 
415,089; unearned premiums, $423,954; 
reserve for claims, $43,947; capital, $300,- 
000; surplus, $497,430. Accident and 
health premiums, $8,696,260 and losses 
$3,306,629. 

e * 

Federal Life—<Assets, $4,641,049; un- 
earned premiums, $118,765; reserve for 
claims, $33,888; capital, $300,000; sur- 
plus, $37,630. Accident and health pre- 
miums, $465,763, and losses $198,071. 

s 2 * 


Equitable Life, N. Y.—Unearned pre- 


miums, $147,908; reserve for unpaid 
claims, $16,874. 

Class Premiums Losses 
MOGIIOUE iscciaseseee a 838 $ 8,662 
po eee re eee ee 187,836 22,944 

s es ° 


Masonic Protective—Assets, $1,018,423; 
unearned premiums, $541,189; reserve for 
claims, $185,389; capital, $100,000; sur- 
plus, $151,588. Accident and health pre- 


Security Mutual Casualty—<Assets, $5,- 
061,096; unearned premiums, $537,315; re- 
serve for liability and workmen’s com- 
pensation, $2,535,409; surplus, $1,973,295. 


Class Premiums Losses 
V7 re $ 529,636 $106,565 
Workmen’s comp... 2,476,302 365,429 

7 * 


Provident Life & Trust—<Assets, $638,- 
800; unearned premiums, $129,950; re- 
serve for claims, $35,075; capital, $200,- 
000; surplus, $55,817. Accident and health 
premiums, $873,833, and losses $388,471. 
* * * 


New York Plate Glass—<Assets, $1,236,- 
472; unearned premiums, $602,607; re- 
serve for claims, $75,097; capital, $300,- 
000; surplus, $143,218. Plate glass pre- 
miums, $1,190,999 and losses $617,502. 


* * * 
Standard Life, Pa.—Assets, $61,336; 
surplus, $28,700. 
Class Premiums Losses 
pT Ee reer es ae $33,530 $8,598 
FIOGIAR © 60 00k iad c's’ 's 14,683 1,357 


American National, Tex.—<Assets, $7,- 
325,499; unearned premiums, $10,151; cap- 
ital, $250,000; surplus, $757,464. 


Class Premiums Losses 
PECRGREEG. 0 corn ucndeens $228,008 $42,154 
BRGRIER occ ccsciscuses 228,008 114,469 

* * * 


Manufacturers Casualty—<Assets, $735,- 
366; unearned premiums, $86,953; reserve 
for claims, $6,993; reserve for liability, 





$235,708; capital, $237,655; surplus, 
$152,262 
Class Premiums Losses 
Pes Agee area a $127,121 $44,195 
Workmen’s comp.... 182,763 46,956 
Auto & T. P, damage 20,373 8,819 
TOAAME. Scie teasnsess $330,257 $99,970 
* * * 


Commercial Casualty—<Assets, $3,579,- 
071; unearned premiums, $1,355,723; re- 
serve for claims, $11,662; reserve for lia- 
bility and workmen’s compensation, $1,- 





098,670; capital, $500,000; surplus, 
$338,347. 

Class Premiums Losses 
MOORE © cc ceaceues $ 353,618 $ 89,700 
err eer ee 269,794 124,510 
PARDUEY oo 5:0 2p eee 1,468,721 622,070 
Workmen’s comp... 443,144 142,295 
Plate Glass......... 98,338 38,278 
Auto & T. P. damage 454,984 216,762 

TOU <66-00s eee 8 $3,088,599 $1,233,615 
cod & > 


London & Lancashire Indemnity—As- 
sets, $2,925,662; unearned premiums, 
| $834,305; reserve for claims, $440,802; re- 
serve for liability and workmen’s com- 
pensation, $374,085; capital, $750,000; sur- 
plus, $302,418. 





Class Premiums Losses 
Accident .......... $ 18,846 $ 8,880 
MIDMIEEE YN cciccdes vices 8,534 3,625 
TABDTY on oc woe ccc 646,026 182,977 
Workmen’s comp... 33,233 27,635 
Pidelity ...cccccecee 42,403 12,165 
So. ee 335,672 92,203 
Plate Glass ........ 75,713 39,706 
Burglary and theft.. 46,045 16,265 
Auto & T, P. damage _ 198,298 93,36 

"OURIS <<. desc ewes $1,404,770 $476,819 

s s & 


zurich General Accident & Liability— 
Assets, $6,135,707; unearned premiums, 
$1,564,232; reserve for unpaid claims, 
$213,840; reserve for liability and work- 





men’s compensation, $2,352,448; capital, 
$250,000; surplus, $937,493. 

Class Premiums Losses 
Accident .........«. $ 4,009 $ 124 
eee on oh ais “wis 
Liability ........... ‘ i 3 
Workmen’s comp 2,469,123 870,617 
Auto & T. P. damage 401,527 186,331 

Bc) ae er $4,756,677 $1,757,792 

os & s 


Interstate Life & Accident—Assets, 
$293,662; unearned premiums, $15,050; re- 
serve for claims, $4,756; capital, $200,000; 





surplus, $2,127. 

Class Premiums Losses 
Accident ....cccccecee $ 72.038 7,953 
Health ...ccccccccvee 72,610 54,862 
Plate Glass ......... 25,892 8,373 
a ee eet 299,877 122,094 

ci cene raed a unaren 119,055 31,598 

WORT: ais. <.Se in sc cw ge $589,472 $234,880 

* a e 

Kansas Casualty & Surety—Assets, 

$921,202; unearned premium, $207,768; 


reserve for claims, $19,893; reserve for 












miums, $1,583,171, and losses, $817,471 





LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 


Head Office, pone 


CORETANG, PRICE & WEBB. 
FRED, L. GRAY COMPANY. 
RAYMOND & RAYMOND.. 
ALFRED PAULL SON 








THE MERRILL, DODGE & JACKSON 


COsa«. Gen. Agts., 
O’CONNOR BROS.-McCUNE AGENCY.......... 





Kceneand General Agents, Southers Michigan, Journal Bldg., 


ANSEN & ROWLAND, Inc., Gen. Agts., Wash., 214 Tacoma Bldg., Tacoma; 1708 L. 


The Sign of Good Casualty Insurance 


BURGLARY 
CREDIT 

BOILER 
LANDLORD’s 
ELEVATOR 

GEN’L LIABILITY 


ESTABLISHED 1865 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 
F. W. LAWSON, General Manager 


..-Gen. Agis. Illinois, 
.Northwestern Managers, 


Mo., Ind., 1423 Insurance Exchange, Chicago 
328-336 Security Bank Bldg., Minneapolis 
Detroit 


P. oa ...General Agents, West Virginia, Board of Trade Bldg., Wheelin 
MAXSON, PERDUE & __ eee Gen. Agts., Northeastern Ohio, Leader-News Bldg., Cleveland 
0. C. ROTHIER & COMPANY.......... Gen. Agts., So. Ohio, 1217-18 First Nat. Bank Bldg., Cincinnati 


. C. Smita Bldg., Seattle 


ine =: ee Exch. Bidg., Toledo, = 


t. Agts., Savings Bldg, Lima, 








GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, 


LTD. 








Accident— Health— Burglary — Liability — Auto- 
mobile—Teams—Elevator—Workmen’s 
Compensation 








FREDERICK RICHARDSON, 
General Building 


United States Manager 
4th & Walnut Streets 


PHILADELPHIA 








NEW YORK 
35 Naseaw St. 


CASUALTY REINSURANCE 
BY TREATY 


Enables the REINSURED to accept larger lines 
and deliver better SERVICE 


EMPLOYERS INDEMNITY CORPORATION 
KANSAS CITY 


CHICAGO 


Insurance 











liability, $78,231; capital, $500,000; sur- 
plus, $100,007. 

Class Premiums Losses 
‘Accident $ 1,650 $ 14,073 
Health . : wii 2,002 13,909 
Liability 204,835 84,06 
Fidelity ‘ 31,56 18,055 
Surety . 771,288 48,918 
Plate Glass 19,233 3,73 
Burglary and theft... 10,729 13,356 
Auto & T. P. damage.. 109,516 59, 727 

Gta ks dc eee $456,821 $265,829 


AMERICAN 





of Policy- holders 

















Sioux City, lowa 


Over $700,000.00 in 
endcpesitithiow GUS A. ELBOW, President 
ment for peokection Assets, Dec. 31, 1918 


_! $1,365,275.23 


BONDING 


CASUALTY COMPANY 


AMERICAN BONDING 


AND 
UALTY COMPANY | 
SIOUX CITY 





Writing Surety and 
Fidelity Bonds 
and miscellaneous 
Casualty lines in 
fourteen States. 
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Travelers — Assets, $170,579,918; un- 


earned premiums, $11,413,324; reserve for 
C. A. CRAIG W. R. WILLS Cc. R. CLEMENTS claims, $853,479; reserve for liability and 
President Vice-Pres. Sec’y and Treas. workmen’s compensation claims, $21,395,- 
388; capital, $6,000,000; surplus, $9,197,- 

852. 


Class Premiums Losses 
THE NATIONAL POOMMONG 5,6) ests wets $ 5,704,701 $ 1,998,757 





LIFE & ACCIDENT INSURANCE CO. WANTED 


OF NASHVILLE, TENNESSEE Liability and Compensation Under- 
‘ writer; one with executive ability. An 
s . x: . . 2 
Capital, $300,000.00 excellent opportunity with seniority ad 
vantages with a company of $1,000,000 
Record For Money-Making Contracts Capital and Surplus which is developing 


these lines. State age, if married, ex- 
Growth Unsurpassed For Good Agents ese lines. State age, if irried, ex 
perience and salary expectations. 








Address Edward Kory, Vice President 
Union Indemnity Company, 
Agents Wanted: To sell an unrestricted Acci- New Orleans, La. 











dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 


oss 


BAN 













WANTED YOUNG MAN 


; Burglary and Plate Glass 
Central Business Men’s Association, Underwriter —An opportu- 

G. ROYER, Pres. Westminster Bldg. : : h ee d 
O. PAULEY, Secy. & Treas. CHICAGO, ILL. nity wit L seniority advan-~ 
tages, with a company of 


$1,000,000 capital & surplus. 
Re-Insurance DEE A STOKER State age, if married, expe~ 
Excess Re-Insurance sedans UNDERWRITER rae ie VP. 
Catastrophe Hazard 11 So. LaSalle St. CHICAGO singe eo gg tn he 


UNION INDEMNITY COMPANY 
Accident Re-Insurance Underwriter. Employers Indemnity Corporation NEW ORLEANS, LA. 


H. 
Cc. 


























Real Winners for Real Agents 


Full Line Attractive Accident and Health Policies. 


Unexcelled Opportunities in open territory. 


GET IN TOUCH IMMEDIATELY 


with this live, progressive, strong organization, which knows 
how to treat its agents and policyholders. 


Farmers’ and Bankers Accident and Health Company 
Home Office: MATTOON, ILL. 

















A Progressive Surety and Casualty Company 








General Casualty & Surety Company | 
114 WOODWARD AVENUE, DETROIT 


A Michigan Company for Michigan People 
Live Agents Can Secure 
Liberal Contracts Up-to-Date Policies 
WRITE US 


ELMER H. DEARTH ; : , : , , President 


























eh abs os aera e: 2,500,993 1,319,352 
Liability ta efaca tence etere 9,958,255 4,391,980 
Workmen's comp.. 19,003,050 8,750,886 
Workmen’s col..... 15,951 8,27 
ROCHE. siecle dee $37,182,950 $16,469,252 
s * * 


New Jersey Fidelity & Plate Glass— 
Assets, $1,729,857; unearned premiums, 
$564,867; reserve for claims, $141,272; re- 
serve for liability and workmen’s com- 
pensation, $307,241; capital, $400,000; 
surplus, $237,611. 





Class Premiums Losses 
BAGDTTIOY Sis 6.0 6is5.0 0:00 $ 457,770 $145,902 
Workmen’s comp.... Ee errr 
Plate Glass......... 496,463 288,444 
3urglary and theft.. 117,409 86,449 
Auto & T. P. damage 65,379 27,946 

Bi ee $1,137,418 $548,741 

* *~ 


* 

Employers’ Liability—Assets, $25,295,- 
311; unearned premiums, $7,173,788; re- 
serve for claims, $543,571; reserve for 
liability and workmen’s compensation, 
$12,564,984; statutory deposit, $250,000; 
surplus, $2,351,247. 





Class Premiums Losses 
POOMIOIE © shod 5 o:d ccc $ 466,356 $ 256,050 
Oe errr e 266,676 161,665 
EORMIOK oo 0\8-6 0:0 ees 6,273,154 2,252,958 
Workmen's comp.. 12,325,107 5,869,549 
ROCHON oi Sees beaks 128,032 31,715 
POY oc 'Sye-aw So Ge tiers 14,615 1,730 
Piste: GIsse ~... .<.i.% 204,054 104,961 
Burglary and theft. 485,233 270,593 
Steam ‘Bolter’ ..). ss 117,334 3,417 
Wily WHEL | co sa esis 59,533 3,405 
Auto & T. P. dam. 1,258,856 631,316 
Workmen’s col..... 19,588 13,148 

fo) ne rrr $21,618,538 $9,600,506 

* * & 


Guarantee Company of N. A.—Assets, 
$1,076,927; unearned premiums, $105,533; 
reserve for claims, $66,301; capital, $200,- 
090; surplus, $692,642. 





Class Premiums Losses 
MEUEIUG, © 6-9 di doe'e.crselewiere $146,898 $ 36,361 
NN gs. Sah ches Jos eas 91,031 10,360 

WOUAIS saat ceive oe $237,929 $46,721 

* * * 


Aetna Life—Assets, $26,259,604; un- 
earned premiums, $6,304,465; reserve for 
claims, $375,928; reserve for liability and 
workmen's compensation, $12,648,366; 
capital, $2,500,000; surplus, $2,329,991. 













Class Premiums Losses 
PEBGROING. oak. ceased $ 2,949,725 
Preaith .... 1,152,844 
PMOUEEY 56-3 ce a'viss.e 6,936,287 
Workmen’s comp 10,343,447 
Workmen’s col..... 34,646 

ORAS ood eceud Steed $21,416,949 $7,978,972 

+ +. * 


Fidelity & Deposit—<Assets, $11,878,918; 
unearned premiums, $2,948,454; reserve 
for unpaid claims, $1,804,131; reserve for 
liability and workmen’s compensation, 
$272,721; capital, $3,000,000; surplus, $2,- 
274,381, 





Class Premiums Losses 
Lg nh Se ee SE $1,775,401 $ 444,073 
on SO Oe eS 3,230,392 471,425 
Burglary and theft.. 318,717 153,320 

TOUS sedis ck aad $5,324,510 $1,068,818 

* - * 


New Amsterdam Casualty—Assets, $6,- 
234,378; unearned premiums, $1,919,891; 
reserve for claims, $526,414; reserve for 
liability and workmen’s compensation, 
$1,561,058; capital, $1,250,000; surplus, 





$400,000. 

Class Premiums Losses 
PGCCHROIG 5: 5-3 10.4) atednere $ 256,354 $ 132,749 
PERU 2 64h 0 od os Cae 75,345 69,824 
PAGILICY. S546 016.0. dere es 1,268,041 522,796 
Workmen’s comp... 1,485,396 747,737 
RE MENES ox. 2.6 5:5. 000 50-408 365,547 128,775 
SIEOON. i ope hice 00 ba o6 654,241 279,505 
Plate, GIase: <5.ss 53 296,020 134,565 
Burglary and theft.. 256,035 132,650 
Auto & T. P. damage 316,230 148.288 
Workmen's col..... 53,784 24,615 

PROGHAM 0)6:0:560 oreo $5,026,993 $2,321,504 

a * * 


Pioneer—<Assets, $74,883; unearned pre- 
miums, $29,358; reserve for unpaid claims, 
$1,957; capital, $40,000; surplus, $3,567. 
Accident and health premiums, $87,592, 
and losses $32,389. 

* * * 

Eureka Casualty—Assets, $727,063; un- 
earned premiums, $2,820; reserve for 
workmen’s compensation, $363,498; capi- 
tal, $150,000; surplus, $186,875. Work- 
men’s compensation premiums, $204,503, 
and losses $58,193. 

* a 


National- Automobile, Nebraska,—As- 
sets, $255,797, unearned premiums, $94,- 
942; reserve for claims, $20,894; capital, 
$100,000; surplus, $5,518. 

* * s 


Columbian National Life—Assets, $16,- 
860,159; unearned premiums, $177,223, re- 
serve for claims, $46,424; capital, $1,000,- 
000; surplus, $227,194. Business for 1919: 


Class Prems. Losses 
PGOMIOOG $5 obs 8il ess $227,510 $ 59,976 
MEO si slaaess ores 6 5% 208,929 105,023 


Sis aiscecen@ $165,000 
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wt CAPITAL ONE MILLION DOLLARS 
ba Paid in Full and Deposited in Securities 
1, with Insurance Department of lowa 
5 
A F{ Fidelity and Surety Bonds, 
5 { Burglary Insurance, 
8 Workmen’s Compensation, 
; Automobile and Other 
0 Public Liability Lines. 
1 
3 
7 EXPERT SAFETY ENGINEERING 
and INSPECTION SERVICE 
8 
; HOME OFFICE: 
| 715 Locust Street, 
DES MOINES, IOWA 


EMORY H. ENGLISH, Pres. 
JOEL TUTTLE, Secretary 


| A Record 
of Success 


If you desire to know more 
about the most progressive Com- 
pany in the Business, writing the 
usual as well as special forms of 
personal disability insurance, 
write for Booklet entitled, “A 
RECORD OF SUCCESS.” It 
will interest you. 

Address: 


HOME OFFICE 
INTER - OCEAN CASUALTY COMPANY 
C.ncinnati, Ohio 
J. W. SCHERR, Pres. W. G. ALPAUGH, Secy. 

















THE 
JIFFY 
PEN 


The word ‘Jiffy’ de. 
noiesspeed and action 
The shape and _bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen 
Prices from $2.50 up 
Self-filling without a 
“Ser sac. 


Senu ‘or descriptive 
matter. 


JIFFY PEN CO 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 





Ocean Accident & Guarantee—Assets, 
$15,305,077; unearned premiums, $4,152,- 
944; reserve for claims, $738,037; re- 
serve for liability and compensation, 
$6,556,808; deposit, $800,000; surplus, 
$560,072. Business for 1919. 


Class Prems. Losses 
PTS a2 5 oS ere 407,180 175,990 
1 UL Ree ere 150,062 68,829 
MAPPER =o 670 oO oo cue" 3,013,877 1,109.543 
Workmen's Comp. .. 6,193,847 2,296,942 
1g G1 Se 101,560 17,007 
1 ee OA Pee 230,686 7,491 
Plate Glass-........ 259,250 101,686 
Burglary & Theft .. 503,190 244,996 
WROUNG! Sane dude cco. 642,334 5,973 
Wiy Whee). ...c... 66.8 91,542 1,921 
Auto & T. P. Dam.. 678,807 323,931 

TOUGie 5 ...k. 6 cei 12,272,334 4,354,308 


WHAT CASUALTY LINES 
CAN OFFER TO AGENTS 


(CONTINUED FROM PAGE 37) 
tractor’s public liability insurance. The 
proportion of this insurance sold to the 
prospects available is ridiculously small 
and mainly due to your not putting suf- 
ficient stress on the importance of this 
branch of insurance. Suppose a team- 
ster delivers goods to a manufacturer 
and is injured on the premises of the 
manufacturer or suppose a terra cotta 
dealer is delivering material to a con- 
tractor and the helper is injured. In 
most cases of this nature, negligence on 
the part of the manufacturer or con- 
tractor could probably be established be- 
fore a jury and liability for damages 
would exist. 

Automobile insurance has commanded 
considerable attention from the general 
public in the last five years, but the lia- 
bility branch has not been developed in 
the rural districts in keeping with the 
sale of the automobiles. The constant 
ery is “the rates are too high” and “I 
have never caused an accident,” and 
“there is no congestion in the rural dis- 
tricts such as exist in the larger cities.” 
With the expenditure of some $60,000,000 
in this state in building new highways 
those in the rural districts will soon en- 
joy the sensation of “trying her out at 
fifty miles per” and accidents will hap- 
pen frequently. Does the owner of a car 
object to paying $35 for a first class 
automobile tire to rest in the holder in 
the rear of his automobile? No, well, 
why should he object to paying less than 
that to save him from paying a judgment 
of $5,000 and costs and attorney’s fees? 

Why should not every retail or whole- 
sale merchant, hotel keeper, dance hall 
proprietor, theatre owner or lessor, base- 
ball park and auditorium management 
carry general liability insurance? Have 
you canvassed all of these prospects? 
The number of injuries suffered by the 
public in places of this nature we admit 
do not run into the millions in your lo- 
ecality but lightning does not strike that 
often in your community in a year but 
when it does strike, damage is done. 


Opportunities in Disability Line 


Accident, health and disability insur- 
ance presents greater opportunities for 
real salesmanship and produces more 
satisfactory results than many other 
line of insurance. It has often been 
said by women that the way to a man's 
heart is through his stomach. From an 
insurance standpoint the way to a man’s 
heart is through personal disability in- 
surance. It is a personal matter and 
service rendered is appreciated to an ex- 
tent that registers high. 

The volume of plate glass insurance is 
measured by the number of insurable 
plates in a given locality. Have you ever 
made a list of prospects where this form 
of insurance is available? An agent I 
know made a systematic canvass for 
this class of business in addition to the 
solicitation of other lines, and he se- 
cured the measurements of the glass at 
each location, then sent out an average 
of ten letters a day soliciting the busi- 
ness, the letters being directed to pros- 
pects in different sections of the city. He 
would mention the number of plates that 
should be insured and the cost of the 
insurance, he would then set forth that 
the gas main might burst in front of the 
premises, a tornado might shatter all of 
the plates or some such catastrophe hap- 
pen and the total cost of replacement 
would be mentioned in the letter and 
that cost compared with the premium 
charge would excite interest in the pros- 
pect at once. The scheme worked and 
together with service in replacements 
this agent built his business up to a 
point where he writes more of the plate 
glass insurance in his section than any 
other five agencies combined. 

Burglary insurance has_ presented 


























great opportunities during the past year 





Interstate Casualty Company 


Home Office: Birmingham, Ala. 


Capital, Surplus and Reserves, $747,657.55 


Specializing in Automobile and Public 


Liability and Excess Insurance 
General Agents 


STATE AGENCY THE AGENCY COMPANY 
Insurance Exchange, Chicago Salt Lake and San Francisco 

CRAIG BELK & CO. FERGUSON & HARRiS 
Chronicle Bidg., Houston, Texas Columbia Bldg., Louisville, Ky. 


STATE AGENCY, No. 1 Montgomery St., Jersey City, N. J. 








THE FIDELITY & CASUALTY COMPANY of NEW YORK 


92 LIBERTY STREET, NEW YORK, N. Y. 
Annual Statement December 31, 1919 


i oe ic ee a” afi 2S eee ie -  - $19,874,289.31 
Liabilities - - - - - - - - - - - 16,807 696.37 
Capital - ea eee - <, ta - 1,€00,000.00 
Surplus over all liabilities - - - - - - - - 2,066 592.94 
Losses paid to December 31, 1919 - - ~ 71,393,272.71 


CASUALTY INSURANCE AND SURETY BONDS 


Fidelity, Surety and Accident, Health, Burglary, Robbery, | Workmen’s Compensation, Auto- 











Miscellaneous Plate Glass, Boiler Engine and mobile Liability and All Other 
Bonds Fly-Wheel Insurance Liability Lines 
soup | THE METROPOLITAN CASUALTY 
ENTERPRISING INSURANCE CoO. OF NEW YORK 


Home Office: 47 Cedar St., New York City 
LIBERAL 


PROMPT PLATE GLASS, BURGLARY, ACCIDENT 
HEALTH INSURANCE 

















The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against abnor- 
mal loss on all outstanding covered accounts, but serves to prevent lusses. 4 








If you are a manufacturer or jobber, write for the full particulars of this service. 

415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 

R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 








GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 
Policy Holders, $2,030,162.08 


Compiled Under Laws of New York, Pennsylvania and Georgia 


MACON GEORGIA 











Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 
and Surety Bonds 











Te AIM SUPERVISION cote | | Expert Claim Adjuster and Confidential Advisor 
Seeaty handled whtout further epervigon. Wealth “and Accident Claims, etc: 


R. L. NASE J. STEPHENSON 


Adjuster for Casualty Companies 


1109-10 Mutual aie Richmond, Va. 624-26 M. & M. Bank Bidg., 
P 1 Clai Milwaukee, Wis. 
Se ,. For Wisconsin and Northern Michigan 
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BOSTON 
Paid-in Capital $1,500,000 





Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
& Insurance Company 


T. J. FALVEY, President 


Write for Territory 











“OUR BONDS GUARANTEE INTEGRITY” 


NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 


CASUALTY 
INSURANCE 


a 











Insurance. 





ANNOUNCING THE CONTINENTAL’S NEW 
NON-—CANCELLABLE DISABILITY INCOME POLICY 
(a) It increases the sale of Life 


(b) It increases the sale of Commercial 
Accident and Health Insurance. 
YOU ARE INTERESTED IN EITHER. 

Write or telegraph for particulars. 
CONTINENTAL CASUALTY COMPANY 
H.G.B. Alexander, President 

General Offices: Chicago, 
The CONTINENTAL is an American Company with 
a national reputation. 


Illinois 














Chas. L. Nicholson, President 


DEPOSITORY, FIDELITY 
WAREHOUSE 





THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 
WE ISSUE 


ONDS JUDICIAL, OFFICIAL and 
MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE 


Harry R. Wood, Secretary 








CASUALTY & SURETY 
ILLINOIS 


— SURETY COMPANY 
The Rookery 
Surety Bonds of every descsiption 
JOYCE & COMPARY, Inc., Gamera! Agents . ~ 
CHICAGO 











8% Disability Insurance 
‘ ase W. R. Sanders, General Mgr. 
Citizens Nat'l Bank Blig., €INCINNAT!, OHIO 
$100,000.00 Insurance Department Deposit 








The National Underwriter will be glad 
to send if 50 cents is included for samples 
a set of typical tornado photographs to 
be used in advertising, printed on dull 
finished enamel paper. 





Got enough accident and health insurance? 


Want to sell more? 
trated monthly magazine for accident and insurance salesmen. Full o’ pep! Full of ideas. 
samp.e copy or a dollar for a year’s subscription to The Casualty Review, 1362 Insurance Exchange, Chicago. 


A tip—read The Casualty Review, an illus- 
Send ten cents for 








as a result of the present unrest and 
crime epidemic which has been nation- 
wide in its scope. 

Some few years ago, when conditions 
were less favorable to the solicitation of 
this class of business, it was found pos- 
sible by a certain agent to write a very 
fair volume of burglary insurance by 
consistent solicitation. In a city of ap- 
proximately 300,000 people he picked out 
as his field of endeavor three blocks in 
the main retail section of the city. He 
spent one-half of each day, except on 
Saturdays, for a period of about one 
month in interviewing the retail mer- 
chants on both sides of the street, solicit- 
ing only burglary insurance, using as a 
leader safe burglary insurance. He in- 
terviewed 72 merchants, of which num- 
ber he sold 51 safe burglary insurance 
policies averaging $1,500 each. In addi- 
tion to this, he sold 22 mercantile open 
stock policies averaging about $1,200 
each and six messenger and _ interior 
holdup policies averaging slightly over 
$1,000. Some of the merchants he knew 
personally, some he met for the first 
time, and he sold most of them the first 
interview, in no case was he compelled 
to call the third time. Ninety percent 
of the business was renewed at expira- 
tion and other insurance followed as re- 
sult of this canvass. 


Fidelity and Surety Bonds 


The fidelity and surety bond field is one 
that has wonderful possibilities at this 
time. Motion picture directors often say 
that success in making a good picture 
depends to a great extent on creating the 
proper atmosphere. There is a duty im- 
posed upon agents who desire to develop 
this class of business to create an at- 
mosphere, By this, I mean that when- 
ever and wherever you learn of a pros- 
pect for a fidelity or surety bond that 
you should create in the mind of the 
prospective obligee the absolute neces- 
sity of corporate suretyship. 

Fidelity bonds are being required more 
generally than in past years, but the av- 
erage agent is content to secure the bond 
of the bookkeeper or the cashier instead 
of soliciting a schedule bond covering all 
employes. You should explain to your 
prospect the possibilities of collusion 
between employes, also present high cost 
of merchandise as a whole, together with 
a limited production at present may cause 
a temptation to the employes handling 
merchandise to dispose of such merchan- 
dise and the loss might not be discovered 
until the annual inventory was com- 
pleted. 

Banks are required to furnish deposi- 
tory bond for deposits of public funds. 
You should ask the officers and directors 
if they would be willing to accept makers 
of notes who are in the habit of signing 
personal bonds as sureties in other forms 
of undertakings and most such officers 
and directors would promptly admit that 
it is poor policy for most business men 
to become endorsers on obligations of 
others. 


Possibilities for Increase 


What are the possibilities of increas- 
ing the production of casualty business 
on the whole? During the year 1918 the 
net premiums of the stock companies 
writing casualty insurance and surety 
bonds throughout the country amounted 
to approximately $286,000,000. During 
the same year, the mutuals, reciprocals 
and assessment companies and state in- 
surance funds wrote in net premiums 
over $102,000,000. You field men repre- 
sent stock companies in the main and 
the question naturally follows: Are you 
getting your share of the premiums paid 
by the public for casualty insurance and 
surety bonds? 

Permit me to analyze the foregoing 
figures to a slight extent. Workmen’s 
compensation insurance is compulsory as 
to most employers in the states where 
compensation acts are in effect. Where 
it is written the stock companies re- 
ported net premiums that year of ap- 
proximately $95,000,000, mutuals over 
$23,000,000, state funds over $48,000,000, 
reciprocals over $10,000,000. The total of 
these three groups aggregate $81,000,000. 

Did you as field men study this new 
problem thoroughly? Were you able to 
advise your clients fully at all times as 
to the various phases of the compensa- 
tion act? Did you follow up carefully 
the accident prevention features, in an 
effort to bring about rate reductions the 
Same as you had done in the fire insur- 
ance branch? To my mind the success 
of the important reciprocals and mutuals 
in securing business has been largely 
due to clever salesmanship and a so- 
called follow up system to keep in close 
touch with the assured. I am not over- 
looking the fact that the average rate 
of the foregoing class of insurance car- 





riers is considerably lower than that of 


the stock companies, but the reciprocals ~ 
were, so to speak, an unknown quantity ~ 
in the year 1911 when the compensation 
acts commenced to take effect in certain 
states and in addition to this there were 
only three mutuals operating in that 
year. 
Considered Side Line 


Casualty insurance and surety bonds 
are considered sidelines with most of 
you men and you do not put forth the 
same effort to develop these lines that 
you do in the fire insurance branch. 
Purely, as an example, I will choose a 
city of 15,000 inhabitants in this state 
and will say that at least 3,000 of the 
inhabitants are engaged in some line of 
business or the other, and that you as an 
agent have at present on your books 600 © 
policies, principally represented by fire 
insurance, Make up an alphabetical list | 
of these policyholders, showing street ad- 
dress, telephone numbers, etc., then rule 
your sheets with your heading for each 
line of business that you write, such as 
fire, tornado, sprinkler leakage, com- 
pensation, accident and health, etc., and 
mark opposite each policyholder’s name, 
under the different headings, the amount 
of insurance, if any, that you are now 
carrying for that policyholder and then 
you will quickly see what you have 
missed. 

Each month, say not later than the 
second or third day, send out a short, 
snappy circular bearing on some particu- 
lar branch in your business, pointing out 
the necessity to your assured of carrying 
that particular form of insurance. You 
can include with this letter a statement 
of premiums that may be due for busi- 
ness previously written. Sometimes an 
advertising folder might be included, but 
generally speaking the letter should be 
sufficient. Six hundred letters would cost 
you $12 a month for postage or $144 a 
year in addition to the cost of multi- 
graphing, which is not expensive. The 
foregoing relates mainly to interesting 
your existing clients in the _ different 
forms of insurance or increasing the 
amount of insurance carried by your as- 
sureds, but the same general scheme ap- 
plies to prospects. 


Reciprocals and Mutuals 


In 1918 there were approximately 75 
reciprocals and mutuals writing auto- 
mobile and liability insurance and, ac- 
cording to figures I have, they wrote in 
net premiums about $12,000,000 and, ac- 
cording to information gathered, the 
larger proportion of the business was 
written outside of the larger cities. I 
have not the detailed figures of the stock 
companies, but it would appear that they 
wrote about $50,000,000. However, the 
reciprocals and mutuals showed a greater 
proportionate increase than the _ stock 
companies. If the total volume was ap- 
proximately $60,000,000 and the average 
premium for liability and property dam- 
age insurance is approximately $45 that 
means that 1,333,000 persons are paying 
for this class of insurance on pleasure 
and commercial cars, We know that the 
average premium was higher than that 
stated above and I have heard that one 
person in every fifteen of our popula- 
tion owns an automobile of some type or 
the other and if our total population in 
this country is 125,000,000 this means that 
there should be 8,000,000 of various types 
in use and based on the average premium 
stated above, this would mean a possible 
premium income of over $300,000,000. Are 
you getting your share of this premium 
income? 

Why should a farmer owning his own 
farm and financially responsible, as most 
are, refuse to carry the protection af- 
forded under an automobile liability and 
property damage policy? 


Use Newspaper Clippings 


Have you cut the clippings from the 
newspapers in your section that relate to 
automobile accidents and had these clip- 
pings reprinted in circular form and sent 
out with a snappy letter to each owner 
of a car in your vicinity to cause the un- 
insured to think and the insured to feel 
more satisfied? Do not overlook one fact 
and that is the first letter may bring 
replies from only 5 percent of those 
receiving the letters. Try a second let- 
ter, carefully written and then call in 
person or use your telephone for the per- 
sonal contact does the work, 

Often I have discussed with agents the 
possibilities of increased production of 
casualty insurance and surety bonds and 
so many of the agents that are good gen- 
eral producers respond that their time is 
occupied in taking care of existing busi- 
ness on their books. I have often noticed 
such agents do not build up an organiza- 
tion as they progress and the result is 





that the business available is always just 
ahead of the agent. 
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TWENTY-FOURTH YEAR No.12 
$3.00 per Year, 15 Cents a Copy 


MANY MEDICAL MEN 
AT ANNUAL MEETING 


American Life Convention Auxil- 
iary Holds Its Session at 
French Lick, Ind. 


GROWING IN IMPORTANCE 


Medical Functions in Life Insurance 
Tending to Merge with Other 
Divisions 


BY EDWARD J. WOHLGEMUTH 

With a considerably larger attend- 
ance than last year at Chattanooga, and 
a large number of officials present, the 
tenth annual convention of the medical 
section of the American Life Conven- 
tion was held last week at French Lick, 
Ind. Dr. C. N. McCloud of the Min- 
nesota Mutual, presided. 

The fact that an important meeting 
of the executive committee cf the 
American Life Convention was held in 
connection with the medical section 
made this gathering an especially im- 
portant one. In fact, the company men 
seem to like to attend the medical sec- 
tion sessions and at all of them there 
is a good sprinkling of officials. The 
medical department is really the un- 
derwriting end of the company. In- 
surance medicine is becoming so 
differentiated from the general prac- 
tice of medicine that it is almost- a 
distinct science and is taking a form of 
‘ development in which not only the 
actuaries but the general executives of 
the companies have a considerable part. 
Agents, too, have a considerable in- 
terest in these conventions and there 
are few papers or discussions which 


are not of interest to the insurance - 


world in general. 
Medical Departments Important 


It is quite remarkable the way the 
actuarial, medical and executive func- 
tions are being combined to a greater 
or less extent in some officials. In 
several companies the president and 
medical examiner are combined in one 
man and there are at least a number 
of men in the American Life Conven- 
tion who would probably be capable of 
filling all three positions of president, 
medical director and actuary. There is 
a distinct tendency to merge the med- 
ical with some of the other executive 
functions and it will not be at all sur- 
prising if more promotions to the 
executive positions are not made in the 
future from the medical departments, 
as insurance medicine draws farther 
away from ordinary medical practice 
and becomes a more distinct vocation. 
It might be mentioned here that a 
number of the larger medical colleges 
now have courses in insurance medi- 
cine, among these being Leland Stan- 
ford and the University of Minnesota. 


Program Interesting and Varied 


The program offered at French Lick 
was an interesting and varied one. 
CONTINUED ON PAGE 16) 
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CAPITAL, $200,000.00 


A company born in the West, 
built for western people, 
by western men. 


GOOD AGENTS WANTED 


Originators of the 
“Multiple Option” Policy, 
a three-in-one contract. 


fi Ose A good policy for the 


Ideas 


Progressive In Its 


Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 











Another Discovery By Columbus 


HRISTOPHER COLUMBUS Discovered a New Continent and the 
Life Insurance Company Named for Him Pointed the Way to Suc- 
cess by Emphasizing These Two Fundamentals Among Others: 


First, To Sell at Low Net Cost, Life Insurance Backed by 
High Surplus Protection. 


Second To Guarantee to the Producer of Business,—the Man 
in the Field,—His Full Measure of Compensation. 


Columbus Mutual Life Insurance Ranks with the Very Best. We 
Refer You to Any Book of Statistics. 


The Columbus Mutual Agency Contract is the Most Far-Reaching, 
the Squarest Yet Devised. What It Has Done for Other Agents, This 
Wholly Unique Contract Will Do for You. The Agent Gets ALL he 
Earns ALWAYS. He’s “in Business for Himself.” 


HOME OFFICE 


COLUMBUS, OHIO 


This Company has Eliminated General Agents and Other ‘‘Over-Head.”’ 
Policy Holders and Producing Agents Get the Benefit of the Big Savings. To 
Make a Confidential Inquiry Concerning Our Agency Plan, Write Your Name 
and Address on This Advertisement and Forward at Once. Admitted Ohio, 
Michigan, West Virginia, Kentucky, Illinois, District of Columbia. No Re- 
stricted Territory. 








LIFE INSURANCE SECTION 


ROW 


ARRANGEMENTS MADE 


FOR SERVICE BUREAU 


American Life Convention Execu- 
tive Committee Completes 
Plans at French Lick 


TO BE READY BY JUNE 1 


Life Department of Hooper-Holmes 
Bureau Purchased—Headquar- 
ters Will Be Chicago 


The action of the executive commit- 
tee of the American Life Convention 
at French Lick Springs last week in 
voting to establish the American Serv- 
ice Bureau is one of the most important 
steps ever taken by the organization. 
The new bureau will have headquarters 
in the Monadnock Block, Chicago, with 
officers as follows: President, E. G. 
Simmons, vice-president of the Pan- 
American Life; vice-president, Harry 
L. Seay of the Southland Life; treas- 
urer, Isaac Miller Hamilton, of the 
Federal Life; general manager, Geo. S. 
Galloway. The president, vice-presi- 
dent, treasurer and H. W. Johnson of 
the Central of Illinois, L. J. Dougherty 
of the Guaranty Life, and T. W. Black- 
burn, counsel of the American Life 


Convention, constitute the executive 
committee. 


Two Bureaus to Co-operate 


Mr. Galloway has heretofore been 
Chicago manager of the Hooper- 
Holmes Bureau in Chicago and his old 
offices will become the headquarters 
for the new organization. The life de- 
partment of the Hooper-Holmes Bureau 
has been purchased by the American 
Service Bureau. The Hooper-Holmes 
Bureau will continue its service for ac- 
cident and casualty insurance and will 
operate in conjunction with the Amer- 
ican Bureau throughout the entire 
country with the exception of the New 
England field, each bearing its share of 
expense of the local offices and inspec- 
tors on a pro rata basis. In effect, 
therefore, the various branch offices 
and local inspectors will work both for 
the American Service Bureau and the 
Hooper-Holmes Bureau. The organi- 
zation is already very extensive and 
will be immediately increased. The 
Hooper-Holmes Bureau now has branch 
offices in Indianapolis, Kansas City, 
Omaha, Los Angeles, Chicago and 
other cities and the American Bureau 
will at once establish additional branch 
offices at Richmond, Va.; Portland, 
Ore., and Minneapolis. In addition to 
these there are some 15,000 local in- 
spectors and correspondents. Wherever 
the Hooper-Holmes Bureau has not a 
complete organization the territory 
will be covered at once. 


In Operation by June 1 
President Simmons announced to the 
medical section of the American Life 
Convention that the new bureau will be 
in full operation not later than June 1 
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and that by the end of the year it will 
be making inspections at the rate of 
150,000 or 200,000 per year. The officers 
left the medical section convention with 
promises of over 50,000 inspections per 
year from officers of companies who 
were in attendance. 

President Simmons also announced 
that he believed that the new bureau 
would pay its way from the start. The 
service will not be compulsory on the 
members of the American Life Conven- 
tion companies, but it is expected that 
virtually all of them will support the 
movement. Vice-President Hill of the 
Retail Credit Company of Atlanta, 
which has been doing the most of these 
inspections for all the companies, esti- 
mated that the new bureau would affect 
about one-fourth of the business of his 
company, but he believed that with the 
rapid expansion of life insurance his 
company would keep up at least with 
its present volume. If all the com- 
panies come in it will mean about 
500,000 inspections per year for the 
new bureau on the basis of present 
business. 

No Complaint of Service 


There is no complaint of the service 
given by the Retail Credit Company in 
the proposed move, as it is recognized 
to be a remarkable organization. As 
is well known the Retail Credit Com- 
pany and a number of smaller con- 
cerns have done a large business in 
inspecting applications and risks for 
life insurance companies, furnishing a 
commercial and personal report on 
each applicant, at a cost of $1 each. 
The ‘Retail Credit Company has been 
in the business some 20 years and has 
built up a large organization. It in- 
creased its business in 1919 over 1918 
by 81.6 percent and opened nine new 
branch offices in 1919. It has 384 people 
regularly employed as branch mana- 
gers, inspectors and in the home office. 
It has some 30,000 local inspectors 
throughout the country and the feature 
of its service has been that its branch 
offices dealt directly with inspections 
in the territory covered, furnishing 
immediate reports. 


Greater Opportunity for Service 


However, the executive committee of 
the American Life Convention has felt 
that still greater opportunity for serv- 
ice is opened through a Bureau con- 
ducted under its own auspices. While 
the inspection of life insurance appli- 
cants must be the fundamental feature 
of the service, there are many other 
things which the officers contemplate 
doing. As one of them put it, the 
American Life Convention companies 
will now be.in a position to do every- 
thing which any of the bigger compan- 
ies can do. President Simmons, who 
with Harry L. Seay of the Southland 
Life has been the moving spirit in the 
organization, stated to the medical di- 
rectors that among the things that 
would be taken up would be an inspec- 
tion and report on local medical ex- 
aminers so that the unworthy ones 
could be weeded out; that education of 
local examiners along certain lines 
would be attempted; and that traveling 
inspectors would be employed to inves- 
tigate local medical conditions wherever 
needed and to instruct the local exam- 
iners, One of the things which he said 
will be undertaken is the reinspection 
of business within the first policy year, 
which he considered very important. His 
own company, he said, had spent some 
$6,000 or $8,000 inspecting within the 
first year its foreign business and had 
thereby saved from $150,000 to $200,000. 


Take Up Occupational Rating 


Another important branch of the work 
that will be taken up is occupational 
rating. Conditions as to occupational 
hazards will be investigated in various 
sections of the country and _ reports 
made to the subscribing companies. For 
instance, health conditions surrounding 
the steel workers of Pennsylvania will 
be reported upon. Members will be kept 
advised as to health conditions in vari- 
ous sections of the country and investi- 
gations and reports on unhealthy sec- 
tions will be made. If the bureau had 
been in operation during the “flu” epi- 
demic it would have given a valuable 
service. 

The American Service Bureau is being 
incorporated as a separate organization 





from the American Life Convention with 
a nominal capital of $10,000. It will not 
be conducted for profit, but any profits 
earned will be turned over to the Amer- 
ican Life Convention. It is believed that 
sufficient profits will be realized on the 
inspection business to warrani investi- 
gation and research work along im- 
portant lines. 


Arrangement Is 


The arrangement with the Hooper- 
Holmes Bureau is believed to be an ex- 
ceptionably satisfactory one. This or- 
ganization, next perhaps to the Retail 
Credit Company, is the most extensive 
reporting system in the country. The 
Hooper-Holmes Bureau will continue to 
have the use of the entire system for its 
accident and casualty reporting busi- 
ness and will conduct its business in 
those lines exactly as heretofore, with 
the advantage of the enlarged system 
which will be installed by the American 
Service Bureau in those sections where 
the organization is not yet complete. 

The new plan, which was voted at the 
Omaha Convention last year, starts out 
under favorable auspices. President 
Simmons is energetic and very enthus- 
iastic over what can be done and he has 
associated with him men who are like- 
wise ambitious to see the new service 
develop into a big thing for the western 
companies. There is every indication that 
the new bureau will be a success from 
the start as all the plans have been 
earefully thought out. One of the com- 
pany officials at French Lick said that 
he regarded the new move as important 
as anything that has been done by the 
American Life Convention since its in- 
ception, not even excepting the estab- 
lishment of the Medical Section itself. 

The new organization is not to be an 
autocratic or arbitrary one, but all com- 
panies will be free to join or not as they 
please. It is not intended, as has been 
suggested, to be the nucleus of an organ- 


Satisfactory 











ization of American Life Convention 
companies which will mean in any sense 
a combination or organization for any 
but service purposes, as this it is recog- 
nized would not be in harmony with the 
spirit of the times and of democratic 
institutions. It is believed that the 
problem of securing efficiency with full 
independence and freedom of the individ- 
ual companies has been satisfactorily 
worked out. 


Plans of Retail Credit 


The Retail Credit Company, which is 
the hardest hit of the private service 
companies, will continue on its present 
lines. It still has most of the largest 
companies of the country with the ex- 
ception of the big three and it will have 
many companies which will not take the 
American Bureau’ service. The only 
change it may make in its system is 
that is it is now no longer practically 
the exclusive service bureau it will cut 
out unprofitable business which it has 
been carrying and will confine itseif to 
the strictly profitable lines. It believes 
that its service is so good and so well 
developed that it is not in danger of 
losing the business of the companies 
which are not in the American Life 
Convention and as a matter of fact the 
increase of its business has been so rapid 
that it has at times felt unable io give 
the service which it would like to give. 
Its organization is made up entirely of 
young college men who are given a 
course of training in its school at 
Atlanta before being sent out into the 
field. Vice-president Hill believes that 
it will be sometime before any other 
organization can meet fully its standard 
of efficiency and service. He, however, 
recognizes the new bureau as a full 
fledged institution and a worthy com- 
petitor. The immense growth of the 
life insurance business will give ample 
field to the two major organizations in 
the inspection field. 
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HE two most important papers 
"T presented before the medical sec- 

tion of the American Life Conven- 
tion at French Lick, Ind., last week 
were those by J. Bergen Ogden, M. D., 
assistant medical director of the Metro- 
politan Life on “Significance of Urin- 
ary Findings in Insurance Work” and 
a paper by Dr. Lewis MacKenzie, as- 
sistant medical director of the Pruden- 
tial, on “The Significance of the Dias- 
tolic Blood Pressure.’ These men 
were the distinguished guests of the 
convention. Their papers were recog- 
nized as permanent and valuable con- 
tributions on these two important sub- 
jects. The paper of Dr. Ogden on 
urinalysis is here presented in full, as 
on motion Dr. Ogden was requested 
to furnish copies to members in attend- 
ance. THE NATIONAL UNDERWRITER iS 
pleased to perform this service for the 
members of the medical section. Insur- 
ance men generally will also be inter- 
ested in Dr. Ogden’s findings on this 
subject, showing, as he states that 
whereas nearly all the cases were for- 
merly rejected, the Metropolitan is 
now saving about 60 percent of the 
cases submitted. Dr. Ogden’s paper is 
as follows: 

We can all remember how, only a few 
years ago, an applicant for insurance 
who showed any urinary impairment 
whatsoever was promptly declined insur- 
ance. Such action on the part of insur- 
ance companies was due chiefly to a lack 
of knowledge in this particular branch 
of insurance work. It was then difficult 
to believe that any urinary impairment, 
no matter how slight, would warrant 
anything other than unfavorable action. 

In the past 20 years we have gradually 
acquired a new viewpoint, Urinary im- 
pairments do not necessarily mean re- 
jection. We are today in the position of 
being able to grade the urinary abnor- 
malities into those which will not ma- 
terially affect longevity and those which 
will be likely to shorten life. We have 
reached this enlightened state through 
the intelligent chemical and microscopi- 
cal study of the urine. The majority of 
insurance companies are wide awake to 
this fact and today have installed in their 
home offices well equipped laboratories 
for the study of the urine. Of course, we 
all know that a detailed examination of 














the urine is the only way of accurately 
finding out about the urinary tract of 
an applicant for insurance. 


Majority of Cases Saved 


The medical laboratory of the Metro- 
politan Life was started almost 15 years 
ago—July, 1905. Up to the present time 
we have examined approximately 400,000 
specimens of urine. We have saved from 
67 to 70 percent of all of the cases show- 
ing urinary disturbances, cases which 
were once rejected outright. Such a sav- 
ing of good business well justifies the 
existence of a medical laboratory at the 
home office. 

I am now going to tell you something 
of the significance of the different ab- 
normal constituents of the urine in ap- 
plicants for insurance. I have, however, 
made no effort to treat of my subject in 
an exhaustive manner, but rather to 
cover in a brief way some of the points 
which are likely to puzzle a medical di- 
rector in determining the fitness of an 
applicant for insurance. It is only fair 
to say that the statements that I shall 
make, although at times somewhat arbi- 
trary, are based on a large experience 
in this kind of work. 


Significance of Albumin 


I suppose that there is more anxiety 
over the presence of albumin in the urine 
than there is over any other one urinary 
constituent. The result is that appli- 
eants for insurance are frequently re- 
jected because of the presence of al- 
bumin without any regard to the cause 
of the albuminuria. Albumin in the urine 
is simply a “red flag’? showing some ab- 
normal condition in some part of the 
urinary tract, and the location of the 
trouble can generally be determined by 
the microscopic examination of the sedi- 
ment, 

Albumin in the urine may be indicative 
of an abnormal condition or disturbance 
in any part of the urinary tract from the 
meatus urinarius to the remotest parts 
of the kidneys. Most of the very small 
amounts of albumin, however, come from 
some disturbance in the urethra, at the 
neck of the bladder, or in the bladder, 
and may represent only the remains of a 
urethritis years before. As I have al- 
ready said, the microscopic examination 
will usually tell us where the disturbance 
is and something of its relative impor- 
tance. We all know how unimportant 


such urethral disturbances generally are, 
provided they are not accompanied by a 
stricture or other mechanical interfer- 





ence to the natural output of the urine. 

Albuminuria may be divided into three 
classes, i. e., temporary, intermittent and 
persistent. It is important to distinguish 
between these three forms in judging of 
the fitness of an applicant for insurauce. 
If, for example, we find a distinct re- 
action for albumin and in the sediment 
some casts, or even the absence of casts, 
it is necessary for us to follow that case 
for a number of weeks or months in 
order to find out whether the condition 
is a temporary, intermittent or a per- 
sistent form. If the examination of sev- 
eral specimens during a one, two, three 
or six months period shows that the al- 
bumin and casts have disappeared, we 
can safely take such a case on regular 
plans. 


Some Must Be Declined 


If the abnormal condition as shown 
by the occasional appearance and disap- 
pearance of albumin with, or without, 
casts convinces us of an intermittent 
form we must either decline, issue on a 
substandard plan, or possibly on short 
term regular plan. If the applicant is 
young, under 30 years, we must have in 
mind the possibility of an albuminuria 
of adolescence. Generally in such a con- 
dition casts are not present, although oc- 
casionally they are. Such cases can 
safely be considered for such plans as 
the payment life or the endowment, pro- 
vided the history and physical examina- 
tion are in other respects first class. The 
majority of cases of adolescent albu- 
minuria clear up without any resulting 
kidney change. The only danger of such 
cases is in making an accurate diag- 
nosis, If we are satisfied that the al- 
buminuria is not a part of the adoles- 
cence, and the young person is in other 
respects first class, then an endowment 
or a substandard plan can be considered. 

Persistent albuminuria means unfavor- 
able action, or at best a more or less 
severe form of rating. The only excep- 
tion that I recall is where the applicant 
is young, under 30 years, and the history 
in other respects gilt-edged and no casts 
accompany the small trace of albumin, 
short term endowments or substandard 
plans may be considered and are usually 
justified. 


Depends on Age of Applicant 


As we all know, so much depends on 
the age of an applicant. A young vigor- 
ous person, without previous history or 
present impairment, is entitled to special 
consideration in the issuance of insur- 
ance. Greater risk may be taken with 
such applicants and generally with satis- 
factory results. The mere presence of 
albumin in the urine without casts means 
less at the younger ages than after the 
age of 30. 

The relative amount of albumin in the 
urine, that is, whether a very slight 
trace, a trace, a large trace or one-fourth 
of one percent, must be constantly kept 
in mind for generally the larger the 
quantity of albumin the more severe the 
abnormal condition in the urinary tract. 
This statement would not, however, pre- 
clude the possibility of a very important 
kidney disease which is generally accom- 
panied by a very small amount of al- 
bumin, a very slight trace or even the 
slightest possible trace, i. e., chronic in- 
terstitial nephritis. 

A history of albuminuria, whether re- 
cent or remote, is always important in 
the consideration of a case. Under such 
a condition intermittent or persistent al- 
buminuria becomes vastly more impor- 
tant and warrants substandard plans at 
the younger ages, or rejection. If, on 
the other hand, there is a history of 
albuminuria and in our study of the 
urine we find nothing abnormal in two 
or three specimens extending over a pe- 
riod of from one to three months, regular 
plans of insurance are usually perfectly 
safe, for it must be inferred that any 
trouble in the urinary tract which had 
previously existed has entirely disap- 
peared. 


Casts in Urinary Sediment 


True renal casts in the urinary sedi- 
ment indicate that there is some dis- 
turbance or disease in one or both kid- 
neys. The condition may be either acute 
or chronic, that. is, we may be dealing 
with an active congestion, or a chronic 
process with its accompanying struc- 
tural changes in the kidneys, It is safe 
to say that the majority of the kidney 
disturbances which we find in applicants 
for insurance are active or acute, and 
conditions which will generally clear up 
in weeks or months. We, however, oc- 
casionally find a case of a marked active 
hypersemia of the kidneys which is per- 
sistent and evidently due to the constant _ 
elimination of toxic or irritating sub-- 
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Dr. Henry Wireman Cook Speaks 
on Neglected Factors in 
Medical Selection 


COOPERATION 





IS URGED 


Physician Should Be Protected from 
All Undue Influence in Making 
Reports 





FENCH LICK, IND., March 16— 
The relation of the medical examiner 
to the company and the agent was dis- 
cussed at the meeting of the medical 
section of the American Life Conven- 
tion by Dr. ‘Henry Wireman Cook, 
vice-president and medical directer of 
the Northwestern National Life, who 
spoke on “Some Neglected Factors in 
Medical Selection.” He. said in part: 





DR. HENRY WIREMAN COOK 
Medical Director Northwestern National 


As the basis of our action in the in- 
dividual case, as well as the basis of all 
statistical insurance experience, is the 
report of the medical examiner, it would 
seem that too much care could not be 
taken in guaranteeing as far as possible 
that these reports should be made by the 
best trained and most thorough and re- 
liable physicians available and that these 
men should be protected from all undue 
influence which might modify or deter- 
mine their best professional judgment. 

The applicant is often a friend and 
neighbor who will be hurt or offended 
by a rejection; the wife and children, 
also neighbors, furnish a strong senti- 
mental appeal to favor their protection; 

the agent, omnipresent, anxious, insist- 
ent, inquisitive. Oftentimes both the 
agent and the applicant are pressing 
for a rapid, superficial examination. Isn’t 
it a wonder that we obtain a record of 
as large a proportion of the existing 
impairments as we do? It is certainly 
true that the percentage of the impair- 
ments reported will be in direct propor- 
tion to the backing which the company 
gives the examiner, its loyalty to him, 
the protection it affords him in maintain- 
ing the confidential character of his re- 
ports, the instruction it gives him 


relation with him. 


High Grade Agent Appreciates Examiner 


A high grade, 


amined by such a man. 


at French Lick, Ind., on “The Signifi- 


in 
meeting necessary requirements and the 
cordiality and interest it cultivates in its 


reliable agent appre- 
ciates that an honest, capable examiner 
who has the confidence of the home office 
is his best friend, as his business will 
receive the most liberal treatment if ex- 
The agent of 
questionable standards is immediately 


One of the most important contribu- | 
tions yet made on blood pressure was 
the paper read by Dr. Lewis F. Mac- 
Kenzie, assistant medical director of 
the Prudential, before the medical sec- 
tion of the American Life Convention 


cance of the Diastolic Blood Pressure.” 
The value of Dr. MacKenzie’s paper 
was in showing the importance of the 
diastolic pressure. Heretofore, the most 
emphasis has been placed on the sys- 
tolic blood pressure, but according to 
Dr. MacKenzie, the diastolic is the more 
important of the two, in medical exam- 
inations for life insurance. 
Recognition of the significance of 
blood pressure tests is perhaps the most 
important development of insurance 
medicine in recent years. Diastolic 
pressure was given little consideration 
prior to 1905. Dr. MacKenzie’s paper 
is too important to attempt a synopsis 
in a newspaper report, but will be pub- 
lished in full in the proceedings of the 
convention, 


Many Tests Improperly Made 





Most local medical examiners know 
very little as yet about the importance 
of diastolic pressure and Dr. MacKen- 
zie showed that judgment based on 
systolic pressure readings alone may be 
very misleading. A great difficulty in 
connection with blood pressure tests 
is, not to understand their finding when 
properly taken, but to educate the local 
medical examiner to take and report 
these tests properly. Out of a list of 
10,000. examining physicians only about 
75 were found to be truly competent 
in this regard. While statistics on sys- 
tolic pressure are fairly adequate, those 
on diastolic pressure are as yet so in- 
complete as to be without great value. 


settled by actual experience. There is 
the class of cases in which a high sys- 
tolic and as normal diastolic is found. 
These may be termed functional cases, 
in suffering from which has not been 
sufficiently long to produce organic 
cases. These cases are still subject to 
treatment. The other class is where 
there is both a high systolic and high 
diastolic pressure. These are the seri- 
ous cases and cannot be corrected. It 
is proved that a patient with a high 
diastolic pressure can never get well. 
Without attempting to go into the de- 
tails of his paper he furnished in con- 
clusion the following table of limits 
which may be safely used by medical 
directors, rather as guides than as ar- 
bitrary limits, in accepting applicants 
for full standard insurance. It will be 
noted that the limit at any age of sys- 
tolic pressure is 155 mm. and for dias- 


Dr. 


The serious character of the 
ments 


MPAIRMENTS IN WAKE 
OF ‘‘FLU’”’ BIG PROBLEM 


Matter of Great Importance to 


Life Companies From Finan- 
cial Standpoint 


CLOSE SCRUTINY URGED 


W. L. Allen of Guaranty Life 
Advises Special Examinations of 
All Epidemic Victims 


FRENCH LICK, IND., March 16— 
impair- 


resulting from the influenza- 


pneumonia epidemic was emphasized by 


tolic pressure 100 mm. Dr. William L. Allen, medical direc- 
Ages Systolic Diastolic | tor of the Guaranty Life of Davenport, 

High Low High Low} Iowa, in his address before the medical 
15-19 130-135 95-100 80- 85 60-65 


60 and over 150-155 110-115 95-100 65-75 


Results of Questionnaire 


Dr. MacKenzie was followed by Dr. 
W. G. Harrison of the Protective Life of 
Alabama, who discussed “Some Phases of 
Blood Pressure Problems.” He did not 
attempt to give his subject a highly 
scientific treatment, but presented among 
other things the results of a question- 
naire of nine questions, which he sent 
out to 100 leading medical men through- 
out the country on various phases of the 
blood pressure problem. The field of 
blood pressure and its significance is 
largely as yet an uncharted one, but the 
insurance medical men are doing original 
work in compiling statistics which in 
time will establish standards and tests 
covering the many different phases of the 
subject. In this, as in most other insur- 





| What is needed is a larger. experience 
on diastolic pressure, but Dr. MacKen- 
zie has gone sufficiently far in his in- 
vestigation to be absolutely convinced 
that diastolic readings are much more 
important than systolic readings. 


Two Important Classes 


Insurance medical science shows that 
there are two important classes of blood 
pressure cases, the difference in mor- 
tality in which, however, must be 


ance medical subjects due to the results 
that are being gained from experience 
and statistics, medical directors are com- 
ing more and more to be able to differ- 
entiate and thus to accept a larger per- 
centage of the risks offered. If, as 
pointed out by Dr. Ogden, a company can 
now accept 60 percent of the cases in 
urinalysis which were formerly turned 
down and this ratio perhaps will hold 
good in the case of many of the other 
diseases and symptoms, it is seen that 
an increasing larger proportion of risks 
will be accepted on some plan. 














examiner who reports an impairment or 
who loses him the commission. Human 
ingenuity has no more versatile expon- 
ent than the agent who wishes to be rid 
of a good examiner, nor has underwrit- 
ing a more basic axiom than that a com- 
pany should not expect painstaking and 
reliable work from its examiners if it 
permits the prejudice, irritability and 
animosity of an agent to punish and dis- 
charge good examiners for honest work 
rendered the company for a modest fee 
and often at real personal sacrifice. 

It is vital in our relation with the ex- 
aminer that we be conscientious in re- 
specting the confidential character of his 
reports and communications. Information 
given to agents almost invariably finds 
its way back to the applicant and thence 
to the examiner, sometimes with very un- 
pleasant vehemence. 


Cooperation Is Essential 


in medical selection. 


understanding and appreciation. 


ical department necessary. 


little use for him. 
downed by his competitors. 


headlong rush to make a touchdown wel 
up on the honor roll, 
tion or obstruction in the medical de 





and often bitterly antagonized by any 








Of equal if not greater importance than 
the education and instruction of medical 
examiners, is the instruction and sympa- 
thetic guidance of agents to cooperate 
A large part of the 
regrettable friction which does sometimes 
occur between agents and the medical 
department is due to a lack of — 

e 
must remember that the success of the 
agent is the one thing that makes a med- 
He is trained 
to go after business and go after it hard. 
If he is not successfully trained in buck- 
ing the line and sweeping aside or break- 
ing through resistance, the company has 
He’ll be promptly 


Is it any wonder that when in his 
he meets opposi- 


partment, he tries to go by, over or 


through as best he can? And isn’t it 
perhaps rather natural that he should not 
always play quite as fair in dodging 
medical difficulties as he does in his 
other business relationships? He feels 
he is opposed by weapons in the shape 
of terms and technicalities that he can- 
not successfully meet. When we accuse 
his prize prospect of having evidence of 
cimex lectularius, need we be surprised 
if he becomes violent? Yet this is not 
as dangerous as it sounds. 


Not Enemy But Business Partner 


The medical department should be 
freely represented in the agency bulle- 
tin, in agency meetings, conventions, etc. 
The agent who is worth keeping can be 
made to understand that the medical de- 
partment is not his natural enemy but 
his business partner and associate. 

Having admitted our need for the 
agent, we may be permitted to call his 
attention tactfully to the fact that the 
net cost of the insurance, and therefore 
the first argument in his sales arma- 
mentarium, is dependent on wise medi- 
cal selection; that he can present the 
medical examination as a real benefit to 
the prospect, and in most companies to- 
day can call interested attention to the 
medical service of the company to its 
policy holders; and further, that by un- 
derstanding the principles of medical se- 
lection he can save his own time, which 
is his working capital, and can gain a 
standing of confidence with the medical 
department which will permit of the 
maximum liberality in acting upon the 
business he submits. 





George A. Hall, for nearly 40 years con- 
nected with the policy loan department 
at the home office of the Northwestern 
Mutual Life in Milwaukee, died last week 
after a long illness. 


1 


“impairments” 
small part of the great question of in- 
fluenza, 


ance companies. 


immunity. 


He was 68 years of 


section of the American Life Conven- 
tion 
greatest caution 
who have had 
part: 


here last week. He urged the 
in accepting persons 
influenza. He said in 


The public may not be interested in 


and it is certainly a very 


but from 
it is very 


a financial point of 
important to our insur- 

One of the difficulties 
in considering the presence of obscure 
impairments is the belief that immunity 
has been established and moreover that 
added conviction that the more severe 
the previous attack the more certain the 
It seems to me that we should 
not deceive ourselves into a belief in 
such an uncertainty as an immunity from 
influenza, 


view 


More Serious Than Typhoid 


Those of you who have seen or treated 
patients in the 1918 epidemic must have 
been impressed by the severity of many 
of these cases, the violence of the onset, 
the severe prostration, the high tempera- 
ture and the cardiac and pulmonary in- 
volvment as after a severe attack of 
rheumatism or typhoid fever, etc. What 
we desire to know is whether there is 
any reason why the heart and lungs 
should not be impaired in these severe 
cases. That typhoid fever frequently 
leaves the system unimpaired we accept 
as a fact in so far that we accept them 
as good risks provided we find them 
such, but in the present discussion we 
are facing a problem in which nearly 
5,000,000 persons have been infected com- 
pared to but a few tens of thousands 
with typhoid. Probably the only numeri- 
cal comparison would be with tubercu- 
losis or syphilis. Satterthwaite found 
that 5 percent of his cardiac cases had 
syphilis. There has been no’ proof of 
such involvment of the heart after in- 
fluenza, but physicians will tell you of 
weak hearts, low blood pressure, anaemic 
conditions and general loss of weight for 
months after severe influenza, and the 
subject is of such importance because it 
involves so many hundreds of thousands 
of our applicants that definite studies 
should be made to discover the reason 
for the debility and the cure thereof, 

Insofar as the lungs are concerned 
there is no doubt as to a large and dan- 
gerous percent of cases left with lesions. 
We should, in my opinion, refuse all 
eases of infiuenza-pneumonia, or of in- 
fluenza in which there was high tem- 
perature or a prolonged illness, without 
a special examination, preferably by a 
special board of examiners. 


Examinations Too Casual 


I have personally seen so many cases 
seriously ill after a supposedly mild at- 
tack of influenza that I may have become 
unduly alarmed thereby. Within the last 
four weeks- I have been called in con- 
sultation or to operate upon three cases 
supposed to be appenditicis following in- 
fluenza, 

Our physical examinations have been 
entirely too casual and too incomplete 
to uncover many lesions of the heart or 
weakness of the heart tissue. Sixty per- 
cent of our examinations would not dis- 
close any obscure lesion and would not 











age and prominent in Masonic circles. 


(CONTINUED ON PAGE 4) 
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FOR “PEPPY” CONGRESS 


PLAN NORTHWEST MEETING 


Arrangements Completed at Meeting 


of Executive Committee in 
Minneapolis 


Definite plans for the Northwest 
Congress of Life Underwriters, to be 
held July 1 and 2, 1920, at Sioux Falls, 
S. D., were completed at a meeting of 
the executive committee at Minneap- 
olis, where the Minneapolis association 
entertained the committee members at 
luncheon, after which detailed plans 
for program, speakers, entertainment 
and other phases of the Congress were 
discussed. ; < 

G. W. F. Moore of Sioux Falls, pres- 
ident of the South Dakota Association 
of Life Underwriters. and E. J. Mor- 
gan of Sioux Falls, secretary-treasurer 


of the same organization, ex-officio 
president and secretary of the 1920 
Northwest Congress, were present. 


Other representatives were present at 
the meeting from Duluth, Minneapolis, 
St. Paul, Fargo, and other points in the 
states making up the Northwest Con- 
gress district. 


Novel and Practical Program 


The officers of the 1920 Congress 
promise a most novel and at the same 
time highly practical program. Careful 
efforts are being made—and indeed 
that was one object sought at the Min- 
neapolis meeting—to avoid repetition 
of topics covered at previous con- 
gresses, while an extensive and, far- 
reaching effort is being put forth to 
secure only the highest class of speak- 
ers, from a standpoint of experience, 
ability and previous record. 

“Insurance salesmen can be sure,” 
said Mr. Moore, “that whatever suc- 
cess or weakness may characterize the 
1920 Congress, we are going to make 
every meeting peppy, snappy and hence 
interesting. We are not going to per- 
mit a speaker to trespass upon the time 
of his successor, nor upon the good 
nature of his hearers. On the other 
hand, we expect to have only such men 
on our programs as will hold the close 
attention of the audience, and who 
know the subjects assigned them, and 
who can eliminate as well as create, in 
giving an address or reading a paper.” 

Outlook Is Optimistic 


An exceptionally optimistic outlook 
for the 1920 Congress prevails, accord- 
ing to E. J. Morgan, secretary, who 
said: “We want our visitors to-come 
to the queen city of the west expect- 
ing to hear a great program, be royally 
entertained, and courteously-cared for. 
We are going to see to it that a square 
deal is given them from the moment of 
their arrival to the time they leave. We 
are going to inject a few smiles into 
the affair, but will remember that the 
big purpose of these annual congresses 
is to heighten and broaden the insur- 
ance profession, and to that end we are 
endeavoring to build a program that 
will be a hummer.” 

During the coming month Mr. Moore 
will visit practically all the local asso- 
ciations in the Northwest Congress ter- 
ritory and later he and Mr. Morgan 
will make trips to at least three South 
Dakota cities to organize local associa- 


tions—at Aberdeen, Mitchell and 
Deadwood. 
Sioux Falls and South Dakota in- 


surance men are expecting the largest 
attendance in the history of the Con- 
gress, and are laying plans accord- 
ingly. Ample hotel room is assured, 
and more than the usual entertainment 
features are being provided. 





Louie St. John Thomas, auditor of the 
Shenandoah Life of Roanoke, Va., spent 
a part of last week in the home office of 
the Lincoln Life studying the efficiency 
methods of that company. 
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POINTS ON SELLING FARMERS | 
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NE of the interesting features of 
QO the recent one-day Sales Con- 

gress at Kansas City was the ad- 
dress on “Selling Farmers” by A. R. 
Coburn, district manager Mutual Life, 
Chillicothe, Mo. Mr. Coburn empha- 
sized the necessity of country agents 
securing commercial reports on prés- 
to be absolutely es- 
sential to continued success for agents 
to possess all the information possible 
and have it fully compiled before for- 
warding an application to the com- 
pany for acceptance. He _ reviewed 
various methods adopted by him which 


writing insurance for farmers. 


Mr. Coburn declared that selling in- | Mutual; W. J. Fisher, St. Louis, North- 


surance was largely a matter of per- 
sonality, and in this the use of tact was 


indispensable to complete success. 
“Farmers want to buy insurance more 
today than ever before in the history 
of the country,” Mr. Coburn = said. 
“Farms are the most universally mort- 
gaged property in the world. The 


farmer needs credit at the bank to carry 
on his operations, and for that reason, 
if no other, the farmer, especially the 
younger ones, should procure insur- 
ance for that protection.” 


E urged the necessity of enthusiasm 
in selling insurance, and added 
that an agent had to thoroughly un- 
derstand every policy that was offered 





| the floor. 
he said were productive of results in | pated in the discussion were N. 


| 
| 
| 


| looked upon in that way, and always 


by his and other companies. Mr. Co- 
burn, as did the other speakers, warned 
his audience against dishonest methods 
in selling, declaring them to be one of 
the most destructive elements in the 
business. 

In conclusion, he said “Work is al- 
ways essential to success. Work hard 
all the time. And make a farmer feel 
that he is a better citizen if he buys 
an insurance policy.” 

After Coburn’s talk there was a gen- 
eral discussion of the subject in five- 
minute talks by various agents from 
Among those who ae o8 
. Tul- 
loss, of the local office of te "Penn 
western Mutual; 


John Wunderlich, St. 
Joseph, Mo., 


Northwestern Mutual. 


RTHUR WEBB, Chanute, Kan., of 
the American Home Life, Topeka, 
said that success was obtained if the 
agent regarded the farmer as a suc- 
cessful business man in trying to sell 
him insurance. “Farmers like to be 


give an agent a better hearing if they 
are approached in that light,” Mr. 
Webb said. He also urged the advis- 
ability of an agent ascertaining before 
approaching a prospect whether the 
man was in debt, and if so, then show- 
ing the farmer how the insurance pol- 
icy was a protection in that regard. 








ROBERTS OUT OF eee MEET 


Commissioner Briggs Forces cn. jai Life Convention Executive 


ment of President and Organizer 
of Waco, Tex., Company 





Artemus R. Roberts was deposed as 


president of the Amicable Life of 
Waco, Tex., at the recent stockhold- 
ers’ meeting and A. R. Wilson, who 


has been secretary of the company for 
some time, was named his successor, 
although Mr. Wilson is serving tem- 
porarily until] a reorganization of the 
affairs of the company can be affected. 
Insurance Commissioner Briggs of 
Texas, following the completion of a 
report by Examiners Haight and Gunn, 
insisted upon a change in the manage- 
resulted in Mr. Roberts’ 
The last statement of the 
company showed $1,000,000 cash in 
banks and a large decrease in the 
amount of business written. 

The Amicable was organized in 1909 
and commenced writing business in 
1910. During its early years the com- 
pany acquired a heavy volume of busi- 
ness and attracted a great deal of at- 
tention, f its large writings. 


retirement. 


because of 
However, the business did not stay on 
the books and for some years the com- 
pany has made an unsatisfactory show- 
ing. At the time the 


company was 
organized stock was sold at various 
prices and a commission of $5 a share 


paid, although the par value of the 
stock “was only $10. Mr. Roberts has 
been in life insurance work for many 
years and has been operating in Texas 
for some time. He was at one time 
connected with the Texas Life and was 
later Texas general agent of the old 
State Mutual Life of Rome, Ga. 





Ruling on Premium Notes 


The Indiana department has ruled that 
the present value of a non-interest bear- 
ing note, payable at a future date, is 
not the equivalent of a cash premium 
provided for in the policy. The accep- 
tance of such a note for a first year’s 
premium therefore would discriminate 
between policyholders and would consti- 
tute a violation of the Indiana rebate 
law. <A note given for the first year’s 
premium should bear the same legal rate 
of interest as required by the policy to 
be paid on notes given for subsequent 
premiums, 








IN KANSAS CITY 


Committee Selects Week of Sept. 
20 for Meeting 


The executive committee of the 
American Life Convention, following 
its custom, held its session in connec- 
tion with the Medical Section annual 
meeting at French Lick Springs, Ind., 
and decided upon the week of Sept. 20 
for the annual meeting of the American 
Life Convention in Kansas City this 
year. The headquarters will be at the 
Muehlbach Hotel. The legal section 
will meet on Monday, Sept. 20, and the 
regular convention will commence on 
Tuesday. While this is a little early 
in the season for Kansas City, it was 
found the hotels would be crowded 
with other conventions if held later. 


IMPAIRMENTS IN WAKE 
OF “FLU” BIG PROBLEM 


(CONTINUED FROM PAGE 3) 
even discover most tuberculosis deposits 
unless active. 

The United States medical department 
has moving pictures of the proper and 
improper methods of chest examinations. 
Our insurance companies should see that 
these are shown to every county and 
state medical society in our territory and 
request that all our examiners follow the 
simple and efficient methods of inspec- 
tion percussion and auscultation. The 
correlation of these methods with the 
history of the case and with an x-ray for 
final proof will be necessary to make a 
positive diagnosis in many obscure cases. 

To make us perfectly safe there should 
be a special board of three or more ex- 
aminers in every large center. This 
board should examine all doubtful cases. 


Agency Meeting at Watertown 


A meeting of the general agents and 
managers of east end South Dakota of 
the Northwesiern National Life was held 
at Watertown, S. D., by State Manager 
G. W. Hart. W. Rolla Wilson of Minne- 
apolis, superintendent of agents and sec- 
ond vice-president of the company, was 
present at the conference. 

Business written for February by the 
agency was $827,000, a gain of $322,000 
over the same month last year. March 
gives prospects of being a million dollar 


CALL MID-YEAR MEET 


ed 


UNDERWRITERS WILL CONFER 





Executive Committee and Executive 
Council to Gather in New York 
on March 29 


NEW YORK, March 16.—Members 
of both the executive committee and 
the executive council of the National 
Association of Life Underwriters will 
hold their mid-year conferences at the 
Hotel Astor, March 29, the former 
body meeting in the afternoon and the 
latter in the forenoon. 

The committee is made up of a repre- 
sentative from each of the local organ- 
izations of the country and at the 
annual and mid-year meetings discusses 
matters of broad concern which it de- 
sires brought before the parent asso- 
ciation. It is anticipated that forty or 
fifty members of the body will attend 
the conference. 

The executive committee, of which 
A. O. Eliason is chairman, formulates 
the policies of the National Associa- 
tion and of course passes upon all mat- 
ters of large interest. Aside from the 
consideration of routine affairs, the 
committee when it gathers here the 
latter part of the month, is expected to 
pay particular attention to the report 
of the committee on legislation, of 
which Henry J. Powell of Louisville 
continues as chairman, and will also 
learn of the progress attained thus far 
in the membership drive. 


Seek 20,000 Members 


J. Stanley Edwards, president of the 
National Association, is especially 
anxious that the membership roll of 
the organization be not less than 20,- 
000 practical life insurance agents 
when the annual convention is held in 
Boston: in the fall, appreciating that 
the ability of the association to effec- 
tively serve the business of life insur- 
ance will increase largely in propor- 
tion to its gain in new members. 

The “double-up membership drive,” 
inaugurated shortly after Mr. Edwards 
assumed the presidency of the asso- 
ciation in 1919, has made admirable 
progress, each of the several districts 
into which the country was divided 
having been zealously cultivated. Joel 
Ts Traylor, the field secretary, who 
was given leave of absence by his 
ccempany, the Provident Life & Trust, 
to devote himself to the membership 
drive, has been traveling almost con- 
stantly, enthusing present members to 
greater interest in the work of their 
organization and securing large ac- 
cessories to the ranks, 


Never in Better Condition 


The National Association was never 
in better condition than it is at the 
present time and President Edwards 
and his associates are determined that 
great impetus given it several years 
ago shall not be permitted to lag; 
hence their confident prediction that 
the mid-year meetings will be of pro- 
nounced interest and their desire that 
attendance thereat be as large as pos- 
sible. 

The Boston Association already has 
plans well under way for entertaining 
delegates to the 1920 convention of 
the National Association of Life Un- 
derwriters, which will be held at the 
Hub in September. 


Ohio National Breaks Records 


CINCINNATI, O., March 17— With 
$656,000 of new business written during 
the first 15 days of March, the Ohio 
National has broken all records for the 
first half of any month in its history. 
Secretary T. W. Appleby says this has 
been done despite abnormally severe 
weather in all northern territory of the 
company; so that, if the weather mod- 
erates, he expects a general smashing 


of monthly records when the March books 





month 


are closed. 
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Your Time is Money These Days 


You don’t want to waste your hours in weeding out a select lot of prospects. 


When you sell a man the insurance idea you want to sign him up in the con- 
fidence that he will get his policy. 


You will benefit most by connection with the insurance company which has 
the most liberal plan of risk selection. 


Lincoln Life Has the Lowest Rate of Rejection 


Its rejections are only a fraction over 4% for a period of fifteen years. 


Its rate of rejection and modification combined is less than the rate of rejection 
of the average company, in spite of the fact that many policies are modified on 
applications submitted as substandard, for reasons of hazardous occupations or other 
known causes. 


On the other hand, its mortality experience is of the lowest, being only 30% 
on its business from organization until the influenza epidemic. This shows the 
scientific basis of Lincoln Life’s selection of business. 


Lincoln Life accepts the right risks and rejects the wrong risks. 


You can feel sure that you are prepared to write all the possible life business 
in your field when you 
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Lincoln National Life Insurance Company 
“Tts Name Indicates its Character’ 


More Than $113,000,000 in Force 


Lincoln Life Building Fort Wayne, Indiana 
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American Life 


Reinsurance Company 


Home Office: Dallas, Texas 
Branch Office: St. Louis, Mo. 


First Annual Statement, December 31, 1919 


ADMITTED ASSETS 
ESE Oran e NIG A016 oe ois oso nbn Sp ewinie sinieeaaele $253,657.23 
(Amount of Loans does not exceed 50 per cent 
of appraised value in any instance.) 
AT SO RORON  MMDINIS sos cine Sir eveewucnss esi sees 
aD. ‘ Treasury Certificates 
Rn Ne ok os aaa eka 
Accrued Interest on Investments.................. 
COERET TAR ECd GR SSEES 6 655.5 bis 0 crassa 0:0 60iee ea seeewes 


50,000.00 
50,000.00 
31,070.24 
5,177.82 
5,796.23 
$395,701.52 


LIABILITIES AND SURPLUS 
Policy Reserves 
Claims reported—proofs not received 
Premiums paid in advance 
PAGE SARA E MECAIUN OE. oo ie <Kiencsiods abe sees lweseeeee 
Capital ANG SUEDINS «56% <3 ds sess 
(Including capital stock $250,000.00.) 


FUNDS 
$ 23,517.24 
5,000.00 
1,212.27 
601.33 
365,370.68 


$395,701.52 


Insurance in Force December 31, 1919, $5,290,381.00 


Insurance in Force March 10, 1920, Company’s First 
Anniversary, $7,530,000.00 


From Examination by Texas Insurance Department 
January 15, 1920 


“SUMMARY” 


“It is noteworthy that this Com- 
pany was organized without any 
promotion expense. This is most 


same time a large part of the cash 
on hand when licensed by the De- 
partment was invested in United 





commendable. 


“The Directors are men of promi- 
nence in business and the profes- 
sions. 


“The President and Secretary- 
Actuary devote all their time to 
the affairs of the Company. Both 
have had considerable experience 
in the life insurance business and 
are well qualified to fill their re- 
spective positions. 


“The funds of the en” a have 
been excellently handled. Over 
$250,000 was invested in first-class 
mortgage loans during the ten 
months the Company was in opera- 
tion during the year at 6,.7 and 8 
per cent, the average haan being 
approximately 7 per cent. At the 


States Certificates of Indebtedness, 
several of which matured during 
the year. The net gain from this 
source amounts to over $3,500. 


“The actuarial methods of the 
Company are sound, care being 
taken to ascertain the actual re- 
serve rather than the minimum 
legal reserve liability. 


“The Company has a good volume 
of business in force to have been 
in operation less than a year and 
the indications are that a much 
larger volume will be written dur- 
ing 1920.’—(J. L. MIMS, Actuary 
Dept., Ins. and Banking.) 

(Copy of complete Report of Exam- 
ination will be furnished to clients 
upon request.) 


“Service and Security” 


Reinsurance— Life— Double Indemnity—Total Disability 


A. C. BIGGER 
President 


FRED D. STRUDELL 


Secretary 














PRELIMINARY TERM UP 


REPORT MADE ON PROGRESS 


President Reynolds of Kansas City 
Life Tells How Situation Stands 
at Present 





President J. B. Reynolds of the Kan- 
sas City Life at the executive commit- 
tee meeting of the American Life Con- 
vention at French Lick, Ind., last week 
reported for the committee in charge of 
the modified preliminary term issue, 
which has recently been settled so suc- 
cessfully and satisfactorily to the west- 
ern companies. In many ways this is 
one of the greatest achievements in 
the history of the American Life Con- 
vention. True, it was a moral victory 
only, as the American Convention com- 
panies were not seeking for recogni- 
tion of their system of reserve valua- 
tion from the eastern states and the 
eastern companies particularly for the 
purpose of entering Massachusetts and 
the other eastern states which have 
been holding out against preliminary 
term; they wished to establish the 
validity in all quarters and with every- 
body that the modified preliminary 
term method is a legitimate and proper 
one. Agents of the older companies 
were using the argument against the 
western companies, especially after the 
publication of the annual report of 
Commissioner Hardison of Massachu- 
setts last year, in which he came out 
strongly against the newer system. 

Decided to “Go to Mat” 


When this report came out the Amer- 
ican Life Convention companies de- 
cided to “go to the mat” on the issue. 
Recently the committee appeared be- 
fore the insurance committee of the 
Massachusetts legislature, as did also 
Vice-President Appel and Vice-Presi- 
dent Crocker of the John Hancock Mu- 
tual, representing the Massachusetts 
companies and in practically an all-day 
session the matter was fought out with 
the insurance committee, which had 
the previous year taken a definite stand 
against preliminary term. Even though 
the local companies are now in favor of 
removing the bars in Massachusetts 
against the younger companies, and the 
victory is practically won, definite ac- 
tion was not taken at this session. 
However, it is only a question of time 
and if the bill does not pass this term 
it no doubt will next. 


History of Preliminary Term 


In this connection, the beginning of 
the preliminary term method of valua- 
tion in this country is interesting. Ac- 
cording to the best evidence, the Royal 
Union Mutual of Iowa was probably 
the first, and the State Life of Indiana 
the second, company to adopt the sys- 
tem, acting on the advice of Actuary 
A. D. Harvey of the Missouri depart- 
ment. Mr. Reynolds says he can re- 
member as a clerk in the Missouri de- 
partment in 1897 working out some of 
the tables for Actuary Harvey, for the 
use of the Royal Union. In 1898 the 
State Life reincorporated as an old 
line company and that was probably 
the time when it adopted the plan. 


Helped Out New Companies 


A lot of water has passed through 
the mill since those days. Previously, 
it had been practically ce EE to 
start a new life company. P. B. Arm- 
strong had two or three vears before 
tried it with the American Union, 
which had a capital of $500,000 and a 
surplus of a like amount, and he failed. 
The fight for recognition of the new 
principle, which involved the whole 
question of the development of young 
companies, was a bitter one, but like 
the Armstrong investigation which 
came a few years later, is now in the 
past. When the flood of new companies 


which followed the Armstrong investi- 
gation 


came, they found the prelim- 











CONTROL NOW CINCHED 


SINGLETON IN ANNOUNCEMENT 





Management of Missouri State Life Is 
Now in Possession of Majority 
of Stock 


ST. LOUIS, MO., 
dent M. E. Singleton of the Missouri 
State Life announced today that he 
and his associates have recently pur- 
chased about 25,000 shares of stock in 
the company and now have 51 percent 
of the actual ownership. This effect- 
ually stops any effort on the part of 
outside interests to get control. In 
addition to this 51 percent there are 
10,000 more shares that will stand ab- 
solutely with the management. This 
gives the management 61 percent of the 
stock, regardless of the trustee control, 
which is now also about 61 percent. 

It will be very gratifying to the 
agents and friends of the company to 
know that President Singleton has been 
able to bring this about so that the 
permanency of the company is beyond 
question. There have been efforts on 
the part of outsiders to raid the stock 
of the Missouri State Life and while 
they did not have much chance to suc- 
ceed there was always a doubt in the 
minds of some of the agents which 
made them restless. 

The Missouri 


March 17—Presi- 


State Life is going 
strong these days, is a magnificent in- 
stitution, well managed and deserving 
of everyone’s support. 





New Home Office System 


The Mutual Benefit Life has made a 
change in its home office procedure with 
respect to the handling of applications and 
the issuance of policies. Briefly, the plan 
contemplates a new application form and 
sets up a new organization of the pres- 
ent medical and policy department, by 
combining the two into one, to be known 
as the new business department. The 
new business department will be sub- 
divided into eight sections. Each section 
will have a section head responsible for 
the routine work of the clerks employed 
therein. The new plan synchronizes all 
new business functions, and it is be- 
lieved will materially expedite the issu- 
ance of new business. This reorganiza- 
tion brings into being several new agency 
forms necessary for the prompt handling 
of business. 








inary term method ready to hand, and 
while there have been some abuses of 
the plan and some companies have 
been started which ought not to have 
been permitted to see the light, there 
are few life insurance men today who 
would rather that the Armstrong in- 
vestigation had not taken place or that 
the preliminary term plan had not been 
evolved. The stimulation which is pro- 
ducing the wonderful volume of life 
business today can be traced equally 
to the vigor and enterprise and straight 
business dealing of the young and old 
companies. 


BILL LOSES IN MASSACHUSETTS 


BOSTON, MASS., March 16.—The pre- 
liminary term bill, based on the Illinois 
law, and agreed upon at the conference 
of the Association of Life Presidents and 
the American Life Convention in Chi- 
cago last fall, was unfavorably reported 
by the insurance committee of the Mass- 
achusetts legislature, being referred to 
the new legislature. The bill was spon- 
sored by Vice President Daniel F. Appel 
of the New England Mutual Life and had 
the support of every life insurance com- 
pany in the Commonwealth. The diffi- 
culty in getting the measure through 
was due to the fact that the same in- 
terests last year opposed the bill, mostly 
on the grounds of the suddenness with 
which it was broached, no time being 
given to study the bill. The insurance 
commfttee individually worked hard to 
defeat the bill a year ago and did not 
care to go before the legislature this 
year and admit that their arguments of 
a year ago were in error, 
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3 OF ILLINOIS 


: On The Ground Floor 


The ideal plac 


But ground fl 
office buildings. 







which to start your life work is the ground floor. 


pace is scarce in the life insurance business as well as in 


Most of the opportunities offered to new agents are in “back room” locations 
from which they must work through others in order to reach the public. 


One of the few ‘“‘ground floor” agency opportunities still open to the clean, live- 
wire, far seeing agent today is with the Central Life of Illinois. 


This solid, safe Illinois Company, without a scandal behind it or a cloud ahead of 
it, is able to offer a few real opportunities to desirable men who can appreciate the 
advantages of a direct connection with the home office of a company already famous 
for the high character of the cooperation and service it renders to its men. 


Two General Agencies open in Michigan. 


ILLINOIS—MISSOURI—IOWA—MINNESOTA—NEBRASKA—SOUTH DAKOTA—MICHIGAN 


CENTRAL LIFE INSURANCE Co. > ILLINOIS 


$28,021,000.00 in Force OTTAWA, ILLINOIS $3,000,000.00 Assets 
H. W. JOHNSON, Pres. — W. F. WEESE, Vice-Pres. S. B. BRADFORD, Sec’y. 
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bien: In Insurance Medicine 


MARKED progress in insurance medi- 
was very evident at the tenth an- 
nual convention of the medical section 
9§ the AMERICAN LiFE CONVENTION at 
French Lick Springs last week. The 
growing interest in sub-standard insur- 
coupled with a greater discrimina- 
tion on the part of medical directors 
in the acceptance of border line cases, 
makes the whole field of insurance 
medicine of the greatest interest. As 
one medical examiner pointed out, the 
more sub-standard insurance is taken 
up by the companies, the greater the 
importance of a medical director in the 
company. Formerly the average medi- 
cal director proceeded by arbitrary 
and rejected many 
which were good risks. 


cine 


ance, 


standards cases 
This was due 
to the lack of experience and statistics 
ind most medical directors felt that in 
the absence of actual knowledge the 
only safe case to pursue was to reject 
the risk. ‘ 

Undoubtedly within the next 
years insurance medical science will go 
farther than merely to arbi- 
trarily reject an applicant who on the 
face of the report shows impairment. 
[his side was well brought out by two 
doctors from the clinic of the Mayo 
BrotHers of Rochester, Minn., who 
stated that a great many of the cases 
brought to them are of applicants who 
have been rejected for life insurance 
and have therefore become 
ilarmed as to their condition. 

It is the impression at Rochester that 


few 


much 


who 


‘medical 


many 
by life 


cases are unnecessarily 


insurance 


rejected 
and that 
the medical departments of the insur- 
ance companies owe a duty to the pub- 
lic to follow up their rejections in some 
way and especially to use greater dis- 
crimination in the rejection of risks. 

It is coming to be recognized that the 
duty of the medical department in re- 
jecting a risk is to indicate the line 
of procedure which the rejected appli- 
cant should follow and should not 
merely reject him and leave him to his 
own devices in finding a way out of the 
predicament in which he finds himself 
through his rejection. 

The marked development in the 
section of the AMERICAN LIFE 
CoNVENTION is toward a greater stand- 
ardization of practice 


companies 


as to rejection 
various companies. At the 
time, any shrewd and well- 
posted agent can get many risks ac- 
cepted in one company that he cannot 
in another, due to the personal idio- 
syncrasy of the medical director. The 
reason for the lack of standardization 
in practice in the past has been the 
lack of definite knowledge and statis- 
tics. While the medical men were cau- 
tioned against substituting arbitrary 
rules for personal judgment, there is 
no doubt a great field for standardiza- 
tion based on the establishment of 
standard tests and rules which can now 
be formulated through the combined 
experience of many companies in regard 
to impairments. 


among the 
present 


Watching Points of Contact 


Many life insurance men do not take 
advantage of securing business as they 
should through the medium of good will 
that has been built up by themselves for 
their companies in the territory. After 
a company has been represented in a field, 
if the agent has been diligent and trust- 
worthy, there are many points of contact 
established. It should be the plan of the 
life men to work through these points. 

One of the companies has analyzed the 
results of a correspondence school which 
has been going over its business for 1919. 
This school found that 56 per cent of its 
sales came from established points of 
contact. Then 27 per cent came from 
other leads and 17 per cent from cold 
canvass calls. The life company in adapt- 
ing this percentage to life insurance sug- 
gests as established points of contact peo- 
ple already insured and their friends, 
beneficiaries under death claims, patrons 
maturing endowment policies. In the 27 
per cent group it would place births, mar- 





riages, people one does business with and 
so on. 

The New York Lire in commenting on 
this experience speaks as follows: 

There is a salesman who up to a few 
months ago was a failure. He was one 
of those fellows who disregards all that 
has been done and starts anew every day. 
Instead of having a systematic plan of 
work, he made up a list of calls before 
starting out, and then went after them 
hit or miss. He seldom earned more than 
$30 a week in an organization where big 
earnings were the rule. 

Then all at once it came to him that 
he was making a mistake. He was ig- 
noring the work that had been done in 
that territory before. He knew that his 
concern, through years of square dealing 
and conscientious service, had built up 
a national reputation, but somehow it 
never occurred to him until then that he 
could ‘“‘cash in” on it. 

He faced about. He began working 
out from the points of contact which 
were established in his territory. He 
systematically cultivated his old custom- 
ers. He wrote them personal notes and 
post cards when he went on his vacation. 
Many of our men do this when they are 
away at club meetings, vacations and 
agency conferences. It pays. He also 
passed along tips which might be of 














PERSONAL GLIMPSES OF \LIFE UNDERWRITERS 








J. E. Miller, who has been connected 
with the investment department of the 
home office of the Pacific Mutual Life, 
has been appointed assistant secretary 


and will devote most of his time to 
signing policies and other official 
documents. 


The Idaho State Life of Boise, Ida., 
has prepared an abstract of the busi- 
ness written by all life companies in 
Idaho last year, showing that Idaho 
produced $38,499,007 new business in 
1919, against $22,190,763 in 1918 The 
total amount of insurance now in force 
in the state is $113,664,386. The Idaho 
State wrote $3,671,992 new business last 
year. 





The Pan-American Life of New Or- 
leans has announced that the second 
voyage of the “Pan-American Grand 
Fleet” began March 1. March of each 
year is designated by the Pan-Ameri- 
can as president’s month. This is the 
second year of the fleet idea. The 
company and its agents became very 
enthusiastic over that contest last year, 
and the officials say it has proven a 
great incentive for the agency force to 
write a large volume of business. E. G. 
Simmons, vice- -president and _ general 
manager, is originator of the idea. 

The literature sent out by the com- 
pany in connection with the contest 
shows a large panorama of a battle- 
ship fleet, each one of the ships bearing 
the name of one of the states in which 
the Pan-American is operating. Presi- 
dent Crawford H. Ellis is listed as ad- 
miral of the fleet, and the “naval 
strategy board” is composed of Vice 
Admiral E. G. Simmons, Rear Ad- 
mirals J. E. Woodward and Rear Ad- 
miral C. D. Corey. The leading per- 
sonal producer for the month of March 
will be appointed by Admiral Ellis as 
a chief of staff and captain of the flag- 
ship Pan-American. 

Charles Perry, who was recently 
elected to the presidency of the Puri- 
tan Life of Providence, R. L., 


is presi- 
dent of the Washington Trust Com- 
pany of Westerly, R. I. He has been 


a director of the company sit 
ganization and for a period 
its treasurer. Mr. Perry 
Darius L. Goff, who has serv the 
company’s president since its organ- 
ization in 1907. Henry S. Redstone, 
who has been elected actuary of the 
company, has had charge of the policy 
department for the last five years and 
has also been manager of the actuarial 
department. New directors elected at 
the annual meeting include Dutee W. 
Flint, Webster Knight, Henry F. Lip- 
pitt, Edward J. Lownes, Stephen O. 
Metcalf and Henry D. Sharpe. The 
Puritan is increasing its capital and 
surplus in order to handle larger new 
writings this year. 

The Guardian Life of New York is 
truly a growing company. For 1920 a 


r- 







thoroughly progressive program has 
been adopted by the agency depart- 
ment, which includes, among other 


things, a prospect bureau and a training 
course for agents. July will be desig- 
nated as “policyholders’ month,” in 
commemoration of the company’s 60th 








anniversary. During this month the 
various services enumerated will be 
value. In short, he did everything pos- 


sible to turn what was latent good-will 
into active assistance. As a result the 
salesman is today a “three-to-oner.” His 
annual earnings were several times 
greater in 1919 than the year before! 
There was nothing this salesman did 
that every life man doesn’t know about. 
But knowing a thing and doing a thing 
are vastly different. This salesman knew 
for years that it was good salesmanship 
to cultivate his patrons and work out 
through established points of contact. 


But that knowledge did not add a penny? 
it thor-¥ 


to his pay check until he put 


oughly and systematically to work. 








featured and the field representatives 
are planning to call upon policyholders 
for the purpose of rendering every pos- 
sible service in connection with their 
insurance. 

That the agency force is vigorously 
reacting to the company’s program is 
demonstrated by the rind that $5,694,- | 
000 in applications were submitted in 
February, making that short month the 
largest in the history of the company. 

In addition, three new managerial ap- 
pointments have been announced this 
year, and 20 new full-time agents have 
entered the service of the company. 

Vice-President and Agency Manager 
T. Louis Hansen left last week on a 
trip to Denver and the Pacific coast to 
visit the company’s agencies there as 
well as those in the northwest on his 
return trip, while W. C. Ellis, assistant 
to the agency manager, and James A. 
McLain, agency assistant, are making 
a “swing of the circuit’? of the middle 
western and central states. 

Arthur Ortmeyer, district manager of 
the Northwestern Mutual Life of Mil- 
waukee, with headquarters at Evans- 
ville, Ind., has an unique way of adver- 
tising. Every day in the daily papers 
of his city he uses the name of some 
man, prominent in the city, state or na- 
tion, who carries a policy in his com- 
pany. 


J. W. Miller, manager of the Colo- 
rado Life, with headquarters in Den- 
ver, states. that the company will be 
thoroughly organized and will have 
agents in many parts of the state writ- 
ing policies next month. The company 
was started but a few months ago by 
Mr. Miller. 

Earl C. Wightman, actuary of the 
Detroit Life, has just been advised by 
the University of Michigan of his ap- 
pointment as instructor. in insurance 
accounting. 

Mr. Wightman graduated from the 
University of Michigan in 1913. Shortly 
thereafter he became associated with 
the Michigan State Life and in 1913 he 
accepted a position as actuary for the 
Detroit Life, continuing in this position 
until April, 1918, at which time he re- 
signed to accept a position with the 
American National Life of Galveston, 
Tex. This is one of the larger life 
companies in the south, and it gave 
Mr. Wightman an opportunity to ob- 
tain valuable experience in both ordi- 
nary and industrial insurance—the 
American National writing both classes 
of insurance. Owing to the climate in 
the south not agreeing with Mr. Wight- 
man, he found it necessary to return 
north, and for a short time was em- 
ployed by Ernest & Ernest of Cleve- 
land, O., as public accountant. 

Owing to the rapid growth of the 
Detroit Life, an opportunity was offered 
Mr. Wightman to again become asso- 
ciated with them, which opportunity he 
accepted in December, 1919, and is now 
employed by that company as actuary. 


The Indianapolis Life has entered 
Texas and has appointed A. M. Miller 
of Houston as state agent. President 
Frank P. Manly has been in the state 
for some weeks completing the ar- 
rangements. .The company has not 
heretofore operated in the south. One 
of the advantages, President Manly 
feels, is that frequently northern agents 
of the company wish to work in the 
south for one reason or other, and this 
will give them the opportunity to do so 
without leaving the e SRGRY: 


Gaylord Davidson, agency manager 
for the Shenandoah Life of Norfolk, 
Va., has resigned to go into the field 
and write business personally for the 
company. The company is writing at 
the rate of $6,000,000 per year. It will 
appoint a successor to Mr. Davidson 
as soon as the right man can be found. 
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The Columbia “4-Option’ Policy 


MR. SALESMAN: Could you sell this Policy? 
Ordinary Life Non-Participating for first five years: 
Premium $1,000, age 35, $31.96—at end of fifth year. 


Option I.—Policy may be continued for same 
amount at a reduced premium of 40%. 


Option II.—Or may be increased from $400 to 
$600 per $1,000 on same plan and premium. 


Option III.—Or may be converted to limited 
payment, same premium and same amount. 


Option IV.—Or may be converted toendowment, 
same premium and same amount. 


This policy giving the insured five years in 


You can build in a few years a good income for the rest of your life, under our 
general agency contract. Why not investigate? Address in confidence if desired. 


SUMNER M. CROSS, President 


which to decide upon his permanent plan of insur- 
ance, is attracting attention among life salesmen 
and is easy to sell. 


THE COLUMBIA LIFE OF CINCINNATI 
(third oldest in Ohio) is now organizing undevel- 
oped territory in Ohio and Indiana. It wants 
General Agents under direct home office renewal 
contracts at several important centers. Practi- 
cally the whole state of Indiana is open as well 
as some valuable territory in Ohio. This is the 
Insurance Garden Spot of America. 


























The Close of the Day’s Work 


bean you begin to figure up your earnings and 
recall the several reasons for failures during the 
past year, you then more than any other time keenly 
realize the importance of a helpful constructive home 
office service that trains you to overcome such failures. 


One of the vital elements which makes your day 
profitable is a harmonious working arrangement with 
home office officials and a direct cooperative spirit 
generously given. 


Inter-Southern Life 


JAMES R. DUFFIN, President 


All this and more we constantly strive to give our 
agents. This coupled with good policy contracts 
and liberal commissions, is an incentive which should 
interest any ambitious agent who wishes to make 
the most of his salesmanship efforts. 


We would like to hear from several 
good men for important field positions 


Insurance Company 


- LOUISVILLE, KENTUCKY 














Double Indemnity 








BUILD YOUR OWN BUSINESS 2<. 


Under Our Direct General Agency Contract 


Our Policies Provide for 


Reducing Premiums 
SEE THE NEW LOW RATES 


ORGANIZED 1850 


Disability Benefits 


INSURANCE CO. 
66 BROADWAY 
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Man 
Who 
Had 
$85,787 


We know a wealthy 
banker and investor 
who paid $85,787 


Spot Cash 


and Received 
therefrom 


$2,724 cash for him- 
self 
AND 
$23,250 for his four 
children, already paid 
to them in cash 
AND 
$4,150 to be paid an- 
nually to these four 
children as long as 
they shall live 
AND 
$64,000 which is to be 
paid to his grand- 
children in 20 annual 
installments. 


The above provisions were 
planned by Hon. John M. 
Cooper, of Baxter Springs, 
Kansas, and were carried out 
by insurance policies in the 


ROYAL UNION 

MUTUAL LIFE 

INSURANCE 
COMPANY 


DES MOINES, IA. 











Do YOU know of 
a wiser investment 
for YOUR money? 


1. Provision for yourself in an- 
nual dividends as long as you shall 
live. 


2. Provision for your children in 
quarterly payments as long as they 
shall live. The principal CAN NOT 
be squandered or borrowed or dis- 
sipated, but the ever-recurring quar- 
terly payments ASSURE the ne- 
cessities of life for an entire lifetime. 


3. Provision for your children’s 
children for twenty years, 
paid to them in 20 annual pay- 
ments. Education and physical 
necessities ASSURED. 


























SUB-STANDARD RISKS 
METHODS OF RATING GIVEN 


Authorities Discuss Question at Medi- 
cal Section Meeting at French 
Lick Springs 


Dr. Rachel H. Carr of the People’s 
of Chicago spoke at the meeting of 
the medical session of the American 
Life Convention last week on “Recent 
Altered Opinion of Circulatory Im- 
pairments.” Dr. Carr’s paper coincided 
largely with the views of Dr. MacKen- 
zie, Dr. Chas. Lyman Greene and 
others who spoke on blood pressure 
and other impairments of circulation. 

One of the interesting papers of the 
meeting was that on “Rating Physical 
Impairments,” by Dr. H. A. Baker of 
the Kansas City Life. Dr. Baker is 
regarded as one of the authorities on 
sub-standard business, as he had a long 
experience with the Pittsburgh Life & 
Trust and later with the Kansas City 
Life. Sub-standard insurance is easily 
the livest topic before the medical 
directors today and Dr. Baker gave 
some valuable information which will 
form the basis of acceptance of these 
risks by the various companies in sev- 
eral regards. 


Differences in Methods 


Quite a number of companies are 
now writing sub-standard business, but 
many differences are found in their 
methods. There is not sufficient data 
as yet to verify by statistics that the 
standards adopted by Dr. Baker and 
others are absolutely correct, but Dr. 


Baker believes that his findings will be 
found in the light of experience to be 
substantially accurate. Men dealing 
with the sub-standard business at the 
present time are pioneers. The New 
York Life of course has the largest 
collection of statistics on sub-standard 


business, but very little of this infor- 
mation is being given out. The mem- 
bers of the American Life Conven- 


tion will collate their joint experience 
on the various sub-standard classes and 
it will not be many years before actual 
experience will be available. 

The numerical system of rating sub- 
standard business is the one most in 


vogue and this is the one used by the 
New York Life. So complete is that 


company’s system that it is no longer 
necessary for sub-standard risks to be 
passed upon by the medical men, but 
most cases can be handled in a routine 
way by use of the point system. 


Ratings over 200 Percent Not Practicable 

The 
when sub-standard risks 
high as 225 


are 
225 or 250 percent the com- 
pany may as well decline them, as 
there will be a selection against the 
company anyway, cases of such a high 
rating being accepted only by desper- 
ate cases If the rating is over 200 
percent mortality the policy goes into 
the class of those with policy liens, and 
this is usually unsatisfactory. The 
value of Dr. Baker’s paper was that he 
submitted suggested standards for the 
more important impairments. While 
these standards can be used after all 
only as guides, with a large variation 
in individual judgment, they furnish 
a starting point and on the whole will 
be found to be substantially sound. 


Basis for Ratings Given 


Dr. Baker would rate the following 
impairments on the basis of the ordi- 
nary life plan only at the following 
percentages of normal mortality: 

Heart mitral systolic murmurs, 
150 to 160 percent. 

Aortic murmurs have a 
mortality and should be 

Hypertrophy, athletic 
size, ete., 150 percent. 

Lungs, selected cases, 
cent. 

Asthma, 

Goitre, 


from 

very severe 

declined. 

heart, increase of 
175 to 200 per- 

150 percent. 


simple goitre only, 160 percent. 








| showed conclusively 





conclusion arrived at was that | 
! 
rated as | 


| enter Virginia. 





Diseases of the kidneys, which consti- 


tute the larger section of sub-standard 
business, rate as follows: 

Both albumin and casts, very unfavor- 
able. 


Albumin without casts, 150 to 176 per- 
cent. 

Albumin with casts, show 900 percent 
mortality and should be cut out. 

Casts without albumin, about the same 
as albumin without casts. 

Sugar, do not accept at all. 

Renal colic, 150 to 175 percent. 

Syphilis, 175 percent. 

Gall stones, which he said constitute a 
large question, 150 percent. 

Free uses of alcohol, 150 to 200 percent. 

Fistula in anno, none. 

Gout, 175 percent. 


Rheumatism, 150 percent. 


Gastric uleers, 175 percent. 
Total blindness and deafness, 175 per- 
cent. 


Impairment Following Influenza 


Following Dr. Baker’s paper, Dr. 
W. L. Allen of the Guaranty Life of 
Iowa read his paper on “Impairment 
Following Influenza.” Dr. Allen 
that the effect on 
heart and lungs of influenza is_ seri- 
ous and that a considerable mortality 
must be expected from this cause. 


In the evening Dr. A. C, Page of 
the Provident Life of Des Moines 


gave an illustrated lecture with lantern 
slides on the after effects of influenza 
and showed many photographs of 
lungs after the disease. Dr. Chas. Ly- 
man Greene of St. Paul, Minn., also 
gave an illustrated talk on “Soldier’s 
Heart—a Misnomer.” Dr. Greene is 
highly regarded by the members of the 
Medical Section and his presence was 
very much appreciated. 





Principal Causes of Death 


1919 the Equitable of New 
paid death claims on the lives of 
11,061 policyholders (including group 
cases.) <A classification of the principal 
causes of death shows that 2,508, or over 


During 
York 


22 per cent of the total, were due to in- 
fluenza and pneumonia, a large propor- 
tion of which occurred during the early 
months of the year. Here are the de- 
tails: 
Influenza and Pneumonia.. 2,508 22.70 
EIGAPE -IBCARE os 6.05 00s 5s 820 7.42 
Other Circulatory Diseases 1,102 9.97 
CE 0 aR eS eRe Per. se er 800 7.24 
pe ee erry ee 766 6.93 
R. R. accidents....... 108 
Killed in riding autos 8&8 
Struck by autos...... 39 
Killed riding in aero- 
Se Ee eRe rr ree 6 
Struck by aeroplanes. 10 
Other violent causes. .515 
766 - 
Brignt’G DIBCAREC: 065.00 see ole TAT 6.49 
TRO CUIOND, nc 629 0%. 00je ee 713 6.45 
War Deaths (Claims paid in 
PAS he arcte- oreo 4 <.blanclle ete wee 661 5.98 
RONAN ne sao eceteca eaten ae 509 4.60 
SERABCNNNS | Sicha hahah g w osdvatere ene! d 0% 161 1.46 
pe a) err aie a 147 1.33 
BEIBCRMAMOOUR: oo 555.450 6,5.9.05s 0-3 2,147 19.43 
ML: A.cu ces end alewen 11,051 100% 


Virginia Deposit Law Changed 


RICHMOND, VA., March 16—One of the 
last acts of the Virginia house before the 
session of 1920 came to a close was to 
pass senate bill No. 214 exempting life 
companies from provisions of the special 
deposit law. Instead, it is provided that 
before they may enter Virginia they must 
maintain in their home states a general 
fund of $200,000 for the protection of all 
policyholders. Proposed repeal of the de- 
posit law had been previously killed in 
committee. Blocked with senate bill No. 
214 was another senate bill fixing the 
minimum amount of capital which for- 
eign companies hereafter organized on the 
stock plan must have before they may 
This also passed. The 
the minimum amount at 

old line companies and 
$100,000 for industrials. Both classes of 
companies hereafter organized in Vir- 
ginia must have capital of $100,000 and 
surplus of $50,000. A bill specifying that 
securities and bonds of companies shall 
hereafter be valued on the amortization 
plan also passed both branches in the 
final days of the general assembly. 


bill placed 
$200,000 for 


Opening Porto Rico Department 


The Pan-American Life of New Orleans 
is opening up an office in Porto Rico, in 
charge of Clifford S. Foy, who has the 
title of general agent. He will be lo- 
cated at San Juan. 











PROGRAM FOR TOPEKA 
SALES CONGRESS PLANS MADE 


Kansas City Men to Co-operate in 
Return for Assistance Given to 
Them by Kansas 


TOPEKA, KAN., March 17.—Kan- 
sas life men have completed arrange- 
ments for the big sales congress to 


be held in Topeka, March 20. George 
Godfrey Moore of Topeka, chairman 


of the general committee, has arranged 
a fine program embracing a number 
of important subjects. Every effort 
has been made to shape up a program 
that will appeal to the man carrying 
the rate book. While the plans for 
the meeting were in the making, Pen- 
dleton A. Miller of Topeka, general 
agent of the Connecticut Mutual and 
a member of the program committee, 
went to Chicago to attend the Mid- 
West sales congress for the purpose 
of getting ideas for the Kansas meet- 
ing. It is expected that at least 500 
life men will attend the Topeka con- 
vention, as the local associations all 
over Kansas are very enthusiastic over 
the prospects of a big get-together 
meeting. 
Program for Meeting 


The program follows: 

Invocation—Rev. S. S. Estey, Topeka. 

Welcome—Mayor Herbert J. Corwine. 

The Need of a State Association—WTl- 
liam Horley, Topeka; H. W. Stanley, 
Wichita; R. L. Hershberger, Emporia; J. 
E. Smith, Hutchinson; E. A. Tirrill, To- 
peka. 

How and Where to Find Prospects—O. 
T. Cropper, Topeka; Miss Helen Shoecraft, 
Topeka; John McC lung, Manhattan; R. C. 
Ellis, Topeka. 

How to Sell Business Insurance—L. L. 
Adams, Kansas City, Mo. 

Why the Public Believes in Life Insur- 
ance—Bishop James D. D. Wise, Topeka. 

Lunch as Guests of Topeka Association. 





Afternoon Session 


Creating a Clientele Through Service to 
Old Policyholders—Henry W. Allen, Wich- 


ita; H. O. Garvey, Topeka. 
Selling Insurance in Rural Territory— 
W. H. Luewellyn, Topeka; J. G. Cutler, 


Abilene; J. R. Holmes, 
How to Sell Income 
enay Barber, Chicago. 
Why We Should Sell Long Term Endorse- 
ments and How to Sell Them—Richard W. 
Deever, Wichita; H. C. Plumb, Wellington. 
How I Closed a Hard Case—H. C. Han- 


Lawrence. 
Insurance—Court- 


son, Atchison; J. L. Kleiss, Coffeyville; 
S. W. Adams, Topeka. 

Questions and General Discussion on 
Any Subject. 

The Future Opportunity for the Profes- 
sional Life Insurance Man—H. M. Hold- 
erness, Hartford, Conn. 

Banquet 7 p. m. Toastmaster- Presi- 


dent-Elect of State Association. 

Address—What the Life Underwriters 
Association Does for Us—Oscar L. Hill, 
Wichita. 

A Word from the Insurance Department 
—Col. Frank L. Travis. 

Address -— Life Insurance from the 
Standpoint of a Business Man—Gov, 
Henry J. Allen. 

Entertainment. 

KANSAS CITY COOPERATING 

KANSAS CITY, MO., March 16.—About 
sixty members of the Life Underwriters 
Association of Kansas City are preparing 
to go to Topeka, Kan., to attend the 
sales convention there March 20 under 
the auspices of the Life Underwriters 
Association of Topeka. The sales con- 
gress held in Kansas City March 3 was 
freely attended by Topeka men and 
plans were laid at that time for the local 
men to enjoy in turn the hospitality of 
the Kansas association, 

The Topeka convention will be held in 
chambers of the house of representatives 
in the state capitol building. The key- 
note of the meeting is to be “How to 
Sell More Life Insurance in Kansas.” 
The program will be devoted almost ex- 
clusively to Kansas men. 

It is planned to organize a Kansas 
state association at the convention and 
makv it possible for the meeting to be 
an annual one. 


The Missouri State Life wrote $11,096,- 
400 in February. 


The Canadian companies, which in 1918 
wrote $260,416,395, in wrote $450,- 
460,495, an increase of 73 percent. 
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CHICAGOANS WILL STAND PAT 


Reafirm Approval of Northwestern 
Course, Despite President Ed- 
wards’ Criticisms 





In spite of criticisms by President 
Edwards of the National Association, 
the Chicago Association of Life Un- 
derwriters has decided to stand pat on 
its indorsement of the course of life 
instruction under Dr. Frazer Hood, of- 
fered by Northwestern University, Chi- 
cago. 

Something of a sensation was cre- 
ated at the meeting of the Chicago 
Association last week when President 
Jule Girardin read excerpts from a let- 
ter written by President Edwards, com- 
plaining of the action of the Chicago 
organization in indorsing the North- 
western course without having first re- 
ferred the matter to the National Asso- 
ciation for its approval. Mr. Girardin 
also read part of his reply to Mr. Ed- 
wards, in which he rather defiantly 
insisted that the Chicago Association 
did not concede that the National As- 
sociation was justified in limiting the 
action of the Chicago body in indors- 
ing any laudable life insurance move- 
ment. 

He then asked the membership to 
indorse that position, which was done 
enthusiastically. 

N. C. Upjohn of the Penn Mutual read 
an able paper on ‘Methods of Approach 
and Presentation,” which was especially 
well received. George M. Herrick of the 
Provident Life & Trust made an eloquent 
address on the high professional service 
of the life underwriter and H. C. Coffeen 
of the Northwestern Mutual reviewed the 
value of the recent Life Insurance Sales 
Congress in Chicago to the rate-book 
man Secretary McFee announced that at 
the next meeting Maj. Thomas L. Mar- 
shall of the Chicago bar would demon- 
strate to the membership that the attempt 
to tax life insurance paid as a claim to 
a firm or a corporation, as if income 
earned by the firm or corporation, is not 
justified under a proper construction of 
the federal income tax law. Major Mar- 
shall, it was announced, is now conduct- 
ing a case which will result in a decision 
of that question by the United States 
courts. 

* * x 

Cincinnati, 0.—The Cincinnati associa- 
tion met March 9 for its regular monthly 
meeting. About 90 members were pres- 
ent. 

President Drewry gave an interesting 
and profitable talk in connection with 
which he made use of a paper previously 
presented by Harvey Shepherd of the 
Mutual Benefit. His remarks centered 
about the idea of self-measurement on 
the part of the life insurance men. Four- 
teen of the most important qualifications 
of the life underwriter were listed and 
it was suggested that efficiency could be 
greatly improved if each one would care- 
fully scrutinize his own capacity in each 
of these particulars and in every case 
where he noted a particular weakness 
consistent effort should be made for im- 
proving himself. 

The attributes were listed as follows: 

4, Motive (most powerful motives 
were held to be love and fear). 

2. Belief (in self and in the business). 

3. Continuous effort. 

4. Preparedness (knowledge of busi- 
ness and needs of clients). 

5. Will power (nerve, courage). 

6. Initiative (originality). 

7. Resourcefulness (imagination, tact) 

8.. Persuasive ability. 

9. Honesty, sincerity. 

10. <A trained mind. 

11. Style (manner and voice). 

12. Social ability. 

13. Health. 

14. The happy life (in business and in 
the home). 

* * * 

Louisville, Ky.—Reports read at the 
monthly meeting of the Louisville asso- 
ciation showed that the association has 
doubled its membership during the two 
months of the new administration with 
FE. M. Nuckols as president. 

The membership of the association 

Jan. 1 was fifty-six, and the reports read 

at the meeting showed a total member- 

ship to date of 112. Every insurance 


the association, with some of the firms 
100 per cent enrolled. 
It was decided to assist the Lexington 


association to reorganize. James F. 
Ramey, new insurance commissioner for 
Kentucky, will be the speaker at the 
meeting next month. 

Dallas, Tex.—The value of life insur- 
ance as a business and protective asset 
was the general theme for discussion at 
the regular monthly meeting of the 
North Texas Association this week. Or- 
ville Thorp told the association that life 
insurance is a bank deposit and a saving 
account and a mission of mercy and 
financial strength. Mr. Thorp 
members of the organization that insur- 
ance salesmen 
not rivals or competitors, but are really 
and truly colleagues working for the 
same noble purpose. 4. & Doerr, J. 
Dabney Day, J. Frank Montgomery, J. 
B. Harris, J. C. Sinton, W. S. Lawson and 


ance and the outlook for the year. 


Great Falls, Mont.—F. E. 





Beaty, secre- 


tary and manager of the State Life of 
Montana, was elected president of the 
Great Falls Association at its annual 
meeting. yeorge Panzer of the New 
York Life was elected vice-president; 
A. T. Swanson of 





for other companies are | 


told the | 


others made addresses on selling insur- } 


Life, 
Deming of the Minnesota Mutual, secre- 
tary-treasurer. 
Ira Gregory, 
O’Brien, as 
committee 
committee on publicity. 


membership 
tion was outlined at a 
day. 
bership 
plan is to reach the 200 mark this year, 
The association territory includes Scott, | 


Johnson 
establishing a course in life insurance at 


second vice-president and R. O. 
President Beaty named 
John Norman and P. A. 
members of the program 
and E. J. Sennette as the 
Davenport, Ia.—A drive to double the 
of the Davenport Associa- 
meeting Satur- 
The organization now has a mem- 
of slightly over 100 and the 


7K 








Rock Muscatine, Clinton and 


counties. The advisability of 


Island, 


the University of Iowa was discussed at 


the meeting. 


The new president, J. Gil Smith, an- 
nounced his committee chairman as fol- 
lows: Entertainment, A. W. Brown; 
membership, W. E. Petersen; publicity, 
Carl LeBuhn; legislative and taxation, 
A. J. Faerber; education and conserva- 
tion, L. M. B. Morrissey. 


Richmond, Va.—Charles B. Richardson, 
newly chosen president of the Rich- 
mond Association, has announced com- 
mittee appointments as follows: Educa- 
tion and conservation, N. D. Sills, G. W. 


the Western Union| Diggs, A. P. Wilmer; entertainment, J. C. | 





Goode, W. B. Anderson, Mrs. G. S. Hob- 
son; legislation, Charles G, Taylor, Jr., 
T. C. Bell, E. M. Crutchfield; membership, 
E. B. Meade, J. B. Cary, R. T. Hoffman; 
publicity, T. F,. Witt, Joseph Garland, 
R. P. Harrison; notification, R. B. Augus- 
tine, C. G. Bosher, J. K. Dunlop. Per- 
sonnel of the executive committee is as 
follows: J. C. Bristow, C. B. Richardson, 
W. W. Keen, R. P. Harrison, A. O. Swink, 
T. P. Reynolds, J. C. Goode, L. W. Wells. 
At the March meeting, State Senator C. 
O’Conor Goolrick of Fredericksburg, for- 
mer general counsel“ and organizer for 
the Insurance Federation of Virginia, 
was the principal speaker. He stressed 
the importance of every man taking an 
active interest in state and civic affairs 
to prevent minority or class rule. 
Casper, Wyo.—Dick Oliver of Den- 
ver, agency director of the New York 
Life and in charge of the national mem- 
bership campaign being conducted by 
the National Association, has made pre- 
liminary arrangements for an organiza- 


tion here of the Wyoming life under- 
writers, 
Minneapolis, Minn.—John R. McFee, 


secretary of the Chicago association 
will address the Minneapolis association 
March 26. Mr. MeFee addressed the De- 
troit association on “Inheritance Taxes” 
recently. 














firm in Louisville now is represented in 








AMERICAN 
CENTRAL 


LIFE 


| Insurance Co. 


INDIANAPOLIS, IND. | 


Established 1899 


HERBERT M. WOOLLEN 


PRESIDENT 





























THE NATIONAL UNDERWRITER 








March 18, 


1920 











Lar £. 


INSURANCE BY STATES 

















Business issued in 1919 and amount in force December 3/, 1919, in earious commonwealths 

















ARKANSAS 

é Tssued 
PERSE, SOME. 60-6008 0:0 49,000 
Amer. Cent., Ind..... 843,545 
Amer. Natl., Tex..... 248,335 
Amer. Natl., Ind..... 736,337 
B’k’rs’ Reserve, Neb. 1,615,197 
Continental, Mo. .... 283,000 
Cotton States, Miss.. 920,000 
Central States, Mo.. 13,500 
Conservative, W. Va. 572,000 
Equitable, N. Y...... 1,901,075 
i ae 489, 565 
Fidelity Mut., Pa 
Guardian, N. Y. ..... 
Great Southern ..... 
Great Republic ..... 
Home Life & Acci.. 
ae ep ea 
Ind. National ...... 
Inter Southern ..... 
International, Mo. 


Interstate L. & A... 
Jefferson Standard . 
Kansas City, Mo. ... 
Life & Cas. ( 
Life & Cas. 
Manhattan, N. Y.. 
Bales, Bene. ....¢es20 
Metropolitan (Ind.).. 2 
Metropolitan 
Merchants, Ia. 
NS 
Te i 
Merchants’, Ia. 
Marquette, Ill. ..... 
Metropolitan (Ord.). 
Metropolitan (Ord.). 
National Life & Acci. 





National, Ao, Wee dn 
W. United, Wis. 
Oid Colony, | Eee aa 
Pan American, La.. 

Prudential, N. Y. 


Penn Mutual, Pa.. 
Pacific Mut. ........ 
Provident, Tenn. ... 


Pan. American, La.. 
Reliance, Pa. 

Reserve Loan, 
Southland, Tex. 
SS er 
Security, Va. 
Standard, Ga. 
Security Mut., 
Travelers, Ct. 
Two Republics 


Waion Cont., 0. .... 4, 





(Ord.). 3,57 


1,111, ‘000 
58,000 
209,588 
108,693 
264, 061 


CALIFORNIA 


ON ee ee ee 
Bankers’, Ia. 








10,533,607 
5,497,513 
Columbian Natl. ... 1,32 
Great Republic Pern * 
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898, 000 
766, 000 
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088, 498 
7,000 
9,261,584 
8,066,188 
2,704,881 
440,500 
1,041,558 
5,661,622 
2,316,303 
1,351,293 
3,050,196 
4,838,896 
3,992,751 
6,760,701 
165,000 
3,050,196 


pei 4 


———___-_—}} 


33,572,454 
28,651,445 





“egardian, N. Y...... 1,321,260 7,393,300 
NSS. Sa Ae 679,268 4,953,703 
a 3,374,177 12,241,315 
ip Are 10,085,241 68,289,953 
age U.S, A., Tl. 1,018,125 4,725,748 
Ne ig 150,126 942,209 
N. Ww. Mut., Wis.... 7,837,700 64,909,174 
New York .........31,666,811 126,287,321 
Occidental ......... 6,818,516 19,096,948 
Penn Mut, ......... 5,117,026 32,385,061 
AGS oy 6,893,161 21,691,466 
metiance, Pa. ...... 2,032,980 5892-741 
Union Cent., O. : 4°67 0,451 18,716,214 
West C oast- -San Fr. 4, 199, 562 21,175,661 

DELAWARE | 


Baltimore (Ord.) . 

Baltimore (Ind.) 

Colum, Natl., Mass.. 
Equit., D. C. (Ord.). 
Equit., D. C. 
Home, Del. (Ord.)... 
Home, Del. 
Manhattan, N. Y. ... 
Mutual, N. Y. 


Metropolitan (Ord.). 1,95 
(ind.). 1, 


Metropolitan 
New York 
National, U. S. A. 





(Iind.). 1, 


374, 000 
319, 489 
966,000 
910,000 

3,000 





rf 516, 061 
6,519,752 
8,804,747 
5,102,084 

12,000 








Natl. Benefit (Ind.).. 133,749 278,947 
Prov. iL. &T. ....... 1,494,790 5,676,239 
Phoenix Mut., Ct. : 4,000 343,754 
Reserve Loan, Ind... 115 104,290 
Seranton, Pa. ....... 303,461 368,702 
Travelers (Life), Ct.. 465,742 2,459,152 
Union Central, O.... 337,350 1,320,700 
Union Mut., Me. .... 4,390 53,945 
amited States, N.Y... «so. 18,700 
United L. & A., N. H. 51,000 119, 425 
— pales eee SSR ha 
FLORIDA | 
Amer. Natl. Tex.... 874,200 1,295, 099 
Conservative, W. Va. 95,750 71,750 























Issued In Force 
Juardian, N, Y... 575,590 2,755,918 
Inter Southern 2,992,650 7,169,125 
Jefferson Standard . 779,250 1,893,721 
Life & Cas. (Ind.).. 1,710,597 726,226 
eA 0. Taare 40,500 36,500 
Metropolitan (Ord.). 2,374,968 7,751,797 
Metropolitan ....... 3,713,982 9,482,891 
Mo. State Life...... 739,860 4,457,902 
Mutual Life, N. Y... 3,974,444 18,844,677 
Standard, Ga. ...... 596,513 508,737 
me eae tet eee 
| GEORGIA | 
& a wer 
Issued In Force 
|; Amer. Cent., Ind.... 325,869 1,001,435 
| Amer. Natl, Tex. 

REMI D5 dvs oie bie 5 0 1a 1,138,288 2,949,298 
Amer. Natl, Tex. 

CMD uae sce os.s a 8,955,712 
Atlantic Life, Va. 1,123,222 
Bankers Res., Neb 
WOMSTRL FL, iicsicnss 25,05 
Fidelity Mut., Pa.. a5 430, 360 
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| George Ww ashington, 
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Siete nie areks ie 445,000 
Internatl., MOS ch x0% 1,619,683 
ie ae 594,808 
Mich Mute sc... 196,503 
Mo, State, Mo, ........ 3,633,514 
National L. & A,, 

Tenn., dang.) °.... 3,683,820 
United Life & Acci., 

at: RA eee 333,412 526,141 

KANSAS | 
| 
Insued In Force 
Amer. Mut., Kas.... 89,500 89,500 
Amer. Natl. Tex.... 124,254 211,252 
Amer. Natl. (Ind.) 719 228 
Bankers, Kas. ..... 786,200 1,476,800 
American, Ia. ...... 691,837 1,849,588 
Bankers’ Res., Nebr. 1,492,106 6,476,353 
Berkshire, Mass. ... 38,189 34,050 
Columbian, Mass. 1,836,393 5,538,049 
Continental, Mo. ... 25,500 664,000 
Central States, Mo.. 272,500 772,500 
Capitol, Colo... ..2.. 550,500 1,518,288 
sauitabdle,; Ia... ...... 1,045,608 4,659,573 
Farmers & Bankers, 

a rae 8,108,452 24,144,722 
Federal, Til... ..... 39,680 158,800 
Fidelity Mut., Pa. 304,781 1,251,279 
Wranesie; Jab ccs ss. 546,072 1,457,465 
Great Republic 99,375 409,219 
Great Amer., Kas... 2,800,022 4,139,772 
| Guardian, N. Y. .. 233,58 3,716,708 
eC Oe Se 569,023 2,541,201 
International, Mo. ; 560,361 6,549,215 
CT 2 ee eae re 4,848,859 13,740,779 
Kansas City, Mo.... 3,545,101 11,059,629 
Kansas Life, Kas... 3,954,051 7,654,588 
La Fayette, Ind. 113,157 398,593 
Liberty; TEGQR. 6-0. 941,000 941,000 
ROT, Oe ass oo sss Ws ome ss Pee ee 
MO: BUBN6 Zi asic.c0 ss 1,364,050 6,514,619 
Manhattan, N, Y. i 20,000 144,508 
Mid West, Nebr. 230,000 563,000 
Minh. IGG: .0 scence 329,424 516,319 
Morrie PIGR. ..6<6<<« 11,350 11,350 
UES ene 2,679,083 6,187,583 
Te ae J 919,652 9,072,826 
Manhattan Mut. 804,500 976,500 
Maryland Assur. 2,000 8,000 





Metropolitan (Ord.). 6,608,874 





Metropolitan (Ind.). 4,511,207 
Mutual Ben. ....... 1 470,766 
atin gen he 26s 02 19,500 
Mutual, eS eee ok 768,237 
National Mite & 
. Bect., TOM. 6... 417,911 
North Amer., TIil.... 682,354 
AW EAS od aac 0 84,105 
Oo ge oC 5 ee ere 5,012,731 
North Amer., Nebr.. 417,000 
la) ie 6 See 1,029,982 
N. W. Mut., 4,901,919 
Old Colony 186,574 
Occidental, N. Mex.. 252,000 
Omaha, Nebr. ...... 64,000 
PUGCNUEL 44.6.0 i600 2,765,769 
Prudential (Ind.) ... 4,442,242 
POOPIG, BT. = oicv00s0» 1,710,100 
Phoenix Mut., Ct.... 390,473 
Royal Union Mut., 
Pr a ere 693,172 
Reserve Loan, Ind... 72,545 
BeRte, EME.. ie6:4%6.50% 37,994 
Standard, A. ox... 15,500 


Security Mut., Nebr. 318,000 


Security Mut., N. Y. 45,713 
eo ie Se ee 107,000 
Bt. SNOOR . ca-k.ccaps > 8,000 
West. Union, Wash. 90,000 
New Engl. Mut., 

pe oe ee eee 1,216,832 
National, U. S. A.... 669,989 
Pacine Mt. oc. 666 935,354 
| Co ee 1,050,782 
eo 5 fe Oe “a, Sa 1,219,147 
Reliance, Pa. ...... 717,200 
awrnveliers, Ct. 2... 2,499,501 
aon Cent.,O%...46% 2,117,021 
United Life & Acci.. 107,500 
United States ...... 1,919 
Union Mut., Me..... 30,368 


16,971,345 


13, 806,321 
21,078,272 
3,096,330 
1,978,023 


5,824,231 


308,438 























General Agents of this 
Company do not ask the 
men working with them to 
write more insurance than 
they individually write. 


The General Agents make 
the same contracts with 
men in the field that the 
officers at the Home Office 
make. 


There is room for three, 
possibly four, more General 
Agencies in Wisconsin. 


Illinois, Michigan, Iowa 
and Minnesota will be divided 
into four larger districts for 
each state. 


RUPERT F. FRY, 
President. 


JNO. E. REILLY, 
Secretary. 
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YEAR’S GROWTH 


ife Insance in force Dec. 31, $21,810,655.00 


Net gain $6,868,601.00 


ife Ingunce paid for in 1919, $8,474,867.00 


Increase $4,258,757.00 


31 - - - - - += §$2,380,508.55 
Increase in Assets, $395,785.48 


ssets, 








he ent and Health Department has en- 
yed itjpart of the Company’s growth and 
ccess@ing the year. 








surince Company of America 


MILWAUKEE, WIS. 



















































































KENTUCKY I 
ee ! 
Issued In Force 
Equitable, N. Y..... 3,757,717 22,390,184 
MICHIGAN | 
Amer. Cent., Ind.... 870,859 2,226,925 
to ce” Sl |) Sa 57,250 57,250 
| eS eee 226,950 1,089,980 
Columbian Natl. 475,837 1,572,809 
CIGVGIANG 6 oc. 6c. 1,000 187,500 
Connecticut Mut. .. 1,979,999 6,911,996 
Equitable, N. Y..... 9,267,891 30, 721, 661 
Fidelity Mut., Pa.... 7,508,628 
Franklin, Wikio: : 3,403,178 
Federal, Ill. (Ord.).. 1,742,397 4,102,076 
Federal, Ill. (Ind.).. 4,440 11,300 
Guardian, N. Y. 
(GREY. ea cdacad«s 1,101,000 4,726,803 
Guardian, N. Y. 
eee Severe 377 
Home, N. Y. ........ 2,693,102 12,239,968 
bt eee ee 3,374,663 8,408,077 
Indianapolis ........ 1,030,958 2,088,592 
Michigan Mut, ..... 4,890,541 18,544,950 
De, DG ececceune 17,119,247 72,445,826 
Mutual NN. ¥..<....- 8,887,782 72,445,826 
Manufacturers ..... 1,650,946 7,064,843 
Mass. Mut, ........ 7,152,031 35,280,933 
N. W. Mut., Wis..... 12,491,020 80,631,782 
in ae) | Pre 2°881,363 13,002,570 
PVGU. ba GE Re occas 3,744,636 12,524,998 
Reliance, Pa, -... «.: 1,914,050 4,934,784 
Roman Standard ... 597,917 1,666,320 
Union Central, O. .. 2,656,882 ~ pre 414 
Union Mut., Me..... 195,235 5.199 
MISSISSIPPI 
p: Ap: ee 459,754 1,135,840 
Attantic, Va. «0.6... 579,054 940,555 
Conservative, W. Va. 423,885 729,385 
Great Southern, Tex. 394,400 1,028,220 
Guardian, N. Y. .... 94,179 449,07 
International, Mo, 478,466 773,804 
Interstate L. & Acci. 712,500 887,500 
Jefferson Standard . 5,574,190 7,505,725 
Life & k : 286,500 
Manhattan, N. Y. 583,221 
Michigan Mut. Life 1,489,229 
Mo. st 3,456,201 
Mutual, 30,765,662 
National, U. 3,554, "026 
New York 41, 985, 994 
Phoenix Mut., Ct « 31 2 5,733,043 
Prov. L. & Acci..... 5 1,825,250 
United Life & Acci.. 108,000 "247,551 
Volunteer State .... 1,619,417 5,204,916 
pe a es Pe 7 
NEVADA | 
: : id i tg ar i ee 
Bankers Res., Neb... 1,085 15,880 
California State 73,900 624,561 
Columbian Natl. 84,686 354,815 
Idaho State ........ 20,500 40,540 
Kansas City ....... 368,500 1,155,351 
RS ee 69 160,675 
i 1 RR 773,850 3,525,710 
National, U.S. A. ... 1,000 14,000 
Relianed, Pa. ..<s-.. eeeehes 33,374 
Union Mut., Me. me 17,045 171,309 
West Coast, S. F. ... 18,568 118,307 
Western States 130,716 160,000 








} 


| 


| NEW JERSEY 
l 














Mutual, N.. ¥.°...«-. 8,877,781 39,205,068 
No. Amer., Ill. ...... 1,678,110 4,496,946 
Union Mut., Me. .... 310,629 1,252,033 
NEW MEXICO 
I on —— a a — _— 
DE ad au alé au ede 190,500 740,390 
American, Ia. ...... 8,000 32,500 
Amer. Bankers, IIl.. 8,000 110,500 
American Natl. . 156,254 586,650 
ee eee 134,638 858,936 
Cemens, Geek ccecee 318,000 1,269,498 
151,000 453,750 


Central States, Mo.. 
Equitable, N. Wu. 
Great Republic 
International ... 
Inter Mountain ..... 
Kansas City, Mo. 





Manhattan, N. Y.... 76,211 187,502 
We. BERGE nc cs cee: 1,089,387 4,099,051 
Mates, N. Yo .6.-<. 1,126,455 6, 260, 642 
Natl. Life of South- 

Rl Gaaes cea as 2,252,394 3,472,772 
Wate, U. Gi Bikecexe . 30 3,378 
Wow CGE siccccces 1,684,737 8,667,726 

. W. Mut., Wis.... 510,500 3,253,988 
| ie ag. Ae 9 133,498 
Occidental ......... 621,750 3,279,389 
Pacific Mut. ....... 1,367,632 4,842,982 


Southland, Tex. .... | 46,302 "325,093 

















Travelers, Ct. ....- 79,000 100,160 
Two Republics 125,000 222,250 
Union Cent., 565,500 2,255, 626 29 
r i 
| NORTH DAKOTA 
i 
American, Ia. ...... 1,449,798 3,134,458 
Bankers, Ia. ....... 191,000 2,943,000 
Bankers Res., Neb.. 1,680,500 2,529,586 
Fidelity Mut., Pa... 160,539 2,30 
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Issued In Force 
First Natl., North... 1,851,500 3.773,786 
Great West, ae 2 
CAMGGE: cc cceccssce LOSES 5,118,947 
Guar. Fund. ....... 704,0 2,341,500 
Guaranty, Ia. . 318,688 
Guardian, N. Y. 4,211,631 
LC | Se rr 284,035 
po > |. Sa 384,481 
Lincoln Natl. 25,804,726 
Merchants, Ia. 537,500 
Midland ...... 2,275,675 
Minn. Mat... ...2scee 5,459,243 
pS Se eee 4,093,885 
Mutual, N. Y. 11,270,986 
National, Vt. 535,783 
N. W. po a 18, 037, 935 
National, Ill. 7 2°597,882 
North Amer., : 32,887 
North. States, Minn. 718,000 742,000 
Pacific Mut. ......<. 1,149,028 3,491,563 
Reliance, Pa. o.cccec 38,5 73,636 
Surety Fund ....... 387,088 1,880,979 
Union Cent., O...... 1,916,715 5,777,577 
Union Life & Acci.. 18,653 18,653 
——— = 7 
OREGON 
Secttemafes if 
Metropolitan (Ord.). 3,695,056 10,357,999 
Metropolitan (Ind.). 1,977,660 8,259,133 


Western Union..... 
Union Central ..... 
Mutual Benefit ..... 
Northern Mutual... 
Continental of Utah. 
Aetna Life (Ord.).. 
Aetna Life (Group). 
Pacific Mutual Life.. 
Connecticut Mut. L. 
New Eng. Mut. L... 
Fidelity Mut. Life.. 
Penn Mutual Life.. 
teserve Loan Life.. 
Occidental Life 

American Life ..... 
Equitable Life of Ia. 
New World Life.... 
New York Life..... 
Mass. Mut. Life..... 


Equitable Life, N. Y. 


Bankers Life Iowa. 
TYAVOMTS. << cccceccc 
North Amer. Life... 
National Life, U.S. A. 
Prudential (Ord.). 

Prudential (Ind.).. a 
Guardian Life ..... 
Oregon Eife ....... 
Mutual Life of N. Y. 


Western States Life 
National Life, of Vt. 


Northwestern Nat’l. 
Capital Life, Colo.. 
Provident L. & T... 
Reliance Life ...... 
Idaho State Life.... 
W. C.-San Frisco L.. 
Kansas City Life. 

Bankers Reserve e 
Cali. State Life.... 
ye Central Life. 
Union Mut. Life.. 

Bankers Life of Neb. 
Security Mut. Life. 

Biome Tdfe@ «. ....006:; 
Merchants Life ... 
Missouri State Life. 
Guarantee Fd. Life. 





2,177,284 6,384,283 





958,594 
1,460,453 
3,218,000 
459,500 
1,401,400 
896,850 
965,333 
504,935 
aa 
7,804 
B78 692 
107,140 
1,113,939 
476,348 
1,159,260 2, 
1,519,260 6,133,25 
4.658.548 20,050, 970 
1,703,795 7,706,419 
2,151,699 10,301, 087 
778,225 7,546,875 
2,323,157 5,600,540 
288,480 305,675 
994,806 4,193,412 
1,218,799 5,257,371 
1,145,614 5,030,463 
214,000 ,166,602 
6,621,167 20,462,695 
4,725,100 20,928,834 
460,543 2,018,854 
824,028 1,914,216 
67,782 288,534 
186,658 207,858 
982,126 2,586,403 
259,000 976,462 
2,925,777 4,615,672 
686,307 2,104,457 
1,749,603 3,839,504 
418,722 2,397,893 
154,757 769,558 
941,508 1,534,873 
188,738 1,366,841 
269,608 1,057,824 
432,070 1,046,333 
14,321 78.683 
7,500 213,000 
22 281,872 


1,2 











| 
SOUTH CAROLINA 


























Atlantic, We... . 2,842,817 8,009,062 
Commonwealth, Ky.. 153,500 291,875 
Co err ore 835,065 611,727 
| Geo. Washington ... 270,216 1,043,537 
ii Serr 380,072 2,113,725 
Home Fund ....... 29,241 
Metropolitan ....... 9,437, 826 26,366,616 
SE CE 6 6 wad aaeee 4,673,249 12,922,049 
po” Bee 260,646 993,684 
Merchants, Ia. ...... ooeen 23,000 
NGL eG, Ge Ai scccss 42,000 62,000 
Southern States ... 2,937,847 8,769,035 
United Life & Acci.. 593,746 2,111,758 
Volunteer State .... 465,839 2,147, 405 
SOUTH DAKOTA 
Issued In Foree 
Bankers Res., Neb... 124,962 1,746,966 
Capitel, Colo. 6. <<. 161,500 1,034,560 
COMEPOR: Bate: ccceccss 1,044,150 1,878,650 
Central States, Mo.. 05,500 1,438,428 
Des M. Life & An... 710,025 785,426 
Elkhorn Life & Ac.. 54,537 180,425 
Guar. Fund, Neb. ... 813,000 4,419,000 
Grisreamty, “TR. <3. 6s 25,500 224,135 
Guardian, tae Ws 6aces 957,400 2,659,775 
nS Ah Rr 726,861 3,728,277 
Kansas City, Mo. . 2,953,544 8,901,135 
Lincoln Natl. ...... 1,323,500 2,073,400 
Merchants, Ia. ...... 1,00 335,048 
Midland, Minn. ..... 233,284 352,677 
Mutual, N. Y.....23- 4,990,771 18,569,094 
National, Vt. ....... 450,698 996,365 
1 a eee 5,324,071 12,099,589 
Old Colony .....«<«.» 1,013,707 1,409,203 
Old Line, Neb. ...... ,500 712,000 
Pree, Ee @ TB iccccec 101,377 362,038 
Prudential ......... 368,235 2,003,097 
Surety Fund ....... 134,483 1,738,985 
TEXAS 























Amer. Natl., Tex.. 


° 9, 480,666 22,090,328 
7,413 ' Great Southern, Tex. 12,321,925 65,510,090 
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In 1919 


44 General Agencies paid for 


$88,000,000 
Standard Business 


Dividend Scale Maintained, Surplus Increased 


New England Mutual Life Insurance Co. 


Boston, Mass. 

























An Exclusive Life Reinsurance Company 





THE REINSURANCE LIFE GOMPANY 
AMERICA 


DES MOINES, Iowa. 


Prompt Service 


Full Coverage 


Attractive Contracts 


H. B. HAWLEY, President 


F. D. Harsh, Secretary 
















The Company that 


Leads Them All In Kansas 


Has the largest volume of business 
in force ever placed upon the books 
of any Kansas Company 


The Farmers & Bankers Life Insurance 


Company 


Wichita, Kansas 




























Progress in Twenty-Four Years 
Shown in Five Year Periods 


Year Insurance in Force 


1896 § 256,000.00 § 
1901 = 2,363,054.00 102,687.00 
1906 10,576,110.00 661,430.00 
1911 20,565,597.00  1,952,407.00 
1916 48,026,506.00 4,922,478.00 
1919 84,777,274.00 7,982,899:00 


Assets 
2,972.00 





ordinary life policies issued since 
} 1919. 














NEWS OF LIFE POLICIES 


New Policies, Premium Rates, Dividends, Surrender 
Values and all Changes in Policy Literature, Rate 
Books, etc. Supplementing the “Unique Manual- 
Digest,” published annually in May at $3.00 and the 
“Little Gem,” published annually in May at $1.50. 























CONNECTICUT GENERAL SCALE 





New Schedule of Dividends Effective 
June 1 Shows Some Slight 
Reductions 


The Connecticut General Life has an- 
nounced a new schedule of dividends 
effective June 1, 1920, which shows 
slight reductions from the basis now in 
force. When the dividend question 
came up a year ago, the Connecticut 
General decided that for the year it 
would try the plan of slightly reducing 
the scale, so that no policyholder would 
pay actually more than he paid the year 
before. It has gone through the year 
on that basis and it is unanimous opin- 
ion of the officers that conservatism 
now demands the adoption of a new 
scale. President Huntington © states 
that the only truly prudent course is to 
increase the net rate charged on mutual 
policies and to accumulate at least a 
proportion of surplus held before the 
influenza epidemic. As it would be un- 
fair to use any surplus accumulated 
from mutual policyholders to pay divi- 
dends to stockholders, so, he says, it 
would be unfair to ask the stockhold- 
ers to contribute toward giving mutual 
policyholders their insurance at lower 
cost than current conditions warrant. 
The schedule is as follows: 








Ordinary Life 
1st 2d Yr. 2d 3d Yr. 
Age Prem. Div. NetC ost Div. Net Cost 
20 $16.18 $0.86 $15.32 $0.94 $15.24 
25 18.12 1.05 1 1.15 16.97 
30 20.63 1.30 1¢ 1.42 19.21 
35 23.89 1.63 22.2 1.79 22.10 
40 28.20 1.84 26.36 2.02 26.18 
45 34.02 2.1 31.91 2.35 31.67 
*50 43.04 2.72 40.32 3.02 40.02 
*55 55.60 3.99 51.61 4.34 51.26 
*60 73.31 6.82 66.49 7.23 66.08 
Life 20 Payments 
20 25.85 2.18 28 2.34 23.51 
25 28.18 2.51 2.70 25.48 
30 31.00 2.93 3.14 27.86 
35 34.50 3.47 3.71 30.79 
40 38.89 4.19 4.46 34.43 
45 44.58 5.17 5.50 39.08 
50 52.19 6.08 6.47 45.72 
55 62.63 7.63 8.10 54.53 
60 77.35 9. 44 67.91 9.97 67.38 
tIndowment 20 Years 
20 46.76 3.03 43.73 3.43 43.33 
25 47.28 3.29 43.99 3.69 43.59 
30 48.02 3.62 44.40 4.02 44.00 
35 49.13 4.07 45.06 4.48 44.65 
40 50.89 4.68 46.21 5.09 45.80 
45 53.79 5.54 48.25 5.97 47.82 
50 58.68 6.3 52.34 6.80 51.88 
55 66.66 7.77 58.80 8.28 58.38 
60 79.42 9.53 69.89 10.08 69.3 


*These premiums and dividends are for 
June 1, 


Security Mutual Life 


The Security Mutual Life of New York 
has issued a disability and double in- 
demnity clause. The contract pays 
double indemnity in case of death re- 
sulting from accident before age 65. In 
the event of total and permanent dis- 
ability prior to age 60, the contract pro- 
vides a monthly income amounting to 
one percent of the face of the contract, 
and the contract is continued in full force 
without further premium payments, and 
the guaranteed values increase from year 
to year as they would if the regular 
premiums were paid. The full face of 
the policy is paid the beneficiary at the 
time the contract becomes a claim. The 
officials of the Security Mutual have for 
some time been studying all of the dis- 
ability and double indemnity contracts 
issued by other companies and feel that 
they have incorporated in this new con- 
tract all of the desirable features pre- 
viously offered by other companies to- 
gether with some new ideas of their 
own, 


Conservative Life 


The Conservative Life of South Bend, 
Ind., will not have its new rate book out 
for several days. The new book will 
show changes and rates to conform with 
the company’s new policies. 














HOLDS STATE RALLIES 





ENTHUSIASM IN CONVENTIONS 





Peoria Life Is Getting Its Men To- 
gether in Sectional Meetings 
for Instruction 





SAGINAW, MICH., March 17—The 
Rai Life is holding iis Michigan 
state convention in this city. It is one 
of the best of the kind that the com- 
pany has held. The Peoria Life is ar- 
ranging these sectional conventions all 
over its territory holding one a week. 
They are educational and inspirational 
in character. This is the end of the 
“Pig Contest” instituted by the com- 
pany, or as it is known in other words, 
“Bring Home the Bacon” contest. It 
pays $1 per thousand for business pro- 
duced and the company is getting a 
wonderful offering from all over its ter- 
ritory. This contest began Feb. 1 and 
ends with each state convention. So 
far Illinois has produced $1,243,000, 
lowa $716,000 and Michigan $736,000. 
This does not include the other terri- 
tory. The total business of the Peoria 
Life since Feb. is about $4,000,000. 

Talks at the Banquet 

At the banquet here “Big Ben” Mer- 
cer, mayor of Saginaw, gave a great 
life insurance talk. E. A. Loomis, gen- 
eral agent of the Massachusetts Mutual 
made an address on “Playing the 
Game.” State Manager Van de Walker 
of the Peoria Life is located here and 
has one of the leading agencies in the 
state. He is writing at the rate of 
$5,000,000 for 1920. Next Monday the 
state convention will be held at To- 
peka. President Emmet C. May, 
Actuary G. B. Pattison, Superintendent 
of Agents Henry Loucks, C. B. Rowley 
and J. H. Ritchey are present from the 
home office. 


Making Western Trip 


D. S. Dickerson, president, and C. H. 
Jackson, superintendent of agents of 
the Security Mutual Life of New York, 
are making a western trip, visiting the 
company’s principal general agencies. 
Mr. Dickenson will travel through the 
northern tier of states and Mr. Jack- 
son will swing around the circle via the 
southwest. Both officers will be absent 
from the home office for about three 
weeks. Agency meetings will be held 
at the principal points visited. 


Pan-American Agency Convention 


The Pan-American Life of New Orleans 
will hold its annual agency convention at 
the home office April 8 and 9. It is ex- 
pected that 120 field men will be present. 
This will include company  representa- 
tives from Cuba and Central America and 
the sixteen states in which it operates 
in this country. 


Another Iowa Life Company 


DES MOINES, IA., March 16—Another 
life insurance company has been char- 
tered in Iowa, known as the Hawkeye 
Life. The articles show a capital stock 
of $200,000. Former State Senator Joseph 
H. Allen is president; Frank Miner of the 
Bankers Accident is vice president; W. W. 
McBride is second vice president; B, D. 
Van Meter is secretary, and B. Frank 
Kauffman of the Witmer-Kauffman agency 
is treasurer. 


Big Gain in Arkansas 


LITTLE ROCK, ARK., March 
Taxes and fees from insurance com- 
panies operating in Arkansas up to 
March 11 amount to $321,199.39. This in- 
dicates that the total collections for the 
year of 1920 will approximately be 
$365,000.00. It was stated that the big- 
gest increase in insurance was in the 
legal reserve life, due probably to the 
fact that many soldiers, who before the 
war did not carry insurance, do so at 
the present time. More life insurance | 
carried by the citizens of Arkansas than 
during any other period of its history. 
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LIFE. AGENCY CHANCES © 

















Frederick G. Barnum 
Frederick G. Barnum of Milwaukee has | 
been appointed state agent of the Frank- | 
| 
| 
| 


er’s 


lin Life in Wisconsin, with headquarters 
at Milwaukee. Mr. Barnum succeeds 
Kk. A. Marthens, who in association with 
William A. Fricke, established the state 
agency about a year ago. Mr. Marthens 
has returned to the Great Northern Life 
of Wausau, Wis., as vice-president in 


charge of Milwaukee and Wisconsin busi- | has announced the appointment of H. G. 
“ai : 7 | Brunnquell, now assistant actuary of the 
and Mr. Fricke is engaged in the organi- | Wisconsin department, as chief actuary, 


ness, with headquarters in Milwaukee, 


zation of a new $1,000,000 stock casualty | effective April 1. Mr. Brunnquell has 
to be known as the Northwestern Cas-| been with the department for several 
ualty & Surety of Milwaukee. Mr. Bar- | years. He succeeds L. A. Anderson, who 
num is a newcomer to the life under- | leaves the department to become actuary 
writing field, having been engaged for | of the Central Life. 

more than twenty years in newspaper | 

work. | 


| 





Canada Life’s New Agencies 

Mark Davis, general agent for the 
Canada Life in Cincinnati, is opening up 
an office at Dayton in the same state. 
which will be in charge of Ralph Gran- 
din. Mr. Grandin has been the agent of 
the Canada Life in Warren county, Ohio, 
for several years, The office will be lo- 
cated at 210 Ludlow building. Mr. Gran- 
din will be assisted by George Rabe. Mr. 
Rabe has been a resident and business 
man of Dayton for many years. 

Mr. Davis is also opening a district 
office in Columbus which will be in charge 
of J. A. Bornstein. Mr. Bornstein has 
represented an eastern company in Co- 
lumbus for several years. 


H. E. Preston and D. E. Ruggles 

Howard E. Preston has resigned as 
manager of the life department, Cincin- 
nati branch office of the Travelers, as of 
March 1, and has returned to Chicago 
under a commission agency contract. He 
is succeeded as life manager by D. E. 
Ruggles, formerly special agent in the 
Cincinnati branch office, but more re- 
cently assistant manager in the life de- 
partment of the Cleveland branch office, 
whose contract in the new position be- 
came effective March 11. The transfers 
were made under direction of J. O. 
Hoover, agency assistant from the home 
office. Mr. Ruggles’ successor in the 
Cleveland office has not been selected. 





Marcus L. Glazer 


Marcus L. Glazer has been appointed 
general agent for the State Mutual of 
Massachusetts for New Jersey, with head- 
quarters at Newark. He succeeds E. E. 
Bice. 

Mr. Glazer has been a representative of 
the company for eight years at Fleming- 
ton, and has won the promotion now given 
to him by his successful work there | 





Claude Melville | 


Claude Melville has been appointed 
general agent for Missouri for the Guar- 
anty Life of Davenport, Ia., as of Feb. 1. 
He was formerly with the Mutual Life 
of St. Louis and a big producer for that 
company. His production for February 
for the Guaranty Life was over $80,000. 


Life Agency Notes 


The general agency for the Missouri 
State Life at Sioux City, Ia., has been 
taken by D. B. McFaul and EF. M. Town- 
send. 

Harold G. Cummings, who has been 
with the Equitable of Iowa, connected 


with the service department at the home 
office, has been appointed district super- 
visor for Knox, Warren and Fulton coun- 
ties, Illinois. 


To Write Participating Exclusively 


Beginning April 1, 1920, the Guardian 
Life of Madison, Wis., will issue partici- 
pating insurance only. Heretofore it has 
issued only nonparticipating. The Guar- 
dian is one of the progressive younger 
companies and has attained success un- 
der the management of President George 
A. Boissard. The company had a total 
income last of $409,149, admitted assets 
of $984,608, and net surplus of $24,259. 
Its total insurance in force.on Jan. 1 was 
$11,663,690, 


Indiana May Sue Companies 


The attorney-general of Indiana _ will 
enter suits against 34 insurance com- 
panies to collect $65,068 back taxes al- 
leged to be due the state under the recip- 
rocal insurance law. The suits follow an 
examination of the books of the state 


The 
amounts they are charged with are: 


timore, $6,958.58. 


by L. A. Drasel, superintendent of the 
| Oshkosh district, in recognition of ten 
years’ service to the company. Mr. Gie- 





life companies involved and the 

Western & Southern, $715.40; Michigan 
Mutual Life, $2,744.55; Business Men’s 
Accident, Kansas City, $677.49; Mutual 
Life Company, IIl., $144.21; Illinois Bank- 
Life, $685.94; Merchants Reserve 
Life, $615.51; National Life, Des Moines, 
$5,633.35; Western Life Indemnity, 
$1,415.35; Guarantee Fund Life, $4,499.56; 
Banker’s Life, Des Moines, $9,304.58; Bal- 





Brunnquell Wisconsin Actuary 


Commissioner Whitman of Wisconsin 


New Building for Travelers 


HARTFORD, CONN., Mar. 17.—The 
Travelers has notified tenants of the 
building in the rear of 731 Main street, 
recently acquired by the Travelers, to 
vacate May 1. Louis F, Butler, president 
of the Travelers, said the company was 
going to erect an office building on the 
property after May 1. 

Announcement made here by the officers 
of the Hartford Club was to the effect 
that the club will not accept the offer 
made by the Travelers for that property. 








Railroad Men As Agents 


It is stated that since the railroads 
have returned to private hands some 40,- 
000 employes have been let out because 
their services were no longer needed. In 
other words, the government had a sur- 
plus of talent which it was carrying on 
the payroll. Many life general agents 
have taken advantage of this situation 
and secured good agency timber from 
among these railroad men. Most of them 
are young men and have salesmanship 
ability. 





Sales School at St. Paul 


Announcement of the establishment of 


a night school of instruction in life in- 
surance salesmanship, with life insur- 


ance experts in St. Paul and other cities 
as instructors, has been made by Thomas 
J. Jardine, assistant manager in St. Paul 


for the Mutual Life of New York. The 
course is free and is open to both men 
and women. Classes will meet every 


evening with the exception of Saturday 
and Sunday. 


Sheboygan Superintendent Honored 
A. W. H. Giesecke, assistant superin- 
tendent and manager of the Sheboygan, 
Wis., district of the Prudential Life, was 
the guest of honor at a banquet tendered 


secke was presented a solid silver medal, 
known as the Prudential Old Guard pin. 
He joined the Prudential on Feb. 19, 1910, 
as a local representative at Milwaukee 
and in nine months was promoted to as- 
sistant superintendent. After two years 
he surrendered this post to return to his 
old home in Sheboygan, becoming local 
agent. Within two years he not only was 
placed in charge of the Sheboygan dis- 
trict as manager, but made assistant 
superintendent of the district centered in 
Oshkosh. He has been for several years 
the leading personal producer for the Pru- 
dential in Wisconsin, with the exception 
of the Milwaukee office. 


Conservative Life Change 


Stephen Kaminski, superintendent of 
the East Chicago district for the Con- 
servative Life, has resigned and is suc- 
ceeded by Anthony J. Mazure, who has 
been connected with one of the larger 
companies for five years. Mr. Kaminski 
has been called west on business which 
will oecupy his attention for several 
months, but expects to get back into the 
Conservative Life later on. 








J. H. Turley Is Promoted 


John H. Turley, formerly an assistant 
superintendent of the Prudential at Mc- 
| Keesport, in charge of the Uniontown, 
| Pa., detached assistancy, has been made 
| superintendent at Fairmont, W. Va. He 
started as an agent in Uniontown, Pa., in 
1903. 

Superintendent J. A. Baker of the Pub- 
lic Savings at Anderson, Ind., has been 
appointed superintendent at Kokomo. 
Agent J. A. Stephenson of Anderson has 





SUN LIFE ESTABLISHED 
NEW LANDMARKS in 1919 


SYNOPSIS OF RESULTS FOR 1919: 


Assets as at 3lst December, 1919... ..$105,711,468.27 
Poe Cent) Lt aag) © | 5, pa Sime eS ae ps as tee a ye pa 8,091,089.42 





Cash Income from Premiums, Interest, 
Rents, etc., in 1919....... 


FRG ORGS OCS Nt aa oo osc weeiee Cas cee cesceeces 


Profits Paid or Allotted to Policyhold- 
Cs hen h need anaes ss 


Total Surplus 3lst December, 1919, 


over all liabilities and capital..... 

(According to the Company’s Standard, viz., 
for assurances, the OM, (5) Table, with 3% 
and 3 per cent interest, and for annuities, 
the B. O. Select Annuity Tables with 3% per 
cent interest. 


25,704,201.10 
4,053,101.41 


1,606,503.37 


8,037,440.25 


Death Claims, Matured Endowments, 


Profits, etc., during 1919........  12,364,651.15 


?ayments to Policyholders since or- 
eee Pee eee eee 


91,227,532.30 


Assurances issued and paid for in cash 
vd bs he ae 


BRCREANG CREE TIDIO eo anole 6 cc ek Saad tonnes 


86,548,849.44 
34,957,457.40 


Life Assurances in force 3lst Decem- 
ber, 1919..... 


Veetease envi Neti. ches isk bc ccee smaeueecess 


416,358,462.05 
75,548,805.92 


Life Assurances applied for during 
1919 .. 


Increase over 1918..... Pe eer Pe er re 


eeaes 


100,336,848.37 
42,529,881.70 





The SUN _LIFE issues more ordinary assurances annually than any other Company of the British Empire. 


SUN LIFE ASSURANCE 
COMPANY of CANADA 


187 1 HEAD OFFICE, MONTREAL 1920 


T. B. MACAULAY, President 




















CONSERVATION OF BUSINESS 


We are reinstatiny, revamping and clean:ny up indebted policies fur a number of Life Companies, 
thus standardizing and conserving the business, increasing the income, preventing lapses, and keeping 
the policyholders satisfied, and at practically no expense to the Companies. 

Our references cover eighteen years of satisfactory service, and we respectfully solicit your patronage. 











THE OTIS HANN COMPANY, Inc. 
10 So. LaSalle St. Chicago, Illinois 

We write all forms of up to date life and accident policies, issuing more than twenty 

‘different policies in each department. We are looking for a responsible man for 


TOLEDO, OHIO 


We have over two hundred life policies in force in Lucas County. The Company 
will get behind a producing General Agent. If you believe you are the right man, write. 


The Gem City Life Insurance Co. Dayton, Ohio 
I. A. MORRISSETT, Vice-Pres. and Gen’l Mgr. 











The Man Who Is Willing~and WILL 


We are prepared to offer unusual opportunities for 
money-making NOW and creating a competence 
for the FUTURE. 


For Contracts and Territory, Address 
H. M. HARGROVE ~- President 


Beaumont, Texas 











auditors by the state board of accounts. 


been appointed superintendent there. 
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Indianapolis Life Insurance Company 


INSURANCE IN FORCE 











1905 $ 325,000.00 
1906 1,281,909.93 
1907 2,158,315.62 nsuranze Issued 
1908 2344449.12 a 
1909 a a ions 388,901.45 
1910 3,760,237.71 Teal Dividends 

id — (P 
1911 4,451,264.48 Meteal ecsiece) 328,108.40 
1912 5,756,690.86 Admitted Surplus . 101,350.49 
1913 7,011,554.27 Admitted Assets . 1,744,366.92 
1914 8,655,788.49 
1915  10,231,921.21 
1916 12,021,820.66 
1917 


13,665, 053.54 
1918 15,532,346.26 


'? 1? 20,456,374.44 


FRANK P. MANLY 
President 


HOME OFFICE: 
Indianapolis, Ind. 








More Than Qne Million Policies Now In Force 


Only four other life insurance companies in America have more 
policy contracts in force than this Company. A study of the 
following growth in ten years is invited: 


Jan.1,1910 Jan. 1, 1915 





Jan. 1, 1920 


Assets $ 4,867,379 $ 8,763,566 $ 18,682,446 
Policies in Force 342,972 551,969 1,058,956 
Insurance in Force 44,780,907 79,619,435 191,495,761 


Attractive opportunities open to agents in Ohio, Indiana, Kentucky, 
West Virginia, Western Pennsylvania, Michigan, Illinois and Missouri. 


The Western and Southern Life Insurance Co. 
W. J. WILLIAMS, President CINCINNATI, OHIO 
Organized February 23, 1888 








The American Home Life 
Insurance Co. 


Topeka, Kan. 
F. S. Jackson, Pres. F. P. Metzger, Sec. 


Good contracts for live agents. Address F. P. Metzger, Topeka, Kan. 


MANY MEDICAL MEN 
AT ANNUAL MEETING 


(CONTINUED FROM PAGE 1) 
Chairman McCloud in his annual ad- 
dress referred to some of the problems 
that have confronted the medical de- 
partments the past year, which have 
been many. 

“The great impetus which has been 
given to the life insurance business 
during the years of 1918 and 1919 has 
necessarily multiplied our responsibili- 
ties. The great war has changed our 
point of view and affected us as medical 
directors from many angles,” he said. 

The shortage of medical examiners 
during the war was particularly no- 
ticeable in the smaller towns, where 
often but one physician was available 
for insurance work. Many of these 
physicians have not returned to their 
old fields, but have drifted to the larger 
cities. Just at this time came the tre- 
mendous influx of new business, esti- 
mated at 25 percent increase for all 
companies over any previous year; and 
during the autumn of 1918 the country 
was swept by the terrible scourge of 
influenza, causing a tremendous mor- 
tality and playing havoc with the death 
rate. This served to impress on the 
people not only what a vhilanthropic 
measure life insurance is but also how 
uncertain life is. 

Big Problem for Companies 


Dr. McCloud suggested that it would 
not be surprising if during such a time 
as this, when physicians worked from 
18 to 24 hours a day and becoming 
worn and exhausted in their work they 
should have become less careful in their 
examinations of applicants. for life in- 
surance. Companies were confronted 
with the problem as to what restric- 
tion should be placed upon the deliv- 
ery of policies during the epidemic. 





Some companies simply desisted solic- | 


iting business. 


A great many people 
evinced a 


sudden desire to take out 


more insurance than they could pay 
for; in other words, speculation was 
rife. 


The pandemic has no doubt left ser- 
ious impairments in its wake, such as 
tuberculosis, cardiac diseases, kidney 
diseases and diseases of the nervous 
system. The chairman suggested that 
a question be inserted in the death 
claim reports so that the companies 
might segregate those cases which have 
died from complications arising from 
the “flu.” In closing, he sounded a 
note of warning that in some schools 
too much attention is being given to 
the more refined and scientific methods 
of making diagnosis and not enough 
emphasis paid to the utilization of the 
three senses of sight, hearing and 
touch. 

Sharrer Proves Humorist 


Dr. H. E. Sharrer, president of the 
Northern States Life of Hammond, 
proved himself the humorist of the con- 
vention when he was called upon to 
discuss the paper advocating uniform 
and simplified application and medical 
report blanks, presented by T. W. Black- 
burn. Mr. Blackburn had_= exhibited 
about 100 blanks of as many companies 
which varied widely as to size, shape 
and color and he read off some 185 ques- 
tions found on these blanks, which he 
figured could easily be condensed to 70. 
With the cold logic of the man of law he 
showed the fallacies, inconsistencies and 
needlessness of many of these questions 
and proposed a process of elimination 
and. standardization which would bring 
the blank down to ordinary letter-head 
size. Dr. Sharrer handed his good friend 
Blackburn a “split of concentrated 
Pluto” when he defended the medical 
profession against legal animadversions 
thus: 

“The man who arranged this program 
must be either a man of long years of 
experience in the medical profession 
who has been on the witness stand a 
good many times and is seeking a chance 
to get even, or he is one of those fortu- 
nates of our profession who has not yet 
enjoyed the cold, clammy, perspiring 
belittlement brought upon you by one 
of those inquisitives in the legal pro- 
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State Mutual Life Assurance Company 
OF WORCESTER, MASSACHUSETTS 


I ncorporated 


1919—SEVENTY-FIFTH ANNIVERSARY YEAR 


For 75 years—far longer than the average life—the STATE MUTUAL has 
furnished unsurpassed protection and service. 

Additions are made to our agency 

STEPHEN IRELAND 


Superintendent of Agencies 


1844 


orce when the right men are found. 


D. W. CARTER 
Secretary @ 











Membership 80,000 


Wisconsin, 





W. T. GRANT, Secretary 





Combination Accident and Health Policy 
$6,000.00-12,000.00 $50 per week 
$48.00. a Year 


Unusual Agency Opportunities at present in 
Minnesota, 


Our Leading Salesmen in 1918 made $10,000.00 


BUSINESS MEN’S ACCIDENT 


Claims Paid $2,000,000.00 


Indiana and Iowa 


ASSOCIATION 


KANSAS, CITY, MO. 
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We have a contract for you under which your. 
income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY midiicin 


Cash Capital $200,000.00 V. D. CLIFF, President 
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Pe You re Established? | 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 


es 











GENERAL AGENCY OPENING 


CHICAGO, ILL. 


Territory covers the entire state. 


Insurance in force, $3,000,000. 


$100,000. 
$750,000. 


The contract will be very liberal (including a good collec- 
tion fee on all the insurance now in force). 


Confidential communication invited from personal pro- 
ducers of clean record and with organizing ability. 


Address 96-J, care The National Underwriter. 


New paid-for insurance in 


Agency ten years old. 
Premium income over 


1919, about 
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fession whose conception of unanswer- 
able questions and twisting of plain, 
matter-of-fact answers into a terrifying 
and unrecognizable something, that 
makes a tortuous varicosity look like a 
straight channel. 


Cites Varied Interpretations 


Why, just take one look at the various 
interpretations placed upon the laws 
established through acts of legislatures 
and congress, 99 percent of which were 
drafted or written by these same pro- 
fessional misinterpreters of the English 
language known as lawyers. They are 
the main cause of your and my being 
the poor, squeezed, crushed and dismem- 
bered filling of that awful sandwich 
underlaid by capital amd covered by 
labor, the pressure from both sides of 
which is soon to be our extermination, 
unless by counter irritation we may 
bring about a true phagocytic action 
causing us to arise in our might and 
strike at both sides with sense and pub- 
lic sentiment and make our own inter- 
pretations of these slow-acting and 
easily misread laws—and thus some day 
eliminate ourselves and gain again that 
guarantee to life, liberty and pursuit of 
happiness. 


Hits at Legal Profession 


“It is the delight of the legal pro- 
fession to get the poor medical man 
somewhere in public where he can show 
that his acts have been full of error of 
commission and omission, and we have 
generally been able to furnish from our 
fold some fellow who through jealousy 
or egotism delighted in supporting the 
high lights of the accusation and mak- 
ing the lawyer’s case good. In this case 
our supposed friend and legal advisor 
further demonstrates how easy it is to 
play upon our receptive minds by choos- 
ing as his subject ‘A Blank...’ I wonder 
how the chairman of our program com- 
mittee felt when after selecting a law- 
yer to head his program, he received a 
most courteous acceptance, couched un- 
doubtedly in the most beautiful phrase- 
ology, and stating that after much med- 
itation and due consideration he had se- 
lected for his subject ‘A Blank’; and 
then, true to the wily deceptiveness of 
the most accomplished of his profession, 
he begins his paper by complimentarily 
striking a telling blow that lands on our 
most irresistent point, the egotism that 
grants us unconditionally the possession 
of all knowledge of this subject—‘A 
Blank’; at the same time peacefully 
admitting his own inability, as the col- 
ored man says, to properly elucidate on 
such a broad subject as the one chosen. 


Panacea Is Offered 


“Then further you will notice that he 
closes his. paper in the most courteous 
acknowledgment of the greatness of our 
host and of this institution (French 
Lick) by advising us to take home this 
one point that all the ills enumerated in 
his paper are cured by elimination, and 
that all good physicians are using this 
process for all disorders, from which we 
ean draw only one conclusion, and per- 
haps properly, that elimination is the 
panacea for all evils and as the play- 
cards and bill-boards constantly remind 
us, that Pluto is the most devilish elim- 
inator of all: this, is, perhaps, what 
would be called ethical advertising.” 

The secretary’s report showed 48,000 
impairments reported on in 1919 as against 
30,000 in 1918 in the companies receiving 
full service. There are now 109 compa- 
nies in the Bureau, the new companies 
being the Northern, Iowa Life, Oregon 
Life, Prairie Life, Rockford Life, Ohio 
National, Northern States and _Inter- 
Mountain Life. 


Standardization of Blanks 


Manager T. W. Blackburn of the Ameri- 
can Life Convention presented his valu- 
able paper on the subject of standardiza- 
tion of application and medical blanks. 
He went through the forms of 100 com- 
panies and showed their great variety as 
to size, color and shape, as well as to 
contents. He pleaded for a standard ap- 
plication blank which would be the size 
of an ordinary letterhead and which 
would contain not more than 70 ques- 
tions and possibly only 50 questions. In 
the blanks which he had collected he 
found no fewer than 184 questions, many 
of them obviously unnecessary and with- 
out value. He said that one reason that 
the courts are often adverse to compa- 
nies is because of the multiplicity of 
questions asked on the blanks. These 
questions have gradually crept into the 
various forms for the past 50 years. 
Many of them have been introduced by 
new medical directors to show their origi- 






































Co-Partnerships 
Not Individuals nor Corporations 


Run the Farms of America 


ND joint life policies 
are every popular 
on the farm. 








Being officered by 
farmers and busi- 
ness men who 
have spent their 
lives in honorable 
business dealings 
with farmers, The 
Farmers National 
Life Insurance 
Company issued 
as one of its inaug- 
Pin oa ural policy con- 
tracts a joint life 
policy that fits the farm co-partnership, 
that protects the farmer and his wife as 
they desire to be insured. 


While the Farmers National Life In- 
surance company may be the only life 
underwriting organization that has re- 
cognized the partnership so common in 
the important business of farming it hasas 
associates in this respect the manu- 
facturers of machinery and other products 
used chiefly in farming. Nearly ail 
establishments successful in selling to 
farmers put forth as much effort to 
reach the farmer’s wife as the farmer. 

















It is well known fact that the farmer consults 
with his wife about a new silo as well as about 
a phonograph; about a new mower, as well as a 
lighting system; about life insurance as well a 
the purchase of that adjoining “‘forty’’. 

And the way to have a consultation over life insurance 


result favorably to the agent is to offer life insurance that 
insures both partners in the farm firm. 





FARMERS NATIONAL 
LIFE INSURANCE COMPANY 
FARMERS NATIONAL LIFE BUILDING 
3401 South Michigan Avenue 


CHICAGO, ILLINOIS 
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nality. He presented what he considered 
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Central States 


Life Insurance Company 
St. Louis, Mo. 








Insurance in force - © 


$47,000,000.00 





JAMES A. McVOY 


Vice-President and General Manager 




















ay ot a- C—O CLO) V, 1.107 | os et = 10) 


The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT**° MONTHLY INCOME INSURANCE. 


3] 4 cfeecae LATEST POLICIES AND AGENCY CONTRACT Sai) a7 \He 
Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 











Midland Mutual Life 


Insurance Company 


Columbus, Ohio. 


W. O. Thompson, President G. W. Steinman, Secretary 

















The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. 
and territory, write to 


WM. MONTGOMERY, President and Gen. Mer. 
New Masonic Temple Washington, D. C. 


For terms 











EXCELLENT OPPORTUNITY for Reliable, Energetic men to 
represent us in the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY OF COLORADO 


THOS. F. DALY, President 
DENVER, COLORADO 
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DALLAS, TEXAS 
The Progressive Company of the South 
HARRY L. SEAY, President 


Frans Nelson, —(Ces. ALTE], 

















The “‘Giant of the West’? 








to be a standard blank which would ful- 
fill all requirements. 

The discussion which followed the read- 
ing of the paper showed that the doctors 
were in hearty accord with his ideas and 
the general sentiment is that the compa- 
nies ought to settle down to a saner and 
simpler form. It is felt that with impair- 
ment cards, inspections bureaus, etc., 
many questions that are asked on some 
blanks are superfluous and only tend to 
weaken the discrimination of the medical 
examiner who, the longer the blank that 
he has to fill out looks, will give less 
time to the actual examination. 


New Question on Prohibition 


Dr. Sharrer in the discussion of Mr. 
Blackburn’s paper raised a laugh when 
he suggested that the question as to pro- 
hibition would have to be changed as fol- 


lows: “Do you make your own brew, or 
have you a still in your cellar?” On 
motion of Dr. Cook, the chairman was 


instructed to appoint a committee of five 
consisting of a lawyer, actuary and three 
physicians to formulate a standard, sim- 
plified blank and submit it at the next 
meeting. This will no doubt be adopted 
as Mr. Blackburn sent out a question to 
95 companies as to whether they were 
in favor of a standard medical blank and 
53 answered yes, only 17 answered no 
and 25 were non-commental. One argu- 
ment in favor of a standard blank is that 
it would be particularly valuable in rein- 
surance, 


Dr. Cook’s Address 
One of the best papers of the meeting 
Was that presented by Dr. H. W. Cook, 


vice-president and medical director of the 
Northwestern National of Minneapolis, 
on “Some Neglected Factors in Medical 
Selection.” He voiced a protest against 
too much reliance on statistical and nu- 
merical measurements and said that fig- 
ures, tables and percentages cannot re- 
place sound, individual judgment. He 
cited the too great reliance placed upon 
the medico-actuarial investigation as an 
instance. He said that the great increase 
in business is making for carelessness, 
with both agent and applicant pressing 
for a rapid, superficial examination. The 
high grade, competent examiner, he said, 
that has the confidence of the home office, 
is the agent’s best friend. He argued 
against the selection of local examiners 
chosen by the agent and especially where 
the agent was allowed to choose among 
threé or four. He said that a systematic 
campaign of education among local ex- 
aminers should be undertaken and that 
the association should provide for at least 
one paper on insurance medicine on the 
programs of the county and state medical 
associations. 


Urinalysis at Home Office 


Dr. Cook is also in favor of making 
more urinalyses at the home office. This 


was one of the interesting topics at the 
convention and it was brought out that 
the tendency is to have urinalysis made 
at the home office with a proper labora- 
tory equipment rather than to have the 
analysis made by the local examiner. The 
medical department should take steps to 
get in closer touch with the agents and 
should be freely represented in the agency 
bulletin of the company, at company con- 
ventions, etc. Touching on the subject of 
insurable interest, this should be watched 
carefully by the medical director as the 
tendency to gamble on life where there 
is no insurable interest is marked. He 
said that life insurance must take its 
place as a great humanitarian power and 
that medical service to policyholders must 
be extended. 


Course of Instruction Advocated 


Dr. Frank L. Truitt of the Reserve 
Loan in discussing Dr. Cook’s paper advo- 
eated the introduction of a course of in- 
struction in insurance medicine at the 
medical schools and said this would help 
especially in the selection of competent 
examiners in the rural districts. 

Speaking of prohibition he said that in 
some respects dangers have been multi- 
plied; that many of the drinks brewed at 
the present time have the wood alcohol 
basis. He also called attention to the 
gas hazard and said that since the close 
of the war men from overseas have ap- 
plied for insurance reporting very vaguely 
upon the extent to which they were af- 
fected by gas, but that in many cases the 
lungs and heart were impaired. Some 
minimize the danger of these cases, but 
he considered them serious. The point 
was made in the discussion that the medi- 
cal director could do much better work 
if he had the whole-hearted support of 
the officers of the company; also that 
agents should have nothing to do with 
the selection of medical examiners in the 
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field. Dr. Freeman of Dallas stated that 
his company has employed a field medical 


examiner to travel and supervise and ap- 
point local medical examiners and sug- 
gested that the companies might share 
the expense and have such inspectors su- 
pervise for all companies in all states. 
This plan will be covered by the new 
American Service Bureau of the Ameri- 
can Life Convention, which has just been 
organized. 


Edueational Work Discussed 


Dr. Cook moved for the appointment of 
an education committee, to bring before 
state and county medical meeting papers 
on medical selection in life insurance, 
which he said would reach 100,000 exam- 
iners. The secretary of the section was 
instructed to take up with the local com- 
panies in each state to see if they would 
not furnish a speaker for their state asso- 


ciation. The motion was to present the 
matter to the American Life Convention 


and also to ascertain from the companies 
in each state whether they would be will- 
ing to take the responsibility for this 
education in their own state. 


Albumen and Casts 


Thursday morning Dr. George E. Decker, 
president and medical director of the 
Register Life of Davenport, started off 
the symposium on urinalysis with his 
paper on “The Significance of Albumen 
and Casts.” Two percent of all appli- 
eants show albumen or casts and one- 
half of these are missed entirely by the 
lecal medical examiner. He was followed 
by Dr. J. Bergen Ogden, assistant medi- 
eal director of the Metropolitan, whose 
valuable paper on this subject is pub- 
lished elsewhere in this issue. 

Dr. W. F. Blackburn of the Common- 
wealth Life of Louisville spoke on the 
value of having analysis of urine made 
at the home office instead of by the local 
examiner. His is one of the few compa- 
nies requiring specimen with each appli- 
cation. He is greatly in favor of this 
change in making urinalysis and believes 
that the result would be to catch a large 
percent of cases of albumen and sugar 
in urine which is now missed. He pointed 
out the various advantages of having the 
examination made at the home office, the 
superior laboratory equipment, ete, and 
said that frequently local examiners do 
not have time to make the laboratory ex- 
amination for one or two days after the 
specimen is taken. ‘ 


Preservatives Discussed 


Dr. Crawford in furtherance of the idea 
of having examinations made at the home 
office, read a paper on “A Practical Urine 
Preservative.” Boric acid was the first 
preservative used in sending specimens of 
the urine to the home office, but it was 
unsatisfactory and formalin was _ substi- 
tuted. It is now used by most of the 
companies, but is more or less unsatis- 
factory. Dr. Crawford stated that he had 
achieved entirely satisfactory results with 
hexamethylenamin and if further experi- 
ment proves his findings correct this pre- 
servative will no doubt be adopted by all 
the companies. 

Another subject which received consid- 
erable discussion in connection with uri- 
nalysis was the need for securing a num- 
ber of specimens of urine in certain cases, 
and the annoyance caused to agent, local 


examiner and applicant. Usually the ap- 
plicant is not told that there is some 
question as to his acceptance on this 


seore and various subterfuges are resorted 
to to secure the additional specimens. 
The remedy it is believed is in giving 
more specific instruction to the local ex- 
aminers. Dr. Stutzman of Des Moines 
said that he had solved the difficulty by 
telling the applicant frankly, as soon as 
the additional specimens were asked for 
by the home office, that it would be nec- 
essary to furnish these from tiine to time. 
He finds this plan obviates much of the 
difficulty. 

The findings both as to urinalysis and 
blood pressure of this convention were 
unusually vital and important and the 
official proceedings should be referred to 
in order to secure a full report. 

The Thursday afternoon session opened 
with a paper by Dr. Henry Jacobson of 
the Central States Life of St. Louis on 
“How Does Syphilis Affect Life Expect- 
ancy?” The conclusion was that this 
subject does not receive adequate treat- 
ment at the hands of the insurance medi- 
cal profession. 


Good Discussion on Hernia 


One of the best discussions of the con- 
vention was that on hernia, conducted by 
Dr. James C. Masson of the Mayo Foun- 
dation of Rochester, Minn. Some 45,000 
cases were reviewed, showing both inter- 
nal and external hernias. Most external 
hernias do not prevent life insurance. The 





only very serious feature of hernia is in 
the case of strangulation and in these 
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eases there is a 30 percent mortality. 
Out of 45,000 cases of hernia there were 
only 59 deaths and most of the deaths 
were in later life, showing progressive 
tendencies, due to fat, work, constipation, 


lack of proper exercise, etc. The man of 
sedentary habits is as poor a risk as the 
man who works and strains by physical 
effort. The question was raised, is a 
man who wears a truss a better risk than 
one who does not? The opinion was ex- 
pressed by several experts that a man is 
a better risk who does not wear a truss 
than one who does, and yet most medical 
blanks require that the applicant shall 
wear truss. It was conceded that the 
agreement to wear a truss is a farce. 
Some companies consider applicants with 
hernia as standard risks. It was pointed 
out, however, that double indemnity 
should not be granted to men who have 
hernias as they will inevitably claim a 
double indemnity on a strangulated her- 
nia. A properly fitting truss in young 
men is recommended by Dr. Masson. 

He said that companies do not do their 
full duty by the applicant if they do not 
strongly recommend that an operation for 
hernia should be had at once. An opera- 
tion is an almost sure cure for hernia and 
yet thousands of men go through life 
without it. One speaker said that a com- 
pany would be very generous indeed to 
pay double indemnity on a hernia claim. 


Standards the Great Need 


In hernia, as in heart murmurs, blood 
pressure, urinalysis and nearly every 
other branch of insurance’ medicine, 
standards of tests and of acceptance are 
needed by the medical departments. There 
is too much variation of practice, with- 
out good reason. This Convention has 
given the idea of standardization a con- 
siderable impetus and no doubt the whole 
trend of life insurance medicine is toward 
the establishment of standards in all the 
diseases which affect the life insurance 
risk, 

Injustice to Applicants 


A point brought out in the discussion 
of the paper on anemias was that com- 
panies do an injustice to applicants in 
declining all such cases because too little 
is known about them to insure intelligent 
consideration. For instance, one percent 
of the deaths are caused by anemia and 
many companies decline all anemia cases. 
However, the secondary types 9f anemia 
should be considered and pernicious ane- 
mias should be treated separately. Ane- 
mias are pretty much in the class with 
heart murmurs, the companies turn them 
all down, when there is a considerable 
percentage that could be saved. Dr. Gif- 
fin of the Mayo Foundation said that in 
less known diseases the companies do a 
great injustice in turning down appli- 
cants without discrimination and that the 
home office medical department should be 
more highly organized and should ad- 
vise rejected’ patients. In the case of 
hernias, life companies should at least 
advise operation and there are now a 
number of large corporations which pay 
for operations on their employes. The 
companies could do much in prevention 
of disease if they would take the right 
step and have the right attitude toward 
their rejected cases. 


Hunter Paper Not Read 


The paper on the American Men Mor- 
tality Table by Robertson G. Hunter, 
vice-president and actuary of the Equi- 
table Life of Iowa, was not read as Mr. 
Hunter said that the hour was getting 
late and he would merely turn in the pa- 
per to be published in the proceedings. 

Friday afternoon was given up to the 
information session and question box con- 
ducted by Dr. H. A. Baker of the Kansas 
City Life. 

Not only was the tenth annual conven- 
tion of the Medical Section one of the 
largest ever held, but it was regarded as 
one of the most highly profitable. The 
Medical Section is making distinct prog- 
ress along the new lines in insurance 
medicine. The companies are rapidly ap- 
proaching the point where their standards 
of rejections are the same and, making 
allowance for individual opinion, appli- 
cants will receive pretty much the same 
treatment from all companies. Many 
risks will be saved to life insurance which 
in the past have been rejected, and others 
which have been accepted without their 
impairments having been discovered will 
be put on their proper basis through the 
improved methods and greater knowledge 
of insurance medicine which is coming 
rapidly to prevail. 


Officials in Attendance 


As stated, many company officials were 
in attendance, among these being H. R. 
Cunningham, vice-president Montana 


Life; E.-W. Randall, president Minnesota 





Indiana National Life Insurance Co. 
INDIANAPOLIS 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


Our Home Office is helpful: our agents are pleased with 
the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 








THE DETROIT 


AGAIN NUMBERED 


New Insurance Paid for During Wivedsnscassesess 
Amount of Paid for Insurance in Force December 3lst, 1919 
Admitted Assets, December 3lst, 1919 


Reem meee meme eee meee eee e eee eee ee OEE ESE EEE EE HEHE HEHEHE EEE EEE EEE ESET EE EEE EEE® 


LIFE INSURANCE COMPANY 


AMONG MICHIGAN’S LEADING COMPANIES 





5,222,064.00 
16,877,571.00 


POEerTTirrerrrrrrcrierrrrr rrr Tri rereri irri iri ere eee ii rrreiier er erie rere erie eTr ere eee 1,327,182.81 


The above record was accomplished through the efforts of an peer and capable Agency Organization. 
UNUSUAL OPPORTUNITIES IN MICHIGAN FOR THE WIDE-AWAKE SALESMAN 


Now is the time to join the Agency Force o 


f a well-established and rapidly-growing organization, 


THE DETROIT LIFE, “The Company of Service”—SERVICE established both for the good of Policyholders and Agents. 


We are at your service if you wish to join our ranks. 
men who wish to add materially to their incomes. 


Write direct to 


THE DETROIT LIFE INSURANCE COMPANY, 
M. E. O’Brien, President 


We have some very attractive Agency propositions to offer to_energetic 
Why not get in touch with us, consider the proposition, and then decide? 


Home Office: Blessed Building, Detroit, Michigan. 
James D. Baty, Sec. & Treas. 











George Washington Life Insurance Company 


Our 20 Pay Endowments at Ages 60, 65, 70 and 75, and our Monthly 
Income Coupon Bond Policies are growing in popularity. 
_ writing all standard forms at low premium rates. A few attract- 

ve Agency openings are now available in the state of Ohio. 
i address 


C. B. BEAUMONT, State Manager, 2205 E. 83rd St., Cleveland, Ohio 





We are 
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Peoples Life Insurance Company 


Frankfort - - - - - 
Assets - - - - $ 


Insurance in force 


and Illinois. 


We do not consider former life insurance experience absolutely 


necessary, in order to succeed with us. 


If you are loyal, enthusiastic and industrious we will stand 


back of you. 


E. O. BURGET, 
Secretary. 


16,000,000 


We have splendid openings for salesmen in Indiana, Ohio 


Indiana - 


1,500,000 


W. A. IRWIN, 
Supt. Agents 











WANTED 


MANAGERS FOR IMPORTANT DISTRICTS IN OHIO — INDIANA — ILLINOIS — MICHIGAN 


Guaranteed Low Cost Policies. 


As Good as We Can Make Them. 


Any one of the above is an absolutely first class opportunity. If your record is clean and you can 


furnish evidence of your ability as a P 


Producer, your application will be considered. 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


O. W. JOHNSON, President 


The Rookery, Chicago 


S. W. GOSS, Vice-Pres. and Agency Mgr. 














Mutual; 


J. A. MeVoy, president Central 





If you have a salaried position 
to fill, an ad of this size and sort 
will bring in review before you 
men qualified for the place. One 
inch, one column wide, one time $3.75. 

AC 








CONTINENTAL LIFE INSURANCE CO. 


KANSAS CITY, MO. 
JOHN W. COOPER, President 
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The Prudential Insurance 
Company of America 


Forrest F. Dryden, 
President 


Home Office, 
Newark, N. J. 


Incorporated Under the Laws of the State of New Jersey 








1867 


Equitable 


a a ae 


Insurance in Force 
December 31, 1919 


Gain in One Year - 


For Information Address 





New Business Paid for 1919 
New Business Paid for 1918 


1920 


OGhe 


Life Insurance Company 
of Iowa 


$ 57,328,209.86 
$ 29,996,822.32 


$ 27,331 ,387.54 





$206,553,404.00 
$ 46,935,312.89 


Home Office, Des Moines 
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A text book for beginners, a review book for experienced men, a book that every life insurance man should 


have—Jacob A. 
National Underwriter, 1362 Insurance Exchange, Chicago 


Jackson’s “‘Easy Lessons in Life Insurance.”* $1.00, including Quiz Book supplement. The 
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States; T. W. Blackburn, Omaha; H. W. 
Johnson, president American Life Con- 
vention; H. E. Sharrer, Northern States; 
Cc. G. Taylor, Atlantic; I. M. Hamilton, 
Federal; E. G. Simmons, Pan-American; 
E. Klaveness, president Surety Fund; 
R. H. Rice, president National Fidelity; 
T. W. Appleby, Ohio National; E. B. 
Raub, Indianapolis; W. W. Mason, sec- 
retary Southeastern Life of Greeneville; 
A. S. Caldwell, Provident Life & Acci- 
dent; M. C. Leith, vice president Public 
Savings; C. B. Svoboda, Cedar Rapids; 
F. B. Mead, Lincoln National; F. P. 
Manly, Indianapolis; G. E. Decker, presi- 
dent Register of Iowa; John W. Dragoo, 
secretary Western Reserve; L. J. Dough- 
erty, Guaranty of Iowa; F. J. Uehling, 
Commonwealth of Omaha; L. J. St. 
Thomas, Shenandoah; W. W. Lane, sec- 
retary LaFayette; C. W. Welty, Lamar 
of Mississippi; N. J. Frey, secretary, 
Wisconsin; C. L. Ayers, president North- 
ern of Detroit; G. A. Deitch, Reserve 
Loan; Carl T. Prime, secretary National 
Fidelity Life, and D. D,, Hall, secretary 
North American Life of Omaha. 

Besides these there were Vice-Presi- 
dent Walter A. Hill of the Retail Credit 
Company and Louis S. Brooke, Chicago 
manager of the same company, and 
George S. Galloway, who is to be the 
general manager of the new American 
Service Bureau, which is to take over the 
inspection business of the American Life 
Convention companies. 

MEET AT EXCELSIOR SPRINGS 

The next meeting of the Medical Sec- 
tion will probably be held at Excelsior 
Springs, Mo. It is not unlikely that the 
rule will be adopted of holding the meet- 
ings one year at French Lick Springs 
and the next at Excelsior Springs, thus 
having alternate meetings east and west 
of the Mississippi river. 

Dr. C. N. MeCloud, who has served so 
admirably as chairman during the past 
year, retires and is succeeded by the 
vice-chairman, Dr. F. L, Truitt of the 
Reserve Loan Life. Dr. F. L. B. Jenny 
of the Federal of Chicago continues as 
secretary and Dr. C. H. English is ad- 
vanced from membership on the board to 
vice chairman. The new member of the 
board is H. W. Cook, vice-president and 
medical director of the Northwestern Na- 
tional, one of the brilliant young men 
who has added prestige to the Medical 
Section. Ordinarily, he would also act 
as chairman of the program committee, 
a very important post, but it is possible 


this position. 











NEWS OF COMPANIES | 
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Equitable, N. Y¥.—The 
by the Equitable in 1919 in many 
important items are particularly im- 
pressive when given on the percentage 
basis: 











advances made 


Increase over 1918 
ee ee 66:5 % 
Outstanding Insurance .......... 18.0% 
Total Premiums Received ........ 20.8% 
pA YR SN 17.9% 


Total Dividends to Policyholders 18.9% 


* * *K 
Guardian Life, New York.—It has 
passed the $200,000,000 mark of insur- 


ance in force, having paid for $37,343,043 
last year. Since the company was or- 
ganized in 1860, it has received from 
policyholders, $172,071,766, and has paid 
the policyholders, $130,042,831. It has 
now assets held as security for policy- 
holders, $50,215,524, Last year it gained 
$1,549,838 in income, $2,103,723 in assets; 
$231,194 in surplus; $12,684,924 in new 
insurance paid for and $20,913,366 in 
insurance in force. In addition to the in- 
crease in surplus, an investment fiuctua- 
tion fund of $1,000,000 was set aside to 
take care of possible depreciation of 
securities. Last year there were 175 full 
time men added to the agency organiza- 
tion and seven new managers were ap- 
pointed. 


Lincoln Life Convention Plans 


The Lincoln Life will hold its next. 
annual convention in Asheville,-N. C., in 
Every effort is being made 
to boom the big outing in “The Heart 
of the Blue Ridge.” 

Agents who pay for $200,000 worth of 





| vited to take their wives to the con- 
| vention 


business during the year will be in- 


with all ‘expenses paid by the 
company, Those paying for $100,000 of 
business will have their individual ex- 
penses paid. Interest in what is prom- 
ised to be the most epochal outing of 
the company is high and several agents 
have already produced more than half 


that Dr, E. G., Crawford will continue in | 





| DISTRICT AND SPECIAL 
| AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old | 
Line companies in the Northwest- 
| ern field. Writing business in its 

home state at the rate of $500,000 
per month. 


_ who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 


\ 

| 
Men of integnty and ability, | 
fice. | 


We invite correspondence. ' 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 








vn Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutua! 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
tow cost and care of interest of all members 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 
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ACTUARIES 


—_— F. CAMPBELI 





CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
—— J. HAIGHT 





CONSULTING 
ACTUAR } 


811-812-813 Hume-Mansur Bidg 


INDIANAPOLIS 
ULIAN C. HARVEY 


Consulting Actuary 


shemical Building ST. LOUIS, MO 


T J. McCOMB 
e 


COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premiums, Reserves, Surrender Vaiues, etc., called: 
ated. Valuations and Examinations made. 
Policies and all life Insurance corme prepenes, 
The Law of Insurance a Specialty. 


Colcord Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
e ACTUARY 


1223 Assuctation Building 
19 8. LaSaile St., CHLCAG 











Telephone 
Central 3462 





.REDERIC 8S. WITHINGTON,F.A.LA 
CONSULTING ACTUARY AND EXAMINER 
304-306 Security Building 


DES MOINES, !O0W? 





HOTEL WISCONSIN 


Big Hotel of Milwaukee 


HEADQUARTERS for INSURANCE MEN 
500 Rooms-400 with Bath 





of their $200,000 quota. 
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SIGNIFICANCE OF 
URINARY FINDINGS 


(CONTINUED FROM PAGE 2) 
stances which are either taken into the 
body from outside sources or are formed 
inside of the body. Such persons are 
naturally uninsurable for we are con- 
stantly mindful of the fact that long con- 
tinued irritation of the kidneys usually 
results in some chronic form of kidney 
disease. 

As a rule, active disturbances of the 
kidneys will clear up in the course of 
from one to three months, at which time 
the applicant becomes insurable on regu- 
lar plans, A definitely established chronic 
disease of the kidneys is, of course, not 
insurable on any plan. 


Significance of Different Forms 


Let us consider for a moment the sig- 
nificance of the different forms of casts 
found in the urinary sediment. My long 
experience has led me to believe that a 
hyaline cast is no more important than a 
granular cast or a granular cast more 
important than a hyaline cast so far as 
diagnosis is concerned. These two forms 
of casts have equal significance, but 
neither form is pathognomonic. Either 
form may accompany either an acute or 
a chronic process in the kidneys. The 
blood and fibrinous casts represent an 
acute condition. The waxy casts repre- 
sent a long-standing or chronic process 
in the kidneys. The fatty and epithelial 
casts may be present in either an acute 
or a chronic disease of the kidneys, both, 
however, indicating more or less degen- 
eration of the kidney substance. By the 
forms of casts found in the sediment, 
we may, therefore, be able to judge some- 
thing of the nature of the kidney dis- 
turbance, but we cannot depend entirely 
upon such a means of diagnosis. It is 
necessary to take into consideration also 
other features of the urine before ap- 
proaching a conclusion. 

The relative number of casts which the 
sediment contains is always important. 
If the number is small, one or two to the 
slide, it is usually less significant than 
if there were twenty or thirty to the 
slide. In other words, the larger the 
number of casts the greater the impor- 
tance. Such a:‘rule is not invariable, 
however, because we do occasionally see 
active kidney disturbances showing many 
casts where the trouble will entirely dis- 
appear in a few weeks’ time. On the 
other hand, there may be present an 
important chronic kidney disease such 
as a chronic interstitial nephritis with 
only a very few casts present in the 
sediment. But in general the relative 
number of casts in a sediment is to be 
earefully noted. 


Diameter Is Important 


The diameter of the casts is frequently 
also important. If they are small, they 
come from the smaller tubules high up 
in the kidneys, while casts of large 
diameter come either from the collecting 
tubes or from denuded tubules, the result 
of a chronic nephritis. 

From the insurance standpoint, true 
renal casts are always of considerable 
concern. As a rule, the persistence of 
few or frequent casts in one, two or 
three specimens covering several weeks 
or months means that the applicant must 
be declined insurance, 

If the number of casts is small in every 
specimen examined, only a severe form 
of rating or rejection is justifiable. One 
exception to such action is where the 
applicant is young, under 30 years, and 
the history and physical condition is in 
other respects first class. Then, if the 
number of casts is very small, one or 
two to the slide, and the quantity of 
albumin is also very small, we can safely 
insure on substandard plans. 

If hyaline and granular casts with 
only a minute trace of albumin are found 
at one examination and not found in two 
or three subsequent specimens, we can 
look upon the case as one showing a 
temporary disturbance of the kidneys 
and not of importance from the insur- 
ance point of view. This statement 
would apply to all ages and amounts 
of insurance. 

In judging of the significance of casts 
we must also take into consideration 
the amount of albumin accompanying 
them. Rarely a cast with a marked 
trace of albumin would be far more im- 
portant than rarely a cast with the 
slightest possible trace of albumin. Like- 
wise the history of casts at some earlier 
date is to be carefully noted. The inter- 
mittent appearance of casts in the 
urinary sediment is never a good sign, 
and either a substandard plan or rejec- 
tion is advisable. 

Sugar in the urine is always to be 


carefully considered and the cases stud- 
ied to determine, if possible, whether 
we are dealing with a true diabetes 
mellitus or a temporary glycosuria due 
to errors in diet or disturbances of the 
digestive organs. Now-a-days a good 
deal of sugar is consumed in the form 
of candy, or there is frequently an ex- 
cessive intake of carbohydrates in other 
forms. Our first and most important 
effort then is to ascertain whether the 
glycosuria is temporary, intermittent or 
presistent. Also whether careful inquiry 
of the applicant reveals any tangible 
cause for our findings in the urine. 


Arbitrary Figure Fixed 


Applicants showing more than % of 1 
per cent of sugar may be declined out- 
right. Those showing less than % of 1 
per cent should be studied. 

The figure, % of 1 per cent, is purely 
an arbitrary one, and is the one which 
we have adopted in the laboratory of 
the Metropolitan Life. We have found 
that if applicants showing small amounts 
of sugar are postponed for from 8 to 6 
months, upon reconsideration frequently 
show no sugar in two or three specimens. 
Such cases can be taken on regular plans 
with satisfactory results, provided, how- 
ever, there is no other impairment. 
Persistent or intermittent glycosuria, 
with the quantity of sugar less than 
% of 1 per cent, should be either 
severely rated or declined. 


Diagnosis of Cause Different 


In cases of glycosuria, the age, weight 
and previous history must be closely 
studied. Sugar in the urine is far more 
important in a young person than after 
the age of 40 years. Likewise, a heavy 
weight with a glycosuria, usually means 
a true diabetes. Previous history of 
sugar in the urine with even small 
amounts of sugar at the present ex- 
amination shows, at least, an intermit- 
tent glycosuria, which warrants a severe 
rating or unfavorable action. 

I am more afraid of a glycosuria than 
the presence of albumin and casts in 
the urine for the simple reason that 
a diagnosis of the condition causing the 
sugar is so difficult to make. There are 
many causes of glycosuria, and any one 
of them may affect longevity to a greater 
or less extent. An applicant who knows 
that his urine contains sugar may be- 
come sugar-free by carefully regulating 
his diet. How are we going to tell 
whether or not an applicant is on a re- 
stricted diet? We cannot tell, provided 
the urine is free from acetone and 
diacetic acid. Such cases usually prove 
to be mighty poor insurance risks. The 
number of people, however, who die as 
the direct result of a diabetes mellitus 
is really comparatively small. The dan- 
ger is not in the disease itself but in 
the fact that the vitality of the indi- 
vidual is so lowered that he becomes 
the victim of intercurrent diseases, such 
as pneumonia, tuberculosis and the like. 


Acetone and Diacetie Acid 


The presence of either acetone or 
diacetic acid in the urine is always 
alarming. It is necessary to get at the 
cause, if possible, and as you know, the 
most common causes of acetonuria are 
(1) a restricted or unbalanced diet such 
as is frequently found in the treatment 
of a diabetes mellitus, and (2) febrile 
conditions. If either acetone or diacetic 
acid persists in the urine, rejection is 
recommended. If either one or both are 
present in only one specimen and not 
found at several subsequent examina- 
tions, it is only safe to accept on some 
substandard basis. 


Significance of Blood 


If the microscopic examination of a 
urinary sediment of an applicant con- 
tains more than an occasional normal 
or abnormal blood globule, it is advis- 
able to postpone action on the application 
until we can determine whether or not 
the blood will disappear within a few 
days, weeks or months; in other words, 
it is necessary to study several speci- 
mens of urine to determine the sig- 
nificance of the blood. If more than an 
occasional blood globule persists in 
several specimens, either postponement 
for several months or rejection is ad- 
visable. If the blood disappears in the 
second or third sample ‘and does not 
reappear and the history is otherwise 
first class, it is safe to insure on regualr 
plans. 

The history of cases of slight or 
marked haematuria is always very im- 
portant. Repeated attacks of haematuria 
or the constant presence of more or less 
blood would raise the question of a new 
growth, tuberculosis or a stone in some 
part of the urinary tract. 
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A GROWING COMPANY 


FOR 


GROWING MEN 








1918 1919 
New Business:Paid for $ 24,658,000 $ 37,200,000 
Increase in Insurance in Force _ 10,095,000 20,913,000 
Total Insurance in Force 179,410,731 200,323,731 





The Guardian Life Insurance Co. 


of AMERICA 


ESTABLISHED 1860 
For a direct Agency connection address: 
T. LOUIS HANSEN, Vice-President and Agency Manager 
50 Union Square, New York, N. Y. 











THE CRESCENT LIFE INSURANCE COMPANY. 
CAPITAL STOCK (FULLY PAID) $100,000. 
Owned and operated exclusively by Masons (only one of its kind in 
. the world). 
COPYRIGHTED CONTRACTS. 


Only Masons need apply for Agencies. No advances. No first 
year premium notes. Cash Business. All Physicians must be Masons. 


M. E. Callane, Secretary. Bertram Day, President. 


FLETCHER TRUST BUILDING - - INDIANAPOLIS 











“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in a live 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


n 376 Pine Street SAN FRANCISCO 
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“The Oldest Company in America” 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


‘Mutual Life’?—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 




















WANTED 


_ First class Field Superintendent. 
For an old line Life Insurance Co. 
Location—Middle West 


Salary and Expenses 


This is an exceptional opportunity. Liberal 
Commission contracts, with perpetual renewals, 
to offer agents. Our policy contracts are un- 
excelled. Correspondence confidential. 


Address, 92-F 
Care THE NATIONAL UNDERWRITER} 
175 West Jackson Boulevard 


CHICAGO, ILL. 














1 Stock Salesmen Attention! 


THE GARY NATIONAL ASSOCIATES 
COMPANY 


FINANCED THE 


GARY NATIONAL LIFE INSURANCE 
COMPANY 


We are doing a Mortgage Loan, Mortgage Loan and 
Investment business. 




















We have $250,000 6% Participating Preferred Stock to sell. 








Can use a few high-grade stock salesmen who can 
furnish references. 





‘==ADDRESS OR CALL: 


GARY NATIONAL ASSOCIATES COMPANY 
or Theatre Building GARY, INDIANA 





























ealculus, or attacks of renal colic, the 
cause of the free blood in the urine would 
be indicated. Such cases are not insur- 
able on regular plans because of the 
probable presence of stone in some part 
of the urinary tract. 


Conditions in Tuberculosis 


In tuberculosis, we usually get con- 
siderable pus accompanying the blood 
and then too the urinary sediment will 
generally contain tubercle bacilli. In 
such cases if a history of urinary trouble 
is obtainable it will be found to have 
extended over a considerable period, and 
of increasing severity. Such case are, 
of course, not insurable. 

New growth and particularly papilloma 
of the bladder will give almost constant 
haematuria and at times profuse hem- 
orrhage. In cases of this kind the sedi- 
ment is very apt to show the large 
caudate cells with large and prominent 
nuclei—groups of cells from the villous 
growth. No one wants to insure such 
cases, unless there has been no hem- 
orrhage for a number of years, whén 
they may be considered upon a substand- 
ard plan, with a severe rating. It is 
a question, however, whether or not 
such people ought to be insured at all, 

In any condition of the urinary tract 
in which the blood is accompanied by 
pus, the prognosis is generally less 
favorable than if the blood appears alone. 
Close study of case of haematuria is 
always necessary and a severe selection 
is usually justifiable. 


Pus in the Urine 


Pus in the urine is generally indicative 
of an important condition in some part 
of the urinary tract. On the other hand, 
if the quantity of pus is very small, a 
few leucocytes as we call them, it is 
generally not very important. The urine 
of the female almost always contains 
a few leucoytes and frequently the urine 
of the male contains a few corpuscles 
if there has been a urethritis at some 
earlier time. Such cases are not of 
particular concern and are insurable on 
any regular plan, 

When the quantity of pus is large, it 
is important and it is necessary to get 
at the probable cause either by the 
history or careful microscopic examina- 
tions of the sediment. The shape and 
size of the epithelial cells accompanying 
the pus will generally tell us of the 
location of the process which is causing 
the pyuria. If we are dealing with an 
acute, subacute or chronic urethritis, it 
is necessary to postpone action until the 
disease has recovered. It is desirable in 
such cases to advise the applicant to 
see his physician for local treatment 
with the hope of a speedy recovery. 
When recovery is complete, we may 
issue insurance on regular plans. 

If a pyuria does not clear up in weeks 
or months, whether it be a pus kidney, 
a pyelitis, a cystitis or a urethritis, the 
issuance of insurance is not justifiable 
on any plan. 

There are a few cases where the 
amount of pus in the sediment is a 
little more than we would expect under 
average normal conditions—border-line 
cases, in which the history does not give 
us any clue as to the cause. Such ap- 
plicants can be considered on some sub- 
standard plan. If, however, there is a 
history of renal calculus or attacks of 
renal colic, rejection is advised. 

The history in cases of pyuria is a 
very important matter and should be 
thoroughly investigated with a view to 
the cause and duration of the abnormal 
process in the urinary tract. 


Crystals in Acid Urine 


There are three kinds of crystals in 
an acid urine which give us any con- 
cern, namely uric acid, calcium oxalate, 
and acid sodium urate. These crystals 
may be present in the urine at the time 
that it is voided, or they may separate 
from the urine which is allowed to cool 
and stand quietly for a few hours. 

Of course, crystals which separate 
from the urine upon cooling are of no 
real importance to us, provided that the 
quantity of crystals which separates is 
not very large and there is no_ history 
pointing to renal colic or stone in some 
part of the urinary tract. Large num- 
bers of crystals secondarily deposited are 
important only as showing a very high 
relative output of the uric acid or cal- 
cium oxalate. If there is a history of 
renal colic or calculus, then the heavy 
secondary deposit of crystals would show 
the tendency, and either a substandard 
plan or rejection is justifiable—rejection 
if the history of renal colic is within 
a short period, say five years, and a 
substandard plan after that time. 

- Any crystalline elements present in 
the urine at that time that it is voided 





aré significant and may explain a renal 
colic or mechanical irritation of a part 
or the whole of the urinary tract. If 
there is a history of one or more attacks 
of renal colic or the appearance of gravel 
or sand in the urine together with more 
or less irritation of the urinary tract and 
the appearance of crystalline elements in 
the freshly voided urine, rejection is 
advisable. Without previous history, 
postponement for several months and 
further study of the urine would be in 
order and if the crystals are found to 
persist, then decline to issue insurance, 
If the crystals do not persist and are 
found not to reappear, regular plans of 
insurance are in order. Of course, the 
real danger in these cases is in the 
formation or reformation of calculi in 
some part of the urinary tract. The 
presence of cystin crystals in the urine 
always calls for rejection. 


Bile Pigments 


Any applicant whose urine persistently 
contains bile pigments is not a fit person 
for insurance. If the presence of the 
bile is simply due to a catarrhal trouble 
in the common bile duct, it will usually 
disappear within a few weeks. Then 
the applicant is insurable. But all cases 
of jaundice should be closely studied 
and great care given to the selection 
of risks, because of the great danger of 
chronic disease of the liver. 

Reaction Not Very Important 

The reaction of a urine is not very 
important in considering applicants for 
insurance. If a urine is alkaline it is 
not necessarily abnormal, because, after 
a meal, there is generally an alkaline 
reaction from fixed alkalies—a physi- 
ological condition. When urine decom- 
poses in the bladder, the reaction is 
strongly alkaline, but there are other 
abnormal features of the urine, such as 
the presence of albumin and pus which 
are far more important in the diagnosis 
than the alkaline reaction. 

Occasionally we will come across a 
case in which the urine is abnormally 
acid because of marked concentration, 
Then there may be an irritation of the 
whole urinary tract. Such cases are 
only of importance in that the condition 
found may delay the issuance of in- 
surance. Such disturbances usually 
promptly clear up if plenty of water 
is ingested. 

The reaction of a urine is taken largely 
for the purpose of aiding in the applica- 
tion of tests and, therefore, is essentially 
a matter of secondary importance in 
insurance work. 


Specific Gravity 


The only value of taking the specific 
gravity of a urine is to give us some 
idea of the relative amount of solid 
matter contained therein. Such solid 
matter may be either normal or ab- 
normal. 

A high specific gravity in a urine, 
which is otherwise perfectly normal, is 
not important. But it may be due to 
the presence of such abnormal sub- 
stances as albumin or sugar, or such 
foreign substances as cane sugar or 
drugs. Then the high specific gravity 
has some significance. Occasionally we 
examine urines with extremely high 
specific gravities—1045 to 1060. We im- 
mediately suspect that cane sugar has 
been added to the urine by the applicant 
or some other person because of the 
fact that insurance is not desired. If 
such suspected urines are boiled a few 
minutes with dilute sulphuric or hydro- 
ehloric acid and then neutralized, the 
cane sugar will have been inverted to 
dextrose and a great quantity of reduc- 
ing sugar found. Such applicants should 
not be rejected but be given a chance 
to explain the reason for adding the 
cane sugar and be requested to give 
uncontaminated specimens for study. 


Seek to Find Cause 


A low specific gravity may be sig- 
nificant if it persists. We should make 
an effort to find out the cause of the 
persistently low specific gravity in every 
case. Since it is not practical to request 
24 hour quantities of urine in applicants 
for insurance, it is necessary for us to 
study several specimens of urine and 
make an effort to get samples which 
have been obtained after the applicant 
has abstained from any excess of liquids 
for a number of hours. It is advisable 
also to investigate the habits of the ap- 
plicant and to have the examiner find 
out py close questioning the probable or 
possible cause of a persistent low specific 
gravity. 

If the applicant is first class in every 
way but the low solids, and he is under 
40 years of age, I think that we can 
accept on regular plans. After the age 
of 40 years, care must be exercised in 
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Equal 
Opportunity 


to all in the field, 
with special priv- 
ileges to none. 


If that appeals— 
Gardianjite 


Write C. C. MILLER, Vice-President 
Madison, Wis. 
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FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘Suggestions for Increasing 
Your Income” 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 











DESIRABLE TERRITORY 
FOR ALERT AGENTS 


Always ready to negotiate with 
men who can establish their 
capacity to pay for a reasonable 
volume of Rent Insurance 
regularly—good business placers 
steadily needed. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
Address: Albert E. Awde, Supt. of Agencies 








37,005 PEOPLE 


wrote to us last year and asked for an illus- 
tration of our “Income for Life” at their age. 
This valuable lead service explains why our 
1919 business showed a gain of 81 per cent. 
The Fidelity operates in 40 states. Full level 
net premium reserve basis. Insurance in 
force over $173,000,000. Faithfully serving 
insurers since 1878. 

A few agency openings for the right men. 
THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY 
WALTER LE MAR TALBOT, Pres. PHILADELPHIA 











HOME LIFE 
INSURANCE CO. 


NEW YORK 
WM. R. MARSHALL, President 


The 60th Annual statement shows admitted 
Assets of 37,780,735 and the Insurance in Force 
$185,755,819—a gain for the year 1919 of over 
$27,000,000. The insurance effected during the 
year was over $40,000,000, or 63% more than in 
the previous year. The amount paid to policy- 
holders during the year was over $4,388,000. 





W. A. R. BRUEHL & SONS 
meral Managers 
Central and Southern Ohio and Northern Kentucky 
Rooms 601-606 The Fourth Nat. Bank Bldg. 
CINCINNATI, OHIO 





HOYT W. GALE 
General Manager for Northern Ohio 
229-233 Leader-News Building 


CLEVELAND, OHIO 








the selection. We must constantly have 
in mind that a chronic interstitial ne- 
phritis in a fairly early stage may be 
present without albumin or casts. It is, 
of course, most unusual to find a chronic 
nephritis without either albumin or 
casts, but they do rarely occur. 

I have repeatedly pointed out to you 
the advisability of carefully studying 
the urine of applicants until you are 
in a position to reach a satisfactory 
conclusion. This frequently means get- 
ting two, three or four specimens ob- 
tained under varying conditions. The 
fact that we make frequent requests 
for urine often irritates the applicant 
and worries the agent, and sometimes 
the medical examiner. But there seems 
to be no other way of making a deci- 
sion in regard to the condition of the 
urinary tract. I believe that we have 
come to a time when we must make a 
business of educating the agent and 
medical examiner along these lines so 
that they can pave the way with the 
applicant and we can get sufficient speci- 
mens of urine for our needs without 
jeopardizing the business. 

There is one more subject to which 
I would briefly refer, and that is the 
desirability of the uniformity of methods, 
tests and the nomenclature among the 
examiners of all companies. I cannot 
urge this convention too strongly to 
give this matter your earnest thought. 
I know that more serious attention will 
be given to the analysis of urine if 
your medical examiners have before 
them standards of technique and tests, 
and such descriptive terms as you desire 
to have them use in your medical reports. 





“FLU” AFTER-EFFECTS SERIOUS 





Union Central Requires Policies to Be 
Delivered Within 15 Days— 
Worse Than Last Year 





CINCINNATI, O., March 16—On 
account of the heavy influenza mortal- 
ity and the increase of serious compli- 
cations as a result of the epidemic, the 
Union Central has promulgated a tem- 
porary rule requiring its agents to de- 
liver all policies within 15 days; fail- 
ing which, the company demands new 
evidence of insurability. This cule will 
be abrogated as soon as conditions 
warrant. 

From the insurance standpoint, in- 
terest in the epidemic lies in the after- 
effects. During the former visitation 
mortality was higher, but after-effects 
were not serious. Those stricken 
either died or made complete recovery. 
Now, however, the resulting impair- 
ments are numerous and serious. Dr. 
Douglas Symmers, director of labora- 
tories for Bellevue and allied hos- 
pitals, after exhaustive study of the 
pandemic and the epidemic, now well 
past in New York, recently declared: 

“In the pandemic disease of 1918, 
acute degenerative changes in the heart 
muscle, liver and kidneys were neither 
frequent nor intense. In the recurrent 
disease, they were both common and 
severe. In the pandemic, the blood 
cultures were almost invariably sterile; 
in the epidemic, streptococcal septi- 
cemia occurred, we estimate, in about 
10 per cent of all cases.” 

These conditions govern the present 
epidemic here, according to Dr. Will- 
iam Muhlberg, medical director of the 
Union Central, who finds his judgment 
concerning local conditions confirmed 
by results of the health examinations 
conducted by the company for its pol- 
icyholders. 

“We have therefore to fear,” said Dr. 
Muhlberg, “that the present epidemic, 
although causing much lower mortal- 
ity than the pandemic, will leave us in 
the same situation as the grip epidemic 
of 1891, when for two or three years 
thereafter, mortality due to after ef- 
fects was much higher, caused almost 
entirely by impairments of heart, liver 
and kidneys. Probably the mortality 
due directly to the present epidemic 
will not cost the companies more than 
a sixth, or possibly a fifth, as much as 
the pandemic; but we are confronted 
with the probability of heavy mortality 
during the next two or three years, as 





Orto Nationat Lire Insurance Co. 


CINCINNATI, O. 


OW is the Golden Day of Life Insurance. It is 

the best time to get connected with a solid com- 

pany and build a foundation for the future. Good 
business was never so easy to get. People believe in 


and are buying life insurance. 


The Ohio National pays agents well for their work and 
backs them with all its power and facilities. 


Territory open in Ohio, West Virginia and Kentucky. 


A. BETTINGER 


President 


T. W. APPLEBY 


Secretary and Agency Manager 











A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up 

to $3,000, to young men and young women as young as age al 
protective insurance and Educational and Business Start Endow- 
ment Insurance. This extension of the age limit for Ordinary 
Insurance down to age 2 helps our Agents considerably, and we 
have other advantages that help still more. We provide banking 
facilities for our Agents in the rural districts. We issue Par- 
ticipating and Non-Participating Policies. As regards adults, we 
write contracts with Double Indemnity provisions covering any 
kind of fatal accident, or with Double Indemnity provisions cover- 
ing fatal travel accident only, as may be desired. We issue poli- 
cies with waiver of Premium and Disability Annuity or Instal- 
ment Payment features. We insure males and females at the 
same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILLINOIS 














The Minnesota Mutual Life 


INSURANCE COMPANY 


Excellent Opportunities for Two General Agencies in Illinois 
Contract Direct with Home Office 


For particulars address 


E. S. ALBRITTON 


2nd Vice President St. Paul, Minnesota 
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SECURITY MUTUAL LIFE INSURANCE COMPANY 


BINGHAMTON, N. Y. 


DAVID S. DICKENSON, President 


Offers good territory and a liberal contract 
to men of ability. 


For Particulars Address 
C. H. JACKSON, 
Superintendent of Agencies 
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We 


Insure Total Abstainers 
At Reduced Rates 


OW many TOTAL ABSTAINERS 
do you know whom you could insure 
if you could offer them reduced rates? 
How much business would THEY 
help you to get if you could so write 
them? Wouldn’t this be a great 
advantage in opening new territory? 


We Give That Advantage to Our Men 
E insure TOTAL ABSTAINERS 


on Special Rates, or give them extra 
dividends on Regular Policies. We 
keep mortality records separate for 
the two classes. The savings in mor- 
tality for many years has been an 
average of 27 per cent in favor of the 
Total Abstainers, thereby giving them 
20 per cent greater dividends. Do 
you see the advantage to both Agent 
and Insured? This plan builds the 
best business and gives the agent an 
organization which cannot be secured 
otherwise. 
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PEORIA LIBRE, INSVRANCE COMPANY> 


PEORIA ° <- ILLINOIS 
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Hail Insurance On 
Growing Crops 
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“Adds Strength to any Agency ”’ 


We 
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NEw YORK, N.Y. 


Under Management of 


ice CO..kta. 
OF LIVERPOOL, ENGLAND. 


United States Offices 


NEW YORK CHICAGO, ILL. SAN FRANCISCO NEW ORLEANS, LA. 


Hugh R. Loudon, President R. H. Purcell, Manager Thos. H. Anderson, Manager Clarence F. Low, Manager 
J. B. Kremer, Vice-President W. P. Robertson, Asst. Manager Geo. F. Guerraz, Asst. Manager J. G. Pepper, Asst. Manager 


Robt. H. Williams, Secretary E. E. Wells, Agency Supt. Logan B. Chandler, Dep. Asst. Mgr. R.H. Colcock, Jr., Dep. Asst. Mer. 
T. A. Weed, Ass’t Secretary 
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In Addition To Fire Insurance— 


HE CONTINENTAL offers a 

complete line of sound American 
indemnity on property located in 
America and abroad, covering 
| Marine, Automobile, Rents, Tornado, 
“america Fore”| EyXplosion, Riot and Civil Commo- 
tion, Use and Occupancy, Sprinkler 
Leakage, Hail, Registered Mail and allied 
branches of Insurance. 


































With ample assets, careful management and 
a service organization reaching into every city 
and town, THE CONTINENTAL affords an 
adequate opportunity and a reliable contract 


for the protection of American property-holders 
against loss. 


The Continental 


Insurance Company 


Cash Capital HENRY EVANS 
TEN MILLION DOLLARS HOME OFFICE: President 


80 Maiden Lane, NEW YORK 





Canadian Department: 
W. E. Baldwin, Manager 
17 St. John Street, MONTREAL 


Pacific Coast Department: 
C. E. Allan. Secretary 
Insurance Exchange Building, SAN FRANCISCO 


Western Department: 
J. R. Wilbur, Secretary 
332 South La Salle St., CHICAGO 








Continental Commands Confidence 
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